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BEMIS & CALL 


WRENCHES 
THAT GIVE PERFECT SERVICE 


High class tools are a necessity for the pro- 
duction of high class work. Workmen that 
take pride in their work and endeavor to 
make it as good as possible should be shown 


BEMIS & CALL WRENCHES 


They are superior in quality and long lasting. 












ALL PARTS ARE INTERCHANGEABLE 


and can be replaced with ease. This feature 
adds life and service to the wrench. 


=~} BEMIS & CALL WRENCHES are made in 
all styles and sizes. Write for complete 
catalog and price list. 


Bemis & Catt Harpware & Toot Co. 


SPRINGFIELD, MASSACHUSETTS 





















































ALPHABETICAL INDEX AND CLASSIFIED LIST OF ADVERTISERS, PAGES 80 and 81 
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POSITIVE CAP 
ATTACHMENT 
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IT’S YOUR FAULT IF YOU DON’T 
Nel LET US GIVE YOU THIS IMPORTANT 
BUSINESS BOOSTING HELP 


=. tie 
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on OUR heating problems, can be our problems, if you will Now what can we do to help you right now? 

Yor Md only let them be. We will make your plans for you, A a eitis sailed tian led a at ae : 

te make up the figures and if you want us to, we will ee. _e - any ae ~ moe 1 pero of, towhom we 

§ jump on the train and get right on the job with you. could send our catalog, booklets, letters, etc. 

" When we say, we help our dealers to help thernselves—we Send them along, we will do our part—and a little more— 

iy mean exactly what we say. to help you help yourself to more Kelsey business. 

= | 
: HE | C LLSE Al 
BS. 
I Chicago New York :} 
: WARM AIR GENERATOR 103 <:'¥ Park ‘Ave 

2767 Lincoln Ave. : 


f¥ai?] 


Syracuse, N. Y., 301 James St. 
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“FRONT RANK” 


THE BEST 
warw a HEATER 


Warms only clean, fresh air, and never 
heats the same air twice. 


















Free from gases, smoke or soot. 


Burns soft coal with a steady fire, no 
clinkers and very little ashes. 


Economical in fuel consumption. 





Their strong, sturdy construction enables 
them to outlive all others. 










Catalogs, plans and specifications at your 
service. 


HAYNES-LANGENBERG 
MANUFACTURING COMPANY 


“FRONT RANK” PORTABLE 4045-4047 Forest Park Boulevard 
WARM AIR HEATER ST. LOUIS, U.S.A. 








































Pe I 


= MOE ais / 


AMERICAN ARTISAN AND HARDWARE RECORD 




















SEE THIS TAG? 





IT MEANS BUSINESS 


Better Furnace Business. More satisfactory Furnace Business. 


Increased Business for installers of GUARANTEED REGISTERS. 
This Construction of ROCK ISLAND REGISTERS is original with us. 


The guarantee of clean walls near Registers is original with us. 





(Patent Applied For) 


(Patent Applied For) 


ROCK ISLAND REGISTERS with steel frame ROCK ISLAND cast grill and our steel 


attached to double wall box with expansion joint. frame and flange. 


The Foremost Step in Warm Air Installation in Years 


No streaking. No complaining means more profits. 
Up-to-date Furnace Installers will all adopt the ROCK ISLAND 
REGISTERS. Who will be the first to install them in your vicinity? 


Write us for further particulars. 


ROCK ISLAND REGISTER COMPANY 


Makers of Guaranteed Registers 
ROCK ISLAND, - - - ILLINOIS 
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DANGLER 
BLUE FLAME WICK OIL STOVES 


Burn without smoke and soot so commonly associated with oil 
stoves. They are absolutely free from all disagreeable odors. 
Their sanitary and economical features have made them the 
favorite oil stoves on the market. Our claims are substantiated 
by the many now in use. 


WICK OIL STOVE 
With Gray Enamel Top and Plain High Shelf. 


Our handsomely illustrated new 1915 catalog describing the entire line of 
DANGLER OIL AND GASOLINE STOVES and RANGES 


is now ready. Write for a copy of it. 


DANGLER STOVE COMPANY 
Cleveland Division American Stove Company Cleveland 
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5EEL OIL STOVES 


EVERY ONE EQUIPPED a 
WITH HIGH-SPEED Pe. 
OIL SAVING BURNERS 
SHORT AND CLOSE TO 
THE COOKING TOP. 






THE HOT FLAME HITS 
THE VESSEL DIRECT. 


THE AGENCY FOR THESE HIGH-SPEED OIL SAVING STOVES 
IS WORTH GETTING 


GEORGE M. CLARK & COMPANY 


DIVISION AMERICAN STOVE COMPANY 
CHICAGO, ILLINOIS 




















“QUICK MEAL” 
WICK OIL STOVES 


for 1915 
SAMPLES NOW READY 


All sizes from the smallest 
two-burner to the largest 
five-burner cabinet. 


Porcelain Enameled Splash 
Backs are attractive and 
sanitary and can be fur- 
nished on all “QUICK 
MEAL” OIL STOVES. 





The “QUICK MEAL” Agency is something worth while. Secure it now. 


RINGEN STOVE COMPANY 


Div. American Stove Co. 


825 Chouteau Avenue a 
Catalogues now ready ST. LOUIS, MISSOURI SAN FRANCISCO, CAL. 
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g SPECIFICATIONS 


+ 


QUALITY RANGES 


SHOULD BE CAREFULLY CONSIDERED 











Body made of beautiful Flue Bottoms are lined wit} 
even color blue iron, thor- asbestos and protected 
oughly lined with heavy by a sheet iron covering. 
asbestos mill board. 










Flue Backs are made of 
cast iron securely bolted 
Fire box is perforated. to the range. 


Oven made of charcoal iron. 


._. . STOVES AND RANGES 
uality SURE TO PLEASE 


WHY? 


Because they embody the four essential features 
necessary to make a good range. 


QUALITY ECONOMY 
UTILITY DURABILITY 


Send for Catalog 



















Experience, special machinery, modern methods and location give us exceptional 
facilities for the economical production of wrought iron ranges and stoves. 


QUALITY STOVE AND RANGE COMPANY 


BELLEVILLE, ‘ILLINOIS 







































THE CHAMPION 4 eae 
INTERCHANGEABLE ee 

















tia teen nae wicks _ XXth Century Furnace 
GAS, or COAL or WOOD It radiates one-third more heat. 
Sells 12 Months of the Year It uses one-third less fuel. 
It consumes its own gas and soot. 




















Has 6 Lids It is practically indestructible—few repairs. 
for Gas or It has a convoluted radiator, which intensifies the heat. 
6 for Coal. 




















Changed in The 

.3 Seconds. Sensi 
ensible 

Takes only Furnace 








42 inches | 
Floor Space. is one that burns all 


kinds of fuel, even 



















































































oa the , to cheap grades of 
third re soft-coal and slack, 
: with such a perfect 
Takes All combustion as to 
Poisons from give the most heat, 
the Home. like 
Made in The 
Steel and XXth 
Cast Iron. Century 
The Most Furnace 
Profitable 
Sold. Write fer 
On Sale from the Atlantic to the Pacific. The Greatest on the — 
Maket. Will Please Your Trade. Write for Catalog and Prices. 
THE CHAMPION STOVE Co. || XXth Century Heating & Ventilating Co. 
(ie nd (ie l nd General Office and Factory at AKRON, OHIO 
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Quality Talks For Itself 


That’s why every year more and 
more people demand Boynton Square 
Pot Furnaces. They represent satisfac- 
tion—satisfaction both to the dealer and 
to the consumer. More heat with less 
fuel is what Square Pot Furnaces give 
the public. Boynton Furnaces are made 
of the best combination of iron. They 
are easy to install and easy to operate. 














» 
| 


Why Not Investigate? 


my 








eg. S ~~. 


BOYNTON’S SQUARE POT Chicago 
STEEL DOME FURNACE NewYork Jerboy City 























COMPLETE SATISFACTION 


goes with all 


BEAVER nestErs 


When buying a heater, the cost of operation, the 
amount of heat distributed and the durability of the 
heater are the most important questions in the mind 
of the prospective purchaser. BEAVER WARM AIR 
HEATERS are the ones to tell him about. They 
will coincide with his impression of an ideal warm air 
heater. It costs less to heat a building with a 
BEAVER WARM AIR HEATER than with any 
other heater, and the heat is evenly distributed. The 
Steel Dome and Radiator of this heater is practically indestructible. The Castings are 
extra heavy and of the best material obtainable. The sectional firepot will outwear any 
other made. The BEAVER Triplex, Revolving Bar Grate easily and thoroughly removes 
all ashes and clinkers from bottom of firepot. 


With all of these features, and many more, you cannot fail to make a success of 
your heater business if you handle BEAVER WARM AIR HEATERS. Our des- 
criptive catalog of them will be sent for the asking. Write for it today. 


THE DANVILLE STOVE & MFG. CO. 


DANVILLE, PENNSYLVANIA 
W. D. SAGER, 330-340 North Water Street, CHICAGO, ILLINOIS 


LOS ANGELES, CAL. PITTSBURGH, PA. SAN FRANCISCO, CAL. : 
Union Hardware & Metal Co. R. E. Edmunds, 104 Wood St. Mangrum & Otter Co., Inc., 561-563 Mission St. 
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All Our Latest Improvements 
are embodied in 


THE ENLARGED HERO 
| WARM AIR HEATER 


The Feed Door, which is made in one piece, is of ample size. 
Radiator has long fire travel. A ribbed joint provides for unequal 
expansion. Absolutely gas-tight. The Hero Fire Dome is cor- 
rugated inside and outside. Its surfaces radiate the direct heat 
from the fire. This type of fire dome is indestructible. Hero 
Grates have neither cog wheels nor bolts. Each grate bar acts 
independently. Any one of them can be removed without disturb- 
ing the fire. Ash Pit is extraordinarly deep, allowing a free cir- 
culation of air under grate. 


Our latest catalog fully describes the entire HERO LINE of 
WARM AIR HEATERS. A copy of this catalog is waiting 


for you and we will appreciate it if you write for it. 


CHARLES SMITH COMPANY 


57 West Lake Street Chicago, Illinois 
































The Answer to the 
Heating Question Solved— 


MONARCH 


AIR-BLAST, WARM AIR 


HEATERS 


Furnish a large supply of fresh, warm air at a 
minimum cost. The specially constructed fire- 
pot extracts all of the good out of the fuel, and 
the radiator utilizes every valuable heat unit of 
the products of combustion before they enter 
the smoke exit. 


Write for our latest complete catalog and 
offer to dealers—you can do a bigger business 
with our aid. 


THE FOREST CITY FOUNDRY & 


MANUFACTURING COMPANY 
Cloud Cloud 
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Don’t Take Chances 


with your customers—give them the best 
you can secure. They will appreciate it. 
For a long lasting, serviceable, econonrical 
and durable warm air heater, be sure and 
suggest 


THE WEIR 


cas anc Soot consuminc WARM AIR HEATER 


They have given satisfaction to their users for a 
third of a century. The many special features in- 
cluded in their construction make WEIR WARM 
AIR HEATERS fast and easy sellers. They ad- 
vertise themselves. 

Our latest catalog fully describes the entire line of 
WEIR WARM AIR HEATERS with all their 
features and latest improvements. <A copy is wait- 
ing to be mailed to you—write for it now. 


THE MEYER FURNACE COMPANY 


PEORIA, ILLINOIS 


— ——— 
eee 



























































They’re Surely the Best 
If they bear the 


WISE TRADE MARK 


When you are handling WISE WARM AIR HEATERS, you 
know that you are offering a heater of quality—one that has made 
good wherever it has been tried out. 


WISE WARM AIR HEATERS 




























are constructed on scientific principles. They give more heat and burn less fuel than other warm 
air heaters. 


Our new 1915 Model covers numerous changes and improvements that will greatly increase the 
already high efficiency of the WISE HEATER also simplifying its operation, and contains an 
entirely new grate, which is a combination of an annular shaking and basket dumping grate, 
which is the most convenient and most practical grate yet devised. 

__FIREPOT—Is heavy, cast in one solid piece with slots in the walls. Airis admitted and heated 
in these slots before entering into and above the fuel. This supply of heated air permits the con- 
sumption of 90% of the gas and smoke, securing perfect combustion and generating intense heat. 








Our latest complete catalog will be sent to you at your request. Better write for it at once. 


WISE FURNACE COMPANY 


AKRON, OHIO 
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Add to Your Success in 1915 
as a Heating Engineer by using 


LENNOX TORRID ZONE 


ALL STEEL FURNACES 


Made with 
All Brick Fire Pot 
Combination Cast and Brick Pot 
And All Cast Pot 


For Every Kind of Fuel 


Made in four different heights to meet 
all cellar conditions. 


Our line is so extensive that the dealer will be 
able to meet all demands from the small cottage 
to the public building requiring a fan furnace 


Built like a power boiler into one piece. system. 
Riveted Dust and Gas Tight. 


MANUFACTURED BY 


THE LENNOX FURNACE COMPANY 


MARSHALLTOWN, IOWA 


A SINGLE SHEET OF STEEL 


THE 


HOME COMFORT 


STEEL—WARM AIR HEATER 














Has a Scientifically designed and Carefully 
constructed Dome, or combustion chamber, made 
from a Single Sheet of High-Grade No. 8 
gauge open hearth steel plate. 


The Dome thus formed from a 


SINGLE PLATE 


is made into a cylinder. This cylinder Has Only One 
Seam, about 15 inches long, and is Boiler Riveted. 
Practically welded. It is placed Directly Over the fire 
door. In this location it is subjected to the least heat and 
has the most gradual changes of temperature. 


The Head or top piece closing the upper end of the cylinder 
is a Solid Disc of No. 6 Gauge Quarter-Inch Steel Plate 
pressed into convex form, flanged and then closely riveted. 
Practically Welded to the Dome. 


Any Kind of Fuel 


HARD or SOFT COAL, 
COKE, WOOD or GAS 


Can be Used Satisfactorily 
Send For Our Latest Catalog 


WROUGHT IRON RANGE COMPANY 


5661 Natural Bridge Ave., ST. LOUIS, MO. 
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You Can Sell Them 


If you try. That is: 
Your customer is assured that he is getting full value 


AMERIC HEATER 


The accompanying illustration shows the way in which the parts are 
There is 











There is one reason why you can. 


Boiler Plate 
Warm Air 


riveted together. This is done by a special riveting machine. 


no fear of leaks in a heater of this kind. Every particle of gas and heat 
is fully utilized. AMERICAN Boiler Plate Warm Air Heaters are 
unexcelled for durability and economy. 


Our latest catalog will be sent to you at your request. 
Write for it today and investigate our claims. 


AMERICAN FURNACE CO. 


2725-27-29-31 Morgan Street, St. Louis, Mo. 


























|, Floral City Gas-Tight Heaters 


LORAL CITY GAS-TIGHT HEATERS mean perfect satisfaction. The 
GRATES are the Duplex, triangular revolving pattern, the best and strong- 
est grates made, and are worked in pairs by the use of a crank placed on the 

two center bars. The FIRE POT and BODY of all FLORAL CITY GAS-TIGHT 
HEATERS have anextra large heating surface, as they are all deeply corrugated. 

Many heaters of this type have been in service for twenty years without the 

need of repairs. 

Made in five sizes with fire pots ranging from twenty-one to thirty-three inches. 

Heating capacity from 20,000 cubic feet to 100,000 cubic feet. 











Absolute Satisfaction and Prompt Service go with ALL 
FLORAL CITY GAS-TIGHT HEATERS. 


Write for our new catalog and price list NOW. 


THE MONROE FOUNDRY & FURNACE COMPANY 
MONROE, MICHIGAN 














~ 

















A 

HOT 

AIR | 
FURNACE 


installed with or with- 
out pipes. A new heater 
and new idea, tried six 
years and @ wonderful 
success. 


DEALERS 
Get the agency now. 
sourelt after the other 
; a e Ot! 
fellow has it. = 





AMERICAN BELL & i 
FOUNDRY CO. 


NORTHVILLE, MICH. 









Every New Sale Makes a New Friend for the Dealer 


SCHEIBLE HEATERS 


Satisfy and please the user. 


Their performance sustains every claim made 
to their value. 


Made of cast-iron and built on safe and 
practical principles. Burn any kind of fuel— 
are easy to operate, economical and durable. 


SCHEIBLE -MONCRIEF HEATER CO. @ 
+ et RO AS Ceyelond 




















AMERICAN ARTISAN Advertising Manual 


The most complete and most valuable treatise ever published on the subject of advertising as it is applicable 
to the retail hardware merchant. 


DANIEL STERN, Publisher and Bookseller, 






NO DEALER CAN AFFORD TO BE WITHOUT IT. 
PRICE $3.50 PER COPY. FOR SALE BY YOUR BOOKSELLER OR BY 
910 Michigan Boulevard, CHICAGO, ILL. 
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The 20th CENTURY 
LAUREL FIRE POT , 


Will burn Soft Coal, Slack or Lignite and give as 

good results as‘more costly grades of fuel. The 
_ slots in the sides of this fire pot are wider at the 
bottom than at the top. This admits more air at the base of the 
fuel, giving a steady supply of gas and perfect combustion. 


A LAUREL FURNACE 


With the 20th CENTURY FIRE POT and the LAUREL REGISTER GRATE 
comprises a fuel saving and powerful warm air heater, that will give a maximum 
amount of heat at a minimum cost. 


Write for our FURNACE CATALOG No. A=29. It contains 
full descriptions of the several series of LAUREL FURNACES. 


THE ART STOVE COMPANY 


LAUREL REGISTER GRATE DETROIT, MICHIGAN 


20TH CENTURY LAUREL FIRE POT 














| Qn Heater Hints—No. 6 








THE @preGf, ALL-CAST IRON 


WARM AIR HEATER 
IS DESIGNED TO BURN 


HARD or SOFT COAL 


Equally Well 


It is the Large Combustion Chamber, Long 
Fire Travel and Fully Utilized Radiating Surface 
that make GILT EDGE HEATERS so Popular. 


Write for our Catatoy describing the full GILT EDGE LINE 


R. J. SCHWAB & SONS CO. Milwaukee, Wis. 























ceeeeeeenneneneeenel 


Now is the right time to choose the 
correct furnace for this year—the 
one that will build up your busi- 
ness and make money for you. 


For information about the best trade 
building furnace made write 


THE T. E. HENRY FURNACE CO. 


MAKERS OF 


@ Monerie @ 


TRADE MARK 


FURNACES 


(Eland Glad 
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WE Guarantee 


our Casing Rings to be 








CIRCLE MEASURE 






We are 
THE ORIGINATORS AND INVENTORS OF 
STEEL CASING RINGS 
AND OWN AND CONTROL THE ROLLS FOR 
MAKING THE STOCK 

FULL CIRCLES for Ordinary Use 
PARTIAL CIRCLES for Full Cast Fronts 
GET OUR NEW PRICES 











WITH LUGS WITHOUT 
FOR LUGS FOR 
DOUBLE CASING SINGLE CASING 
THE WALWORTH RUN FOUNDRY CO. 
Makers of Fine Grey Iron Castings West 27th Street Cleveland 


Manufacturers of Semi-Steel Registers 

















' L— 








THE DEALER BENEFITS ||A Special Fire Pot 


by having warm air heaters that burn either coal IS EMBODIED IN THE 
or wood in his stock. CONSTRUCTION OF 
That permits them to be used for GAS or COAL or BOTH 


without making any 
changes whatsoever 
after once connecting 
for gas. Our fire pot 
is of the slotted va- 
riety, the slots allow- 
ing for expansion and 
contraction. These 
slots also allow a cir- 
culation of warm air 
around the outside of 
the fire pot. 





There are many 


ROBINSON TUBUL AR | | vther features in LION 


WARM AIR HEAT- 


WARM AIR HEATERS ERS that space will 


not permit us to ex- 





Burn either coal or wood equally well. They are made plain. Our Catalog 
to give long and satisfactory service. does that. Send for 
Grate is of the celebrated Eclipse style. Ash Pit is it and see che many 
a ~ deep, allowing free circulation of air under grate. desirous features that 
as a Direct Draft and Return Flue with long fire travel | are all selling points. ; 
Our latest catalog should have a place in your shop. LIONWARM AIR HEATER 


Send for it at once. 
ROBINSON FURNACE CO THE YOUNGSTOWN FURNACE CoO. 
205-207 West Lake Street, Chicago, Illinois . Andrews Pikes, St. 13 A nna SO St. 


YOUNGSTOWN, OHIO 
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|The Best Insurance 
Is Safety 


‘T° make furnace pipe and fittings safe they must be double. 
An air space between the outer and inner pipes prevents any 
danger from overheating, and also prevents the warm air passing 
through the pipe from becoming chilled. 


“HANDY” 


Furnace Pipe and Fittings 





Is double. It has been tested by the Underwriters’ Laboratories and 
pronounced efficient. The connecting slip on each section of 
“HANDY” FURNACE PIPE AND FITTINGS is extra long. 
This enables its assembling without tools or trouble. The joint 
when finished is absolutely airtight. 





Our latest catalog illustrates many styles and shapes of pipe fittings 
that you can use in your work. And they are cheaper than pipe 
and fittings that you make in your shop. There is a copy waiting for 
you. Write for it. 


F. MEYER &G BRO. CO. 


1313 South Adams St. Peoria, Illinois 
bene 









































“SAFETY FIRST” 


One of the most important obstacles to contend with when installing heater 
pipe is the possibilities of the pipe becoming overheated. Especially is this true in old 
buildings, constructed of wood. To overcome this possibility, a 
furnace pipe that will not get hot is needed. | 


MICHIGAN SAFETY 
HEATER PIPE 


Is double, leaving an air space between 
the outer and inner pipes. This allows the 
free circulation of cool, fresh air constantly. 
This air duct between the pipes serves to 
keep the outer pipe from becoming over- 
heated and also to keep the warm air, passing 
through the pipe, from becoming chilled. 
ALL MICHIGAN SAFETY HEATER PIPE 


MADE WITH AUTOMATIC LOCKING DE- 
VICE. SAVES 50% OF THE TIME AND LABOR SPENT ON A JOB. 





It will pay you to investigate. Write for our latest catalog today. 


Michigan Safety Furnace Pipe Company 


New Address: 113-115 Fort Street East, DETROIT, MICHIGAN 
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Tripoli 
Crocus 
Rouge 


Emery Cake 


POLISHING COMPOSITIONS 


Lime Composition 


White Buffing 
Tallowene 
Emery Paste 


Manufactured by 


THE HANSON & VAN WINKLE COMPANY 


108-110 North Clinton Street 


Factories: 
Newark, New Jersey 


CHICAGO, ILLINOIS 


Canadian Branch: 
Toronto, Ontario 

















This is themachine 
used for welding 
stove runners, lin- 
ings for gas stove 
ovens, etc. Here 
are the actual fig- 
ures given us by a 
stove manufac- 
turer showing his 
costs before and 
after installing a 


“TOLEDO” 
Electric 
Spot Welding 

















Machine 


Welding Stove Runners 


‘50% CHEAPER THAN RIVETING 


RIVETING— 
THE OLD WAY 
No. ee plate 


Daily Output 
450 


Cost per 100 plates 
40 cents 


WITH A “TOLEDO” 
WELDER— 


THE SAVING WAY 
No. —_ per plate 


Daily Output 
1500 
Cost per 100 plates 
20 cents 


Send us samples of your work today and let us show you what you can save. 


Get our free bulletins describing our entire line of spot welding and butt welding machines. 


NO LEASE 


NO LICENSE 


NO ROYALTY 


THE TOLEDO ELECTRIC WELDER COMPANY 


~ CINCINNATI, OHIO 


4100 Langland Street 
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TUTTLE & BAILEY 
NEW ADJUSTABLE FLANGES 


can be used with any T. & B. Wafer 
Register or Floor Register to form a 


BASEBOARD REGISTER. 








NEW ADJUSTABLE FLANGE SEVEN DEPTHS 


Patent Applied for in U. S. and Canada 





All T. & B. faces of different designs are 
interchangeable. Easy to set and easy to 
change faces. 


Write for booklet fully describing T. & B. Paap Eo ill 


NEW ADJUSTABLE FLANGES. OUR NEW CONVEX STEEL WAFER 


REGISTER. (NEW SLIDE MOVEMENT) 


TUTTLE & BAILEY MFG. CO. 


New York Chicago - Boston Cleveland Bridgeburg, Ontario 




















—=~@ You Can Install a 
Damper Equipped 
with a Parker’s 
Sure Lock Clip in 


Less than a 


Couple of Minutes “THERE’S only 


The locking device, hidden away 
in the barrel of each Clip, makes 
this possible. 

This locking device is really the one reason for adver- 
“heart” of the Clip. It holds the 
damper B- ngh in any —_ —_ cali 2 
tion, m the trouble 
some ‘attachments usually” employed tising in AMERICAN 


for doing this. 
ae ~— Motel Contractor Te the ; 
t pays for itself, twice over, in the AR | ISAN d h 

time and the labor which it saves." an t at S 


The Clip is made of malleable iron 
with L and T handles. It is specially 


adapted for regulating dampers in smail bec auseé you will get 


ducts, furnaces, smoke pipes, etc. 


Write us or our nearest distributor 
for literature, prices, etc. 


Parker Supply Company 


M'f'rs of Engineers’ and Sheet Metal Workers’ Specialties ” 
511 W. 45th St., New York the least money. 


the greatest results for 





Distributers 


Baltimore—E. L. Parker & etiennpe-Tapens & Co. Bill Wi 
S. Norton & —— Te 1Se. 


Nimmo Co, od City—J. 
Boston—Arthur C. Harvey 





Co Milwaukee—Wm. Hammann. 
Buffalo—Beals & Co. Minneapolis—Roberts- Hamil- 
os riedley-Voshardt ton Co. 

New Haven—The C. S. Mer- 
one end J. M. & L. A. sick & Co. 

Osborn Co. New York—H. Weiss & Co. 
Dav ~epahlSinage kels & Preston sy ered F. Potts, 

mn & Co., Inc. 
indlanspolte—Gtendnil Metal o- "Frenchie — Holbrook, 

Co. Merrill & Stetson. 
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A SHINE 


IN EVERY, 


DO Ff 


e 














Stove Polish 
Metal Polish 


Iron Enamel 


Our products do not dry out, rust through 
cans, or freeze in any climate. They are good 
until used. Our name guarantees quality and 
dealers handling BLACK SILK products are 
assured of a ready sale for them. 














Buy through your jobber 
BLACK SILK STOVE POLISH WORKS, Sterling, Illinois 
A SHINE 


IN EVERY, 
DROP-4 


« 





QUALITY COUNTS 


Our STOVE BOLTS, STOVE RODS 
and RIVETS are all of the higher 
grade. Try them yourself and be con- 
vinced. Our latest catalog will be sent 
you at your request. Write for it now. 


THE KIRK-LATTY MFG. CO. 
Cevelond Ceyelond 





A Progressive Book for 
Progressive Heater Installers 


Progressive Furnace Heating 


By ALFRED G. KING 


A practical manual of designing, estimating and in- 
stalling modern systems for heating and ventilating 
buildings with warm air. A book every warm air 
heater installer should have for instantaneous reference. 
Size 6x9 inches. 280 pages with 189 illustrations. 
Substantially bound. 


Price $2.50, postage prepaid. For sale by 


DANIEL STERN, Publisher and Bookseller 





“MISSION” 


Symonps' New Sipe WALL REGISTER 


Greater Area—Simple in Construction 
and Operation—Easily Installed 


Send for complete catalogue and prices. It will pay you to write. 


SYMONDS REGISTER CO. 


1102-1104 Madison St., ST. LOUIS, MISSOURI 








Plain Lattice 
Cast Iron 
Cold Air Faces 


Thousands of 
dealers are us- 
ing these faces 
at a big saving. 


The lowest 
priced COLD 
AIR FACE 


made. 


Get our prices 
and save 
money. 


Prompt 
Delivery 


THE FURNACE SUPPLY & MFG, CO. Cevelond 

















f- Hall Seat Front 





910 South Michigan Boulevard, Chicago, Illinois 











Wooden Ventilator Faces 


ought to be used on your next ventilating contract. They 
are made in any finish, style, shape or size. Can be used 
in many concealed places. Adds to the attractiveness of 
the rooms. Send us your specifications — we will make 
cold air faces to suit you from them. 


Send for booklet and prices. 


The Wooden Ventilator Co. 


East Palestine, Ohio 
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BOOKS FOR SALE 


Special Combination Offers 


The publisher of AMERICAN ARTISAN will take pleasure in supplying Books 
and Patterns of all kinds, express prepaid, upon receipt of prices quoted. 

The following are some of the books and patterns, pertaining to Sheet Metal Work, 
Heating and Ventilating, Plumbing and Drainage, carried in stock. These are known 
to be the best in the lines represented, and by taking advantage of the Special Com- 
bination Offers quoted—with one year’s subscription to AMERICAN ARTISAN, 
(regular yearly price for fifty-two issues, $2.00), you will make a considerable saving. 


XXTH CENTURY SHEET METAL WORKER. 


By H. E. Osborne, a practical sheet metal worker. A brand 
new book. Just off the press. Exactly what its title implies— 
a XXth century treatise on sheet metal work. Flexible cover. 
60 cents. 

With AMERICAN ARTISAN 1 year (52 issues), flexible 
cover, $2.25. 


SHEET METAL WORKERS’ INSTRUCTOR. 


By Joseph H. Rose. Useful information for the Sheet Metal 
Worker in all branches of the industry. Containing practical 
rules for describing the various patterns for sheet iron, copper 
and tin work. A chapter devoted to useful information on 
various matters of special interest to metal workers. 310 pages, 
200 illustrations, cloth. Price, $2.00. 


With AMERICAN ARTISAN 1 year (52 issues), $3.00. 


100 TINNERS’ PATTERNS. 


Comprise patterns for a full line of tinware, in numerous 
sizes, square and round elbows, cut-offs, etc. Full size, num- 
bering upward 100, printed on manila paper, from which they 
are readily transferred to heavy sheets and cut out ready for 
use. Price, $1.00. 

With AMERICAN ARTISAN 1 year (52 issues), $2.5¢ 


TIN, SHEET IRON AND COPPER PLATE WORK. 


By L. J. Blinn. Of the greatest value to sheet metal work- 
ers. Describes the methods of laying out nearly everything the 
metal worker will be called upon to make, supplemented by 
rules for mensuration and hundreds of valuable receipts. 296 
pages with 169 illustrations, bound in cloth. Price, $2.50. 


With AMERICAN ARTISAN 1 year (52 issues), $3.85. 


HANDBOOK FOR HEATING AND VENTILATING ENGINEERS. 


Well arranged book covering all classification of Ventilation, 
Humidity and Heat Losses, Furnace Heating, Hot Water and 
Steam Heating, Plenum Warm Air Heating, Mechanical 
Vacuum Heating, District Hot Water and Steam Heating, Elec- 
trical Heating, Temperature Control. (By James D. Hoffman, 
M.E.) 4%x6% in. 320 pages. Price, $3.50. 

With AMERICAN ARTISAN 1 year (52 issues), $4.75. 


A PRACTICAL COURSE IN MECHANICAL DRAWING. 


By Wm. F. Willard. Invaluable to the shop. Shows how 
to draw and lay out patterns for sheet metal workers and tin- 
smiths. Price, 50 cents. 

With AMERICAN ARTISAN 1 year (52 issues), $2.25. 


PROGRESSIVE FURNACE HEATING. 


A practical manual of designing, estimating and installing 
modern systems for heating and ventilating buildings with warm 
air. New 1914 publication, comprehensive and profusely illus- 
trated. The whole range of the subject is concisely and fully 
covered. There is nothing highly technical in this book, no 
methods not easily comprehended and applied. Size 6x9 inches, 
280 pages, 189 illustrations. By Alfred G. King. Elegantly 
bound in cloth. Price, $2.50. 


MODERN HOT WATER HEATING, STEAM AND GAS FITTING. 


Up-to-date treatise on Hot Water, Steam and Furnace 
Heating, and Steam and Gas Fitting. Plans and elevations of 
steam and hot water heating plants are shown and all other 
subjects in the book are fully illustrated. Many useful tables 
given. By Wm. Donaldson. Price, $1.50. 


With AMERICAN ARTISAN 1 year (52 issues), $2.75. 


WE PREPAY EXPRESS 


TINNERS’ HELPER AND PATTERN BOOK. 


By H. K. Vosburgh. Rules, diagrams, tables, 123 pp., 53 
figures. Price, $1.00. 
With AMERICAN ARTISAN 1 year (52 issues), $2.50. 


HOT WATER HEATING, STEAM AND GAS FITTING; ACETYLENE 
GAS— HOW GENERATED AND HOW USED. 


_ For Plumbers, Steam Fitters, Architects, Builders, Appren- 
tices and Householders. Containing Practical Information of 
all the Principies Involved in the Construction of Steam, Hot 
Water, Acetylene Gas Plants and how to properly do Gas Fit- 
ting. By Jas. J. Lawler. Revised by Geo. C. Hanchett. Large 
12mo, cloth, elegantly illustrated. Price, $2.00. 


With AMERICAN ARTISAN 1 year (52 issues), $3.50. 


HEATING BY STEAM AND WATER. 


A practical treatise on House Heating, describing improved 
methods of installing ———e apparatus in the home, and giv- 
ing short and accurate rules for computing radiation, heat 
losses, etc.; with graphic charts, showing boiler power and coal 
consumption, and accurate data, consisting of charts, illustra- 
tions and descriptions of how best to heat water for baths, 
swimming pools, etc., etc. Two hundred and sixty-eight origina! 
drawings. By Chas. B. Thompson. Handsomely bound in cloth. 
Price, $3.00. 

With AMERICAN ARTISAN 1 year (52 issues), $4.25. 


PRACTICAL UP-TO-DATE PLUMBING. 


By Geo. B. Clow. Contains 310 pages, over 250 illustrations 
of practical information for the plumber. Price, $1.50 


With AMERICAN ARTISAN 1 year (52 issues), $2.75. 


PRACTICAL HINTS ON JOINT WIPING. 


For beginners in plumbing. Price, 25c. di 


With AMERICAN ARTISAN 1 year (52 issues), $2.15. 


GRAY’S PERFECT ELBOW PATTERNS. 


On heavy blue print paper. Set A—From one inch to 20 
inches, 80 patterns, price $1.50 prepaid. Set B—From 20 inches 
tc 40 inches; 80 patterns; price, $1.50. Sets A and B together 
and Angle Chart; price, $3.00. 

Sets A or B with AMERICAN ARTISAN 1 year (52 issues), 
$3.00 each. 
- ses A and B with AMERICAN ARTISAN 1 year (52 issues), 


SHEET METAL WORKERS’ GUIDE. 


A collection of rules and diagrams for describing the most 
useful patterns ordinarily required, preceded by chapters on 
Sneet Metal Work, Soldering, Geometry as applied to Sheet 
Metal Working. By W. J. E. Crane. Price, 60 cents. 


With AMERICAN ARTISAN 1 year (52 issues), $2.25. 


GRAY’S PERFECT SKYLIGHT PATTERNS. 


On heavy blue print paper. Set C—For Hip, Gable and Sin- 
gle Pitch Skylight Patterns, for one and one-half inch bar, 
including a complete set of 6, 8 and 10 inch Ventilator and Base 
Patterns; price, $3.50 prepaid. Set D—Same with two and one- 
half inch bar, and 12, 14, 16 and 18 inch Ventilator and Base 
Patterns; price, $4.00. 

Set C with AMERICAN ARTISAN 1 year (52 issues), $4.50. 

Set D with AMERICAN ARTISAN 1 year (52 issues), $4.75. 


NO BOOKS EXCHANGED 


DANIEL STERN, Publisher and Bookseller 


910 South Michigan Boulevard, CHICAGO, ILLINOIS 
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Munsell’s Pica mie 
EUGENE MUNSELL & COMPANY 


NEW YORK: 68 Church St. 


CHICAGO: 542 S. Dearborn St. 


And Leading Jobbers Everywhere 











: | “School Room Heaters 
Furnaces and Hot Water 


CHARLES SMITH, 70 West Lake Street, Chicago, Hlinois 














The yoni OVEN THERMOMETER 


is a SIGN OF QUAL- 
ITY in arange. It is 
necessary to the quale 
ity of any range. 


Your range is not complete 
until you get it. It adds sell- 
ing value because of its repu- 
tation for accuracy and re- 
liability. Can be used on 
any style of range. 


The Cooper Oven Thermom- 
eter has led the way for 20 
years and still leads. 
Get our catalog 
and prices. 





(One-half actual size.) 


The Cooper Oven Thermometer Co. 
PEQUABUCK, CONN. 





STOVE REPAIRS 


Range and 
Furnace Repairs 


A.G. BRAUER SUPPLY CO. 


316-318 North Third Street 
ST. LOUIS, MISSOURI 
etal inlet areal — 














PEERLESS ENAMEL 


Gloss Black 


FOR STOVE PIPES AND ALL SHEET IRON WORK 


Aluminum 


For RADIATORS, PIPES, ETC. 


You can get PEERLESS ENAMEL from all leading 
jobbers. A trial order will show that it is a good seller. 
Write for sample. It will be sent to you at your request. 


NICKEL PLATE STOVE POLISH COMPANY 


Manufacturers 








CHICAGO ILLINOIS 





OUR STOCK 


of REPAIRS for Heaters, Stoves and 
Ranges is the largest and most complete. 
Write for Catalog and Prices. 


oftiseho @ undry Co. 

















THE GEO. W. COPE 


TOVE PATTERN WORK 


Cor, Brush and Woodbridge Sts., _ DETROIT, MICHIGAN 





es RNS 


FOR STOVES AND HEATERS. *Wéon tas‘ on 
VEDDER PATTERN WORKS, **?is:°* Troy, N. Y. 





PATTERNS 


For Stoves and Heaters 
The Cleveland Castings Pattern Co. 


(Gyelond 


HARDWARE CLERKS 


can make extra money soliciting subscrip- 
tions for AMERICAN ARTISAN in their 
sparetime. Very liberal cash commision. 
No experience necessary. Address Circu- 
lation Department AMERICAN ARTISAN, 
910 Michigan Boulevard, Chicago, Ill. 








PATTERNS 














UIN CY Pattern(o 


IRON& WOOD 


ER ee MRR | STOVE PIPE 
Ce UINCY » 1b NN 


WE LLE R PATTERN 60) 





Woop,1RON.BRA®?. 
Quincy. ILL. ~“ 





YALE, 


Russia finish, pat. 
Lock 






It is made of a very high 
de of uniform color 
lue Polished Steel and 
is coated toprevent rust- 
ing. Madein all sizes. 
Packed twenty-five and 
fifty jointstocrate._ For 
gale by the JobbingHard- 
ware Trade throughout 
the United States. 


Mid. by HEMP & CO. 
ST. LOUIS, MO. 
In the event of your 


ape does not handie 
this pipe send your inquiries to us. 


MATCH 
PLATES 
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7-RO KING “‘" FURNACES — 


Six Sizes—For Public and Private Buildings 











Has deep Ash Pit, Reversible Radiator, Sectional Fire Pot, 
ample Water Pan, convenient Cleanout, large area of Radiating 
Surface, heavy Revolving Grate Bars, new improved Expansion 


Collar. 


Greatest Coal 
Saver 


Provision for Hot Water 
Coil in every furnace. 


EASILY wanacen 


Adapted to both 
hard and soft 
coal 


Catalogue mailed on request. 


We want a live agent in 
every furnace town inthe U.S. 





Z-RO KING Agents 
Do the Business 
Everywhere 


SIMPLICITY 


OAKLAND FOUNDRY COMPANY 


MANUFACTURERS 


BELLEVILLE, ILLINOIS 


St. Louis Office: 1522 Olive Street 
Successors to H. F. FIX HEATING & VENTILATING COMPANY 
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“ABLISHED 1880 
Representative of 
Stove Tin Hardware 

jeatirfg and Ventilat- 


ing Interests 
isHED Every SATURDAY 














Address all communications and 
remittances to 


DANIEL STERN 


Publisher and Proprietor 
910 South Michigan Avenue 
Chicago Illinois 
25 West 42nd Street New York 





TERMS OF SUBSCRIPTION IN THE UNITED STATES AND Its PossESSIONS (Invariably in Advance) ONE YEAR ee E Parp $2.00 
ForEIGN Countries ONE YEAR PostaGe Parp $4.00 CaNapDA ONE YEAR PostaGeE Parp $3. 


Entered as Second-Class Matter June 25 1885 at the Post Office at Chicago Illinois under Act of March 3rd 1879 








Vol. 69. No. 8. 


CHICAGO, FEBRUARY 20, 1915. 


$2.00 Per Year. 








Tur NATIONAL Association of Sheet Metal Con- 
tractors will be ten years old Monday, February 22nd, 
and many of the 

Ten Years Oldthe occasion with special 
and aSplendidDyring these ten years it has grown 
Record: from a small organization into one of 
As a re- 


“Locals” will celebrate 


gatherings. 


the important trade bodies of this country. 
sult of this organization, many improvements in trade 
conditions have been accomplished—many of which 
would not have been possible had it not been for the 
efforts put forth by the individual members of the 
\ssociation. Among these results might be men- 
tioned the higher quality of tin plates which is now be- 
ing produced and used for roofing purposes; this 
also applies to black and galvanized sheets; the secur- 
ing of better building regulations and ordinances which 
protect not only the sheet metal contractor and worker, 
but also the consumer; the establishment of trade 
schools for the benefit of the young men engaged in 
learning the sheet metal trade; educational work 
which is being carried on to the contractor and by 
which he is shown how to estimate properly on work 
and thus make his time and investment produce a rea- 
sonable profit. ; 

It is well worth while to remember that every one 
of these specific results have an even more far-reach- 
ing effect—for they have been beneficial in every in- 
stance to the person who is usually referred to as the 
“ultimate consumer.” Better material surely benefits 
the man who has a house built; proper building ordi- 
nances are of importance to the man who wishes to 
build well; for they protect his property from fires 
caused in houses and other buildings constructed by 
those who have no such consideration; technical in- 
struction produces better and more skilled workmen, 
whose labor will therefore be of better quality ; proper 
estimating enhances the quality of work produced, 
just as faulty estimating invariably causes skimping in 
quality of material and workmanship. 

AMERICAN ARTISAN has been more than pleased to 
take an active part in the work of improving condi- 
tions in the sheet metal trade. Considerable space has 
been devoted to publishing editorials and special ar- 
ticles pertaining to the activities of the National As- 
sociation of Sheet Metal Contractors, as well as of the 
various local organizations. 
has contained articles showing and explaining prob- 
‘ems, such as confront the sheet metal worker in his 
daily work. 

It is, therefore, with considerable gratification that 
\MERICAN ARTISAN extends to the National Associa- 
tion of Sheet Metal Contractors heartfelt congratula- 


In addition, each issue ° 


tions upon the splendid record of the past ten years 
and its best wishes for even greater accomplishments 
in the future. In furtherance of the policy of the 
Association and for the benefit of its members, as well 
as for the general betterment of conditions in the sheet 
metal trade, AMERICAN ARTISAN shall continue to co- 
operate with this great body of men, to the end that 
when the next ten years shall have passed, the sheet 
metal contractor and worker may be operating under 


still better conditions than now obtain. 








IN THE January 23rd issue of AMERICAN ARTISAN 


an editorial was published referring to the ‘“Buy-It- 

Now” movement which has been started 

How to Push by the 

‘‘Buy-It-Now”,; 
Movement. 


\gricultural Publishers’ Associa- 
tion. The obvious intention of the move- 
ment is to induce the farmer—and any 
one else, for that matter buy supplies, tools ma- 
chinery, clothing and other articles, which he will need 
in a short time, Now rather than waiting until the ac- 
tual need occurs. 

It is interesting and encouraging to note that the 
railroad companies were the first to put their stamp 
of approval on this very laudable movement. Letters 
from the executives of some of the largest railroad 
companies show that they are anticipating their re- 
quirements in a very liberal manner, and these letters 
correspond with the accounts of large purchases of 
equipment and supplies by these railroads which have 
been published AMERICAN ARTISAN. 

The important point for retail hardware dealers to 
keep in mind in connection with this movement from 
which they are bound to receive material benefit—is 
that they can assist in two very effective ways: 

First, in co-operating with the farm publications 
and their local newspapers who will publish editorials 
“Buy-It-Now” action on the part of the 
consumers. This co-operation 


advising 
other 
the preparation and publication of 


farmers and 
should consist in 
strong advertisements illustrating and describing arti- 
cles which are now or will be needed in the near fu- 
ture. 

That such advertisements will bear fruit, in profit 
able sales is evidenced by the fact that the retail mail 
order houses have showed a continued growth during 
the past six months. 

Second, by preparing themselves to take care of a 
normal demand for necessaries and articles of com- 
fort, placing orders for quantities that are commen- 
surate with ordinary conditions. 
the retail hardware dealers are 


In other words, 
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to follow the same rule that they wish their customers 
to follow. 

No one is expected to speculate, or to buy what he 
does not or will not need. Common business sense is 
all that is required, and when we all exercise that there 
will be far less talk of poor business. 

Let us all, therefore, take hold and help ourselves, 
by doing our share of the work which must be done 
in order to get back the prosperous times that we are 
all so anxiously looking for. 

Join the “Buy-It-Now” Movement—N ow. 








A NUMBER Of articles have recently been published 

in AMERICAN ARTISAN on the matter of paying to 

employes a certain share of the profits 

Increases OF Of basing a portion of their salaries 

Efficiency of upon their sales. Both methods have 
Employes. ‘ : 

their advocates and in both cases do the 

advocates state very emphatically that the method 

used by them results in increased efficiency on the part 

of the employes—which is of course, a very desirable 


Profit Sharing 


object. 

Probably no plan of profit sharing has been men- 
tioned so prominently as has that of Henry W. Ford 
of the Ford Automobile Company, and it is an inter- 
esting fact that the increased efficiency of their em- 
ployes has made itself manifest in other ways than just 
in their capacity of employes. In a recent report from 
the Company it is stated that when the profit sharing 
plan first became operative January 12, 1914, sixty 
percent of the 16,000 employes were entitled to partici- 
pate in the benefits, restrictions being made based upon 
term of service and other conditions, such as personal 
conduct, etc. At the end of the year 84 1/5 percent 
participated. 

A study of the results showed that up to the end of 
November the amount of life insurance carried by the 
participants had increased 86 percent; the number of 
homes owned outright had increased. 87 percent, lots 
owned outright had increased 86 percent ; homes pur- 
chased on contract increased 95 percent, and lots pur- 
chased on contract 135 percent. 

Isn't there a lesson in this for the average emplover 
who realizes that in a very large measure he is re- 
sponsible for the welfare of employes? 





THE AVERAGE retailer doesn’t believe in advertising 
—for himself. At least if he does, he fails to prove 
it by his actions for in looking over the 


Do You which come to 


Believe in 
A dvertising ? 


many 
AMERICAN ARTISAN each week, it is an 
exception when more than one or two 


newspapers 


really efficient retail hardware advertisements are 
found, 

To be sure, there are plenty of “standing ads” but a 
standing ad never did and never will be a profitable 
investment for a retailer whose profits must come out 
of his daily sales which must be maintained at a fair- 
ly regular average figure from week to week. 

And when one considers the number of retail deal- 
ers in comparison with the number of advertisements 
carried in the local papers, the proof is even stronger 
for the statement made in the foregoing. 


If, however, one of these “standing ad” advertisers 


or one of those who do not advertise at all or at ; 
regular intervals is approached with the question as 
whether he believes in advertising, he will almost ; 
variably state that he does believe in advertising, |) 
that conditions in his locality are peculiar and that ; 
this reason he doesn’t follow the rule which is sy 
posed to govern efficient advertising: First, a hea: 
ing that calls attention in general to the merchandi: 
offered. Second, an illustration that shows how {| 
article appears. Third, a definite description whic! 
not only gives technical information about the artic 
but also cites some of the interesting points about 
such as its serviceability, wearing qualities and the pur 
pose for which it is to be used and other desirab), 
features. Fourth, a definite price so that the reade: 
of the advertisement may compare the desirable fea 
tures of the article with the cost of the article and thu- 
make up his mind as to whether, for the price asked, 
the article will serve his purpose. 

The intermittent advertiser or the one who doesn‘ 
advertise at all will say, for instance, that the people 
in his community do not read the advertisements and 
that for this considerable amount of 
money spent would be wasted. 

Or his objection may be that the newspaper in his 
town doesn’t have sufficient circulation. 

Another excuse may be that he cannot prepare such 
advertisements as he would like to have published ani 
that therefore he doesn’t prepare any. 

The answer to the first objection is that the mai! 
order houses sell goods in every community in this 
country, from the Canadian boundary to Florida, 
from Portland, Maine, to Portland, Oregon; that they 
solicit business from all classes of people, from Ger- 
mans, from Frenchmen, from  Polanders, from 
Italians, from plain Americans—and they sell mer- 
chandise to all of these throwgh the same kind of ad- 
vertising. 

In other words, people do read advertising, no mat- 
ter who or where they are. 

In answer to the second objection, that the news- 
paper has not sufficient circulation: no matter how 
smal! the circulation of the local newspaper is, it has 
some readers, and these readers will read the adver- 
tisement and buy because of the advertisement if it is 
prepared properly and inserted in the local newspaper. 

The third excuse has as little foundation as the oth- 
er two, for if a retailer is able to conduct his business 
efSciently, he is also able to prepare an efficient ad- 
vertisement, and if he has the desire to do so, he can 
always secure all the assistance that he needs in the 
preparing of his advertising material—from the local 
newspaper men and from the houses from which he 
buys his merchandise. ' 

Advertising—the right kind—the consistent kind. 
the persistent kind, continued in every issue of the 
local newspaper will always bring sufficient returns 
to more than pay for itself. 

That kind of advertising is a profitable investment. 

Anv other kind might just as well be entered in the 
“Profit and Loss” column, for only in exceptiona! 
cases will it pay for itself. 

There now remains only one condition which has 
not been touched upon and that is where the retailer 
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‘cated in a town that has no local newspaper and 
-cibly not even a printshop. In that case, the same 
tle applies and the retailer—if he is a real merchant— 
vill go to the nearest town where there is a printing 
hee and have circulars prepared for distribution 
hy mail to the people in his trading territory. 

“The cost of such an advertising campaign may be a 
ttle higher than under the ordinary conditions, but 
even in that case will the merchant reap sufficient re- 
turns to justify the investment. 

In this connection it is well worth noting that many 
progressive retail hardware dealers take advantage of 
the assistance rendered by the advertising critic of 
AMERICAN ARTISAN. The suggestions and helpful 
criticisms offered in each week’s issue have helped 
many an inexperienced advertiser to improve the ap- 
pearance and efficiency of his advertisement, and 
\MERICAN ARTISAN is always pleased to have sub- 
scribers submit advertisements for review and criti- 


cism. 








RANDOM NOTES AND SKETCHES. 





BY SIDNEY ARNOLD 


One of my friends who has recently visited the Pan- 
ama Canal upon his return told me that much trouble 
as well as much amusement was caused during the 
early stages of the canal work by the inability of the 
Jamaican negroes to take any except a strictly literal 
view of orders. In unloading a vessel at Colon, Pan- 
ama, a rope in a pulley at the head of a mast got 
jammed, and a Jamaican was ordered to climp up and 
release it. He did as ordered. Some minutes later the 
boss of the gang missed him, and asked with some im- 
patience where he was. He was pointed out sitting 
calmly at the masthead. 

“What are you doing up there?” roared the boss. 

“You told me to come up here, sah,” the man an- 
swered, but “you haven't told me to come down!” 

When told this story to some of the “regulars” in 
the Hardware Club of Chicago, Allan J. Coleman said: 
“T have a better one than that,”’ and proceeded as fol- 
lows: 

A bricklayer lay ill, and the doctor having done what 
he could, told the man’s wife to take his temperature 
in the morning. Calling the next day, the doctor asked 
if his instructions had been followed. 

“Well, we hadn’t a ‘tremometer’ in the house,” the 
good woman replied, “but I put a barometer on his 
chest and it went up to ‘very dry.’ So I gave him a 
bottle of beer and he’s gone to work.” 

“ae 

Sometimes we may have cause for complaining about 
the failure of some railroads to properly care for ship- 
ments of merchandise which really requires special 
attention, but here is a case where one of them seems 
to have been a little too “careful.” It is told on “Bill” 
Gormley : 

The telephone rang. At one end of the wire sat Bill. 
At the other end was the claim agent of a prominent 
railroad. 

“What's this invoice for a thousand pounds of ice 
rendered for?” asked Bill. 

“That,” explained the claim agent, “is for that ship- 
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ment of eggs you just received. The icing was re- 
newed three times—”’ 

Just then his astounded and outraged ears were 
greeted with an explosive burst of laughter and— 

“Get off the wire,” he shouted at the imaginary in- 
terloper. 

“It’s all right,’ chuckled the voice of Gormley. 
“Though I think you’d better cancel that charge for 
icing our china nest eggs.” 

A short and ugly, though indistinct response was 
heard as the receiver clicked into place. 


* * * 


George Harms, president of the Illinois Sheet Metal 
Contractors’ Association, was in attendance at the 
Wisconsin Convention during the first week of Feb- 
ruary and one evening told me the following story 
about a friend of his who is somewhat absent minded: 

One evening they were dining out at another friend’s 
house, and the professor forgot himself as usual. 
Leaning across the table, he remarked, sadly, to his 
wife, “The soup is a failure again, my dear.” 

ok 


“ 


Deacon” Salisbury, of Iver Johnson’s Arms and 
Cycle Works, was in Chicago the other day on his way 
from Indianapolis, where he had been to attend a hear- 
ing on the proposed anti-revolver bill, to Des Moines, 
where he will help the Iowa hardware dealers to have 
an amendatory bill passed which will regulate the 
carrying of fire arms rather than restrict the sale. 
During our visit he told of some of the ridiculous bills 
which are being proposed in the various state legisla- 
tures, and as an example cited one which is to “regu- 
late cussing.” 

If this bill becomes a law only the male population 
of St. Louis and incorporated towns may lawfully in- 
dulge in the use of profanity. 

“I’m against that bill,” said one country member. 
“If it should pass my constituents couldn’t break their 
new ground or deal with the problem of their neigh- 
bors’ chickens in the gardening season. How could a 
man plough new ground, with the roots cracking over 
his shins, and refrain from cussing?” 

The bill provides for a fine of from $5 to $25 for 
each cussword uttered in the hearing of anybody. 


[ had a pleasant call this week from G. R. Muzzy, 
who represents Bemis and Call Hardware and Tool 
Company, Springfield, Massachusetts, with the jobbing 
trade. He left Wednesday for Indianapolis, Indiana, 
and Cincinnati, Ohio. Mr. Muzzy is getting to be 
quite as well known in the trade and as welcome as 
was his brother, F. E. Muzzy, who for many years trav- 
eled for the Simmons Hardware Company and later on 
was salesmanager for the Stevens Arms and Tool 
Company. 


I sent a bill to a man some time ago. The letter 
came back the other day with this notation of the let- 
ter carrier: “Deceased.” Below this notation appeared 
a rubber stamped imprint from the postmaster, “Left 


no address.”” And then they say that post office em- 


ployes have no sense of humor. 
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W. A. MECHLING. 


Pittsburgh, “the city of millionaires and the home 
of the steel making industry,” as some are wont to 
refer to the smoky place at the junction of the Ohio 
and Allegheny Rivers, is also known as the birthplace 
of many men who have since become prominent in the 
industrial or financial life of our nation—at least when 
you include in Pittsburgh all the territory which the 
ambitious Pittsburgher claims ought to be a part of 
the city, and that means the eastern part of Ohio and 
West Virginia, as far as Youngstown and Wheeling. 
and the portion of Pennsylvania west of Harrisburg 
and Williamsport. And more than that: here were 
made the fortunes in oil and in steel that helped Broad- 
way in New York gain the name of the Great White 
Way. 

But it 
was 


everybody 
near 


wasn't 
born in or 
that 


steel 


who 
Pittsburgh owned oil 
Some 
were just every-day folk who 
made a comfortable living en- 
gaged in the common pursuits 
of life, and it was in such a 
family that W. A. Mechling 
grew up to 


wells or mills. 


was born and 
young manhood. 

Fifty years ago, on April 
13th, this youngster was born 
(one cannot very well use the 
expression that he saw day- 
light in smoky Pittsburgh), 
and here he attended the pub- 
lic grammar and high schools. 

Graduating from the latter he 

went to the college at Greens- 

burg, Pennsylvania, where 

he intended to obtain an aca- 

demic degree, but concluded 

that it would be much nicer to : 
earn his own living rather than being an expense to 
his family, so he secured a position with the Penn- 
svlvania Railroad as car recorder in his home city of 
Pittsburgh. 

For six years he was a railroad man and during that 
time saw a great portion of this country, even going 
as far as old Mexico City. 

However, young Mechling decided that railroading 
was not his strong point, and in 1891 he became con- 
nected with the Wheeling Corrugating Company, of 
Wheeling, West Virginia, as assistant to his brother, 
TI. S. Mechling, who was then manager of the New 
York branch. 

Evidently he had found his field, for his work in 
New York was so efficient that two years later he was 


sent “out west” to Chicago where he opened and to 
charge of the Chicago warehouse, remaining in ti) 
“Windy City” for two years as manager; then going 
down to the other end of the Drainage Canal when tly 
branch was established in the metropolis of the “Show 
me State,” and he liked the people there so well that he 
has made his home in St. Louis ever since. He has 
charge of the sales in that territory to the jobbers anc 
the manufacturing trade, and to say that he is well 
liked and stands high in the estimation of the men 
with whom he transacts business is putting it ver) 
mildly, for there isn’t anything going on in St. Louis 
sheet metal circles that one of the first things done is 
to “see Mechling about it.” That his firm appreciate 
his services is evident from 
the fact that he has now been 
connected with the Wheeling 
Corrugating Company 
over twenty-three years, ani 
he is regarded as one of the 
most efficient salesmen of the 
company. 

There is no question that 
one of the reasons for his suc- 
cess is found in the fact that 
he knows thoroughly every- 
thing pertaining to his busi- 
ness, from the time the raw 
material entered the mill unti! 
the finished product was 
placed into the hands of the 
final user. He knows how 
tin plate is made; he can tell 
the exact difference in the pro- 
portion of silicon to pure iron 
in southern and northern pig 
iron.. If you don’t know how 
to distinguish terne plate 
from coke plate, Mr. Mech 

ling can show you just what the distinction is and also 
tell you the various purposes for which they are used. 

However, selling sheet metal and sheet metal prod- 
ucts does not prevent him from having a good time. 
He takes part in everything that goes on in a social 
way in the sheet metal trade, and he is always one 
of those who are to be credited with the success of 
whatever affair is being “pulled off.” 

When Mr. Mechling wants to get away from busi- 
ness cares he hies himself away to the Ozark Moun- 
tains, where he hunts and fishes and thinks out new 
ways to sell more Wheeling products. Out there in 
the land of the “Shepherd of the Hills,” he lives with 
the simple folk that are pictured so beautifully in that 
fine story of country life. 


for 
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HALL OF FAME 








There are those who maintain that in order to be 
thoroughly posted on hardware and the thousand and 
one items that form a portion of the average retail 
hardware stock a man must be engaged in the buying 
and selling of hardware at retail for at least twenty 
vears, and that then he is likely to admit that he is 
just commencing to learn the finer points of the busi- 
ness. 

This may be true and it may not, but the fact re- 
mains that the retail hardware business does require 
a huge amount of expert knowledge and a great dea! 
of careful attention to details if it is to be successful. 

Some men master this knowledge in shorter time 
than others, but all retail hardware dealers—even the 
best and most successful deal- 
ers—are quite willing to admit 
that the money they earn from 
selling hardware is earned 
“by the sweat of their brow” 
—both in a physical and a 
mental sense. 

Among those who are cred- 
ited with building up a pros- 
perous retail hardware busi- 
ness in a community where at 
one time the mail order buy- 
ers were quite numerous is 
Wilbur J. Deering, the sub- 
ject of this sketch, and those 
who know him and the condi- 
tions under which he has suc- 
ceeded in Atlantic, Iowa, are 
a unit in saying that he is en- 
titled to every bit of the suc- 
cess which is his, for he is a 
thorough hardware man, post- 
ed on every detail of his busi- 
ness, 

A little over forty-four 
years ago there was born a boy into a family by name 
of Deering which then lived in State Center, Iowa. 
and his parents gave him the name of Wilbur J. 
Deering. The exact date of his birth was November 
23, 1870. 

Some few years later the family moved to Osceola. 
lowa, where young Wilbur was sent to the grade 
school, and by the time he was ready for the high 
school he followed his family to Shenandoah, Iowa, 
and attended the high school there. 

History fails to relate anything of importance in 
his career until 1895 when, at the age of 25 years, he 
engaged in the retail hardware business with his fath- 
er at Quincy, Florida, under the firm name of N. W. 
Deering & Son. 


WILBUR J. DEERING. 








Seven years later he moved back to Lowa, the state 
where he was born and received his early training, 
and established himself with his father as partner in 
Atlantic, still using the firm of N. W. Deering & Son, 
and he has, as intimated in the foregoing, succeeded in 
building up a prosperous business under conditions 
which by some would not be called favorable. Since 
his father’s death, in 1914, he has been in full charge. 

The city of Atlantic has gone ahead considerably 
during the past few years and is today regarded as one 
of the best trading centers in Iowa, for its size. One 
of the reasons for this is that the dealers in the vari- 
ous lines have made it a point to demonstrate to the 
people in the surrounding territory that they were 
fully able to render such ser- 
vice as the consumer wanted 

at prices which compared 
more than favorably with 
those of any outside concern, 
like the mail order houses. 
rheir monthly “market days” 
which have been an important 
factor in this development are 
being copied in many other 
localities with good effect. 
Much of the work in connec- 
tion with these market days 
was planned by Mr. Deering 
who has served as a director 
of the Atlantic Commercial 
Club for several years and 
still occupies that post of 
honor. 

Being a progressive hard- 
ware dealer, he of course be- 
came a member of the Iowa 
Retail Hardware Association 
and here also was his influ- 
ence felt in many ways. His 
executive ability was recognized by his election to the 
Board of Directors of the Association, and later on in 
1913, he was chosen vice-president, and has served as 
such during the two terms. 

At the convention which was held in Des Moines 
during this week, he was further honored by election 
to the president’s office. 

Mr. Deering is also prominent in Masonic circles 
and is a member of Kedron Commandery, number 42, 
of the Knights Templar. 

When he wants to get away from business for a 
while he jumps into his automobile, presses the self- 
starter button and goes out visiting among his many 
friends in the beautiful farming country surrounding 
Atlantic. 
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UP TO THE MINUTE 
NEWS SIFTINGS 











The Blue Blaze Heating Company, Clinton, Okla- 
homa, has been incorporated with a capital stock of 
$1,000 by R. H. Thompson, Albert Davidson anJJ 
W. J. Nicholson. 

John O. Lamb has become vice-president and gen- 
eral manager of the Howard Stove Works, Omaha, 
Nebraska. Mr. Lamb is well known to the stove and 
hardware trade owing to his twenty years’ experience 
as traveling salesman, sales manager and manufac- 
turer of stoves, ranges and warm air heaters. 


NEW COMBINATION GAS AND COAL 
HEATING STOVE. 


A new combination gas, coal or wood heating stove 
has been placed on the market by the Champion Stove 
Company, Cleveland, Ohio. 
This heating stove which 
in their folder is described 
as a gas heater in which 
coal or wood can be burned 
is shown in the accompany- 
ing illustration. The manu- 
facturers state further that 
being built on scientific 
principles it retains in the 
room practically all the 
heat produced. It not only 
radiates heat direct from 
the sides, but has a drum 
or opening running from 
the bottom to the top of 
the heater through the cen- 
ter. Cold air is taken from 
the floor, passes up through 
this drum and being heated 
there passes out at the top, circulating through the 
room instead of passing through the chimney. It is 
claimed that this device reduces the heating cost fully 
one half. Dealers who wish further information about 
this new heater should write to the Champion Stove 


| 
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Champion Combination Heating 
Stove. 


Company, Cleveland, Ohio. 


oo 


PLANS ANNOUNCED FOR RE-ORGANIZATION 
OF ISAAC A. SHEPPARD AND COMPANY. 


\MERICAN ARTISAN, it is stated 
completed for the re- 


Sheppard and Company, 


In a letter to 
that 
organization of 
manufacturers of stoves and warm air heaters, which 
have been in the hands of a receiver since September 
9, 1914. Creditors will receive 15 percent in cash of 
their claims, and notes maturing in one to five years, 
with interest on the balance. The company has earned 
a profit under receiver Paul Clayton’s management 


plans have been 


Isaac A. 


and it is expected that this old established business \ 
be rehabilitated without difficulty. 


«> 
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PATENTS HEATING STOVE. 





United States patent rights under number 1,127,575 
have been granted to George Arndt, Chicago, Illinois, 
for a stove described in the 
following: A stove including 
a box constituting a lower 
chamber, a grate arranged in 
said lower chamber, a fuel 
magazine above the chamber 
and communicating therewith 
through an opening formed in 
the box, an upper chamber, 
there being an _ opening 
formed in said upper cham- 
ber, a door forming a closure 
for said opening, there being 
draft openings formed in the 
door, a deflector carried by 
the door and directing air ad 
mitted through the door downwardly to the fuel mag 
azine, a flue arranged within the fire pot and forming 
a continuation of the deflector, said flue discharging 
above the grate there being a draft opening in the 
box below the grate and at the side of the fuel maga- 
zine adjacent the flue carried thereby, a down draft 
flue extending vertically of the chamber and fuel 
magazine and discharging at a point diametrically 
opposite the discharge point of the flue which is car- 
ried by the fuel magazine, and a chimney communi- 
cating with the box, the down draft flue discharging 
into the box at the side of the grate adjacent where 








the chimney communicates therewith. 


.@-> 
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PATENTS SELF LOCKING STOVE PIPE. 





William H. Pritchard and Wade A. Taylor, Niles, 
Ohio, have been granted United States patent rights 
under number 1,128,042 for 
an interlocking seam _ for 
stovepipes described as_fol- 
lows: A _ nesting and self 
locking sheet metal pipe section having one of its lon- 
gitudinal edges provided with an inwardly extending 
locking shoulder and a tongue projecting from said 
shoulder; and having the other of its longitudinal 
edges provided on its inside with a pair of oppositel\ 
folded members having a space between them and pro 
vided with a slit adapted to pass said tongue and lock- 
ing shoulder, substantially as described. 


~~ 


1,128,042. 
4 





It is not the spurt at the start, but the continued, 
unresting, unhasting advance that wins the day. 
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Methods and Treatments in Plating 
Stove Trimmings 


By Harry E. Starrett, Western Sales Manager of Hanson and Van Winkle Company, Chicago. 








POLISHING. 

[here is probably no line of polishing that differs 
iore widely in the manner of operation, than the 
finishing of stove trim- 
mings for plating. This can 
be briefly explained as fol- 
lows: 

In the preceding articles 
the writer has outlined the 
reason for the different 
methods being employed in 
stove shops on account of 
the castings used and their 

a7 methods of making them. 
Harry E. Starrett. The ~ difference is small 
when it starts in the foundry. It does not enlarge very 
much by change of pickling methods. When the cast- 
ings reach the polishers hands, however, there is an- 
other division of operation which is followed out to 
produce the different grades of finishes required, and 
which, if described fully, would be an endless story. 

It will therefore be necessary to treat this subject 
very much as the writer did the Pickling and if pos- 
sible, introduce a composite line of directions in which 
a general method of polishing employed can be out- 





lined. 

The stove manufacturers doing their own plating 
turn out a great many classes of goods. For instance, 
the large stove companies located in Detroit and other 
large stove makers in the west manufacture a great 
many base burners. These stoves are mounted with 
the highest grade of nickel trimmings that can be pro- 
duced, These companies also make a line of high 
grade ranges on which the trimmings are finished fully 
as well as those mounted on the base burners. 

There are other companies who make a good line of 
stoves but do not aim to meet this high grade of finish 
and in consequence a.cheaper finish is used on the 
trimmings. 

The third class of manufacturers confine themselves 
to what is known as a cheap line of stoves, where the 
expense is reduced on the finish as low as possible, 
consistent with the sale of the goods. We will there- 
fore divide the operations into three classes, calling the 
base burners, the high grade work, a five-wheel opera- 
tion. The Medium grade of work, a. four-wheel op- 
eration and the cheaper work a three-wheel operation. 

The five operations in the first class consists of 
roughing, dry-fining, second fining, oiling or greasing, 
and finishing. Different wheels are employed by dif- 
ferent companies for roughing. Some of the less pro- 
gressive use paper wheels, or a hard canvas wheel 
made of sail cloth, with discs glued together. The 
more modern and up to date companies, however, use 
the Union Canvas, the Rival, or the Universal wheels 
‘or roughing. 


The dry-fining operation is similar to the roughing, 
with the exception that a finer emery is used. In 
roughing, the wheel is run over the article in one di- 
rection. In fining the wheel is run cross-wise over the 
roughing operation, which takes out the roughing 
scratches and when possible, in the second fining, the 
direction of the wheel should run diagonally across 
the two preceding operations. 

The emery used on fining is generally two grades 
finer than the roughing. The emery used in the sec- 
ond fining work is one or two sizes less than used 
on the first fining wheel. 

The character of wheel used for oiling or greasing 
varies. Some of the stove companies employ the Union 
Canvas Wheel with excellent results. Others use the 
Universal Wheel. The Bullneck or Felt Wheel, how- 
ever, are in more general use. With most companies 
the grease wheels are set up with emery ranging 
from 120 to 180 and then worn down by running it 
over a few pieces of work. Emery cake, crocus, trip- 
oli or tallowene is then applied to the surface of the 
wheel on which the work is polished, for the greasing 
operation. The direction of the wheel over the work 
in this operation is optional. If any of the roughing 
scratches still appear, it would be well to run the 
wheel cross-ways of the direction used in roughing; 
but if the preceding operations are properly done there 
should be no deep scratches left for the grease wheel 
to take out. 

When the grease wheel clogs up, lump pumice stone 
is applied to clean it out, and what is termed, “liven” it. 

The finishing wheel is the last operation. A well 
worn grease wheel is generally used for this purpose. 
The wheel itself being nearly always of felt. The op- 
eration differs from greasing, from the fact that a 
very hard flint stone is worked over the grease wheei 
giving a high polish to the surface. When the work 
passes over this it brings out a lustre, wears down any 
semblance of scratches in former operations and 
leaves a high grade finish. The higher the polish se- 
cured on the casting the better nickel finish can be 
produced. The writer will show in his directions on 
Buffing that methods can be employed that will elim- 
inate considerable polishing, if buffing is properly 
done. 

The second grade, or four-wheel work is done simi- 
arly to the first, with the exception that the second 
fin'ng of finishing is omitted. In some shops the work 
runs first over roughing, then fining and then second 
fining, while other places they rough out, fine, grease 
and finish. The first procedure is preferable from the 
fact that more scratches are taken out of the work by 
this method and with the modern methods of buffing 
a high finish can be obtained on the work where the 


grease wheel is used and the finishing wheel elim- 


inated. 
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The third, or cheap grade of work is done on two 
or three wheels, generally three, comprising roughing, 
dry-fining and oiling or greasing. The number of em- 
ery used does not change materially in the three grades 
of work, simply the elimination of some intermediate 
size. For illustration: The steps in the first grade of 
work might be: #60 for roughing ; $90 for fining ; $100 
for second fining; #120 to $150 for oiling; #150 to 
t18o0 for finishing. 

The second class or four-wheel would be: #60 for 
roughing; {100 for fining; £100 to $120 for the next 
operation; #120 to #150 for the final operation; re- 
gardless of whether oil or finishing wheel is used. 

The last operation is generally: #60 for roughing; 
troo to #120 for fining; #120 to #150 for oiling or 
greasing. 

Nearly all text books give detailed description of 
what these different wheels are and how they are set 
up ready for operation. The writer will therefore omit 
going into detail on this point and will next take up 
briefly the equipment best to use in the polishing room 


of a stove foundry. 


Chicago, February 15, 1915. 


~~ 





SECURES PATENT FOR KITCHEN RANGE 
AND HOT WATER HEATER. 


George J]. Rymal, Denver, Colorado, has been grant- 
ed United States patent rights under number 1,128,053 
for a combined hot water 
heater and kitchen range 
described as follows: The 








combination of a fire box, 
a boiler surrounding the 











samé, a radiator system in 


communication with the 








boiler, the fire box being 





enlarged above the boiler, 
top 
rectly above and covering 


a range located di- 





the entire fire box, an 
oven located at said top 
and provided with a sur- 
jacket, three 
flues leading from the fire 
box to said jacket, one of said flues being centrally lo- 
cated and passing through the lower part of the oven 
jacket, the oven proper and communicating with the 
upper part of the jacket, while the other flues are ar- 
ranged on each side of the central flue and communi- 
cate with the bottom portion of the oven jacket, and a 
smoke flue communicating with the jacket directly 
above the central flue, leading from the fire box. 
——___—____+-#-- 


The wisest men say little, but saw wood. 
is your wood pile? 
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NEW YORK STOVE SALESMEN 
MONTHLY MEETING. 


HOLD 


The regular monthly meeting of the Stove Sal. 
men’s Association of New York State was held Frid 
evening, February 19th, at the Marlborough Hoi 
Thirty-sixth Street and Broadway, New York Ci 
The committees in charge of the annual banquet mac 
their final reports. The Entertainment Committ. 
furnished a fine lunch and an excellent program 
vocal and instrumental music. 


PATENT ISSUED FOR COOKING STOVE. 


Albert J. Lindemann, Milwaukee, Wisconsin, a: 
signor to A. J. Lindemann and Hoverson Company. 


+ 1,127,652 
oem 2 2» 





oil 
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Milwaukee, Wisconsin, has been granted United States 
patent rights under number 1,127,652 for a cooking 
stove described in the following: A combined solid 
fuel and gas burning stove having an oven therein, a 
gas-burner chamber extending vertically across flue 
space between the oven and stove bottoms, a plate thai 
seats in said oven bottom to cover said chamber, and 
lifting mechanism for the plate, said plate serving as 
a deflector when in lifted position. 


i’ 
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LEAD PRODUCTION OVER HALF MILLION 
TONS. 





The production of refined lead, desilverized and 
soft, from domestic and foreign ores in 1914 was ap- 
proximately 537,079 short tons, worth at the average 
New York price $41,892,162, compared with 462,460 
tons, worth $40,696,480, in 1913, and with 480,894 
tons in 1912. The figures for 1914 do not include an 
estimated output of 12,850 tons of antimonial lead, 
against 16,665 tons in 1913 and 13,552 tons in 1912. 
Of the total production, desilverized lead of domestic 
origin, exclusive of desilverized soft lead, is estimated 
at 312,257 tons, against 250,578 tons in 1913 and 22I,- 
480 tons in 1912; desilverized lead of foreign origin 
comprised 25,295 tons, compared with 50,582 tons in 
1913 and 88,377 tons in 1912. The production of soft 
lead, mainly from Mississippi Valley ores, is estimated 
at 199,527 tons, compared with 161,300 tons in 1913 
and 191,614 tons in 1911, the largest prior output of 
soft lead. The total production of lead, desilverized 
and soft, from domestic ores, was thus about 511,- 
784 tons, almost 100,000 tons more than in any previ 
ous year and 25,000 tons more than the total output o: 
the country from both domestic and foreign sources in 
any previous year. 
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)VE DEALER WINS TRADE BY UNIQUE 
ADVERTISEMENTS. 





the January second issue of AMERICAN ARTISAN 
ared a comment on an advertisement published by 
mes L. Kymer, the “Happy Thought Man,’ New- 

i, New Jersey, in which the writer of the advertise- 
nent was complimented on the unusual manner in 
vhich the selling argument was presented. 

Herewith are published reproductions of two other 
.dvertisements from the same source. They are writ- 
ten in the same happy, personal tone that so strongly 
characterized the first advertisement. 

Evidently Mr. Kymer believes in his ability to serve 
his people well, for there is not a suggestion of doubt 
in the advertisements which have come to the notice of 
\MERICAN ARTISAN that these stoves will not give the 
very best of satisfaction. There is nothing like a thor- 
ough confidence in yourself and in your merchandise 
to help a salesman make a sale, and the same applies 
to the writing of an advertisement, the object of which 
is to induce people to come to your store. 

Just as instance, read the story about what “Billy 
Says.” Isn’t that different enough from the ordinary 
stale “stuff” about “full line of Tom, Dick and Harry’s 
stoves at the lowest prices”: 

And then study the manner in which the ordinary 
catalog description of the various stove parts has 


“BILLY” SAYS: 


“Gee, Kymer ! I like to do your carting, but I wish you would let 
up selling stoves for a while, and give a man a chance to get his breath! 
It seems as if you keep my telephone bell ringing all the time, calling 
me to deliver Stoves ! Stoves! ! Stoves!!! But, then, if you are bound 
to keep selling the 


“HAPPY THOUGHT” GOODS 


Made By THE PITTSTON STOVE Co., 
I suppose I will have to keep it up; but I sure will be glad when the 
winter is over!” 


I really can’t blame “Billy” for feeling the 
way he does, but then, I’ve got the goods and 
the people know it, and how can I help selling 
them? If you have not yet become acquainted 
with the greatest of all lines of Stoves, come 
in and look 
them over. 
Just come 
in and say 


“Happy 
Thought” 


—We will 
know what ' 
you mean, 
andshow | 
, >: you the “4 

GREATEST line of STOVES you ever saw, and our PaICES are RIGHT. 


JAMES L. KYMER, 


“THE MAN WITH THE HAPPY THOUGHT” 
3 Water Street, Newton, N. J. 
been changed in the other “Happy Thought” adver- 
tisement. While short and to the point, they are “dif- 
‘erent” enough to make the reader who is making up 
is mind as to what kind of a stove or range he is 
‘oing to buy say to herself: “That reads like a good 
stove. I am going into Kymer’s to look at it, and see 
{ it really is as good as he says here.” 
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As one would naturally think, Mr. Kymer is not 
averse to getting free publicity, so when AMERICAN 
ARTISAN arrived at his store with the comment on the 
first advertisement, he took it to the newspaper editor 
who gave up six inches on the front page “patting”’ 
himself on the back for the effective manner in which 
the “Happy Thought” advertisement had been set up, 





Happy Housewife, never worried, singing sweetly songs of cheer, 
Not a trouble to harass her as the dinner hour draws near. 

Lagging steps and she are strangers, all her cares now go for naught, 
Life is one sweet song of gladness, for she’s got a “‘ ‘Sean Thought.’” 








JUST A MINUTE OF YOUR TIME, PLEASF. WE WANT TO TELL 
YOQU ABOUT SOME OF THE EXCLUSIVE FEATURES OF 
THE GREATEST OF ALL STOVES, THE 


“Happy Thought” Range 


It Will Prove Interesting Reading, «rd if You Are Necding a Stove, Will 
Show You Why the ‘‘ Happy Thought’’ is the Stove You Want. 


Bod Latest design, perfectly pro- 
Y- portioned. all cast iron—the 
latest success in stove making ,art 
. The Duplex Grates used 
Fire Box, in U “Happy Thonght”’ 
Rangex are the most economicai and 
durable Grates made. The ft re-Box 
construction, is perfect. 
Ovens The excellent and ample ftue 
* construction gives even heat 
to the oven on all sides. The top oven 
plate is covered with &sbestos, as is 
the bottom flue and Perarecr Baxina 
AND Raasrina 18 GUARANTEED. Oven 
Thermometers are furvistied with each 
Range, a »reat con\enience in baking 
s¢ Each Range is_ suppl ed 
Ash Pit. with an extra large Ash 
Pan. Tre Ash Pit isof extra depth, 
which ‘s a strong feature. 


are made so as to 
Water Fronts give plenty of Hot 
Water. speedily, and are tested thor- 
: oughly before leav'ng the (ac-ory. 
To $ of “Happy Thought" Ranges are made i the best kndwn mauner. To 
P avoid Warping and cracking, they are made in secriovs, The long centers 
or crose pieces are made in two parts. Wit each Runge is supplied a sect ona! 
cover, conventent when using smaller dish¢s then the regular size. 
+4 The Oven Shédif, Tea Trays, Table part of High Shelf, sido the Removal 
Nickel. Bandy on the top of Range and Heasth are Handsomely Nickeled. 
All in All the “Happy Thought” is the smoothest and most hafdsome Range 
» made by any manufacturer, likewise the BEST. 











The “Happy Thought” Man 


James L. Kymer, 3 Water's, "Newton 











but at the same time also letting Mr. Kymer and 
“Happy Thought” stoves in for considerable attention. 

The following letter from Mr. Kymer gives an idea 
of how he “works in” with his local newspaper editor : 
To AMERICAN ARTISAN: 

[ received the copy of AMERICAN ARTISAN and also 
the stamps you returned. [| like your paper very much 
and believe that it will be a help to my business, there- 
fore please find enclosed check for $2.00 for a year's 
subscription. 

I took the copy containing the write-up and repro- 
duction of my ad to the editor of the paper in which 
the ad appeared, and he gave a further front page 
write-up. I sent clipping of same, together with my 
new ad to The Pittston Stove Company, and they sent 
me a stamped envelope, addressed to you, with the re- 
quest that I send you clipping of the write-up, and also 
of my later ad. I enclose both, as requested. I find 
that this style of advertising is more effective than the 
dry, old fashioned kind. In the case of the ad of which 
[ am enclosing clipping, of course you do not know 
who “Billy” is, but this ad is intended to bring only 
local results, and everyone in this section knows “Billy” 
as one of the principal truckmen, and he does my heavy 
carting. 

Just as I am about to close this letter I received 
copy of the paper containing a still later ad, and so [ 
enclose same. 

Yours truly, 
James L. KyMER. 

Newton, New Jersey, January 14, 1915 
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THE WEEK’S HARDWARE 
RECORD 


Of Interest to Manufacturer, Jobber and Dealer 








AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 
You will find these on pages 74 to 79 inclusive. 








The Safety Lock Company, Carrollton, Ohio, has 
been incorporated for $5,000. J. C. Ferrall, M. F. 
\lbright and Alfred Farris are the incorporators. 

The Mulliner-Enlund Company, Syracuse, New 
York, has been incorporated for $10,000 to manufac- 
ture machinery, tools, dies, models and hardware. The 
incorporators are H. J. Crane, A. M. Enlund and A. 
E. Mulliner. 

The Belmont Stamping and Enameling Company, 
New Philadelphia, Ohio, has practically completed the 
erection of a new building, 192x211 square feet, to 
manufacture pure white enameled ware. “Sanitare” 
is the name by which this brand will be known. 

The National Hinge Company, Cleveland, Ohio, has 
been organized with a capital stock of $500,000 and 
will establish a plant for the manufacture of a varied 
line of hinges. The company has opened offices at 


742 Rockefeller building in charge of H. P. Storer. 
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GREAT IMPROVEMENT IN WASHING 
MACHINES. 


Among the many other advantages which are set 
forth by the manufacturers of the Maytag washing 


Maytag Electric Washing Machine with Swinging Wringer. 
machine is the fact that all the mechanism by which 
washing machines are operated is 
This not only relieves the lid 


excellent 
located below the tub. 
of the heavy burden of wheels, gears and parts which 


these 


other machines carry on top and thus makes it much 
more easy to work with—not only from the stand- 
pint of actual labor in lifting the lid, but also when 


it comes to remove the clothes from the tub, and es; 

cially is this feature of the Maytag washing machiic 
of importance when the clothes are being wrung out, 
for then there is danger of getting them soiled by ti 
oily mechanism. The accompanying _ illustratio: 
shows a Maytag electric washing machine with th. 
wringer attached, and here again the manufacturers 
claim a special point of advantage in the fact that the 
wringer is of the swinging variety, thus enabling the 
housewife to wash and wring clothes at the same 
time without the use of additional power or without 
danger of soiling the clothes. It will also be noted 
that this washing machine is provided with extension 
legs, so that it may be raised or lowered to any de- 
sired height and thus fit it to be operated conveni- 
ently in connection with stationary tubs. Dealers 
who wish further information about the extensive 
line of Maytag washing machines and kindred prod- 
ucts should write to Maytag Company, Station F, 


Newton, Iowa. 
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IRVING S. KEMP TO BE MARRIED 
FEBRUARY 27. 


Announcement is made of the coming marriage of 
Miss Catherine Lillian Beegle, daughter of Mr. and 
Mrs. H. W. Beegle, to Irving S. Kemp, salesmanager 
of the Vaughan and Bushnell Manufacturing Com- 
pany, and treasurer of the Hardware Club of Chicago. 
On behalf of the many friends in the hardware trade 
of the two young people AMERICAN ARTISAN extends 
hearty congratulations. 


~~ = 
oo 


TRADEMARK REGISTERED FOR 
ALUMINUM WARE. 





The Massillon Aluminum Company, Massillon. 
Ohio, has been granted United States patent rights 
for the trade 
mark shown 
herewith under 
serial numbe! 
82,964. The par 
ticular description of goods is aluminum ware. Thi 
claim was filed November 28, 1914, and the compan) 
claims use since November 1, 1914. 
od 
If your neighbors are fighting each other with cut 
prices you are assuredly bound to get hurt along with 
any other innocent bystanders, but just paste this 11 
your hat, that it is the belligerents themselves who are 
getting the worst of it, and that, if your position as : 
neutral is annoying, it is going to be infinitely wors: 
the minute you lose your head and start in to slash fo: 
yourself. 
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| Employes Who Share in Profits Not Necessarily 
| Regarded as_ Partners 


| By Witu1am T. Gorm ey, of the Bullard and Gormley Company, Chicago, Illinois. 








In the December twelfth issue of AMERICAN 
\rTIsAN I discussed the method of compensating 
salespeople in a retail hard- 
ware store by paying them 
a small salary for the rou- 
tine work, such as _ stock- 
keeping, arranging of stock 
opening and marking new 
merchandise, etc., and then 
paying them a certain per- 
centage on their sales. This 
method has been found 
very successful in many 





hardware stores. 

Another plan was outlined in-a later issue by F. E. 
Muzzy, Springfield, Massachusetts, and still another 
by Hamp Williams, Hot Springs, Arkansas, both of 
which based their plans on the profits rather than on 
the sales, and both of these methods have their fol- 
lowers which state that satisfactory results have come 
from their operation. 

[ have since received a number of letters asking if 
all of these plans did not make employes, who thus 
received a share of the profits or sales in addition to 
their regular salary, partners in the business—accord- 
ing to law, and in one case the matter came up in a 
way that was rather important: So in this article I 
shall try to explain just what makes a person a partner, 
according to law. 

The case I referred to was something like the fol- 
lowing: A salesman in a retail hardware store who 
was being paid a small regular weekly salary and in 
addition received a certain percentage of the profits 
was caught stealing tools from the store. He was 
arrested and prosecuted. When the case came into 
court, his lawyer brought evidence to show that he 
shared in the profits, and the court dismissed the case, 
on the ground that he was a partner and thus was 
entitled to take what he wanted and that the only 
thing to do was to bring civil suit against him for 
what he had taken. It so happened that he had author- 
ity to sign for the firm and that was the primary con- 
sideration in addition to the, fact that he shared in the 
profits of the concern. 

In other words, it wasn’t the fact that he shared in 
the profits, but that he had authority to bind the firm, 
by placing orders, signing checks, etc., and that he did 


William T. Gormley. 


so in the usual transaction of his duties. 

There was no written agreement specifically circum- 
‘ribing these duties, but it was brought out that he 
had done so for a long time, and that the firm had 
ionored checks signed by him and had accepted mer- 
handise ordered by him. 

The fact that he could bind the firm by his acts 
made the court consider him a partner, as in addition 
shared in the profits of the firm. 


In all cases where an employe receives a percentage 
of the profits of the business, as well as in all instances 
where he is empowered to sign orders or checks for the 
firm, the safest method is to have drawn up a specific 
agreement stating that such a sharing in profits of the 
business or such authority to sign for the firm does not 
admit the employe into partnership. 

Otherwise, there is likely to be trouble. 

The law provides that if a man by reason of his 
relations with his firm, his custom or his position is 
capable of so acting for his firm that he binds it when 
he acts—then he is a partner. The question as to 
whether he shares in the profits by receiving a certain 
percentage of them has in itself nothing to do with his 
position as a partner or a non-partner of the firm from 
which he receives such a share. 

If it did then practically every traveling salesman 
who is paid on a commission basis—whether on his 
sales or on the profits realized on such sales—would 
be a partner in the concern for which he travels, and 
of course, the law does not contemplate any such an 
interpretation. He is an employe, and nothing more. 

But if in addition to this he is empowered to act for 
the firm and his actions bind his firm—then he is rec- 
ognized under the law as a partner, unless in the firm’s 
agreement with him, under which he is employed, the 
specific provision is made that when so acting for his 
firm he does so as an employe, and not as a partner. 

In all these instances, of course, the usual course of 
duties is the main point. If a salesman should sign an 
order or a check for a firm and obtain money by so 
doing then he could be prosecuted under the criminal 
law, if he was not empowered to do so, for in that 
case he would not be acting in accordance with his 


usual duties. 


Chicago, February 16, 1915. 
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REGISTERS TRADEMARK FOR RAZOR 
STROPS. 





The United States Patent Office has granted patent 
rights for the trademark shown in the accompanying 








fFeltagrip 


illustration, to Herbert S. Gardner, St. Louis, Mis- 





souri. The particular description of goods is cushion 
razor strops. The serial number is 82,699. The com- 
pany claims use since September 15, 1914, and the 
claim was filed November 19, 1914. 
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EXHIBITS IN AMERICAN ARTISAN 
WINDOW DISPLAY COMPETITION 


* 








WINDOW DISPLAY OF TOOLS AND BUILDERS 
HARDWARE. 


The window display of tools and -builders’ hard- 
ware, which is shown herewith, was arranged by R. 
W. Heyse for Rudolph Heyse, Colorado Springs, 
Colorado, and won Honorable Mention in AMERICAN 
ARTISAN Window Display Competition. 

The fixture or display stand is made of 
boards, one inch thick, built up like steps with sup- 


10-inch 


the steps with gilt upholstery nails and small too! 
all kinds were placed on the first three steps while 
larger tools were arranged on the wide step at 
top. The drills and braces had drill bits inserted 
the chucks and then drilled into the board as fa: 
they would go. The hammers and squares wer 
“braced up” with finishing nails. Easels were ma 
of narrow strips of sheet iron, the brace being bent 
the shape of an angle to strengthen it, and secure, 
fastened to the step before the saws and levels wer 





Window Display of Builders’ Hardware and Tools, Arranged by R. W. Heyse for Rudolph Heyse, Colorado Springs, Colorado, Which 
Won Honorable Mention in AMERICAN ARTISAN Window Display Competition. 


ports underneath to hold it up and fastened together 
with screws so that it doesn’t take but a few minutes 
to put it up or to take it down to be saved for some 
other window display as it can be used for any num- 
ber of different kinds of window displays. 

If you have a deeper window (this one is only 4 
feet deep and the top step is twice an wide as the oth- 
ers) you could use 12 inch boards for the width of the 
steps or two 8 inch boards and make them 16 inches 
wide. 

The background was of red calico with the outlines 
of white puffed cheesecloth; the lattice work at the 
back and side was of red and white crépe paper. The 
small articles were fastened to the upright parts of 


fastened to them in an upright position with fine wire 

The two signs were made of red cardboard and the 
lettering which was done with a pen using white “Let 
terine” was as follows: “Every little bit helps so we 
are just as much pleased to sell the little bit that you 
need as we are to sell the greater needs.” And “A lit 
tle bit of everything but perhaps you will find her 
just the little bit that you want.” 


~a-> 
2 





The crying evil of the young man who enters the 
business world today is the lack of application, pre 
paration, thoroughness, with ambition but without th: 
willingness to struggle to gain his desired end.—Theo 
dore N. Vail. 
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»EAK WINDOW DISPLAY ATTRACTED 
MUCH ATTENTION. 


vill be remembered that in the December fifth 
of AMERICAN ARTISAN James E, Ferguson, Wil- 
tic, Connecticut, in an article made the statement 
“freak” window displays did not sell merchandise, 
that the time spent in arranging “locomotives,” 
rships” and the like was practically wasted. 
\ number of letters were received and published in 
‘ERICAN ARTISAN, some of which agreed with Mr. 
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3-inch brass pump cylinders and the connecting rods 
were 2-feet rules. The cab was made of two one- 
burner gasoline ovens with glass doors and three small 
drip pans on top with a sheet of stove pipe iron formed 
to make the roof. The tender was made of two two- 
burner gasoline ovens with a kraut cutter for the base 
and two drip pans filled with coal, with a fire shovel 
stuck upright in the coal, placed on top of the ovens. 
The trucks were of four hay pulley wheels with gas 
pipe for axles, and a hay car track, with ties of ham- 
mer, hatchet and sledge handles, composed the rail- 





aie Ae x 





ee 











i 


Window Display Showing Locomotive Made of Various Articles of Hardware and Stoves, Arranged by H. J. Schlatter, for 
Schlatter and Howards, Wauseon, Ohio. 


Ferguson, while others were just as positive that oc- 
‘asional feature displays of that sort did justify the 
effori—in actual sales. 

The following letter has been received from H. J. 
Schlatter, of Schlatter and Howards, Wauseon, Ohio, 
which shows at any rate that a window display of this 
nature attracted much attention. The accompanying 
illustration shows how the window display appeared: 
To AMERICAN ARTISAN: 

Our window display during the holiday season, 
proved to be a very satisfactory advertisement. It at- 
tracted people from far and near, many of them think- 
ing it a miniature locomotive. A sleigh load of people 
from a neighboring town, who had heard about it, 
ame to see how it was constructed. 

The body of the locomotive was made of a Number 
19 Oak heater, the front trucks of two 16-inch low 
vheel lawn mowers, the rear trucks of two 16-inch 
igh wheel lawn mowers, with two 16x16 drip pans 
nm each truck. The cow catcher was made of one 
2-inch, two 10-inch, four 8-inch and two 7-inch files, 

e head of a nickel plated cuspidor and the smoke 
tack was a 4-inch length of stove pipe with a funnel 
n top of it and a cheap milk strainer placed upside 

wn on top of the funnel. An eight-quart lard press 
as used for the steam chest. The cylinders were of 





road track. The display was made in an enclosed 
window having a solid board wall for a background. 
Yours truly, 
SCHLATTER & Howarps. 
Per H. J. SCHLATTER. 
Wauseon, Ohio, January 27, 1915. 
ee A ae ee 


SECURES PATENT FOR AUTOMATIC PISTOL. 


Paul Mauser, Oberndorf-on-the-Neckar, Germany, 
has been granted United States patent rights under 
number 1,125,578 for 
an automatic firearm 
described as follows: 
In an automatic fire- 
arm, the combination 
of a trigger, a stop, a 
movable part carried 





1,125.578 


by said trigger and adapted to be moved into and out 
of engagement with said stop, and a breech locking 
mechanism adapted to move said movable part on the 
trigger out of engagement with said stop. 
eas it 

Do not dare to live without some clear intention 
toward which your living shall be bent. Mean to be 
something with all your might.—Phillips Brooks. 
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Ohio Hardware Association Holds 


Annual Convention 








The twenty-first annual convention of the Ohio 
Hardware Association was held in Cincinnati, Febru- 
ary 16 to 19, with the largest attendance on record, 
over 1600 members and guests being’ registered. 


TUESDAY, FEBRUARY 16. 


The first session was called to order by President 
Frank C. Osborn, in the Assembly 
Room of Hotel. He was presented 


Massey, of 


the Gibson 


Forrest C. Secrest, 
Former President Ohio Hardware Association, Chairman of 
Delegation to 1914 National Convention. 


with a handsome ebony gavel inlaid with silver. 
The invocation delivered -by W. P. Bogar- 
dus, of Mount the old 


horses of the Association, after which Mayor F. 


was 

Vernon, one of war 
Spiegel delivered an address of welcome, followed by 
President Massey. W. C. Culkins also 
welcomed the delegates and their ladies on behalf of 


response by 


the Chamber of Commerce. 

Hugh Diamond, of Galion, then led the convention 
in a song, after which W. B. Mellish, of Bromwell 
Brush and Wire Goods Company, spoke on “Our Hon- 
orary Members and the Cincinnati Hardware Club,” 
felicitating the Association on its splendid work. 

Adolph J. Bihler, of Pittsburgh, President of the 
National Hardware Association, was then introduced 
and stated that business depression incidental to the 
European war has caused comparatively few failures 
of hardware merchants in the United States. Quoting 
Dun’s reports, President Bihler stated that of 2,848 
business collapses in this country. last month only 76 
were hardware dealers. He conveyed a message of 
cheer from the jobbers to the retail trade in their fight 


against the mail-order houses who undersell them 
have gathered a large part of the trade in rural 
tricts, aided and abetted by parcel post. Whik 
could not promise assistance from the jobbers 
body, he announced that as individuals they would 
gladly assist the retailers. The jobbers, he asserted, 
are not prosperous, and some jobbing firms which d 
$1,000,000 business annually are making only $25.00 
net profit. 

At a roll call of the former presidents of the Ass: 
ciation it was found that the following were present 
and they were introduced to the Convention: Thomas 
Norris, Lima; J. P. Duffey, Greenville; Henry | 
Wiseman, Springfield; W. P. Bogardus, Mount Ver- 
non; John F. Baker, Dayton; C. S. Johnson, Barber- 
ton; A. L. Shearer, Dayton; B. C. Bates, Alliance 
W. A. Kennest, Defiance; Forrest Secrest, Chilli 
cothe. The only one of the former presidents wh 
was not present was O. M. Scott, of Marysville, who 
is ill at his home. 

The following who have served the Association a: 
secretary were called upon and responded to thei: 


Adolph J. Bihler, 
President Naticnal Hardware Association. 


names: John F. Baker, Dayton; George M, Gra 
Coshocton; D. R. Burr, Piqua; Frank Bare, Ma 
field, and James B. Carson, Dayton, who has fill 
the office since 1912. 

The following committees were announced by Pr« 
ident Massey: 

Committee on Resolutions: Charles O. Rehbur: 
Cleveland; B. C. Bates, Alliance; F. A. Walthe 
Bucyrus; J. M. Bour, Toledo; Edward E. Jenki 
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us: Charles Kobmann, Cincinnati; William B. 

\Villiamsport. 

»mittee on Memorial: T. M. Baxter, Middle- 

Charles Bird, Mount Vernon; E. B. Henslee, 

ville; James Ried, Greenville. 
mmittee on Legislation: John C. Schultz, Woo- 

C. M. Waller, Ravenna; L. S. Wilson, Ottawa; 
\[. Cole, Andover; W. A. Kennedy, Canton. 

\uditing Committee: Fred Schwarz, Lockland; 
\\. E. Banker, Dayton; J. G. Bell, Hillsboro. , 

ommittee on Election: John Weigle, Cincinnati; 

irry Haberman, Marion; Joseph H. Goldcamp, 
Lancaster. 

\fter another song the meeting adjourned until 8 
» \{.. when the first executive session was held, dur- 
ny which the following were placed in nomination for 
the respective offices, by the Nominating Committee, 
which consisted of J. H. Goldcamp, Lancaster; T. E. 
Rice, Wickliffe, and Albert Hernstein, Chillicothe: 

President, H. B. McGrath, Cleveland; vice- 
president, John C. Schultz, Wooster, and J. J. Zipper, 
\Varren; treasurer, John G. Getz, Kent; secretary, 
James B. Carson, Dayton. Four directors retire 
and the following eight were nominated: J. G. 
ell, Hillsboro; N. N. Hunter, Jamestown; Frank 
Potter, Cleveland; Miles J. Watson, Oberlin; Hugh 
Diamond, Galion; Charles Kobmann, Cincinnati; 
George Gluck, Youngstown; Harry Habermann, 
Marion. 

Five delegates were to be chosen to the National 
Convention, and the following were nominated: B. 
C. Bates, Alliance; W. L. Stocklin, Chillicothe; P. G. 
Wuertz, Cleveland; Charles L. Houck, Springfield; 
John Weigle, Cincinnati; Edward E. Jenkins, Colum- 
bus; John G. Getz, Kent. The balloting began 
Wednesday morning and continued until Thursday 6 
P. M., when the polls were closed. 

Forrest Secrest, Chillicothe, led the discussion of the 
Question Box during which many interesting matters 
were brought out. The meeting adjourned to convene 
in executive session Wednesday morning at 9 o’clock. 


WEDNESDAY, FEBRUARY 17. 





Hugh Diamond led the delegates in a song at the 
opening of the Wednesday session, after which Presi- 
dent Frank C. Massey delivered his annual address, 
as follows: 

PRESIDENT FRANK C,. MASSEY’S ANNUAL ADDRESS. 
Members of The Ohio Hardware Association and Guests: 

[am sure that we are all very much pleased that we are 
‘gain holding our annual convention in this delightful city 
ind as guests of such warm-hearted and hospitable people. 

_. We all remember with delight of our convention held in 
iis city in 1911 and how everything possible was done to add 
our comfort and entertainment while here. The Cincin- 
ti brand of cordiality always rings true. In this magnifi- 
nt assembly hall that has been set apart for our use during 
is convention and with a program full of the practical side 
the retail hardware business, I am sure that you have 
ome a to give the work in hand your best attention and 
ought. 

For several years there has been a demand for more 
me to be given to the Question Box ideas, as many import- 
it suggestions have not been given full discussion for lack 

time, 

In response to this demand, your Board of Directors have 

— this program so as to give the Question Box the 
“nt Of way. 

\s you will see by your program, the Question Box will 

in charge of successful and experienced members of this 

lation, and being familiar with local conditions, I am 
¢, will make the discussions helpful and interesting. 
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I ask for them your earnest co-operation and attention, 
that this most important part of the program may be with 
profit to all. Every trade and profession today recognizes 
the need of organization, and to be truly successful and to 
continue to grow in numbers and influence, an organization 
must not only have a definite purpose, but be true to its ideals. 

The prestige and strength of the Ohio Hardware Asso- 
ciation is the result of our sole purpose that we may be 
better hardware merchants. Our work is but begun, for the 
ever-changing conditions bring new problems to be met if we 
would retain our identity as retailers, and many of these 
conditions can be only met by our united efforts through 
organization. 

The efforts being made to eliminate the retailer as a factor 
in the distribution of merchandise is a dangerous one, and 
worthy of our best efforts to combat. A profitable volume of 
business cannot continue if we are to be deprived of the 
necessary price to get the business. Hence we, as the logical 
and ultimate distributors of hardware to the consumers, are 
entirely within our rights when we demand the price and 
price protection that the natural and reasonable method of 
distribution may continue. 

There are many solutions of the price question being 
offered. Most of them have some merit and the help offered 
you through the National Price and Service Bureau seems to 
be the most practical at this time. Only by the most intense 
loyalty to your Association will it be possible to accomplish 
the best results. 

There is some very important legislation pending, im- 





Frank C. Massey, 
Retiring President Ohio Hardware Association. 


portant because it is of vital importance to your business. 
The Stevens Bill, regarding re-sale prices, seems to be of 
great importance, and, as I am informed by the Congressman 
in my district, that it will not be reported from the committee 
at this session of Congress I will recommend your Legislative 
Committee, that it be given proper attention. Numerous other 
acts, favorable as well as unfavorable to our business, will be 
presented and should have your careful consideration. 

The advanced position taken by the leading hardware 
journals, regarding the retailer, is very gratifying and [ am 
sure that their declarations of loyalty to the retail interests 
must find a warm response in the heart of every retail hard- 
ware man. They are really wonderful magazines and are 
doing well their part toward making us better hardware 
merchants. 

Being firmly of the opinion that active local hardware 
clubs, made up of conveniently located groups of dealers, 
would be a great factor toward the elimination of many of 
the unpleasant features of present business methods your 
Board of Directors planned, with Secretary Carson for a 
thorough canvass of the State, with special efforts where we 
were not well represented with members, offering assistance 
and forming local clubs when desired. This work has been 
taken up with enthusiasm and has met with splendid results. 

It is through local clubs that you will be best able to get 
into action the suggestions made at your annual convention. 

Powerful as the State and National Association may be, 
yet in the intimate and friendly co-operation of your local 
club will you find ways and means to correct the trade evils 
and unbusinesslike methods that make business life so diffi- 
cult and anything but a bed of roses. 
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The change of policy of the National Association from 
watchful waiting to aggressive action meets with the approval 
of every member, while some of our jobbing friends are seek- 
ing to justify their unusual methods of pricing mail orders. 
As a complete report of the National Convention held in 
Indianapolis in May, as well as a report of work being done 
by the National Association will be given you by Mr. Secrist, 
member of the Executive Committee from Ohio, and of our 
own work in Ohio this past year by your Secretary, Mr. Car- 
son, I will but commend their reports to you for your thought- 
ful consideration. 

Personally, I wish to assure you of my appreciation for 
the honor of serving you as President of this great Associa- 
tion, and I do esteem it highly. If, during my time of service 
I have contributed even in a small way to the success of this 
Association, I feel well repaid for the time and effort given 
to this work. Officers, directors, advisory board and mem- 
bers, I want to thank them for their loyal support and con- 
genial spirit maintained at all times. The Exhibit committee 
who have with the Cincinnati Hardware Club made this splen- 
did exhibit so complete, to the exhibitors who by their prod- 
ucts and financial assistance have made all this possible. 

Coming into intimate contact with the work of your 
Secretary, I have learned to admire him for his faithful 
devotion to the work entrusted to him and ior the business- 
‘ike methods adhered to in the administering of his Office. I 
do not hesitate to assure you that the financial wart of the 
work is handled with fidelity and eccnomy. 

In handing over this high office to my successor whom 
you will elect by ballot, I do so with continued interest in the 
success, prosperity and future welfare of this organization. 


Secretary James B. Carson then read: his annual re- 


port as follows: 
SECRETARY JAMES B. CARSON’S REPORT. 

Mr. President and Members of The Ohio Hardware Asso- 
ciation, I have the honor to submit to you the twentieth annual 
report of your Secretary. 

I presume there have been reports from the secretaries 
of different organizations in the various retail lines of busi- 
ness, during this year that do not compare favorably with the 
reports of the secretaries of our hardware associations in 
regard to the amount of business done by the members during 
the year, and I cannot help but think of the boy, when his 
teacher asked the class if they had to be of any other nation- 
ality than what they were now, what they would rather be, 
replied that he would rather be a combination of Colored 
Man and Jew. “Why do you wish this?” the teacher asked in 
astonishment, and the boy replied that the Colored Man was 
happy when he had a dollar, and the Jew always had one. 

Now I do not wish to imply that our members are always 
happy or that they always have money, but if you had to 
choose some other business than what you are now engaged in, 
you would have a pretty hard time to find one that will beat 
the one you have now, one that has fewer problems to solve, 
and one that has more able men to help you-solve it. 

While the condition of business all over the world during 
the past year has been so serious as to command the attention 
of our leading financiers, and our government has passed 
through some very serious difficulties which has disorganized 
business conditions, yet I doubt if our members have felt the 
full effect of these conditions as much as some of our brother 
retailers in other lines of trade, and this is a splendid testi- 
monial to the retail hardware business and to the solid foun- 
dation on w hich it is built. 

We have 4 great opportunity at the present time to assist 
in restoring business to its normal state, by imparting our 
optimism and enthusiasm to others, by the confidence we 
have in our own business, by going right ahead as if they 
were not having a war on the other side, and in doing this 
we will put ourselves and our stores into shape :o take ad- 
vantage of the revival in business which is sure to come, and 
our members who are agricultural districts especially should 
be prepared to get their part of the great volume of money 
that is pouring into this country for the products of our 
farms. 

Our Association has been more active this past year than 
ever before, starting with the first meeting of our directors, 
at which they requested the secretary to spend as much time 
as could be spared from the regular work, 1n visiting different 
counties, especially the counties where geographical condi- 
tions were favorable to forming local organizations, as they 
firmly believe that most of the evils in the retail hardware 
business can be remedied in this way. 

Following their instructions along this line, I have been 
in 22 counties, having 406 retail hardware stores, 248 of which 
are members of our Association, and 60 of which were secured 
through personal solicitation. 

LOCAL HARDWARE CLUBS. 

There was not a single dealer I called on who did not 
think well of a local hardware club, where all the dealers 
could come together once a month and talk over business in 
a general way, getting on terms of more intimate acquaint- 
ance with each other, discussing plans in a body as to how 


the trade in that community could be increased, or more 
kept at home; interchanging information on the cred): 
different customers, in fact doing the same sensible ¢| 
the biggest and most aggressive business men of our 
are doing every day to make their business a better busi; 
I say there was not a dealer who did not want this con. 
brought about, but a great many cannot realize how 
possible to do this. 

One of the greatest obstacles I found in the way 
the most serious one, is the difference in the size of the 
ous stores and the amount of business done. This s| 
make no difference and should not be taken into cons; 
tion; the dealer with a large store and a large busines: 
need of organization just as much as the dealer wit! 
smaller store and the smaller business, because he has cor. 
respondingly increased overhead charges over the man wit} 
the smaller business and the same thing that will benetit 
will benefit the other. 

In an interview with a customer in a store one day. | 
received the information that he had been able to get fron 
the proprietor of the store and the help, four in number, 
different prices on the same article, and that he always 
bought from the one making the lowest price. 

Is it any wonder that the customer who knows nothing 
about the cost of manufacture, or how much sellinz cost has 
to be added to every article, should be suspicious of the pric: 
made by this dealer, and isn’t it a fact that one retailer in a 


James B. Carson, 
Secretary Ohio Hardware Association. 


town who runs his business this way can keep all the others 
from doing a profitable business ? 

If your local organization could take hold of this dealer 
who is clear off the track and get him back on the road, th 
would be a wonderful help to him and in doing it for him 
they would be doing it for themselves, for they would 
make more out of their business. 

I want to say to our members that there is nothing im- 
possible in this; it is the cheapest and easiest way to mak: 
your business more profitable; but it is something that wil! 
not come to you, it calls for action on your part. There | 
no use in blaming your neighbor; it is just’'as much your 
place to take the initiative as it is his, and he is probab! 
thinking the same things you are, so the thing to do is 
send for the secretary of this Association, for it is his duty 
to go into any city or county where they want his assistan 
This is one of the ways you can help this Association mak: 
better merchants. 

It is wonderful the difference I found in various counti 
I visited. Usually when I reached a town I went to a deale: 
I knew, or one who is a member of our Association, and 
most instances he was glad to go with me to call on 
others or to see some dealer who is not a member but shou 
be. But I have found a few places where they told me 
would be better if I went by myself. Just think of it, in t! 

same town and the same business—what a lot of wast 
energy. In every one of these towns I could notice a peculi 
business condition, lack of enthusiasm, general complainin: 
about their neighbors’ cutting prices, etc., but I am glad 
say that these towns are not in the majority, or any wa 
near it. And they are not towns that have a strong me! 
bership in our Association. 
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\iost of the counties I visited have no local organization ; 
-alers are going along every fellow for himself, and while 
are all good friends, they do not cash in on this friend- 
; | have already told you something in one of my general 
iwters about my visit to the Van Wert local association, in 
newer to an invitation to be with them for a meeting in the 
‘jternoon and banquet in the evening, on December lst. It 
vas the most remarkable gathering of retail hardware dealers 
| have ever seen. Eighteen firms in this county, together in 
room in the principal hotel, discussing a campaign for busi- 
ness for the coming year; what could be done to improve 
conditions in this one’s territory; the kind of outside compe- 
tion this one had, etc., and a whole list of articles common 
to every hardware store to be sold at the same price. 

No such thing as selling a man because he was some other 
dealer’s customer an article below the price you sell it to your 
regular customer, just to keep your neighbor from making a 
sale. And what is the result? Every dealer in this county 
made more out of his business last year than ever before, and 
hesides they are instilling confidence in their customers, be- 
cause they are doing business as it should be done. They are 
not using this good feeling among themselves to take any 
unfair advantage of their customers; they have not raised 
their prices, but they have stopped robbing each other of the 
legitimate profit that should go with each sale. 

I cannot help but take some time to tell of the wonderful 
work the Cleveland Retail Hardware Association is doing 
in a local way. They have lifted the retail hardware business 
in their city to a higher plane than ever before. Starting with 
a few members three years ago, they have grown to over a 
hundred at the present time, sixty-seven of which are members 
of our Association. This was not accomplished without work 
and sacrifice on the part of some dealers, but it has paid in 
the end. They are the guardians of the retail hardware busi- 
ness in their city, as shown by an article in the Cleveland 
Plain Dealer under date of January 24th, which tells of the 
arrest and prosecution of two retail hardware dealers, under 
the Sunday closing law, for keeping open and doing business 
on Sunday. The local organization was back of this prose- 
cution and furnished the evidence for conviction. They make 
their work practical. 

Our convention city, Cincinnati, has a splendid local organ- 
ization of about fifty members, The Cincinnati Hardware 
Guild, which is growing every year and doing splendid work 
for its members. Toledo has just started one, and I assisted 
in arranging the first meeting, which was the best first meet- 
ing I ever attended, and Fairfield County started one at 
Lancaster, 

The good of the meetings held each month is almost 
beyond conception, holding a little hardware convention of 
their own; for it is the same thing, they are constantly adding 
new ideas, and every meeting sends them back to their busi- 
ness with new life in it. 

I remember as a boy two adjoining farms, both good, on 
one of which lived a man who inherited his land, and who had 
never known what it was to really look out for himself, who 
just plowed and raised his crops and spent the money. letting 
the land take care of itself. On the other lived a man who 
rented the place and who was always busy; whenever he had 
time he was hauling manure, spreading it on the fields to help 
him raise better crops. He hauled all the fertilizer from the 
little town he could get. At the present time the first man has 
no farm and the renter has a good farm of his own. 

It is just as necessary to fertilize our business as it was 
for this man to fertilize his farm and there is no better way 
to do it than to have these round table talks with your neigh- 
bors over your business and their business. 

WHAT THE ASSOCIATION HAS ACCOMPLISHED. 

Some one has asked the question, what good has The 
Ohio Hardware Association ever done directly or indirectly 
for its members? I claim and without any fear of contra- 
diction, that in all the instances I have named, and more 
that I could name, the improved conditions are the direct 
result of the influence of The Ohio Hardware Association 
and would not have been in existence today if they had not 
ad the help and support of our organization. 

In some locations it is possible to have an organization at 
a central place on a traction line, easy of access from all 
points, taking in several towns and perhaps two or three 
‘ounties., 

I would recommend that the secretary continue this work, 
and that those members who want to better conditions in 
their community get into communication with him and plan a 
ampaign for their county. 

_ I would also recommend for your consideration some 
hange in the official arrangement of our association. It 
cems to me that we are not close enough together to be 
theient as a working organization. I have thought it might 
help to have the member of the Advisory Board in each Con- 
ressional District, appoint in each of his counties, a chair- 
man who would report to him, and with the addition of this 
hairman, it would be possible for the secretary io have a 
ne of communication direct to each county. And I have 
ought the responsibility of appointing these chairmen would 
raw the different counties in the district closer together. 


¢ 
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I believe it possible to build up working organizations in 
the interest of a better business, among the retail dealers of 
our state, the possibilities of which are beginning to appear 
to many of our members. 

THE MATTER OF PRICE. 


In order to get practical information on the price ques- 
tion in our state, I sent out to ten members in ten counties, 
distributed in all parts of the state, a list of ten articles, 
requesting that they add their cost and selling price, and return 
to me. Two did not reply, and one article was not stocked in 
all the stores, so the report is from eight counties on nine 
articles. I have also taken from Sears, Roebuck and Com- 
pany’s catalogue their selling price on the same articles. | 
have had these made up on cards and they will be used in the 
Question Box discussion. 

In preparing our work for the convention, we recognized 
the fact that our members get the greatest good from the 
Question Box, and we have given almost the entire time to 
this feature. I do not believe there will be a member go away 
from this meeting who will not take away more with him than 
he brought. The way to get something out of anything is to 
put something in. 

Through our quarterly reports you have been informed 
of all grievances, and we have done all we could to satisfy all 
parties, and have succeeded in all cases but one, and this was 
published in the minutes of our directors’ meeting. I want to 
caution you again that it is absolutely no use to send to our 
office a complaint against a jobber or manufacturer selling 
your customer at the same price that he does to you, without 
some evidence in the way of an invoice, or bill of lading, or 
shipping tag, something to show the head of the concern that 
somebody in his employ is doing things of which he would 
not approve. Nor can any attention be paid to anonymous 
communications, as no member should make any charge 
against any firm or individual, unless he is prepared to back 
it up with evidence, and when he is sure of his ground he 
should have the backbone to do it. 

The National Association of State Secretaries held a 
meeting in Chicago in October, which in many respects was 
the best meeting I ever attended. One of the best things 
done at this meeting was the bringing of the National Asso- 
ciation and our state associations closer together. We are 
all working along the same lines, and are beginning to see 
some of the results of this work. We now get copies of the 
correspondence that passes between our members and the 
national office, especially those who write the Price and Serv- 
ice Bureau. Mr. Sheets, at the head of this Bureau, is doing 
a great work, and I am glad to notice that many of our 
members are availing themselves of this service, but there 
are many more that should. You know the old saying that 
“You can lead a horse to water but you can’t make him 
drink,” neither can you put prices and information into a 
man’s hands when you do not know who he is or what he 
wants to know. Just a little time and a stamp to send an 
inquiry may be the means of saving to your business a good 
customer, and you have at least tried and satisfied yourself. 

THE DEALER WHO KNOWS IT ALL. 

I know there are some dealers who are pessimistic enough 
to think that nothing can be done to help their business, for 
one of them recently said to me that no one can tell him how 
to run his business, and I fully agree with him, but every 
dealer in Ohio can learn something from every other dealer 
that will help to work out the different problems that each 
one has peculiar to his business. It is the way the big men 
of our country get bigger. 

Some one has said that our bodies from our eyes down 
are all worth about the same by the pound, but from the 
eyes up they vary in price as much as pig iron, which in the 
rough is worth from $10.00 to $21.00 per ton, and made into 
horse shoe nails is worth about $450.00 per ton, and into a 
kind of special steel, about $1,100.00. It is possible that all 
of us cannot be special steel, but I know we can all be horse 
shoe nails. 

BENEFIT OF MUTUAL FIRE INSURANCE COMPANY. 

I think it is due in my report to say something about our 
Mutual Fire Insurance Company, and I am informed we have 
some members who have no policy.1 am sure if these mem- 
bers could have heard at the last National Convention the 
experience of Hamp Williams from Arkansas, with our hard- 
ware mutual insurance companies, after fire had destroyed 
everything he had, how one of them paid him $3,500.00 on a 
policy which they had renewed and which he had forgotten 
to pay the premium on, his books were in such shape after 
the fire as to be almost unintelligible. It comes pretty nice at 
such a time as this to have some one send you a check like 
this. It is when one is in trouble that one needs friends. 
You can save more than your association dues in the in- 
surance, and one member recently informed me that he more 
than saved all his association expenses, dues and expense 
attending the convention, on the several policies he carried in 
the hardware mutuals. Mr. Gray has a desk at headquarters 
and will be glad to give you all information. Don’t go away 
from this convention, if you are not carrying a policy, with- 
out finding out what you can do for yourselves 
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I want to say something about our exhibitors. I notice 
that in the report of the Indiana Convention in the Hardware 
Age, that the members of their association take the best care 
of the exhibitors at their convention of any of the siate con- 
ventions. I do not know whether Brother Corey told this to 
Mr. Soule or whether he got it from his own observation, but 
I can tell him something more, that all the best men in Indi- 
ana went there from Ohio, and I want you to show him that 
we still have a lot more of them left. Don’t be afraid to place 
some orders with the Exhibitors for goods you are going to 
need; they are helping to make our convention. Send them 
back home thinking Ohio is the best state in the Union in 


John G. Getz, 
Treasurer Ohio Hardware Association. 


which to sell their product. Besides showing a spirit of co- 
operation, it is the best way to get prices, as you can always 
get better prices when one is anxious to sell than when all are 
indifferent. A little business from each member means a 
tremendous amount in the total. 

I want at this time to pay a special tribute on behalf of 
our Association, to the members of the Cincinnati Hardware 
Club, and the members of the Cincinnati Hardware Guild, 
whose committees have done so much to add to the pleasure 
of our visit to their city, and one has to work with them to 
really find out how much to appreciate them. I am sure our 
members will go back to their homes with a very warm place 
in their hearts for the city of Cincinnati and her people. 

MEMBERS SHOULD SECURE NEW MEMBERS. 

Our membership remains about the same as last year, 
and the reason for this is that for every new member we 
secure we have an old one who thinks because he did not 
attend the convention he should not pay any dues. Now this 
handicaps the work and I do not, believe these members ever 
think of doing harm to the organization; they are honest in 
it, but you cannot maintain a working force this way. It is 
just as necessary to keep up your dues in your business organi- 
zation as it is your lodge dues, or your church subscription, if 
you intend to lend your aid to doing all the good you can 
Prestige of members is the greatest asset to any organization. 

We were most unfortunate last year in having extremely 
bad weather for the week of our convention, which kept a 
great many from attending that had made all arrangements 
to go, and if all had paid their dues, even though they were 
disappointed, we would have had over one thousand mem- 
bers, for there were more than one hundred delinquents, and 
the fact that our membership is about the same sneaks well 
for the new members received during the year. 

During the coming year, I trust each member will con- 
cern himself as to whether his neighbor is a member of our 
\ssociation. Jt is a question in which you should be intensely 
interested if you want to help him and help yourself; 
It is not a hard proposition. I have kept count and | believe 
[ am safe in saying that 80 per cent of the good dealers who 
are not members will join if asked in the right way. This is 
your organization. You are The Ohio Hardware Association, 
and your responsibility must not cease with your attendance 
at the convention. 

Your officers have served you well. They have sacrificed 
their time and done all they could. But after all there is just 
as much glory for the private in the ranks, and he is the one 
that does the real fighting. 
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Let’s make the year 1915 the banner year, not on! 
The Ohio Hardware Association, but for-the business ; 
members as well. 


The report of Treasurer John G. Getz showed 
the financial condition of the Ohio Hardware Ass. 
tion is in good shape. It was turned over to the A: 
ing Committee. 

Herbert Sheets, of the Price and Service Burea 
the National Retail Hardware Association, explained 
the work which had been done by the Bureau sinc 
its organization last fall, and urged the member: 
make use of the facilities extended. 

Aiter a discussion of the Question Box Director 
Forrest Secrest made the report of the delegates to the 
1914 National Convention, after which the meeting 
was adjourned. 


THURSDAY, FEBRUARY I8. 

The Thursday session was also an executive one at 
which after a song led by Hugh Diamond, Secretary 
of Insurance. 
on Thursday, February 18th, Secretary-Treasurer 
George M. Gray, of Coshocton, reported that the total 
risks in force on January 31, 1915, were $3,133,144.58, 
with total admitted assets of $184,916.91. Total losses 
paid amounted to $156,286.60. Dividends returned to 


George M. Gray, 

Secretary-Treasurer Ohio Insurance Association. 
policyholders were $58,976.46, and the total expense: 
for office and salaries were $36,413.36. 

Phil G. Wuertz, Cleveland, was elected a directo: 
in place of Henry F. Rahe, Cleveland, who declined t 
serve for another term. D. C. Thompson, Cambridg« 
was re-elected for a three-year term as director. 

All the retiring officers were re-elected as follows 
President, J. P. Duffy, Greenwich; secretary-trea: 
urer, George M. Gray, Coshocton. 

This was followed by an interesting discussion 0 
the Question Box, after which the meeting adjourned 
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Jacobs, secretary of the Wisconsin Retail 
-are Association, was a welcome and interested 


r 


FRIDAY, FEBRUARY 19. 


fle various committees made their reports at the 
| ;iday morning session which was called to order at 
, o'clock, after which Hugh Diamond led the as- 
emblage in a song, followed by the announcement of 
the election of officers. The new officers are: Presi- 
dent. H. B. McGrath, Cleveland; first vice-president, 





H. B. McGrath, 
New President Ohio Hardware Association. 


John C. Schultz, Wooster; secretary, James B. Car- 
son, Dayton; treasurer, John G. Getz, Kent. 

The new directors are: 

J. G. Bell, Hillsboro; H. Diamond, Galion ; Charles 
Niobmann, Cincinnati; N. N. Hunter, Jamestown. 

The following were chosen delegates to the National 
Convention: 

B. C. Bates, Alliance; P. G. Wuertz, Cleveland; 
Charles F. Houck, Springfield; John Weigle, Cincin- 
nati; Edward E. Jenkins, Columbus. 


ENTERTAINMENT FEATURES. 


The Hardware Club of Cincinnati and the Chamber 
of Commerce are entitled to great credit for the splen- 
did manner in which the delegates to the Convention 
and their ladies were entertained. 

[t is almost impossible to give a full measure of 
‘redit to the committees in charge of the Convention 
arrangements, for they certainly have outdone every 
effort of former years, and the Cincinnati Convention 
of 1915 will go down in history as by far the most 
~uccessful one so far. 

Tuesday evening the ladies enjoyed a musicale given 
'y members of the Cincinnati Conservatory of Music, 
in the ballroom of Hotel Linton, after which there was 
in exhibition of modern dances; a fine luncheon was 
served. 

Wednesday forenoon the ladies were taken on a 
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tour of inspection of the Union Central Life Insurance 
Building and the Cincinnati Chamber of Commerce, 
which is the tallest building in this country west of 
New York. At 2 o’clock they boarded special cars on 
a trip through Cincinnati and its beautiful suburbs, 
ending up with an entertainment with luncheon at the 
Nordland Plaza Theatre. In the evening they en- 
joyed “A Pair of Sixes” at the Lyric Theatre, while 
the delegates were guests at a smoker and vaudeville 
entertainment by the Hardware Club of Cincinnati, at 
Hotel Gibson. 


Thursday forenoon the ladies 
through the McAlpin department store where a special 
midday luncheon was served. In the evening the 
members and guests with their ladies formed a theatre 
party at Keith’s, the entire house being reserved. 


were conducted 


oH 
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SECURES PATENTS FOR LIGHTNING RODS. 





John S. Swenson, Cresco, Iowa, has been granted 
United States patent rights under numbers 1,128,261 
and 1,127,696, for a light- 
ning rod high top and a 
lightning rod low top and 
assigned to the Electra 
Lightning Rod Company, 
Cresco, Iowa. They are 
described in the following: 

Number 1,128,261 :—In 
combination, a_ lightning 
conductor, a tubular top 
therefor open at its lower 
end, a coupling between 
the conductor and said top, 
a brace comprising a tu- 
bular member fitted on said top, said member being 
split for a portion of its length to provide oppositely 
extending curved convex branches adapted to embrace 
the conductor, and means for securing the branches 








thereto. 
Number 1,127,696:—In combination with a light- 
ning conductor, a top having integral braces at its 





lower end which extend in opposite directions with 
their lower ends overlying the conductor, and fasten- 
ing means securing the ends of the braces to the con- 
ductor and fastening such braces and conductor to the 
structure to which the lightning appliance is fitted. 





while 

There was once upon a time a hardware merchant 
who was too busy to read, too busy to stop, too busy 
to listen, too (just then the sheriff walked in the 


door )— 
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lowa Retail Hardware Dealers Meet in 


Annual Convention 











The seventeenth annual convention of the lowa Re- 
tail Hardware Association was held February 16 to 
1g, at Des Moines, with a large and enthusiastic 
attendance. 

The Convention was held at the Coliseum Assembly 
Room, President Charles Tom Gadd, of Des Moines, 
presiding. 

The proceedings were opened with music by T. 
Fred Henry’s orchestra, followed by singing the song 
“America” by the membership present, after which 
President Gadd delivered his annual address as fol- 


lows: 
ANNUAL ADDRESS OF PRESIDENT GADD. 


Our Seventeenth Annual Meeting convenes following a 
year of most unusual conditions. In the early part of the 
year business men were “watchfully waiting” and earnestly 


Charles Tom Gadd, 
Retiring President lowa Retail Hardware Association. 


hoping that the Sirty-third Congress would see fit to close 
up shop without further business legislation. The tariff tin- 
kering proclivities of this assemblage of lawyers, newspaper 
men and theorists, while doubtless actuated by altruistic ideals, 
plays havoc with the people who are sitting up nights to figure 
out possible means of meeting cheap-labor competitors: with 
a scale of “higher cost of living” in our own country, increases 
in freight rates and business regulating’ legislation handicap- 
ping contracts and necessary agreements of business com- 
petitors in home markets. 

The tendencies of our legislative guardians to regulate 
tariffs, create trade commissions, pass Clayton bills and indulge 
in anti-trust “high-jinks’ generally received a severe jolt in 
the November elections The Interstate Commerce Commis- 
sion, the Industrial Relations’ Commission and the new Trade 
Commission find themselves facing a public that has a very 
severe and inquisitive expression, rather than a cheering, hat- 
throwing populace demanding sweeping reforms. 

The dear public have at last realized that they are com- 
ponent parts of this governmental-big-business combination 
which for a time seemed to ignore the existence of the people 
as a factor. The people have an interest in seeing big busi- 
ness working at a profit and the managers realize that “The 
Public Be Damned” policy of a few years ago is by no means 
a dividend paying proposition. 


THE BUSINESS OUTLOOK For 1915. 

A hardware trade journal recently sent a letter to lea 
Manufacturers and Jobbers of Hardware requesting 
opinions in relation to the present state of business and 
prospects for 1915, and the consensus of the replies receive 
was that the year 1915 would be unprecedented for business 
activity. The replies were nearly all optimistic, in spite of th, 
fact that shortly after the opening of hostilities in Europ: 
near-panic seemed to sweep across the country, which, ® 
lowing the recent tariff legislation, which is somewhat bitterly 
denounced by many manufacturing institutions, had created 4 
distinct depression in all business circles. 

But it is evident in the replies received that manufacturers 
realize that the markets for our own raw materials and agri- 
cultural products must be tremendously stimulated by the 
tation in European countries, giving to the markets of tl: 
United States a strength and tone bought and sold. 

Quoting from one reply, Mr. George H. Jantz, the write: 
says: “We are blessed with prospects of doing a much greater 
business than this nation has ever had or could expect t 
obtain during the present generation. Our country is at pres- 
ent, and must be for some time to come, the only real wid 
open market in the world where dependable supplies can lb 
obtained.” 

Very many of the replies suggest also as a naturai result 
of the quickening of the markets, an upward tendency in 
prices as the demand for both manufactured goods and raw 
materials increases. South American, South African and other 
markets that have depended entirely on German and English 
factories are now flocking to the United States. Their mar 
kets are opened by the same demands that are strengthening 
ours for raw and agricultural products. | 

New conditions and new markets will doubtless mak: 
some delay and depression, but on the whole the situation is 
one on which we can congratulate ourselves and al! get read) 
to profit by the best business situation that we have faced for 
many years. Quoting from one of the replies on this point 
“Conditions in this country are very much brighter than the) 
have been in six months, and, in fact, the outlook is far better 
than we had hoped it would be even in our most optimistii 
moments. We now look for a steady though gradual improve- 
ment and would not be surprised if 1915 would loom up as 
the biggest year in the forty years of our existence.” 

Another writer on the present business situation says: 
“Evidence of business betterment is before us on every hand 
and the reasons for optimism are many. The United States 
farmer has harvested a few billion dollar crops and there is 
a high-price market for all our surplus foodstuffs; alread) 
our grain is pouring across the Atlantic. The millions of 
men who are fighting are not working, and yet these hordes 
of soldiers must be clothed, fed and equipped.” 

Harper's Weekly in a recent issue discusses business con- 
ditions in the following way: 

“The wise individual or company plans his maintenance 
or extension work in slack times.” Then quoting a prominent 
builders’ magazine as stating that building operations can be 
conducted just at the present time at a lower cost than will 
be possible at any time during the next ten years: “The argu 
ment then goes on that the cost of building is the cost of 
labor and material. Low-cost material and low-cost labor are 
bound to produce a low-cost building. That combination 
exists today more than it will again in years. The general 
impression, to be sure, is just the opposite. | Household 
expenses are a matter of daily concern and the marked 
advance in the cost of living makes itself felt in every visit to 
the grocery and meat market. It is taken for granted that all 
commodities are, therefore, high. 

“As a matter of fact, iron, lumber, hardware, paper, glass 
and other standard materials are close to the low water mark 
of the spring of 1908 and the fall of 1911. Lumber especially, 
so far down now, is expected to make a big jump as soon as 
the war is over. 

“This is sound reasoning. True economy means that the 
lucky inhabitants of the United States should be busy about 
many personal and corporate extensions that can now be done 
on the most advantageous terms.” 

These facts and deductions are true and it is certainly to 
our best interest to appreciate them and pass the good word 
elong. 

FIFTEENTH ANNUAL CONVENTION OF NATIONAL RETAIL HARDWARI 
ASSOCIATION, 

The Fifteenth Annual Convention of the National Retail 

Hardware Association, assembled in Indianapolis, May 19th- 
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here were ten Iowa delegates present and a full and 

ilar record of their doings, together with the account 
Convention, will be given you by Mr. Healey of 
ue on Thursday. 

+ was as planned, a strictly business session, and every 

. delegate was at the post of duty during the severe ses- 
of the Convention. Iowa was recognized on the Com- 
of Resolutions, Place of Meeting, Suggestions and 

e Relations. 

\s Chairman of the last named Committee, our fellow 

ber, L. C. Abbott, made perhaps the most notable presenta- 

» of the four days’ session, the same being a general review 
the work done by this important Committee of the National. 

Something of the extent of the labor entailed may be 

ned from the facts as follows: Eight thousand communica- 
ns received and replied to. Eleven sessions of the Commit- 

The work of this Committee is perhaps the most effective 

ing ever accomplished by the National Association for the 

erment of the affiliated membership, because directly and 

ndirectis it has solved the problem of “Getting the Price” as 
nearly as this great question will ever be determined. 

Mr. Abbott also reported as Chairman of the Special 

etin Commute appointed at the Jacksonville Convention 

decide on the separate incorporation of this publication, 
out which there has been more friction in National circles 

than on any other policy or principle ever presented to this 
dy for discussion. 

‘The Committee decided that the proposed plan of separate 
incorporation and management which seemed to be so largely 
supported at the Fourteenth Annual Convention was unde- 
sirable and would be a suicidal undertaking for both the 
National body and the Bulletin publications. 

The Committee’s report, which was reinforced by twenty- 
five stated and particular objections, included a formal resolu- 
tion opposing the plan of separate management of the National 
Official Organ and with but little opposition, objection or dis- 
cussion, the report was adopted and a further vote moved by 
a delegate who was procured from a very distant state, because 
\f his eloquence and enthusiasm for the proposed plan, made 
the action to kill the movement unanimous. And thus ended 
1 three years’ campaign to procure a personal emol':ment for 
. coterie, who proposed to exploit an Association function for 
their own benefit and aggrandizement. 

These two features of the Indianapolis Convention were 
f such importance that their mention here is made to empha- 
size what may be said in the full detailed report which will 
be made to you on Thursday by Mr. Healey. 

IOWA RETAIL HARDWARE ASSOCIATION AFFAIRS. 

The year 1914 in our Iowa Retail Hardware Association 
has been marked by unusual demands upon your officers in 
‘onnection with new departments of Association activity. 

Following the work of your committees and the action of 
your 1914 Convention, we have perfected arrangements to 
‘comply with the new Iowa law on Employers’ Compensation 
Insurance. 

It seemed impracticable to organize a new Association to 
furnish indemnity under the Compensation Law, as directed 
in your resolution passed somewhat hurriedly following Com- 
missioner Garst’s address at the Sixteenth Annual Conven- 
tion, nor could we under the Articles of Incorporation of the 
lowa Hardware Mutual offer to provide protection against 
accident and death and make it a part of the organization. 

We, therefore, met in several conferences with the offi- 
‘ers of the Employers’ Mutual Casualty Association of Iowa 
and after a thorough examination of the affairs of that insti- 
tution, decided to join hands with them. 

The plans worked out were submitted to our members in 
general letters in May and June, 1914, and we find that they 
have been endorsed by more than one hundred of our mem- 
bers and as fast as the old liability policies formerly carried 
by our membership expire and the plans and requirement of 
the law are better understood, we expect that all our member- 
ship will be enrolled as policy-holders of the Employers’ 
— Casualty Association. 

We have arranged with Mr. George Wrightman, Secre- 
tary of the Iowa Manufacturers’ Association, and an officer 
if the Employers’ Mutual, to give you full particulars of their 
hi and plan of insurance and the requirements of the 

wa law. 

Mr. Wrightman will address you on Thursday morning 
nd we sincerely trust that he may be given a full attendance. 
Come prepared to ask questions and fully investigate the plar: 
which we have endorsed for your benefit in securing your 
compe nsation insurance at minimum rates, and in a company 

hat is absolutely reliable and able to protect your interests. 
LEGISLATIVE MATTERS. 

Another very busy department of our Association during 

> past year has been in connection with the activities of a 
nt of the retail associations of the State in getting 
gether on needed reforms in the Iowa law on Attachments 
nd garnishments. 

The officers of your Association have been in conference 
ss the officers of the other retailers on four different occa- 
ns and a vast amount of correspondence has been conducted 

connection with this campaign, conducted by Secretary Sale, 


(tee 
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who was selected as Chairman of this Trade Conference Com- 
mittee and who in his report will give you the full details of 
this work up to the time that the work was turned over to the 
Iowa Business Council, which was launched in September. 
This is a somewhat formal organization of all Financial, Com- 
mercial and Industrial organizations of the State to effect 
co-operation among all the business interests of the State, in 
securing proper legislation and for securing constructive prog- 
ress and economy in commercial, financial and industrial activ- 
ities. 

The officers of this organization are.C. C. Deering, Des 
Moines, Chairman; A. R. Sale, Mason City, Vice-Chairman, 
and George Wrightman, Des Moines, Secretary-Treasurer. 

Conferences of this body with the Iowa Federation of 
Labor have been held and we are assured that much good, 
constructive work and more harmonious feeling has been 
secured in relation to a revision of the laws on attachments 
and garnishments. 

Fuller details of these matters will 
the deliberations of our Convention. 


given you during 


AUDITING OF FREIGHT BILLS. 

Another department of Association work which I desire 
to mention was inaugurated during the past year—the saving 
to be made to you in securing an Audit of Freight Biils 

This is proving to be a proper movement and many of our 
members have availed themselves of the opportunity to send 
in their freight bills to be audited without expense and a lib- 
eral allowance of fifty percent on all over-charges found, 
mailed to them. Already hundreds of dollars have been recov- 
ered from these junk piles and with more active co-operation 
doubtless thousands of dollars will be recovered from this 
one item of expense in the operation of your business. 

Fuller details of the plan and its workings will be given 
you in another session of the Convention. 

CHICAGO CONFERENCE. 

One of the most important and profitable occasions of the 
year was the Conference of the Presidents and Seerctaries of 
Hardware Associations held in Chicago on October 13 to 16, 
1914, under the auspices of the organization kn own as the 
National Association of Hardware Secretaries. Three days 
were given to the Hardware Trade Secretaries and one to the 
Hardware Mutual Secretaries. 

In this meeting the officers of the State Hardware Asso- 
ciations met for a comparison of methods, plans an‘ subjects 
of Association work, and it is perhaps not too much to say 
that for practical results this conference was the most impor- 
tant gathering of the year, composed as it :s of the men who 
devote their time and efforts to the building up of Association 
affairs. 

The range of topics includes every feature of the hard- 
ware business, from the problems of the smallest hardware 
merchants to the largest interests and subjects considered by 
the National Association, and it is highly probably that the 
most important campaigns of the National are formulated 
and inspired as a result of the discussions and conferences of 
this gathering of the most active factors of Hardware Asso- 
ciation circles. 

The value of these conferences is made more effective 
from the fact that they are in no way hampered and loaded 
down with the heavy encumbrance and machinery of the 
National body, and no detail of office management, store man- 
agement or association management is too petty to receive 
full and detailed consideration. My suggestion and criticism 
to the organization would be to eliminate all attempis at stated 
programs and formal addresses, and devote every energy to 
the plain business conference which was the basis and plan of 
the earlier conferences of the Secretaries’ gatherings. 

SUGGESTIONS FOR THE COMING YEAR’S WORK. 


In addition to the special departments of work on legis- 
lative matters now being pushed by the Business Council, 1 
would be well for the incoming officers to still further develop 
and assist the officers of our insurance departments in secur- 
ing the co-operation of every member of the Association. 

Strict business economy makes fire insurance an impera- 
tive necessity and under the provisions of the present Iowa 
law no employer of labor can be safe without purchasing pro- 
tection and indemnity, and the policies furnished by the 
Employers’ Mutual are unquestionably the most economical 
and in every way as satisfactory as any that can be secured. 

A collection department for the use of members of the 
Association is one of the new departments that is under con- 
sideration and it would be well for the new Board of Direc- 
tors to further investigate the plans now in the Secretary’s 
office in relation to such a department of work. 

The National office is requesting the appointment of a 
permanent Committee of the Association to be known as A 
Trade Relations Committee, to work in connection with the 
National committee of that name, to give further impetus to 
the work of the National Committee and the Price and Service 
Bureau of the National office. 

These matters will doubtless be brought up for your action 
by the National officers present at this Convention. The sta- 
tistical and financial features of the Association will be given 
due attention in the report of the Secretary at another session. 
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In turning over to my successor the affairs of the Pres- 
ident’s office, I do so with much reluctance for it has been a 
pleasure to serve you and be brought in close touch with the 
many officials of the States and the National body, and I desire 
at this time to thank the membership and other officers of 
the Iowa Association for their unsevering loyalty and assist- 
ance in furthering the work and interests of our Association. 

The many close friendships that have been made in con- 
nection with our work will ever be remembered as among the 
pleasantest experiences of my life. 

I must also thank you one and all at this time for having 
honored me with your highest office and trust that you have 
not been disappointed in imposing this trust in my hands. It 
shall be my utmost endeavor to conduct the deliberations of 
our Seventeenth Convention so that we may all profit by our 
conferences, and when I have stepped back into the ranks 
again it shall be to serve whenever and whatever the pointing 
finger of duty shall direct or your desire may be expressed. 


Secretary Sale: Under the direction of the Presi- 
dent I have drawn telegrams addressed to the respec- 
tive hardware associations therein named as follows: 

C. N. Barnes, Secretary, North Dakota Retail Hard- 
ware Association, Fargo, North Dakota. 

James B. Carson, Secretary, Ohio Hardware Asso- 
ciation, New Gibson Hotel, Cincinnati, Ohio. 

John B. Foley, Secretary, New York Retail Hard- 
ware Association, Yates Hotel, Syracuse, New York. 

Harry G. White, Secretary, Connecticut Retail 
Hardware Association, Meriden, Connecticut. 

The telegrams read as follows: 

“Your Iowa Brethren in Association Assembled 
send Greetings. May harmony and progression be the 
keynote of your Convention. A. R. Sale, Secretary.” 

These telegrams should be indorsed by the Associa- 
tion in Convention assembled. 

Mr. L. C. Abbott: I move you, Mr. Chairman, that 
the congratulations of the Iowa Association be ex- 
tended as set forth in the telegram read by the Secre- 


tary. The motion was duly seconded and unanimously 
carried. 


Secretary Sale: I am compelled to make an apology 
this morning. The program as arranged by the Board 
of Directors at the session in October, contained one 
important matter which absolutely got away from me 
and I didn’t print it. So I shall have to apologize to 
the Association for my dereliction of duty. I will ask 
Mr. Abbott to explain. 

Mr. Abbott: “Mr. Gadd in his report made note of 
the fact that this is the 17th Annual Convention of the 
Iowa Retail Hardware Association. If my memory 
serves. me correctly, fourteen of them have been held 
in Des Moines. Seven years ago we held the last con- 
vention away from this beautiful city. At about that 
time your present President went into the active Board 
work of this Association, and for the last seven years 
we have met in this beautiful city in the months of 
February or March. I do not believe it has been 
through the influence of Des Moines and her generous 
people to get us to come here, any more than it was 
through the influence and energy of President Gadd, 
known as Tom Gadd. 

“It gives me great pleasure on behalf of the Asso- 
ciation, and not only as an Association member, but 
as a personal friend of your President, whose friend- 
ship I highly regard, to stand here and extend to him 
the heartfelt wishes and congratulations of this Asso- 
ciation. We do extend to him a worthy appreciation 
of the many good things he has done. If there was 
any committee coming to Des Moines at any time, we 


always called on Tom, and he was always ther: 
time. This appreciation we cannot show Mr. Gad. 
any other form, than in a generous way, through +), 
courtesies, kindness and appreciation of this Ass, 
tion. 

“And I want to say to you, Mr. Gadd, it is my gre 
est pleasure to present to you this slight token of es- 
teem and appreciation in which the members of ihe 
Association hold-you. You know the general custom 
has been changed in the past few years and we have 
gotten away from the stereotyped idea of remembering 
the President with a gift which was so commonly and 
often used in the control of the Convention affairs.” 

Here Mr. Abbott presented President Gadd with an 
ivory emblem scarf pin, set with pearl and rubies. 

President Gadd: “Mr. Abbott, and Gentlemen of 
the Convention: I certainly wish to thank you for this 
remembrance. So far as doing the little things Mr 
Abbott has spoken about are concerned, I did them al- 
ways with pleasure and because I thought I ought to 
do them. You have come to Des Moines a great many 
times, and it has been a pleasure to have you here. |t 
has always been a pleasure for me to do the work and 
to do whatever I could do. I thank you, gentlemen.” 

Mr. Abbott: ‘We have with us this morning our 
National President, E. E. Mitchell of Morrillton, 
Arkansas. Since he appears upon the program on 
Thursday, I will not ask him to come up here to give 
you a long series on National affairs, but I want you 
all to meet him and I kindly ask President Mitchell to 
step up to the platform.” 

President E. E. Mitchell: “Gentlemen of the Iowa 
Convention: As I remarked over in Nebraska, it has 
been rather a trying time in the southern country, 
where we raise cotton and buy Iowa hogs instead of 
raising them at home, and many other things I might 
mention. I told them in Nebraska, that if I had known 
that the conditions in the south would be just what 
they are, depriving me of the pleasure of attending as 
many conventions as possible at this time, I don’t know 
but what I would have tried to sidestep the Presidency, 
because I feel like I have been handicapped in doing 
what I have done as President of the National Asso- 
ciation, which is a great body of men. And in view 
of the fact that I have been cut out and deprived of 
the pleasure of attending as many of these conventions 
as I would have liked to, I have deemed it necessary) 
to attend some of them to get a pattern for the Na- 
tional meeting at St. Paul, and I selected two western 
associations to get a pattern from, those of Nebraska 
and Iowa, and if I can manage to bring the National 
up to what I feel you gentlemen will bring yours up 
to as a state association, we will get through all right 

“T want to say, I am very much pleased to be her 
and bring you the greetings of the National Hardware 
Association. We regard you as one of the livest asso 
ciations in the bunch, and Iowa always comes up wit! 
her full share. I am very much pleased to be here. 
thank you.” 

President Gadd: The next thing on our program 1s 
the announcement of Committees. I will name on th: 
Nominating Committee: C. R. Keating of Mt. Ayr 
E. H. Schilling, State Center; W. L. Barker, Jeffer- 
B. Bolinger, Afton; George A. Hitchcock 


| 


son: F. 
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rd: L. A. Gnam, Carroll; Henry D. Peterson, 


-ommittee on Resolutions: Joseph Mattes, Odebolt ; 
p |, Breckenridge, Brooklyn; F. R. Currie, Mason 
iy: W. Brown, Marengo; F. F. Jones, Villisca. 

\fter a conference with Mr. Abbott, who is Presi- 
jent of the Mutual Insurance Company, the following 
\uditing Committee has been selected whose duty it 
will be to look after the work of the two different as- 
<ociations: E. H. Schilling, State Center; R. J. Breck- 
enridge, Brooklyn ; William Muller, Fort Dodge. 

Mr. Abbott: I want to say, gentlemen, it is unfor- 
tunate that we cannot have a larger attendance on the 
first day of our Association meetings. The boys do 
not seem to get here before Tuesday evening. Of 
course, we generally have our good sessions on Wed- 
nesday and Thursday. I notice there are very few of 
the members which Mr. Gadd has named on the Com- 
mittees here. 

The Nominating Committee in the Insurance De- 
partment must report tomorrow at the morning ses- 
sion, hence it is but right that these men should be 
given an opportunity to make their report. I am not 
going to announce the full committee, as I want to see 
personally the members from the various districts and 
see how many districts can be represented. Mr. Frank 
Lomas of Cresco will be Chairman of that Committee. 

You will notice, by your program, that we have a 
Question Box this morning, and that is one of the 
most serious considerations we have in this Associa- 
tion work. I am sorry there are so few of us here. It 
has been suggested that we now adjourn this session 
to meet promptly tomorrow morning at 9 o’clock and 
get at that insurance box. 

There being no objection an adjournment was taken 
until 9 o’clock Wednesday morning. 


WEDNESDAY, FEBRUARY 17. 





The Wednesday session opened with a selection of 
music after which Roy F. Soule delivered his illus- 
trated lecture on “Americas Retail Hardware Stores,” 
during which he showed many interesting views of 
store arrangements, window displays and floats for 
special occasions. 

Harry Franklin Porter, of Chicago, then spoke on 
“Keeping up With Rising Costs” and pointed out the 
necessity for knowing what the operating expenses 
were if the hardware dealer were to make a profit 
on his investment in addition to a fair salary for the 
management of the business. To do this, he said, it 
was absolutely necessary that a careful system be 
adopted by the dealer for keeping track of all costs 
and expenses, 

The Question Box was then discussed for some time, 
after which the meeting adjourned. 


THURSDAY, FEBRUARY I8. 


The Thursday session which was an executive one, 
met at 9 A. M., and after a musical selection, E. M. 
Healey, of Dubuque, read the following report from 
the delegates to the 1914 National. Convention: 


REPORT OF DELEGATES TO NATIONAL CONVENTION. 


_ The Fifteenth Annual Convention of the National Retail 
Hardware Association, held at Indianapolis, Indiana, May 
19th to 22nd, 1914, was in many respects the most important 
‘onvention held by the Association. 
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Many of the Iowa delegates, on their way to the con- 
vention, met at the Hardware Club in Chicago Monday morn- 
ing, May 18th, and were given an auto tour of the city, re- 
turning to the Club rooms, corner of Wabash Avenue and 
Randolph Street. Mr. H. W. Beegle, the Secretary of the 
Club, left nothing undone to entertain the delegates and ex- 
tends a cordial invitation to all members of the Association 
to make the Club their headquarters when in Chicago. 

The Hardware Special left Chicago at 3:00 P. M., car- 
rying many of the Northern and Western delegates, and a 
bunch of rooters from Minnesota who pinned badges on 
everyone bearing the words, “I’m from St. Paul,’ St. Paul 
being an active aspirant for the 1915 Convention. 

Arriving at Indianapolis at 8:00 P. M., the delegates 
were met at the train by the local Reception Committee and 
escorted to the Claypool Hotel, the headquarters of the Con- 
vention, where about five hundred delegates and visitors were 
registered. 

The opening session of the Convention was called to 
order by President Ireland Tuesday morning in the Assem- 
bly room of the Claypool Hotel. After listening to addresses 
of welcome by the mayor of the city, the governor of the 
state and the president of the Indiana Retail Association, the 
Convention settled down to business. President Ireland in 
his opening remarks said: ‘““We have met here today in one 
of the most important conventions ever held by the National 
Association. We must wage a campaign which shall insure 
for our members a fair deal and assert for them a right to 
their position in the commercial world. The Association 
movement has resulted in making us all not only better hard- 
ware merchants but better citizens as well. I hope the time 
is not far distant when the governmental affairs of this great 
nation will assume the character and form of a successful 
business corporation, and in its council chambers as well as 
in the halls of Congress, will be found more honest, success- 
ful business men.” 

He then gave a detailed account of the work that had 
been accomplished since the last Convention and briefly out- 
lined the work done by the different committees of the Asso- 
ciation. He commented on the phenomenal growth of the 
Hardware Mutuals and urged members to carry at least a 
part of their insurance with our own companies and give 
them the support they deserve, stating that it was strange 
that members had to be told from year to year of the bene- 
fits and dividends far excelling the return from any other 
department of their business, and that the future of the 
Hardware Associations is so closely interwoven with the 
future of the Hardware Mutual Insurance Companies, that 
we should guard most jealously anything that may seem to 
threaten their growth and prosperity. He recommended the 
reduction of dues from 50 cents to 25 cents per member, 
stating that many of the State Associations needed the money 
more than the National Association. Also that as soon as 
the Price and Service Bureau was in good working condition 
all the detail work and as much of the other activities as 
may be considered practicable be transferred to the Price 
and Service Bureau at Argos, Indiana. This was in no way 
a reflection on the efficient Trade Relations Committee, whose 
work has grown to such proportions that it is manifestly 
unfair for the National Association to ask its members to 
continue to do work that should be done by-paid officials. 

Secretary Corey’s report stated that the past two years 
have been largely devoted toward getting a more even and 
equitable price deal. He predicted that if a change in owner- 
ship was made in the Bulletin it would become a money 
loser. He called attention to the marked progress and im- 
provement of the Bulletin, and that new features were con- 
stantly being added to make it a strong and efficient Associa- 
tion paper. 

The report of the National Treasurer showed the 
finances of the Association in good condition. 

Wednesday morning’s session was most interesting, as 
we heard the report of the Trade Relations Committee, fol- 
lowed by a general discussion of the ideas advanced by the 
committee. Mr. L. C. Abbott, Chairman of the Trade Rela- 
tions Committee, gave a splendid talk and illustrated it with 
price comparisons. He stated that in the past two years he 
had received and answered 8,000 communications bearing di- 
rectly on affairs pertaining to our organization. He urged 
more active co-operation on the part of the membership at 
home. Good resolutions at conventions are lost on the way 
home. Price is available only when asked for. You will 
pay top values for everything that is from the cradle to the 
undertaker unless the price is understood. This is an age 
of organization and price. A merchant in the habit of asking 
values gets the price. The Trade Relations Committee has 
opened new sources of supply on many articles on which 
price conditions have been bad and have aroused the retailers 
to the price situation. The work of this committee has been 
arduous and they have been constantly opposed by forces 
working to close their sources of supply. Membcrs of the 
Association who are not taking advantage of the opportuni- 
ties offered them through the efforts of the Trade Relations 
Committee are passing up a good thing. 

Mr. Abbott was followed by Mr. Hussey and Mr. Krue- 








s+ AMERICAN ARTISAN AND HARDWARE RECORD 


ger speaking along the same lines and urging members to 
“GET THE PRICE.” 

The report of this committee could not help but leave 
a deep and lasting impression on the minds of the delegates. 

Wednesday afternoon we heard the special report of the 
Bulletin Committee in regard to the separate incorporating 
of the Bulletin. Mr. Abbott, who was chairman of this com- 
mittee, explained in detail twenty-five reasons why the Bul- 
letin should not be incorporated, and his report was finally 
unanimously adopted. 

The morning session of the last day was taken up in 
discussions of the Price and Service Bureau. Mr. Herbert 
Sheets of the National office, who has charge of this depart- 
ment, was called upon and briefly explained the service to 
the delegates. The Price and Service Bureau indicates, to 
members who so request, prices at which they should be able 
to buy certain items or suggesting through what channels 
such merchandise may be secured. It is also the purpose of 
the Bureau to keep constantly posted on staple lines which 
are subject to frequent price changes and thus be able to 
advise interested members. Co-operation of the members 
will be the keynote of the success of this department. 

From more than twenty cities extending urgent invita- 
tions for the next convention, Mr. C. T. Gadd, Chairman of 
the Committee, announced that St. Paul, Minnesota, had been 
selected and the Minnesota delegation hastened to assure the 
convention that they would leave nothing undone to make 
the 1915 meeting pleasant and profitable. 

The Entertainment Committee of Indianapolis certainly 
worked overtime in trying to give every delegate a good time. 
I would especially mention our old friends, Mr. and Mrs. 
S. R. Miles, who were untiring in their efforts to please. 
Through the courtesy of Mr. Miles and his superiors, the dele- 
gates were shown through the Atkins Saw factory. An auto 
trip around Indianapolis and a visit to the famous speedway, 
where a few hundred dollars’ worth of tires were burnt up, 
were a few of the many pleasures provided for the delegates. 

I endeavored to make this report a summary of the impor- 
tant things done at the Indianapolis convention, as no doubt 
the majority of you read the detailed report in the Bulletin. 

I wish to take this opportunity to thank the Iowa Retail 
Hardware Association for the honor shown me in selecting 
me as one of the delegates to the convention. 

The Iowa delegation was in evidence at all the meetings 
and we did all in our power to represent the interests of this 
\ssociation in a profitable manner. 


President E. E. Mitchell of the National 
Hardware Association then addressed the Convention 
on the work which was being done by the National 


Officers. 


Retail 


\rthur E. Towne, Argos, Indiana, spoke on “The 
Bulletin and the Member,” pointing out some of the 
benefits which the careful perusal of its pages might 
bring to the retail hardware dealer. 

George Wrightman, secretary of the Iowa Business 
Council, spoke on “Employers’ Liability Insurance,” 
and brought out the manner in which the mutual liabil- 
ity organization which is operated under the auspices 
of the Council has made it possible for employers to 
insure their emploves against accidents at a fair rate. 

\ “round table” discussion followed Mr. Wright- 
man's address, after which the meeting adjourned. 


FRIDAY, FEBRUARY 19. 


The Friday session was opened with music at 9 A. 
M., after which T. W. Le Quatte addressed the Con- 
vention on the plan which is being pushed by the Asso- 
ciated Advertising Clubs of Iowa for bringing an 
Advertising Regiment” to Chicago in June, 
consisting of “companies” of dealers in the various 
lines, to attend in a body the sessions and special short 
courses in advertising to be given during the conven- 
tion of the Associated Advertising Clubs of the World. 
Mr. Le Quatte stated that already the clothiers and 
shoe dealers of Iowa had promised to raise a “com- 
pany’ each of 100 dealers. 


“Towa 


’ 


Secretary A. R. Sale then read his annual report. 


which follows: 
REPORT OF SECRETARY-TREASURER A. R. SALE. 

“Since last we met” the business world has been doing 
stunts quite unlooked for in the earlier days of 1914. Th, 
Democratic Congress, headed by one of the most intellectya| 
executives that has ever toasted his shins before the cannel- 
coal fires of the White House grates, by a series of e\ 
tions up and down the tariff scale was just beginning to senq 
cold shivers up and down the financial spine of big bus; 
ness at the time we were in our sixteenth conclave; and as 
we approached the mid-summer days these chills were mor, 
and more marked. Wall Street and the banks were shivering 
and business was standing idle watching the performance 
when all of a sudden somebody across the Atlantic cut th; 
leash of the “dogs of war.” Just who turned the trick no 
body seems able to prove, although most every fellow has 
a theory that he is ready to submit, if you corner him c! 
enough. But the only thing we can all agree upon is t 
whoever it was certainly did a pretty thorough job of it. A|! 
the big “dogs” of Europe are at it and the few who are sti] 
tied are so small that they have not been able to break lo 
yet; but they doubtless will before peace is declared. 

Business in this country jumped from a scare to a rea 
fright. Congress turned from tariff discussions to war 
taxes; and we are now chasing revenue stamps and buying 
big headlines that tell us but little of the horrible details 


A. R. Sale, 
Secretary lowa Retail Hardware Association. 
the greatest of all wars on the earth, in the trenches, on the 
sea and under the sea and in the air. But as the weeks 
grew into months and the months are now passing into 
seasons American business is being stimulated by the inevita- 
ble result of such a conflict. Food, clothing, supplies and 
equipment must be furnished while they are busy filling ceme 
teries and hospitals. Their abandoned markets in Africa, 
South American and the Orient must be cared for and we 
are the willing or unwilling legatees of their twentieth cen 
tury demonstration of what an intelligent civilzation can do 
for the world when it comes to the devastation of cities, 
countries and empires. The time may come when we shall 
be called upon to arbitrate the affairs of Europe; but at pres- 
ent we seem to be more in line as purveyors of necessities. 

For the first time since the war opened the New York 
papers, under date of January 24th, stated that Government 
reports were at last obtainable showing to what degree the 
export trade of the United States had been stimulated by 
the European war by demands for materials entering into th« 
prosecution of that war. 

November, 1913, exports to Europe on twelve articles 
listed as military supplies amounted to $2,368,102. November, 
1914, on the same items $14,923,059, or an increase of $12,554, 
957, or 650 per cent increase, which is certainly some business 
for one month. For three months of September, October and 
November these twelve items in 1913 amounted to $11,377,182 
In 1914 the total was $26,386,487; so while it is true that the 
war has reduced Government revenues from taxes on im- 
ports yet the people of the United States are marketing un- 
precedented quantities of products. At least one of these 
items comes directly home to us in Iowa. In November, 
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we shipped horses to Europe in the export value of 
0). In November, 1914, the item was $5,034,000, a gain 
:; per cent. Iowa was doubtless largely represented 
- transaction as the horses of Iowa amount to more 
he cotton crops of any state and exceed in value the 
agricultural products on any one of thirty-seven other 
according to the figures of the tenth census of the 
ted States. ; 
‘ut it is not alone in military supplies that our own 
is interested—food supplies for the market basket of 
oe. Corn, pork, beef and eggs are all lowa’s specialties. 
the egg crop of lowa is more valuable than the entire 
range crop of the United States. One firm in my home 
n has been making carload shipments of eggs direct to 
uropean market since September, and this is but a straw 
wing the current of trade in one small item. 
On the larger items of our farm produce we rank first 
1914. Our nearest competitor, Illinois, is 74,000,000 bush- 
elow us in corn and 27,000,000 btishels in oats. Indiana 
nks third in corn production for 1914, but Iowa’s corn crop 
233% per cent larger than that of Indiana. The comparison 
n lowa’s contribution to the market basket of the world 
1914, when it is remembered and well-known to some of 
that Southern lowa was seriously afflicted by a drouth 
luring the maturing months of the corn crop, proves the re- 
narkable fertility and productiveness of the lowa farm. 
For five years we averaged 350,000,000 bushels, but in 1914 
the figures are given out as 379,000,000 bushels. With May 
mn at 80 cents and the tendency upward, Iowa people can 
ertainly find a golden tinge on the clouds that hover over 
s. The Agricultural Department of the state is authority 
for the statement that the total value of Iowa farm products 
ir 1914 is in excess of $1,000,000,000, and if to this we add 
the dairy and poultry products we have $100,000,000 thrown 
in for good measure. 
The values of some of these crops by items may interest 


At the present market prices: 
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With a large percentage of these crops still on the farm 
ind a market on the upward tendency strong, in spite of 
var's loud alarms, we still can look for peace and prosperity 
n our own borders. 

THE IOWA BUSINESS COUNCIL. 

\mong the important features of Association work for 
the year 1914 was the organization of the lowa Business Coun- 
il, which was instituted in September. Its purpose is stated 
in the articles of its constitution as follows: 

“To secure co-operation among the business interests of 
lowa for constructive progress and economy in the commerce, 
tinance and industry of the State.” 

Its affairs are conducted by a corps of officers selected 
irom the constituent membership which is composed of : 

“Three delegates from each statewide financial, commer- 
ial and industrial organization in Iowa.” 

_ Its affairs when properly conducted should be a very 
effective factor in securing progressive legislation and pro- 
‘uring curative action in defective laws now upon our statute 
books 

_ While it is organized not primarily as a legislative insti- 
tution, yet necessarily its functions would require especial 
activity during legislative sessions and at the inceptive periods, 
leading up to the re-organization of our legislative body. 

In fact, the plan grew out of a movement commenced on 
the floor of our own Fifteenth Annual Convention, when a 
ommittee from the Retail Clothiers’ Association visited us 
requesting co-operation in securing a revision of the attach- 
ment and garnishment laws of the State. 

rhe Committee appointed to confer with these people and 
re-appointed in your Sixteenth Convention, effected a tem- 
porary organization known as the Grade Conference Commit- 
tee, which embraced the officers of the following Associations: 

Retail Clothiers, Retail Coal Dealers, Retail Jewelers, 
Xetail Shoe Dealers, General Merchants or Grocers, Retail 
umbermen, Retail Hardware. 

The Presidents and Secretaries of these bodies met in an 
rganization meeting on March 18, 1914, at the Savery Hotel, 
Ves Moines, where a representative of your Association was 
selected as Chairman, and under this form the Conference 
‘-ommittee work was conducted until the more formal organ- 
‘zation of the Iowa Business Council was perfected. A num- 
er of meetings were held and a large amount of correspond- 
ence conducted in relation to the Garnishment laws in other 
tates and with the officers of the Federation of Labor, who 
seemed disposed to unite with us in securing a better protec- 
‘ion to the retailers who furnish the necessities of living. 

A conference with the leaders of that organization was 
nally held in Des Moines on November 10th. At this time 
ute a complete understanding of the attitude of the Labor 
people was obtained, wherein it was ascertained that they had 
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no objection to the laws as now constituted in relation to 
attachments and garnishments, except that too liberal exemp- 
tions are provided for farmers and professional men. Their 
expressions in relation to a revision were very conservative 
and they seemed to fear that any radical change made might 
work a hardship to their people; but they frankly admit that 
the retailers who furnish necessities should be better pro- 
tected. In addition to the laws on Garnishment and Attach- 
ments, the Business Council are advocating revisions or 
opposing the attempted revision of laws on: 

Fire Insurance, Compensation Insurance, Tax Commis- 
sion, Bulk Sales Law, Board of Control Purchases. 

The offices of the Council are in room No. 206 of the 
Crocker Building, corner of Fifth and Locust Streets, and are 
in charge of the Secretary of the Council, Mr. George Wright- 
man. The expenses of the Council are provided by a pro rata 
contribution on part of the constituent Associations. 

The merging of the Trade Conference Committee, com- 
posed as it was of Retailers’ Associations with the Business 
Council, necessarily involves some questions where the inter- 
ests of Manufacturers, Wholesalers, Financial and other Busi- 
ness organizations are somewhat conflicting and provision for 
this contingency is provided in the Articles of Organization, 
allowing independent action of any one Association or group 
of Associations. But in a large measure, these differences 
may be eliminated by means of the closer understanding 
obtainable by means of the conferences of the opposing inter- 
ests. 

As an indication of the breadth and scope of this Council, 
it may be in place to refer to the organizations represented 
at the two last sessions of the Council on November 10th, and 
January 19th. In addition to the Retail Organizations com- 
posing Trade Conference Committee, which were given above, 
we had delegates from the following associations: 

The Iowa Coal Operators, lowa Independent Telephone 
Companies, Iowa State Manufacturers, lowa Banxers, lowa 
Master Plumbers, lowa Municipal Contractors, lowa Whole- 
sale Grocers, Mid-West Improvement Association. 

At the session in January the Council approved thie special 
committee’s bill prepared under the guidance of legal advice 
and a complete and exhaustive brief of all lowa laws on 
exemptions, liens and garnishment proceedings. They also 
have under consideration a bill prepared by Senator Kimball 
of Council Bluffs, who became interested in this proposed 
legislation through the efforts of local retailers organizations. 

Other measures proposed at the last session of the Council 
for discussion and action were as follows: Changes in the 
present Peddlers’ and Itinerant Merchants’ Law; a bill to 
reduce the time limit governing the processes of street and 
municipal improvements; a bill for the prevention of mis- 
branding of goods and fraudulent advertising; a bill enabling 
merchants and mechanics to sell goods after a reasonable 
time, that had’ been left for repairs and uncalled for; a bill 
for the creation of a commission to codify and revise the 
laws on Fire Insurance; a bill requiring the lowa Board of 
Centrol to purchase supplies from Iowa institutions of Iowa 
makers and merchants where such purchases conid be made 
without financial loss to the State; a bill providing that rail- 
ways competing in Jowa territory be enabled to make a com- 
mon rate in place of a mileage rate to competing points. All 
of these measures have been approved by the Councii. 

The Council is also on record as disapproving the follow- 
ing measures which are being proposed to the present session 
of the Legislature, a bill allowing Commissions and Councils 
to construct Public Works without submitting plans for public 
bids. 

The Workmen’s Compensation Law 
General Assembly is to be attacked and a State Fund Insur- 
ance provided or radical changes made in the present ‘aw, and 
the Manufacturers’ Association is asking the Council to 
oppose all changes in the present law. In view of the alarm- 
ing statements submitted by the Manufacturers’ Association, 
the Council will probably endorse the request. The measure 
referred to is one known as the Garst plan and was intro- 
duced in the Senate by Senator Clarkson of Albia. The bill 
proposes to abolish the offices of Labor Commissioner and 
Industrial Commissioner and institute a new Commission or 
Board to be known as the Iowa Industrial Commission, to 
have the same powers as the abolished officers and in addition 
to create a State Insurance Fund to a Mutual Compensation 
Insurance with the State as the insurer. 

The Bill carries salaries of $4,000.00 each for three Com- 
missioners and an annual appropriation of $125,000.00 for 
expenses of the Commission, and also stated sums for the 
employes of the Commission. Provision is also to be made 
for the State to provide for a $1,000,000.00 reserve tund. With 
this liberal provision made by the State, the employer is to 
purchase his indemnity much as you do now; but the rates 
and compensations when paid by a State fund will be subject 
to political adjustment, and we can readily see that candidates 
for legislative honors would very promptly agree to see that 
compensation should be at least as munificent as that afforded 
by any other States and this would soon develop into an auc- 
tion bid for candidates, and an interstate scheme of liberality 
that would make the ordinary compensation insurance scale 


passed by the last 
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in use at the present time lodk like the proverbial “Thirty 
Cents.” 

We hope that our own legislative committee will see that 
this proposed measure is put. in “Cold Storage,” until the 
present new law has had an opportunity to be worked out. 

This resume gives you a general view of the nature of 
this Business organization which by concentrating its power 
and influence in one concerted effort should be able to secure 
the accomplishment of any reasonable and businesslike propo- 
sition, and it would be well for our Association to continue its 
affiliation and co-operation with this institution of the affil- 
iated business organizations of the State. 

SECRETARIES’ CONFERENCE. 


This annual gathering has become an important Associa- 
tion event, having assumed the airs and dignity of a National 
organization with a full set of elected officers, issuing a printed 
program, hiring specialists to address the -meeting, collecting 
membership dues, using printed stationery and having a Con- 
stitution and By-laws governing the organization and ‘ts pro- 
ceedings. All these things would indicate that we were “Some- 
what some” in the field of Association endeavors; nay, more, 
we carry a title, a fullfledged sonorous and high-sounding 
cognomen — if you will — The National Association 
of Retail Hardware Secretaries. This doubtless con- 
firms us in the belief that we are an Association and 
entitled to travel and act as one, but really, to be serious, my 
brethren, we are nothing of the sort. We have a long road to 
travel before we can expect other National bodies to recognize 
us as such. In the first place, we are nothing but a bunch of 
hired men, many of us not even members of the Associations 
we represent, and yet we already hear suggestions that we 
should be represented on the Executive Committee of the 
National Retail Hardware Association; but the logic of such 
a demand is so very weak that it probably will never get any 
further than a smile from the hard-headed members of the 
Board of Directors of that body. 

Nevertheless, in spite of the furbelows and decorations 
and last motion of stated programs, special platform efforts, 
the oid plan on wthich the organization was founded and con- 
ducted in its earlier years still maintains the utility and value 
of an annual conference on the details and machinery of 
Association organization, plans, methods and work. 

We were convened in Chicago at the La Salle Hotel in 
October for four days and much that was valuable and of 
benefit to our various fields of labor was proposed and dis- 
cussed. Many of the State Presidents were present as guests 
of the conference, and the principal officers of the National 
body were in attendance. Nearly all the Secretaries of the 
35 affiliated State Associations were enrolled, and doubtless 
many of you will remember receiving a postal-card photograph 
of the group sent out a few weeks since. 

The general results of these gatherings is to polish up 
the Association machinery; initiate new departments; com- 
pare methods of office detail; and decide on features of Asso- 
ciation propaganda. As in every other field of human 
endeavor, rank, growth and exploitation of legitimate effort 
for personal aggrandizement are bound to manifest them- 
selves, but so far such,elements have been repressed and 
throttled before working serious injury to the cause for which 
we convene. 

One of the interesting features of the last Conference 
was in the nature of a side-trip to one of the big-hook retail 
dealers. The Secretaries divided themselves in groups of 
about ten or twelve each and were shown through the estab- 
lishment which retails at the rate of 65 loaded cars each work- 
ing day in addition to packages by Parcel Post handled by a 
force of fifty Post Office employes, installed as a part of the 
plant, and a continual line of four-ton express trucks devoted 
to shipments from this plant. The best part of a day was 
spent inspecting a few departments of what is probably the 
world’s greatest retail establishment. The final impression 
and suggestion was that every retailer owes it to himself and 
his business to take off a day and see how his greatest com- 
petitor does business. A detailed account would be too long 
and perhaps out of place, and then again words and descrip- 
tions are hardly adequate. The hulk of business is enormous. 
The expense item must be prodigious. For instance, 11,000 
employes and parcels post stamps each day amounting to 
$15,000, are two suggestive points. Possibly the expense ratio 
is lower than our own, but that seems improbable. 

‘he former head of the firm passed away during the past 
vear. His holdings are estimated by some at over $30,000,000. 
which is somewhat remarkable for a man who once worked 
on a $50 telegraph operator’s salary in a small town in the 
northern part of my home county. 

Two suggestions may be pertinent in the problem of meet- 
ing competition of this class. .Service and Right Buying. The 
local retailer has opportunity for service that his distant com- 
petitor is denied in spite of the fact that unending effort and 
expense is lavished to furnish it by the one, but the other gives 
but little attention to this department of his business. 

Right Buying is perhaps the prime essential of the suc- 
cessful business institution whether viewed from the stand- 
peint of local or distant competition. Our National Associa- 


tion for several years has given this problem of retaili; 
preponderance of effort and attention. 

Its Trade Relations Committee has been in constant a 
ity to procure for the membership plans and methods to r, 
the right price. The Price and Service Bureau of the Nat 
Association has an organized department that devotes its e: 
time to the problems of right prices and furnishes to e¢ 
member at a minimum expense a method of securing ; 
information which must prove a great lever in securing b. 
buying prices. 

Right Buying not only brings up the item of net resi! 
when the trial balance is taken, but when you are known 
your customer to be a close buyer and in active touch 
the best market, he is much more likely to look to your es: 
lishment when he has considerable purchases to make. 

An occasional advertisement calling attention to the | 
that a good purchase in carload lots or at a favorable tur: 
the market has been made, will inspire confidence in his op; 
tunity to make good purchases from you. 

WORKMEN’S COMPENSATION INSURANCE. 

Following the direction of your action in the Fifteenth 
and Sixteenth Conventions, we concluded arrangements wit! 
the Employers’ Mutual Casualty Association, and one of your 
officers was elected as a member of their Directorate. 

The plans of that Association have been submitted in se\ 
eral general letters to the membership, re-enforced by printed 
instructions and application blanks. About one hundred men 
bers have secured policies, and as the requirements and respor . 
sibilities of employers under the law become better understood 
doubtless a large majority will purchase the indemnity pr 
vided by this institution. 

The day has passed when we can debate the necessity or 
advantage of such laws. It is a world-wide movement and 
every State in the Union has or soon will have similar laws 
Twenty-one States are now operating under such laws and 
many more will place these laws on their books this winter. 

It is conceded by students of this subject that the Iowa 
law is today the best, as far as actual cost is concerned, of 
any of its kind in the United States; but it is also a fact that 
very few employers of labor realize this to be true. It is a 
fact that cannot be disputed that the Employers’ Casualty has 
operated to reduce the cost under the law not only in their 
own policies, but by reason of their reasonable rates have con 
pelled the Trust Combination to meet their rates. 

Early in the year 1914 this combination began an active 
campaign to control the business by seeking to destroy th: 
Association by legal means and by starting a campaign of 
misrepresentation and vilification to discredit the Association 
and its management. Large sums of money were spent }) 
bringing into the State special agents who met the business 
men on a plea of presenting the new Iowa law, but whos 
energy and ability were directed against the Association and 
its management. They trained local agents in a scheme of 
misrepresentation to alarm and scare skeptical employers 
Just how dastardly, fierce and disreputable were their meth 
ods none will ever know, but the officers of the Employers’ 
Mutual Casualty Association. But very happily more thar 
one thousand employers refused to have their faith shaken. 
and it is due to these loyal men that success for the Mutual 
has been accomplished. 

It is unnecessary for me to rehearse again the statistics, 
system of fixing of premiums and the rates, the rate of saving 
and the work accomplished, as this was elaborated in your 
hearing by an officer of the Mutual. 

It would be a dereliction on my part, however, if I failed 
to advise you that it is a duty you owe yourself and your 
business to avail yourselves of the protection afforded by a 
policy with the Employers’ Mutual Casualty Association, fur- 
nished at minimum cost and by a company which is unques- 
tionably safe and has, furthermore, enabled you to purchase 
the stock policies at a very much reduced rate. 

FREIGHT BILL AUDIT. 


Another Association service instituted during the ye: 
has been of more than passing interest. In connection wit! 
the Freight Bureau of the Iowa State Manufacturers’ Ass‘ 
ciation, we were enabled to offer you a free service in secur 
ing a rebate of overcharges on freight charges extending back 
over a period of six years. 

Fifty percent of all established claims is allowed to th 
firm filing the bills, forty percent goes to the Freight Burea 
and ten percent to our Association for expense in handlins 
the business and necessary correspondence. 

We submitted the proposition to the membership on Apri! 
20, 1914, and since that date we have received 82 packages 
Claims to the amount of $571.23 have been filed against th 
railways and $285.95 collected. 

We should be glad to have this department patronized b I 
every member. In making up your packages, bills of lading 
should be sent with the freight bills as about 331-3 perce 
better results are obtainable. 

In filing bills they should be sent by express prepaid t 
our Mason City office for registration and identification. 

Never use the mail, as freight bills require first clas 
postage rates. 
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NECROLOGY. 
‘nce our last gathering a number of our fellow mem- 
ave heard the call from the waves of that shoreless 
chose surface is gilded by the rays of the setting sun 

‘rom the golden gates whence they emerged will ne’er 

n to us. 

C. Barbour, whose kindly face lit up the committee 

; and board of directors’ sessions and officiated for sev- 

years as our vice president, was called away on Mon- 

May 4, 1914, at 5 p.m. He was seated at his desk in 

store talking with his clerk and arranging some papers, 
hen it was noticed that a pallor covered his face and his 

nversation ceased. A passer-by called a physician, but all 
had passed and he still sat with his head resting on his 
nds when the doctor arrived. 

Mr. Barbour was born in 1851. He was in the hardware 
usiness for thirty-five years at Carlinville, Illinois, and Fort 
Madison, Iowa. He was a genial companion, a prosperous 
merchant, a loyal member of our association, ever ready at 
any call in the line of duty. At home he was prominent 
‘n business, active in civic affairs and a highly respected citi- 
en of the community. 

N. W. Deering, the senior member of the firm of N. W. 
Deering & Son, passed the mysterious portals that ever move 
outward toward the sunset skies, on October 17th last. He 
was born in Maine in 1840 and moved to Wisconsin in 1860. 
While in college there, enlisted in the 13th Wisconsin Volun- 
teers. After the war he came to Iowa and up to the time 
f his death was engaged in the hardware business, which 
is still continued by his son, our highly respected vice presi- 
dent, W. J. Deering. 

Marvin H. Luehsen of the firm of Luehsen & Engler of 
Garnavillo was called away on Wednesday, January 27th. 
\ir. Luehsen was in the prime of- early manhood, having 
heen born and raised in Garnavillo, where his life and char- 
acter were an open book to all who knew him. 

He was a popular citizen of his community, progressive 
in business, a social favorite of all classes, and a loyal mem- 
ber of our association. 

Sidney H. Curtis of Waverly was a pioneer merchant 
f Northern Iowa, having operated a hardware store on the 
same site for fifty-nine years, passed away on October 25th. 

He had been a member of our association since 1903. 
Sidney H. Curtis was born in Oneida County, New York, 
Oct. 19th, 1829; was apprenticed as a tinner at the age of 
ifteen in Erie County, Pennsylvania. He moved to Waverly 
in 1855 and opened the first hardware store in Bremer 
County and the business is still being operated on the same 
site by his sons. 

A pioneer in business and in the civic upbuilding of his 
town and county, his name is prominently identified with all 
that goes to the upbuilding of the state. His activities were 
given to his business in preference to political preferment, 
ilthough he was closely connected with the social centers of 
his community in church and Masonic work, being a charter 
member of his lodge and for fifty years a trustee of the 
Methodist Church. 

In every way Mr. Curtis stood for what is best in the 
life of the town and county of which he was so eminent a 
representative. 

QUOTATION FROM “SNOW-BOUND.” 


Look where we may, the wide earth o’er, 
Those lighted faces smile no more. 

We tread the paths their feet have worn, 
We sit beneath their orchard trees, 

We hear, like them, the hum of bees 
And rustle of the bladed corn. 

We turn the pages that they read, 

Their written words we linger o’er, 

But in the sun they cast no shade, 

No voice is heard, no sign is made, 

No step is on the conscious floor! 

Yet Love will dream, and Faith will trust, 
(Since He who knows our need is just), 
That somehow, somewhere, meet we must. 
Alas for him who never sees 

The stars shine through his cypress-trees! 
Who, hopeless, lays his dead away, 

Nor looks to see the breaking day 

\cross the mournful marbles play! 

Who hath not learned, in hours of faith, 
The truth to flesh and sense unknown, 
That Life is ever lord of Death, 

And Love can never lose its own! 


After the Question Box had been discussed for 
some time the reports of the various committees were 
brought in, after which the election of officers took 
place with the following result: 

President, Wilbur J. Deering, Atlantic; vice-presi- 


nt, E. M. Healey, Dubuque; secretary-treasurer, 
R. Sale, Mason City. 
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Executive Committee: J. B. McCarrol, Ottumwa, 
succeeds George Haw; G. A. Lewis, West Liberty, 
succeeds W. S. Thomas. 
The selection of the Convention city for 1916 was 
left to the Executive Committee. 
IOWA HARDWARE MUTUAL FIRE 
INSURANCE ASSOCIATION MEETS. 





The annual meeting of the lowa Hardware Mutua! 
Fire Insurance Association was held Wednesday, 
February 17th, at 9 A. M. in the Coliseum Assembly 
Room. 

President L. C. Abbott, Marshalltown, read his an- 
nual address, which follows: 

PRESIDENT L. C. ABBOTT'S ANNUAL ADDRESS. 


Insurance is a known quantity in the protective policy of 


your business. 
It is an unknown quantity in the assets of your business. 
In a going business, like an umbrella in the heat of the 





Lewis C. Abbott, 
President lowa Hardware Mutual Fire Insurance Association 
and Chairman Trade Relations Committee, National 
Retail Hardware Association. 


day, it throws the shadows of confidence around you, which 
gives you a feeling of assurance that if you are ever visited 
by a conflagration it will come forward, and with a generous 
hand, tide you over the rough spots of reorganization. 

It is then one of the greatest foundation principles of 
business. It is essential to the support of every department 
of your business. 

Its present position in the world of business is so effective 
that we wonder with its generous protection to business the 
past two years, with the heavy losses increased, there must be 
something wrong with business. 


MISFORTUNES GO HAND IN HAND. 


But unnatural causes and reasons known only to the con- 
science of the individual are keeping the insurance world on 
the “anxious seat” today. A dirty basement or warehouse, 
old papers or rags in a box or basket, oils retailed from the 
basement without metal or cement protection, unprotected 
pipes through wood floors, unprotected heaters like lack of 
stove boards and proper wall protection, careless handling of 
cigars and cigarettes in over-filled waste baskets, explosives 
carelessly handled by inexperienced employes, matches strewn 
around carelessly, are some of the many careless conditions 
allowed to exist and grow in many retail stores. 

We may face the argument from any angle possible. We 
may argue with the plain citizen, politician, professional man, 
manufacturer, and merchant, and receive many ideas as to the 
cause of present business conditions, and in most every 
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instance the viewpoint is effected by local environments, and 
why? 

The European war, new tariff, new currency bill, legisla- 
tion against big business and railroads. Price control ad- 
ministration policies have their rights in moulding public opin- 
ion and disturbing progress. 

This country is fundamentally sound, for we have won- 
derful crops, at good prices. We are at peace with the world. 
Opportunities to expand in the foreign markets are encour- 
aging. We have passed the critical point in our financial 
affairs. 

Then what is the cause of our present general business 
slump? 

lowa is prosperous, but we must view the situation from 
a National scope. 

The weakness of the general business situation must, 
therefore, be of an industrial nature. 

The railroads are hard up—why? They have for years 
borne the burden of an assortment of National and State legis- 
lation that would drive an individual to the spirit of despera- 
tion. They are not expanding, not improving, not keeping up 
improvements. Why? Lack of finance, increased operating 
expenses, and burdened with changeable legislation so uncer- 
tain’ as the Sherman Law—‘“will someone tell us where we 
are and what we should do to keep within the intent of the 
law ?” 

It has been a popular pastime for the politician and agi- 
tator to lambast the railroads for the past decade. 

The railroad situation should not be judged by a few con- 
spicuous cases of flagrant abuse. 

It is true, financial thieves have brought ruin among cer- 
tain railroad properties. In so doing they have brought dis- 
trust and misconception on the whole structure of railroad 
organization and management, and in our attempt to correct 
these conditions no discrimination was shown between hon- 
estly conducted properties and the other kind. 

It is impossible for any territory to expand, improve, and 
develop without railroad assistance. Nature has placed here 
and there in spots products valuable to the world at large. 
Gold, silver, copper, lumber, coal, iron, lead, tin, precious 
stones, and many other natural products that call fo1 man’s 
ingenuity to develop; valuable products, valuable oniy when 
used as a medium of exchange with those territories where 
grains, meats, vegetables, fruits, cotton, wool, tobacco and 
other commodities are produced and developed by man’s 
knowledge of production. 

The ground on which we now stand is worth just $1.25 
per acre—what it would cost to enter same with the Govern- 
ent were it not for our transportation facilities. 

If one banker in your town were dishonest, one merchant 
deliberately burned his property, you would not rally around 
the Court House and demand that the Grand July indict all 
the representatives of the business interests of the town. 

You say the railroad is the common carrier, more so the 
reason for weighing carefully all legislation proposed that 
effects their welfare. A railroad that is successful like your 
business is bound to develop every day, giving comfort and 
service beneficial to your community. 

Who owns these great distributers? The peonle. Over- 
tax them, and you tax yourself. Realize their great benefits. 
Get next to them. Your business interests are mutual. 

You ask, “What does this signify; what relation has this 
to fire insurance and fire protection?” Business interests are 
like a chain, each link is a business branch of confidence in 
human nature. When distrust and weakness enter the busi- 
ness world (and 95 percent of business is credit, which is 
confidence), we have failures, fires, foreclosures, retrench- 
ments, and poor collections. 

The greatest indicator or barometer of business activity 
is railroad success. This is a case when distribution at a fair 
price creates confidence in business advancement. Man’s 
creative power is wonderful. His ability to produce is amazing. 
His ability to organize harmoniously the business interests of 
this great country is lacking. 

Capital and labor, to effectually succeed, must pull together, 
and were it not for the political blot of personal greed and 
gain, the problem could be readily solved. 

Ne as individuals appreciate favors at the time. But, in 
he whirl of business, soon forget and the immediate chance 
to save a few dollars blinds us to the real reason that caused 
and presented the opportunity. 

MUTUAL COMPANIES HAVE IOWERED FIRE INSURANCE RATES. 

When the Iowa Hardware Mutual was organized (for 
argument) our premium was $1.30. You received dividends of 
25 percent. This was pleasing. The rate of dividend increased 
to 50 percent; this made you wonderfully tickled. Two years 
of heavy losses were met promptly by your directors. We 
protected your surplus at the proper time with prompt action 
in reducing this dividend to 331-3 percent. You admit we 
acted wisely. 

Now comes some of the competition so unjustly accepted 
by some of our members. A cut rate is offered, $1.25 and 
even $1.00, and what is the result? We are asked to meet 
this rate, and in so doing recognize the return of the dividend 
also. Like the people at large condemning the entire railroad 


organization for the acts of a few, we are called on to yy. 
the cut or cancel the risk, and by men who today in our 
ferent State hardware organizations stand for, and belie, 
the benefits of same. 

This is a day of organization, a period of getting tog. 
and exchanging views on business, religion, politics and so 

It has taken fifty years of organization to get a star 
the great question of intemperance. Education through or; 
ization is bringing about a solution of one of the grea 
social problems of the day—the liquor question. This | 
not signify that the world will quit producing alcohol. 1 
commodity has its mercantile value, and always will. QO, 
indulgence in any human pleasure or abuse of any privilege, 
bound to re-act on the life and progress of physical manhoud 

We have in this organization about 900 hardware deale; 
If it has taken fifty years to develop a fair presentation 
what is right on a great social question, how can we ex; 
to solve the many problems that confront our business in | 
short time that we have been organized? 


Don’t fool yourself with the idea that you and your neig 
bor business man can solve local trade problems. But, you 
can better combat the evil with local, State and Nation 
organizations. 

Avoid the impulse of temper. 
the customer when he springs the 
Take a mental note of the information he gives you. 


Do not carelessly pass | 
“printed retail pric 
Maki 


Joseph Mattes, 
lowa Hardware Mutual 
Association. 


Vice-president Fire Insurance 


the deal even if the postage is lost in the transaction. G 
back to the office and dig up the price. The manufacturer and 
jobber who supplies you with the commodity will make you 
the price. This is research work, and awakens in every mer- 
chant (not storekeeper) that desire when one problem is solved 
to tackle the next one. 

If the producer and jobber did business in the careless 
and listless manner adopted by some retail merchants (and 
this is broadly intended), the pigeon-holes in the office desk 
would be occupied by the little English sparrows as a haven 
in which to safely raise their babies. We dislike this littl 
sparrow, but admire his nerve and energy. 

We haven't any patience with the big dealer with th: 
printed retail price, but we must admire and respect 
his nerve and ene rey that gets the business. We admire the 
energy of the bed bug, but dislike the methods he adopts 11 
making a living. 

Energy is the essential power in 
and it takes experience to rightly apply it. 

The two great supports in our line of business in Iowa 
today are the Iowa Retail Hardware Association and its 
adjunct and strong supporter, the Iowa Hardware Mutual. 
Its growth has been most gratifying. Our losses have been 
heavy. Your secretary, who takes all responsibilities serious] 
on his shoulders, has worked day and night in producing new 
business, and in combatting the mistaken position that some 


successful business 








































to meet dealers have taken. The 15 percent of the dividend 
our cif. he incentive to transfer the risk. 
elieve in n two years, out of seven million business annually 
-ocorded, less than three hundred thousand deserted the ship, 
together i») for what? On a policy of 33,000.00, estimated premium 
@ socict orcent, annual cost $60.00, old dividend $30.00, present divi- 
Start on ‘end $21.00, or for $3.00 per thousand, they cut the rope and 
fh organ. + adrift the organization that in this State today has done 
8reatest more for the retail merchant than any other business depart- 
Is d ‘ent that is protective to his business. 
a The aim of every retailer in the state should be to join 
- Over. this Association, Attend our annual meetings, and take out a 
Vilege js solicy of insurance. And I want to say right here that I 
lanhond believe a surplus of $200,000 is what we want before we 
dealers ittempt to slice off dividends too rapidly. What has kept your 
ation rate of insurance at its present value? What has induced 
> expect vour local agent to cut the rate? Your Mutual policies. 
$ in ¢] If we are responsible for these conditions, then we deserve 
and should receive the support of every hardware dealer in 
r neigh. lowa. For, with the dividends you now receive, the net cost 
ut, you < below the cut rate offered. 
Jational In some cases where Location, Conditions, Drastic Laws 
f some States, Non-protection and Hazardous Surroundings 
Dass made it seem advisable, we have refused business. In other 


pric words, eight or ten million business on our books does not in 
Mak itself show progress, but might develop a liability, which if 

12 not safeguarded with business judgment. It is best to turn 
to that line where sound judgment prevails. 

There is no business in the world today (and this state- 
ment covers the broad field of fire insurance) where the busi- 
ness man knows so little of his business liability, and where 
the opportunity to “trim the overhead” is so far from being 
solved. 

Keep your business one-half as clean as your wife keeps 
the home, and loss by fire would decrease at least one-half. 
If this is not so, why is the home today the selective risk of 
all fire insurance companies? 


\fter an address by Emory H. English, Commis- 
sioner of Insurance for Iowa, the election of officers 
took place, 





* 
~-e+ 


CONVENTIONALITIES. 


“Andy” J. Collins, the Majestic man, again demon- 
strated his popularity among the lowa hardware deal- 
ers by keeping open house for them, right near the en- 
trance to the exhibition building, where he furnished a 

j rest room and free wardrobe and checking system. 

F,. Meyer & Brother Company, and the Meyer Fur- 
nace Company, of Peoria, Illinois, had a joint exhibit, 
conveniently located near the entrance to the Coliseum, 
where they showed samples of their Weir Steel Plate 
Warm Air Heater, as well as the different forms and 
shapes in which their Handy Safety Pipe is furnished. 
Their joint exhibit was in charge of Dirk Meyer, 
George Harms, Charles F. Uhlig and T. A. Beal. They 
had a number of interesting souvenirs which they dis- 
tributed to their Iowa friends, including lead-pencils 
‘ made in imitation of cartridges, watch-fobs, pennants, 
ou and beautiful calf-bound memorandum books. 

4 The Rock Island Register Company, of Rock Island, 
Illinois, were busy showing their new Semi-steel Reg- 
ister, explaining the advantages it has. Sam Burgess 

sk and William G. Harms looked after their exhibit. 

le The Interstate Heater Company, of Oskaloosa, 

lowa, had an interesting display in charge of R. W. 

Bailey, and G. A. Morris. They were showing sam- 

1e : ples of their Marvel Wrot-Iron Warm Air Heater, 

and their Marvel Cast-Iron Cellar-Chute. 

s 7 Frank B. Ungar had a crowd around his exhibit 
: of different meshes of wire cloth, as he was distrib- 

; e uting as a souvenir genuine Bulgarian beetles. 

| The Richards-Wilcox Company, of Aurora, Illinois, 

were showing grindstone machines and several styles 

of their well-known door hangers. Their G. J. Barber 


' 
ed 
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and M. H. Melrose were in attendance and were dis- 
tributing a nice calf-skin bill fold. 

W. Gunton, the Iowa representative of R. J. Schwab 
& Sons Company, Milwaukee, Wisconsin, was explain- 
ing the merits of the Gilt-Edge line of heaters. 

J. L. Parker and H. L. Rossman, representing the 
Estate of P. D. Beckwith, manufacturers of Round- 
Oak Stoves and Warm Air Heaters of Dowagiac, 
Michigan, were very much in evidence shaking hands 
with the Round-Oak customers in Iowa. 

The Maytag Company of Newton, Iowa, showed 
their different styles of washing machines for hand 
and power use, displaying those for electric motors 
as well as water-power. Their interests were looked 
after by A. C. Moler, Sr. 

Bob Ketting came on from Chicago to visit with 
the legion of Tuttle & Bailey customers. They had a 
magnificent display of warm air registers in different 
finishes of brass, bronze, copper, oxidized and enamel. 
They also showed their new patented flange by which 
a floor register can be transformed into a base hoard 
register. 

The Ringen Stove Company of St. Louis, division of 
the American Stove Company, were represented by L. 
©. Bernicke and F. L. Streck, who were showing the 
Quick Meal line of enameled steel ranges, blue flame 
oil stoves and gas and gasoline ranges. 

J. Harvey Manny of the Boynton Furnace Com- 
pany, Chicago, was very much in evidence and had 
many interested listeners in his extolling the many 
advantages of square fire-pot heaters. 

‘““Made-in-lowa-Sold-Everywhere” was the legend 
on a banner over the exhibit of the Lennox Furnace 
Company of Marshalltown, Iowa. Another banner 
called attention to the fact, that Lennox, Warm Air 
heaters are made in 59 styles and sizes. [F. Wiesel 
and R. E. Adams were their representatives. 

J. E. Decker, the popular representative of the But- 
falo Sled Company, North Tonawanda, New York, 
showed a number of the latest novelties his company 
is producing in auto coasters, wagons, and sleds. 

Sharon E. Jones, who is one of the former presi- 
dents of the National Retail Hardware Association 
was kept busy greeting old acquaintances and demon- 
strating the many hardware specialties sold by his 
company which is located in Indianapolis, Indiana. 

The Luthe Hardware Company had provided a fine 
penknife in a buckskin case and bearing its name on 
the nickel plated handle which was presented to deal- 
ers who called at the Company’s store. 

The Wrot Iron Heater Company was distributing 
copies of the “Wrot Iron Herald” which is printed on 
the back side of a blotter. This unique form of a 
house organ should make it a useful reminder. Be- 
sides short items about the Wrot Iron Warm Air 
Heater, the “Herald” contains several articles of use- 
ful information to the sheet metal worker and installer 
of warm air heating apparatus. 

ae ee 
Of course there have been hard times and panics. 
3ut it’s dollars to doughnuts that the dealer who com- 
plains of hard times year after year is to blame. Everv 
man is, in a way, at least, the architect of his own 
destiny. 
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New York Retail Hardware Dealers Hold 


Annual Convention 








The thirteenth annual convention of the New York 
State Retail Hardware Association met in Syracuse 
February 16 to 19 at the Yates Hotel, with an attend- 
ance of about three hundred. 

The first session was called to order at 10 o'clock 
Tuesday by President F. B. Boyle of Wellsville, the 
Reverend W. W. Dawley pronouncing the invocation, 
after which the President read his annual address, as 


follows: 
PRESIDENT F, B. BOYCE’S ADDRESS. 

Since the opening of our last annual convention one year 
ago tomorrow, great and important history has been made. 
The year past, born in comparative peace, with promise of 
satisfactory things to come, has marked the overthrow of 
peaceful conditions upon our entire continent, and has brought 
about the dreadful international strife in its most terrible 
form. A year conspicuous for its most wonderful history in 
the outbreaking of the long dreaded European struggle for 
supremacy—a year characterized by perplexing interruptions 
in the regular order of our American affairs, especially in the 
financial world. The unsettled commercial conditions and still 
unsettled Mexican problems have all worked their part in the 
framing of one of the most eventful years in history. But 
we have struggled through the stagnation of these elements 
up to the present time with the faith of the loyal American 
citizen, and, trained and educated in our hardware work we 
have results that we could not have brought had we not been 
under the influence that our Association has wielded for good 
for so many years. Without these annual gatherings our mem- 
bers would never have attained the broad minded policies 
which have characterized the hardware trade of late years and 

made possible the exchange of experiences and ideas that 
today make us the best organized body of retailers upon the 
continent. 
OUR ASSOCIATION. 

I desire to call your attention to a few subjects that seem 
to me important to the best interests of the Association as well 
as to each of us individually as retail merchants. In looking 
over this audience of intelligent faces representing one of the 
most powerful organizations of modern commerce, I ask: 
What is it that has induced you to leave your homes and 
business and assemble here? What do you desire to accom- 
plish? What problems are you seeking help on? And I think 
I see the solution of these thoughts when I say that it is for 
the uplifting and making of us better hardware men, for the 
protection of our homes, our business, our association, and 
interest in the commercial problems which confront us; and 
anticipating that some one here may suggest a plan to give 
some thought that may direct us along a new channel, that 
will lead to a greater degree of success, for it is safe to 
assume that no one in this audience has been so successful 
that he is not willing to grasp a little more of the same 
influence, for success is what every man desires, and is what 
every honest and upright man is entitled to. But why should 
you come here for that thought or words of inspiration? 
Simply this—because the New York State Retail Hardware 
Association, so far has been a success. You who have been 
here before have reaped a benefit or you would not have 
returned. You who are here for the first time have reason to 
believe that the association may help you or you would not 
have come. As we look back over thirteen years of the asso- 
ciation’s existence, I think we have reason to feel proud, not 
only over the work accomplished, but more especially over 
the fact that the members of our association are cemented 
into a society, and are learning by experience how to work 
as a unit for the upbuilding and maintenance of our mutual 
interests. The success of our association or any other organ- 
ization depends upon the ability to help its individual mem- 
bers. The success of the individual merchant depends upon 
the ability to satisfy customers that he is able and willing to 
render them a service equal to or better than any other dealer. 
Let us look at some of the benefits derived by the members of 
our association. 

First: The friendship and brotherly love that we receive 
in the hearty handshake, the renewing of old acquaintances, 
and the making of new friends and the mingling with those 
that have traveled the same road and are bearing the same 
burdens, trials. and perplexities common to the retail hard- 
ware merchant. 


Second: The protection it affords its members aga 
irregular sales, and the degree to which it upholds the de 
ciple that “To the retailer belongs the retail trade.” 

Third: The insurance benefits. Our association, throug 
our secretary, is in command of all the Mutual Hardwar 
Insurance Agencies, who write insurance for members of the 
State Hardware Association only. Among those recommen 
ed by our association are: The Minnesota, The Wisconsi sin, 
and the National; and I want to again encourage every mem- 
ber of our association who has not already done so, to take 
out some hardware mutual insurance. Our experience with 
this kind of insurance is that it is absolutely safe and costs 
about one-half as much as the old lines. 

Fourth: Freight Auditing Bureau. Our association main- 
tains, through our secretary’s office, a freight auditing bureau, 
where for a very nominal per cent your freight bills can b< 
audited, thus insuring you the correct rates and classifications 

Fifth: Our State Price and Service Bureau. Also 
through our secretary’s office, our association maintains an 
up-to-date price and service bureau, which is affiliated with 
the National Price and Service Bureau of the National Asso- 
ciation. This is maintained for the purpose of helping our 
members get prices, and locate sources of supply on goods 
which are featured by catalogue house concerns, so that our 
members can buy at prices to compete with these quotations. 

Sixth: Imposters in Trade. Through our secretary's 
office is maintained a due vigilance against unprincipled houses 
in our trade, range peddlers, advertising swindlers, and others 
who are a menace to our trade. 

Seventh: Instant report of all the items of interest to our 
members, such as changes in laws regulating our business 
which is watched over by our Legislative Committee; Work- 
men’s Compensation Law, Employment of Labor; Weights 
and Measures; Fire Arms; Seed Laws; Market Reports, etc 
These are but a few of the benefits derived from and carried 
on through our State Association work, through its man) 
divisions of its officers and committees. Every State Asso- 
ciation has its own organization looking after the interests 
of its members. Each State Association is affiliated with the 
National Retail Hardware Association, whose sole duty is to 
guard, protect and promote the retail hardware dealer's 
interest in every state in the Union. 

NATIONAL RETAIL HARDWARE ASSOCIATION. 


As members of our State Association, we enjoy many 
benefits of the National Retail Association, a few of which | 
call to your special attention: 

First: Protection against unjust laws being enacted in 
Congress as the Clayton Bill. 

Second: For the promotion of just laws for our interests, 
such as the Stevens Price Maintenance Bill, the Hinebaugh 
Bill, which are the most important ones now pending in 
Congress. 

Third: The National Price and Service Bureau, which is 
a culmination of all the state price and service bureaus in 
bringing this service to the benefit of every retail hardware 
dealer in the Union. It seems to me that this is the most 
important of all, for what institution is there which rests upon 
the four supports of Integrity, System, Price and Service. 
that are not looking for the best goods for the least mone) 
and here coupled under this one head at our command is the 
best culled information to be had. 

TRADE RELATIONS COMMITTEE. 

In June, 1912, there was organized in our National Asso- 
ciation a Trade Relations Committee, whose duty it was to 
investigate reasons for the wide difference in price quoted 
by mail order houses to consumers and the price the retailer 
was compelled to make to the same consumer in order to 
make a reasonable margin of profit. Inquiry quickly dis- 
closed the fact that mail order houses enjoyed large prefer- 
ence in costs because of their great purchasing power. Having 
learned the cause, it became the duty of, this committee to 
attempt, by reasoning with manufacturers and jobbers, to 
prove the unfairness of this discrimination against the retailer, 
and secure for him prices on the same or competitive goods 
which would enable him to quote a competing price made by 
a mail order house, for shipment made direct to the con- 
sumer. Or, by using his lower cost as a basis, to name a 
figure from stock, which would include a reasonable advance 
for quick delivery, and local service, to complete and hold 
the trade of his customers upon competitive goods from 
mail order houses upon “sight unseen” goods. The National 
Trade Relations Committee has done well along these lines, 
and their efforts and information are at the command of 
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our members, especially through our State Associa- 

‘ich is in touch with local requirements and conditions, 

ind would accomplish quicker results. When in doubt 

‘rice get in touch with our committee on trade rela- 

hrough our secretary, who are doing good work along 
ines. And it seems to me that I can see the beginning 
solution of the great question of price, when the com- 
| efforts of each State Association will be able to wield 
ver for the benefit of the retailer greater than that of 
suying syndicate, wholesale or jobbers’ association. 
Right here I want to call your attention to the most im- 
int fact of a system of keeping your costs, and espe- 
ly to those who have not worked out a system of their 
- It is up to the buyer of every house to know where 
when to place his contracts at the lowest market price, 
that when the goods are delivered they will add to, rather 
‘han detract from, the profits already accumulated. I rec- 
smmend the system adopted by our National and State Asso- 
‘ations, which is the outgrowth of a system of one of our 
members. This shows you at a glance the best price you 
have from the different sources of information you have been 
able to collect. The price of this system has been placed at 
actual cost of production, $1.50 postpaid, for the. benefit of 
our members, and you can obtain it through our secretary’s 
fice. 

These are but few of the benefits derived by members of 
our State Association, and should prove conclusively that no 
retail hardware dealer can afford not to make his application 
for membership in our association. 

But we, as an association, have our trials and problems 
to solve, and our future success depends upon the active part 
each member takes in promoting its welfare. If you wish 
to enjoy its privileges be quick and loyal to the demands of 
our organization, and write our secretary upon any question 
that he brings before you or that interests you as a member. 
According to our records, we have nearly fifteen hundred 
hardware dealers in this state exclusive of Greater New 
York, and we boast of over five hundred of these as mem- 
bers of our Association. It seems incredible that we have 
reached the point when we must stop. Why is it the others 
do not join the association and enjoy its privileges? Is it 
because we present members do not wish to have our local 
competitors with us and therefore do not urge them to join? 

| do not like to think that this is true. Won't you set aside 
vour differences and each urge and send in at least one new 
member. The Secretary’s reports will show the income and 
cost of operating the association, and it will show that upon 
the present basis we cannot endure many years without a 
change in financial policy. A doubled membership would 
solve the problem. Think this question over carefully while 
we are here together, and hand your suggestions to the mem- 
bership committee, who will welcome you. 

RECOM MENDATIONS. 

First—the hardware trade in common with all other divi- 
sions of commerce has suffered during the past year from an 
increased number of bankruptcy cases. It is fair to assume 
that most of these were honest failures. Thinking over the 
great number of financial failures, does it not seem possible 
that our association might take the first step towards an ar- 
rangement with the manufacturers and jobbers of the country, 
particularly with the New York State Jobbers’ Association, 
whereby adjustments of the affairs of distressed merchants 
could be made before they reach the bankruptcy .stage, thus 
helping to save the merchant’s business for him and securing 
for his creditors at least as large a dividend, if_not larger, 
than they would receive in the bankruptcy court? We have 
all known of cases where such an arrangement would have 
been a blessing. Our association, through one or more of its 
officers, could be the medium of bringing debtor and creditor 
together. Would it not be worth while trying? One jobber 
has already expressed himself as favorable to the subject. 


and 


( 


And I would suggest that our committee on resolutions bring ° 


in suitable recommendations for action by this convention. 
TRADE PAPERS GIVE VALUABLE ASSISTANCE. 


_ Second—I know of no one factor that has done so much 
for the upbuilding of the hardware trade as the various trade 
journals and would suggest that if you are only subscribing 
for one trade paper that you include the rest, and the inspira- 
tion that you get as you mingle with the thoughts expressed 
- our best writers will mould you and make you a better 
hardware man. Reading is a habit, the finest and most profit- 
able of all habits, and if you have ever thought that you have 
not the time to read these trade papers you do your business 
an injustice and are setting a bad example for your employes. 
The value of a trade paper lies in what it makes you think, 
and no man can be thoroughly alive and alert to his busi- 
ness who does not know what is going on in his field. The 
fact that you have been in the hardware business ten, twenty 
1 thirty years, or even longer, does not mean that you know 
all about the business. Perhaps you are only on an island, 
and the tide is slipping by; the hardware business is a mov- 
ing business, and if you intend to travel you must be in touch 
with people who are going somewhere. I especially recom- 
mend the Hardware Bulletin, because it is our own trade 
ournal and is operated solely in the interests of the retail 


hardware dealer, and is not influenced or controlled by any 
other interests in the trade. 

Third—The granges and co-operative county agricultural 
societies seem to have a tendency to enter the market for the 
purchase of supplies direct from the manufacturers. The 
elimination of the middleman, while not particularly aimed 
direct at the hardware dealer, includes us, however, in that 
class of business people who suffer from the frequently mis- 
leading statements and insinuations made by these organiza- 
tions. Trade journals and newspapers should be asked to 
give the dealer’s side a fair publicity, and a resolution was 
passed recently by an organization of farm papers that they 
exclude from their columns all copies attacking retailers or 
wholesalers, thus bringing their publications upon higher and 
broader standards. 

Fourth—We have all been obliged to give some thought 
during the past year or two to liability insurance, and this 
item of expense has in some cases appeared to be excessive 
I believe that it would be a good plan to have a committee 
appointed at this convention to look into the responsibility of 
companies writing liability insurance. Secure the lowest rates 
for responsible insurance that will be given us as an organiza- 
tion or association, and submit a recommendation along this 
line for our members, 

Fifth—National One-Cent Letter Postage. We have been 
endeavoring to work with the National One-Cent Letter 
Postage Association. As our association has gone on record 
as approving of the campaign which that organization has 
mapped out for cutting down the cost of first-class postage, 
I believe it would be in order to again indorse this move- 
ment, and urge our members to get closer in touch with them 
and help the good work along. 

AMERICAN FAIR TRADE LEAGUE. 

You have had your attention called to the work of the 
American Fair Trade League of New York City, the objects 
of which are set forth as follows: 

First—To aid in the re-establishment and continuance of 
fair competitive commercial conditions. 

Second—To promote honesty in manufacturing, in ad- 
vertising and in merchandising for the mutual interests of the 
consumer, the middleman and the manufacturer. 

Third—To bring to public attention the existing evils in 
merchandising methods which operate to the injury of society. 

Fourth—To act as a clearing house of information con- 
cerning trade practices and systems and legislation relating 
thereto. 

Fifth—To aid in securing the enactment and enforcement 
of laws, State and National, that will: 

1—Prohibit and penalize unfair compeution. 

—Prohibit and penalize dishonest advertising. 

3—Prevent the elimination of smaller business men by 
unfair methods. 

Sixth—And to secure to the public the benefits and pro- 
tection of staple, uniform retail prices upon all trademarked 
and branded goods. I feel that we should indorse these 
principles as recommended. 

And right here I want to say that the Chamber of Com- 
merce of the United States, in a three days’ session, held 
at Washington, February 4th, 5th and 6th, in their discussion 
of the great question of our commercial trade and after an 
exhaustive debate, submitted and urged the adoption of the 
price maintenance system, as otherwise it is clear that small 
retailers will soon be obliged to stop handling any — 
marked goods of known price in competition with the large 
retailers who use these goods as leaders which would work 
injury to the manufacturers. 

President Wilson in an address before the convention re- 
ferred at length to the opportunities for the extension of the 
American commerce, atid discussed the advisability of amend- 
ing the anti-trust laws. He also urged co-operation of busi- 
ness men, and suggested that the chamber, by means of its 
organization, might be of assistance to him in working out 
a proper plan to help the manufacturers engage in foreign 
trade and to work out plans of co-operation which would not 
be a method of combination and show him that combinations, 
such as are proposed, would be to the benefit of all who 
might desire to use them rather than for the advantage of 
those who would make them. 

CHICAGO CONVENTION 

There is one thing we must take into consideration, and 
that is the fact that as an association we must be careful not 
to overstep the boundary lines in our effort to remedy trade 
evils. The Sherman Law is not as plain as it should be in 
regard to the limitations placed upon an organization such 
as ours, and we have been and must be very careful to keep 
within the scope of the law in taking up with manufacturers 
and jobbers matters affecting our mutual interests. Last De- 
cember a conference was held in Chicago at which the officers 
of retail trade associations in varied lines were represented 
for the purpose of discussing methods for securing an ad- 
justment of our anti-trust laws, so that associations of retail 
merchants would be guaranteed the right to meet and con- 
s‘der problems affecting their business, which in view of 
oresent rulings might be construed as a violation of the Sher- 
man Law. After going over the question thoroughly a com- 
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mittee was appointed to interview President Wilson, and to 
present to him the cause of the retailers ot our country asking 
construction of legislation that will not 
prove a menace to the retailer’s interest. This committee, 
among other things, suggested that legislation be framed 
which would give the retailers the right to distribute truth- 
ful information «mong their members. What the outcome of 
this mevement will be it is impossible to see, but I believe it 
is a move in the right direction of the retailers of varied 
lines to unite in asking for the exactment of laws that will 
ptotect their interests. 

HONESTY WITH JOBBERS, 

complain that the practice of returning 
claims for unreasonable allowances has 
grown to be a real evil. This subject is ordinarily one for 
adjustment between the parties of the transaction. However, 
tne acts of the individuals often reflect favorably or unfavor- 
ably upon business organizations of which such individual is 
a member. It is timely, therefore, in this day of exacting 
attitude toward the jobbers to urge upon our members the 
desirability of absolute fairness in returning goods or making 
claims of any nature. 

EXHIBITION AT THE ARMORY. 

One of the purposes of our convention is to give our 
members new and better ideas to be incorporated into their 
business, and to bring the hardware tradé upon a higher and 
standard. The exhibition enters very largely into 
this work, and I urge that each of our members visit the 
exhibit at the Armory every afternoon and meet the ex- 
hibitors, even though you make no purchases, but if practical] 
give them as many orders as you can. There have been com- 
plaints in past years that jobbers or salesmen who have no 
exhibit have used the exhibition building as a place to solicit 
bu siness, and have entertained the members to such an ex- 
tent that they have been kept away from both the convention 
and exhibition hall. This practice is manifestly unfair to 
the association and to the exhibitors, and | suggest that mem- 
hers discourage this by declining to talk business with any 
but exhibitors. We do not try to influence members in the 
purchase of their goods, but as exhibitors pay for the use of 
the building they should have the exclusive right to its priv- 
ileges. 
New York State Retail Implement and Vehicle Dealers’ 
Association will hold its annual convention in this city on 
Thursday and Friday of this week, with headquarters at the 
St. Cloud Hotel, and, as there are a number of our members 
who handle implements and vehicles in connection with hard- 
ware, I hope it will prove very beneficial to both conventions, 
and I suggest that our brother dealers be given a hearty wel- 
come at all our sessions, particularly Thursday morning, to 
listen to Mr. Vary of Newark, New York, in his address on 
“Relations Between the Banker and His Merchant Cus- 
tomers. 


his support in the 


Some jobbers 
goods and making 


broader 


SECRETARIES’ NATIONAL CONVENTION. 

It was my pleasure, in company with our worthy secre- 
tary, to represent our association at the annual convention of 
the National Association of Retail Hardware Secretaries in 
a three-day session held at Chicago, October 13th, 14th and 

15th, and I want to report to you that this was an intensely 

interesting meeting, discussing the vital topics in common 
with each State Association represented. The problems of 
distribution are being studied today with interest, and the 
interests of the retailer are growing deeper and broader as 
the methods of distribution change. Our associations are 
composed of strong men in the retail trade, and it is the sense 
of the Secretaries’ Convention to study and frame methods 
for the better building and direction of our State Conven- 
tions. 

Several important addresses will be made during the con- 
vention dealing with phases of the business vital to all of us, 
and I particularly urge all to be present and listen to the 
truths set forth. Some of us may not need this advice, while 
others may. But truths never grow less true by repetition, 
and we will be the gainers by listening to them. 

ENTERTAIN MENT. 
call your attention to the entertainment to be given by 
the associate members of our association for Wednesday even- 
ing, who have left not a stone unturned for your amuse- 
ment, which we consider as a very graceful act upon their 
part and expresses their esteem of the retail trade and our 
association. 

R. E. King, editor of the Jlion Citizen, then spoke 
on country newspaper advertising, citing the results 
of an experiment in trade building through advertis- 
ing which had been conducted by him in his news- 
paper. The experiment consisted of granting free 
advertising to business men of Ilion, New York, who 
co-operated with him by sending to the Cittsen office 


items of news furnished by developments in their 


‘ urgent necessity. 


business. One dealer announced through this 
nomical” medium that he was allowing a ten pe 
discount on all cash purchases during a given pe: 
The editor did not balk at this, as he consider. 
“News,” since it interested his readers. Altoge 
the speaker said, the experiment had turned out 
satisfactorily, because it had proved that people \ 
interested in what took place in their locality, 
that they read the local papers to find out about t! 
happenings—which naturally made these publicati 
good advertising mediums. 

At the Wednesday session Secretary John B. F. 


read his annual report, as follows: 
SECRETARY JOHN B. FOLEY’S REPORT. 

Miich that ordinarily would be mentioned in the r 
of the Secretary of this association has already been « 
municated to members by means of bulletins during the ) 
and repetition of it all now would probably be tiresom: 
will, however, touch on the important items (important a 
see them) that have transpired since our last meeting, ai 
which might be taken up advantageously this year. 

To many of our friends here today it is unnecessary to sa 
that thirteen years ago in this same hotel, about two mont! 


John B. Foley, 
Secretary New York State Retail Hardware Association. 


later in the year, our association was organized. There wer 
representatives of 57 houses preseut at the organization meet- 
ing—at that time considered a remarkable gathering. And 
in truth it remarkable attendance when you stop t 
think that called in a month when hardware mer- 
chants are very busy and leave their affairs only upon 
This fact will interest many of our newe! 
members, however, and | refer to it for their benefit. 

Our first meeting was brought about through the efforts 
of John R. Taylor of Little Falls, and I have always felt that 
we owe Mr. Taylor a debt of lasting gratitude for the move 
ment which he set afoot at that time. 

With us on that occasion were several fine types of men, 
many of whom are still active in the business, and as mucl 
interested in the association work as they were in the begin 
ning. 
Present also at that time were several whose faces I miss 
today, and their absence causes a pang of sorrow. Age has 
brought about their retirement in some instances, and thi 
grim reaper, Death, has also claimed a number. Peace t 
their ashes. 

No greater enthusiast in hardware association work eve! 
lent his influence and time to any cause than did our vener 
able friend, R. R. Williams of (at that time) The Jron Age 

Advice, publicity, editorial endorsement and money wert 
freely given by this good man, who insisted that he should be 
allowed to pay his way “like the other boys.” That relatiot 
continued till our last convention at which you will recal 
he spoke in his usual happy and fluent manner. Several 
months ago the trade paper which succeeded the origina 
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Mr. William's retirement 





is publication, announced 
ts stafl at an advanced age. 
r friend isn’t with us today and we will probably never 
the pleasure of listening to him again in our annual 
rings. Would it not be a graceful act for this conven- 
to direct that, while we are in session, a message to re- 

and good cheer be sent to the “Grand Old Man of Trade 
nalism,” reminding him of the grateful remembrance in 

, we hold him? I hope so. 

During the past year we have lost by death ten members, 
se —s are here given: William Brereton, Brooklyn ; 
vard T. Stone, Mexico; John S. Wardwell, Rome; C. K. 
stwood, Owego (Associate); J. A. Harding, New York 
: P. J. Sullivan, Granville; Frederick Platte, Sr., 
Rrewerton; F. S. Wilder, Williamson; Leslie H. Allen, Clin- 
‘on: Hiram J. Rich, Auburn. The families of all these men 
have been advised of our sympathy, but it would be well 
‘at suitable resolutions be adopted here and appear in our 
-ecords. lL recommend such action. 

The various permanent services which we conduct through 
the secretary's office for our members are still available, but 
the long-established ones are not used as much as formerly. 
Possibly the need for them is not great, and I hope that 1s 
ihe reason for the condition. 

EXCHANGE DEPARTMENT. 


\ssociate ) 


This is now practically void, because of the infrequent 
lists sent in; the number being so few as to no longer war- 
rant special printing of nin. We will continue, however, 
to mention in some way every item requested. 


FREIGHT AUDITING BUREAU. 


Only three lots of freight bills were sent in during the 
past year, and in no case did the ameunt of overcharges and 
errors collected equal the cost of the audit, which you will 
recall is one cent for each bill examined. Results in this 
work rather convince me that freight conditions in this state 
are much better than in Western and Southern states. 


INSURANCE REPORTS. 


We receive only occasional inquiries on the standing of 
fire insurance companies. True, there have been no very 
severe conflagrations of late to cause anxiety on this score. 
| wish to remind you, however, that we are subscribers to 
the reporting agency of one of the best and most impartial 
publications in the country on any mutual or stock company 
in business in this country. 

REPORTS OF CREDIT STANDING OF NEW CUSTOMERS. 


Last year we announced our willingness to investigate 
the reputations of persons moving from one community to 
another and who may apply for credit. Only one member 
took advantage of this offer, but it is,still open, and, with at 
least one member in each county of the State, we are in rea- 
sonably good position to get information which would be 
advantageous. All we require is to know exactly from what 
section the newcomer hails, and we will endeavor to get a 
quick and unbiased report. 

CONFIDENTIAL PRICE SERVICE. 


Many times last year it was our pleasure to inform mem- 
bers where certain goods in which they were particularly in- 
terested might be bought at lower prices than they were then 
paying and on which lower costs were necessary to enable 
them to keep at home business which might otherwise have 
gone to other distant cities. Sometimes this information was 
secured through records on and in the office and other times 
we invoked the aid of our State Trade Relations Committee, 
usually with good results. I might speak at some length on 
this matter, but it’ would rather “interfere with the report of 
the Trade Relations Committee, which you will have later. 
| will generalize now, however, by asking members to send 
to our office inquiries on items on which they are troubled 
to get competitive prices. 

QUESTIONABLE SALES AND ADVERTISING AND COLLECTING 
CONCERNS. 

The Question Box sessions will bring out inquiries re- 
garding several concerns which have either service for in- 
reasing business to sell or plans for reporting poor credit 
risks in cities or counties. No doubt you will get enlighten- 
ment on these subjects as we progress with this meeting— 
some of it may be favorable and some otherwise; the latter 
will predominate, I am quite certain. I refer to the matter 

ow merely to remind you that your central office is in posi- 
tion to get for you unbiased reports on both the plans and 
financial standing of all such concerns. I urge you to ask 
these questions every time you are approached. Threat of 
sing an agency of premium scheme should not influence 
you. If the schemes are worthy they will stand investiga- 
ion, and investigation takes time. In looking up the records 
{ such companies we are frequently able to save merchants 
irom undertaking schemes which are wholly unfit for their 
urposes. If in referring such matters to us we are able to 
incover bad conditions, we and you will both have rendered 
a service to the entire trade. No association can do more 
reditable work. 
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fURPENTINE SITUATION 

Members still occasionally are fined for offering for sale 
turpentine which contains mineral oil or other adulterant. 
Last year I reported one case which was hanging fire in the 
Attorney General’s office. I am glad to report today that 
our member was, by means of a reasonable affidavit, absolved 
from paying his $100.00 fine. He was of course put to some 
legal expense to escape fine, and the annoyance was greater 
than his whole year’s profits on this commodity would war- 
rant. 

Two other cases are now pending, and we hope to save 
our members from fines. Just how successful we will be is 
problematical. My present opinion is that your only safe 
course is to label every tank and every can or bottle in which 
you deliver this material, “Adulterated Spirits of Turpentine.” 

I further believe that you should confine tig purchases 
to wholesalers or manufacturers located in New York State, 
so that you may maintain an action at law against such 
people if it becomes necessary. 

Turpentine purchased in Cleveland, Ohio, is the cause of 
practically all the trouble our merchants have. Two years 
ago the Carolina Pine Products Company were the offenders, 
and I understand that the head of that concern is now, or was, 
serving time in the Federal prison at Atlanta. At present the 
Southern States Turpentine Company of Cleveland seems to 
be the concern which causes trouble. They insist their tur- 
pentine is pure, and by inference accuse the retailer of hav- 
ing adulterated the product in case the latter writes them for 
redress. Being located outside our own State, it is imprac- 
ticable to fight out the issue in court. 

With this commodity the sure way is the safe way: Buy 
from houses located in New York State and mark your pack- 
ages “Adulterated.” 

COMPLAINTS. 

Only two complaints have been filed with our Arbitration 
Committee in the past year; one of those was not warranted 
in the opinion of the committee, and it was filed away. The 
second involves a broad question, and is mentioned in our 
list of Questions No. 20 at request of the committee. Fur- 
ther consideration will be given the subject after this con- 
vention. 

MERCHANTS IN FINANCIAL STRAIGHTS. 

President Boyce referred to the matter of co-operation 
between wholesalers of hardware and this association, for 
the purpose of doing what we boch could do as friends, in 
cases where hardware dealers’ financial condition seemed to 
show possible disaster ahead for him. The State Jobbers’ As- 
sociation approves of the proposed action, and I am convinced 
that much good can be accomplished ultimately for all con- 
cerned if we once get under way. I hope the Resolutions 
Committee will report favorably on the President’s recom- 
mendation. 

This is a business proposition first, but it possesses possi- 
bilities for humanitarian work that any individual or organ- 
ization might well be proud of. 


MEMBERSHIP. 

We could easily serve twice our present membership at 
very little increase of expense, and the revenue from an in- 
creased list would be of material advantage. Evidences of 
new interest on the part of retailers since the formation of 
our “Associates” branch are apparent. The latter are glad 
and willing to co-operate with us in swelling our numbers 
and influence. May we not hope that our active members 
will lend a hand this year, so that we may come up to our 
1916 meeting with at least eight hundred members? Can't 
we set that as a mark to reach this year? And will you help 
do it? 

FUTURE WORK. 

Can we as an association become more useful to our in- 
dividual members? And in what way? Suggestions on this 
point may be brought out at this meeting. I hope so. We 
have the office force and the disposition to do much. Let 
us know your wishes. 


The Question Box took up the greater portion of 
the time not used for the set addresses, and it was 
the consensus of opinion that the discussions pertain- 
ing to the various questions brought up were very 


helpful. 


——-—- >eo-- —_—__—_—_ 


Sad will be the day for every man when he becomes 
absolutely contented with the life that he is living, 
with the thoughts that he is thinking, with the deeds 
that he is doing, when there is not forever beating at 
the doors of his soul some great desire to do something 
larger, which he knows that he was meant and made to 
God.— Phillips 


do because he is still the child of 
Brooks. 
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NEW ENGLAND IRON AND HARDWARE 
ASSOCIATION HOLDS ANNUAL 
DINNER. 


The New England Iron and Hardware Association 
held its twenty-second annual dinner at Hotel Somer- 
set, Boston, February ninth. As is usual on these 
occasions it brought together the leading men in the 
hardware and iron trades in New England, including 
the shelf hardware, heavy hardware, metal dealers, 
and representatives of a number of the most promi- 
nent New England hardware manufacturers. A _ re- 
ception to the guests of the evening was held at which 
the reception committee, under the chairmanship of 
R. M. Boutwell, took charge. The committee of ar- 
rangements, A. B. Marble, chairman, had had the 
magnificent ballroom ef the Hotel Somerset tastefully 
decorated with American flags and an exceptionally 
fine portrait of large dimensions of President Lincoin. 
The guests were seated at twenty-four round tables. 
On the center of each table was a basket of flowers. 
Particular care had been taken by Secretary Mulhall! 
to seat the guests in a manner that would tend to pro- 
mote the greatest possible sociability. The dinner was 
enlivened by the music of an orchestra and the sing- 
ing of popular songs. 

Seated at the head table with President Gray were 
the guests of the evening, Honorable Joseph W. Ford- 
ney, member of Congress from Michigan; Honorable 
D. Cushing, Lieutenant-Governor of the 
Massachusetts; James T. Mc- 
Cleary, secretary of the American Iron and Steel In- 
stitute; Reverend Francis E. Webster, Waltham, 
Massachusetts; Honorable Samuel L. Powers, Vice- 
President Charles A. Adams, Ex-President Charles F. 
Bragg and Walter C. English. 


Grafton 
Commonwealth of 


Samuel L. Powers was in his old position as toast- 
master, a position he has filled so well for the asso- 
ciation on a number of occasions. 

McCleary, of New York, 
was a careful analysis of the perils of the proposed 
present Ship Purchase bill before Congress, and the 
address of Joseph W. Fordney was an exposition of 
the fundamental principles of protection to American 


The speech of-James T, 


labor. 

The dinner was a delightful occasion and brought 
together many who have met at these annual dinners 
almost since the founding of the association and a 
large number of others whose interest has been re- 
cently aroused. 

In addition to President Gray and Secretary Mul- 
hall the committees in charges of the occasion were 
as follows: 

Committee of Arrangements—A. B. Marble, chair- 
soutwell, Frank A. Marvin, A. H. De- 
catur, Charles . dams, E. E. Farnham, Wilbur Sar- 
gent Locks, Fred L. very, Fred L. Greely, George J. 
Mulhall, L. C. Carter, W. B. Ayer. 

Reception Committee—R. M. Boutwell, chairman ; 
Wilbur Sargent Locks, W. B. Ayer, Harry L. Doten, 
Ik. P. Sanderson, Herbert Field, Frank E. Bragg, 
Fred H. Butts, F. N. Ingalls, A. H. Decatur, A. J. 
Chase, C. W. Henderson, Jr., A. D. Saul, Frank W. 


man; R. M. 


Brigham, Fred L. Greely, Chas. C. Lewis, C. D. 
ander, E. Loring Richards, I. S. Dillingham, Jr. 


TS 
OBITUARY. 


Henry G. Hollis. 

Henry G. Hollis died at his home in Pearl Ri 
New York, February tst,.at the age of 71 years, { 
the effects of a paralytic stroke the day before, f 
which he never regained consciousness. 

Mr. Hollis was very well known through the tr: 
both in the United States and in Canada, on which he 
called during many years in behalf of the Lufkin Ru), 
Company, both before and during the time he wa- 
manager of the company’s New York branch. 
Hollis’ health began to fail more than five years ago 
and finally his place was taken by R. G. Thompson as 
manager in New York, January 1, 1910. The officers 
of the company, in token of the high esteem in which 
they held Mr. Hollis, presented him with an hon- 
orarium, expressed in four figures, and retained him 
on the payroll at a generous salary for the remainder 
of his life. Mr. Hollis was born February 21, 1844. 
in London, England, and came to the United State: 
when about ten years of age. In his youth he was « 
tinsmith but eventually became the owner of a hard- 
ware store. At one time he was with the Simmons 
Hardware Company in St. Louis and later was con- 
nected with hardware firms in Conneaut, Ohio, and 
Des Moines, Iowa, before he became identified with 


Mr. 


the Lufkin Rule Company. 


J. M. Martinek. 

The president and treasurer of the Martinek Hard- 
ware Company, of Cedar Rapids, Iowa, J. M. Mar- 
tinek, died recently in the University Hospital at Iowa 
City from the effects of an injury which is thought to 
have been caused by a bone lodging in his throat. Mr. 
Martinek was born in 1860 and attended the locai 
schools. Later, he learned the tinner’s trade and 
formed a partnership with Frank Kubias until 1903 
when it was dissolved and Mr. Martinek became sole’ 
owner of the business which he reorganized and incor- 
porated under the present firm name. 

J. B. Gifdler. 

After a two years’ illness, J. B. Girdler died at his 
residence in Louisville, Kentucky. Mr. Girdler was 
the organizer of the Louisville Tin and Stove Com- 
pany 26 years ago and until he was forced to retire, 
two years ago, on account of ill health, he was presi- 
dent of the Company. 

Daniel Staples. 

One of the first manufacturers of wooden clothes- 
pins in the United States, Daniel Staples, died at hi- 
home at Kane, Pennsylvania, recently. He was 8¢ 
years of age, his death being due to paralysis. 

A. O. Bement. 

A. O. Bement, former mayor of Lansing, Michigan, 
and a pioneer stove manufacturer, died recently at hi 
home in Lansing. 


Advertising that does nothing more than tell peop!« 
that you have the goods, falls far short of its oppor 
tunities. 
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IRIS J. PRENTIS MAKES A CHANGE. 





is J. Prentis, who for the past twelve years has 

n the buying department of the Simmons Hard- 

Company, St. Louis, is about to make a change 

ist. when he will become a member of the 

d of Directors of the Van Camp Hardware Com- 

of Indianapolis, Indiana, and when Mr. Prentis 

es up active service with the Van Camp house, he 

i be elected Assistant Secretary and will be chief of 

the buvers. “Chris” has a number of friends whose 
t wishes will go with him in-his new connection. 


1 
Hest 


wy 





IMPROVEMENTS IN BARN DOOR HANGERS. 


In the new catalog of the Wagner Manufacturing 
Company are shown and described in careful detail 
some of the most important 
improvements in the line of 
barn door hangers made by 
this progressive 
Figure 1 shows the Wagner 
Hanger with the cam ver- 
tical adjustment which it is 


company. 


claimed, is simplest and most 
effective device ever brought 
out for adjusting barn door 
hangers. All that is neces- 
sary is to loosen the nuts of 
the strap, turn the cam with 
a wrench until the desired 
adjustment is obtained, then 
tighten the nuts again, and 
the job is done. In Figure 2 
is shown sectional view oi 
the roller bearings which in- 
sure smooth and easy opera- 
tion of the door and longer 
life to the hanger. Figure 
shows the removable end 





Figure 1. Cam Adjustment ond r ‘ ; 
Wagner Hanger. cap for the brackets, in posi- 


tion and detached. The hanger can be attached to th: 
door, run in on the track and the end cap fitted, all 
after the track is up. The 
bumper on the end of the 
hanger, as shown in Figure 1, 
prevents the wheels from 
striking against the ends of 
the track. 
of note that the track which 
is of the self-cleaning kind is 


It is also worthy 


Figure 2. Roller 
Bearings. 


unusually heavy and thus will give longer service than 
The tandem trolley wheels with 
which the hanger is 


most « ther makes. 


equipped prevents 
the door from tip- 
ping and makes the 
running easier, as 
there is no oscilla- 








Figure 3. Removable End Cap for 
Brackets. 





tion. The Company 
states that none of 
products have ever been sold to or offered by any 
ul order house, which is a point worthy of consid- 
ration, as this obviates direct competition from that 


\e 
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source. Dealers who wish information about Wagner 
door hangers and the many other products manu fac- 
tured by this company should write for catalog to the 
Wagner Manufacturing Company, Cedar Falls, Iowa. 
e+ = 
COPPER PRODUCTION SHOWS LARGE GAIN. 
As an indication of the increase in the production 
of copper in the Lake Superior district, as well as of 
the greater activity in eastern manufacturing centers 
it is stated that the output during February will 
show an increase of about 400,000 pounds, and that 
on one day during the past week 650,000 pounds 
were shipped from the Calumet and Hecla mines to 
plants in the Connecticut Valley. This is the largest 
single shipment of copper on record from the Lake 
Superior district in two years. 
annie 


DO NOT CASH DRAFTS FOR ROBERT C. HUEY. 


In a letter from G. A. Trumbull, president of the 
Huey & Philp Hardware Company, Dallas, Texas, 
the trade is advised that a man representing himself 
as Robert C. Huey is not in any way employed by 
the Company. The man has on several occasions en- 
deavored to cash drafts on the Huey & Philp Hard- 
ware Company and has succeeded in obtaining the 
money in some cases. He is a stocky man weighing 
about 250 pounds, about fifty vears of age and of 
dark complexion. 


eo 


THIS GLASS CUTTER HAS LED FOR YEARS. 


A glass cutter which has been selling for years and 
which today is said to be held in high esteem by all 
who have used it 
is manufactured 
asic caer mataatcdt by the Smith 

Red Devil Glass Cutter. and Hemenwa\ 





Company, New York City, together with many others 
of the famous “Red Devil” products. Smith and Hem- 
enway take for their motto, “It’s all in the wheel” and 
have accordingly turned out a wheel that does the 
work. In their large list of glass cutters are included 
cutters of every description, for every purpose and 
of all prices. A special cutter which has also been an 
exceptional seller is found in their “Red Devil’ num- 
ber 6 which is shown in the accompanying illustration. 
This cutter is supplied with five extra wheels which 
are kept in an air tight chamber in hardwood handle. 
A sharp wheel is thus always at hand, and, as the 
wheel is the only part of a cutter that wears out, this 
number 6 really embodies six cutters in one. For fur- 
ther information about “Red Devil” glass cutters and 
also about the many other “Red Devil” tools address 
Smith and Hemenway Company, 151 Chambers 
Street, New York City. 
abe Soli nnnnsinesstiits 
When figuring out a scheme by which you can hold 
your trade, remember this, ‘Your own attitude toward 
the customers who frequent your store determines 
whether they will come back or go to the competitor 


across the street, who is always pleasant and cheerful 


and refrains from pessimistic remarks. 
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RETAIL HARDWARE CONVENTIONS. 


The dates for conventions of the state associations 
of retail hardware dealers, so far as they have been 
announced, are given below, in order of the dates. 
The secretary’s name and address follows the name of 
the association, after which come the dates, witb the 


name of the convention city. 


New England Hardware Dealers’ Association, George A. 
Fiel, Secretary, 176 Federal Street, Boston. February 22, 23, 
24, 1915. At Boston. 

Kentucky Retail Hardware and Stove Dealers’ Associa- 
tion, J. M. Stone, Secretary, Sturgis. February 23, 24, 25, 
1915. At Phoenix Hotel, Lexington. 

Minnesota Retail Hardware Association, H. O. Roberts, 
Secretary, Metropolitan Life Building, Minneapolis. Febru- 
ary 23 ,24, 25, 26, 1915. At St. Paul. 

South Dakota Retail Hardware Association, E. C. War- 
ren, Secretary, Pierre. March 2, 3, 4, 5, 1915. At Mitchell. 

West Virginia Retail Hardware Association, A. A. Doak, 
Secretary, Grafton. March 2, 3, 4, 1915. At Huntington. 

California State Retail Hardware Association, L. R. 
Smith, secretary-treasurer, Oakland. March 17, 18, 19, 1915. 
At San Francisco. 

Arkansas Retail Hardware Association, Grover T. Owens, 
Secretary, Little Rock. May 4, 5, 6, 1915. At Little Rock. 

Florida Retail Hardware Association, G. E. Noblit, Sec- 
on Tarpon Springs. May 11, 12, 13, 1915. At St. Peters- 

urg. 

Georgia Retail Hardware Association, J. L. Moore, 
retary, Madison. June 15, 16, 17, 1915. At Macon. 

National Retail Hardware Association, M. L. Corey, 
retary, Argos, Indiana. June 22, 23, 24, 1915. At St. 
Minnesota. 

Hardware Association of the Carolinas, T. W. Dixon, 
Secretary, Charlotte, North Carolina. July 13, 14, 15, 16, 
1915. At Isle of Palms. 


sec- 


Sec- 
Paul, 





o> 
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RETAIL HARDWARE DOINGS. 


has taken charge of 


F. E. Deicker, Byron, Minnesota, 
Dennison in which he 


the hardware and lumber business at 
has an interest. 

Hultgren and Schweikert, 
purchased the hardware store of F. A. Lowe. 

G. Mader, Barnard, Missouri, has sold his hardware store 
to Campbell Brothers of Bowling Green. 

George Zeysing, Higginsville, Missouri, 
the hardware business. 

W. J. Loren, Hallsville, Missouri, has purchased a half 
interest in the hardware store of R. C. Creed. 

W. H. Glasbey’s hardware store at Savannah, 
has been destroyed by fire. 

The Rogers-Baldwin Hardware Company, Springfield, 
Missouri, has purchased the stock of the Schnietter Sporting 
Goods Store. 

W. B. Palmer, Columbia, Missouri, has sold his interest 
in the Palmer-Johnson Hardware Store to A. F. Everhart. 

Dunn and Miller, Kakota, Missouri, have succeeded to 
the hardware business of Lang and Hammat. 

Dawson Trimble, Liberty, Missouri, has purchased an 
interest in the hardware business of W. L. Trimble. 

J. S. Denson, McLean, Texas, has purchased an interest 
in the Overton Hardware Company. 

The Wade Hardware and Implement Company, 
Oklahoma, has added a line of furniture. 

E. A. Young, Aline, Missouri, will engage in the hard- 
ware business. 

The Talbot Hardware Company, Watonga, Oklahoma, has 
opened a branch house in El Reno, Oklahoma. 

James P. Miller, Sulphur, Oklahoma, has purchased the 
hardware stock of the Henryetta Hardware Company, Henry- 
etta. 

H. D. Miley, Lansford, 
the hardware business here. 

Albert Spark, Kenaston, Nebraska, has acquired the Lar- 
son hardware business. 

Arthur Bruenig, Leigh, 
ware business 

Charles Grebe, New pevg ys 
the hardware stock of the late R. E. Van Ness at Jonesburg. 

Grimes Brothers, Franklin, Eth ly have engaged in 
the hardware, implement and furniture business. 

Gorda Cromer has acquired the hardware stock of S. F. 
Sanders at Grant City, Missouri. 

J. M. Halley, Keytesville, Missouri, 
ware stock to a new location. 


Waterville, Minnesota, have 


has engaged in 


Missouri, 


Ripley, 


North Dakota, has engaged in 


Nebraska, has purchased a hard 


Missouri, has purchased 


has moved his hard- 


The Sears Brothers Mercantile Company, Clifton 
Missouri, have closed a deal for the hardware and g 
stock of Baker and Jones. 

The Clay County Hardware Store, Excelsior Sp- 40. 
Missouri, will put in a branch house at Lawson to be k. 1, 
as the Lawson Hardware Company. 

Phelps and Piltz, Salisbury, Missouri, have moved 
implement and hardware stock to a new location. 

M. S. Wallace, Webb City, Missouri, has disposed 
hardware business to M. Lindsey, Siloam Springs, Arka 

The Beattie Hardware Company, Newport, Arkansa: 
engaged in business. 

Frank Allbright, Fredericktown, Missouri, is no 
possession of the hardware stock of E. W. Bess and Son. 

The Frevele and Balfay Hardware Company, St. 
Kansas, has been succeeded by J. E. Balfay and Company. 

Frank Crum, Fredonia, Kansas, has engaged in the | 
ware business. 

The I. C. Bashear Hardware Company, Mullinsville, Kan 
sas, has purchased a stock of hardware from C. E. Lewis 

Joseph Lojka, Munden, Kansas, has acquired the George 
3ushby hardware stock. 

O. C. Wasson, Peru, Kansas, has purchased the interest 
of his brother and now has complete control of the hardware 
store. 

J. J. Young, Murdock, Kansas, is erecting a new building 
for his — are and implement business. 

*. Messinger, Phoenix, Arizona, has purchased fro 
George y% Olney the stock of the Glendale Hardware en 
pany. 
The Johnson-Avera Hardware Company, Newport, Ar 
kansas, has increased its capital stock to $50,000. 

The Little River Hardware Company, Incorporated, Ash- 
down, Arkansas, has elected the following officers: President, 
John D. Barlow; vice-president, J. L. Hollis; secretary, Ar 
thur W. Barlow; treasurer and manager, E. C. Henry. 

T. L. Nunn, Parker, Kansas, has sold to his son, Thur 
man Nunn, his interest in the Parker Hardware Company. 

The Welch Lumber Company, Macksville, Kansas, has 
taken over the hardware business of Lew Mack. 

Walbert and Timberlake, Girard, Kansas, have purchased 
the hardware, implement and buggy stock of G. H. Parker. 

T. E. Cline, Kensington, Kansas, has withdrawn his in- 
terest in the Kensington Hardware and Furniture Compan, 
and has engaged in the implement, hardware and plumbing 
business. 

Gaeth and Richter, Gresham, Nebraska, have succeede: 
to the nereeee business of David Young and Company. 

M. D. Jimerson, Liberty, Nebraska, has opened his new 
Mo ‘store. : 

A. G. Wehrley, Aline, Oklahoma, ‘president ‘of the Aline 
Hardware and Implement Company, will engage in the hard 
ware and implement business on his own account. 

The hardware firm of Whitacre and Smith, Glazier, South 
Dakota, will dissolve partnership, Mr. Whitacre taking charge 

Casady and Jenkins, Milton, Missouri, have moved their 
hardware store to new quarters. 

The Streiff and Peterman Hardware Company, Platts 
burg, Missouri, has been succeeded by the Peterman Hard 
ware Company. 

Lee Simmons, Emden, Missouri, has purchased the in 
terest of his partner, Charles Carlisle, in the Carlisle and Sim- 
mons hardware, implement and harness business. 

Arthur Moulton, Leland, Illinois, has purchased half in 
terest in the hardware business of P. T. Satter. The firm 
name is Satter and Moulton. 

J. W. Munger and Son, Charlotte, Michigan, hardwar 
dealers, have decided to erect a new building in the spring to 
be located on the Jordon Johnson place. 

G. E. Corell, Sheldon, Missouri, has disposed of his hard 
ware and grocery stock to A. J. Olney. 

The Arkansas Valley Lumber Company, Fortescue, Mis 
souri, has purchased the hardware and implement stock « 
John F. Iden. 

Fred Haggard and Ed. Wild, Sarcoxie, Missouri, ha\ 
engaged in the hardware and tinshop business. 

H. S. Smiley, Chillicothe, Missouri, has purchased th 
hardware and implement business of F. L. Smiley. 

Jacob Skillman, Wellington, Kansas, has sold his har« 
ware and china store to Wilson Brothers, Wichita, Kansas 

The firm of Reid and Kirkner, Carbondale, Kansas, h: 
dissolved partnership. Mr. Reid will retail the hardware, fu 
niture and implement part of the business. 

Ray Henderson, Smith Center, Kansas, has assumed ; 
interest in his father’s hardware business. 

The Hogue Hardware Company, Benton Harbor, Mich 

gan, has sold its stock to J. D. Puturbaugh. 

The Arcade Hardware Company, Detroit, Michigan, h: 
removed to its new store building at 1156 Grand River Avenu 

F. A. Marshall, Ovid, Michigan, has sold a half interes 
in his hardware stock to Fred O. Olson, and the business w! 
be continued under the style of Marshall and Olson. 
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HARDWARE CLUB 
OF CHICAGO AND ITS DOINGS 











the Weekly Luncheon of the Hardware Club of 
cago the members and their guests were treated 
4 moving picture exposition of the manufacture of 
tin plate and steel sheets. The machine used in the 
exhibition was a new one which isintended to be used 
especially for the purpose of showing manufacturing 
on cesses and is said to be far less expensive and much 
lighter than the ordinary moving picture machine, the 
entire equipment weighing less than forty pounds 
when packed for carrying or shipping. 

\nother advantage is that the machine can be 

stopped at any point, so that when a special feature 
f the picture is to be dwelt upon by the lecturer he 
simply “holds” that picture on the screen; titles also 
are placed on the film in such a manner that they may 
he “held” instead of using up many feet of film. These 
two points mean a considerable saving in the length of 
the film. It is also worthy of note that the machine is 
operated with an ordinary 110 volt electric current and 
that a Tungsten lamp is used for light projection. 
Many of the members of the Club were smoking as 
was the exhibitor himself, but as the film was enclosed 
in a metal casing there was no danger of explosion. 

The “show” was very interesting displaying the 
many steps of manufacture, from the point where the 
raw materials were placed in the furnace until the fin- 
ished product was loaded on the cars. 

Many of the members expressed their interest after 
the demonstration by asking questions about the vari- 
ous features of the machine and inquiring as to its 
practicability for their own specific lines. 

SPEAKER FOR TUESDAY, FEBRUARY 23. 

President Martin announced that Everett C. Brown, 
formerly president of the Chicago Athletic Club and 
now president of the South Shore Country Ciub, 
would address the members and their guests at the 
Tuesday Luncheon, February 23rd. Mr. Brown has 
for many years been prominent in athletic circles and 
was one of the prime movers in this country in the 
establishment of the Olympic Games. 

LADIES’ WEDNESDAY AFTERNOON PARTY. 

The regular Wednesday afternoon party under the 
auspices of the Ladies’ Social Committee was held 
February 17th with Mrs. E. A. Wilson as hostess. The 
prize winners in the card games were as follows: 
bridge, Mrs. H. M. Libe and Mrs. R. A. Peterson; 
“ive Hundred, Mrs. Louis Schmetzer and Mrs. H. B. 
Macrae. 

\ special word composing contest was a feature of 
‘he entertainment in which the prizes went to Mes- 
lames D. K. Cochran, D. K. Dickinson and R. W. 

arder. These prizes were made by the hostess, Mrs. 
'.. A. Wilson. 

It was decided to form a permanent organization 
| the ladies of the members of the Hardware Club. 
nd Mrs. H. B. Macrae, the chairman of the Ladies’ 


Social Committee, appointed Mesdames Libe, Carrol] 
and Stott as a Nominating Committee. The following 
report was brought in: 

For president, Mrs. H. B. Macrae; for vice-presi- 
dent, Mrs. A. J. Coleman; for secretary, Mrs. R. A. 
Peterson; for treasurer, Mrs. F. K. Pinckney. Elec- 
tion will be held at the next meeting, which will take 
place Wednesday, March third, when Mrs. R. A. 
Peterson will be the hostess. 

FAMILY DINNER PARTY FRIDAY, FEBRUARY 206. 

The Family Dinner Party which is to be held on 
Friday, February 26th, bids fair to outshine in at- 
tendance that of the Anniversary Dinner. Many of 
the members have reserved tables for four, six and 
eight covers, and the entertainment will be very inter- 
esting. Both Captain Healy of the Chicago Mounted 
Police Squad, and Mr. H. L. 
spector of the Chicago Surface Lines, will be present 


Brownell, safety in- 


and show their moving pictures of street traffic in Chi- 
cago and other large cities in this country and 
Europe. As the ladies of the members are especially 
invited this will be a real “family party.” Dinner will 
be served at 7 o'clock. Members who have not yet re- 
served seats are urged to do so at once, so that the 
committee in charge may make proper preparations. 

REHM HARDWARE COMPANY ENTERTAIN SALES AND 

OFFICE FORCE. 

On Saturday evening, February 13th, the Rehm 
Hardware Company entertained their sales and office 
staff at a dinner at the Hardware Club. C. G. Barth 
and W. H. Peters, secretary and treasurer respectively 
of the Company, were hosts. Covers were laid for 
twelve. Members are reminded that the rooms and 
other facilities of the Hardware Club are open for 
similar use to all members. 





CHICAGO RETAIL HARDWARE DEALERS 
HOLD MONTHLY MEETING. 


The regular monthly meeting of the Chicago Retail 
Hardware Association was held Friday, February 
12th, in the parlors of the Hardware Club with a good 
attendance. 

The following firms were admitted to membership: 
John E. Nowick, 3410 Burley Avenue; E. Allen, 2810 
West Van Buren Street; C. H. Rice and Brothers, 
1502 East 57th Street; Charles Hoffmeister, 5650 
South Ashland Avenue; Charles O. Gulbranson, 706 
North Cicero Avenue. 

R. Y. Wallace, assistant secretary of the Illinois Re- 
tail Hardware Association spoke on the value of co- 
operation and organization, and Otto Hagen, who is a 
delegate to the Greater Chicago Federation, explained 
the work which is being taken up by that body for the 
development of outlying trade centers. 
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ADVERTISING CRITICISM AND — 
COMMENT 


Helpful Hints for the Advertisement Writer 








The advertisement shown herewith of The: Charles 





Thatcher Company, 39 Center Street, Waterbury, 
Connecticut, 

: appeared in the 

5 Heating Stoves | Waterbury Ameri. 
can, where it oc- 


Left over we will close out at the 


following prices: cupied two inches 


single column. The 


S Me S88 BOOP. 2 ik wv ccisn eavebouse $18 2 : 

oi B68 Daher «cs accdven o'n'p 0 dice Oe heading is good 

2 No 111 Astors, each ..........-921 ° : 

1 No 110 Astor ....... seetereree BLO calling attention to 
the fact that the 

The Chas Thatcher Co, company has five 


heating stoves for 
sale. But aside 
from this the ad- 
vertisement tells nothing except the prices of the 


$9 Center Bt. Phone 2465, 
The Leading Plumbers, 
One Second Hand Steam Boiler. 











different stoves of which we are ignorant as to 
size and quality. It would have been better had 


each stove been given a detailed description and speci- 
fications, or, if the only difference between them was 
in size, if a description of the type had been given and 
the size or capacity of each one then stated. The an- 
nouncement at the bottom, that a second hand steam 
boiler is also for sale is poor. At first glance one would 
have taken this to be a part of the address. 
* * x 

The advertisement of the Miles Hardware Company, 
Norlina, North Carolina, which is shown herewith, 
occupied seven inches, three columns wide in the Nor- 
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Now is the time, and {| 

The Miles Hardware Co ff 
Norlina, N. C., the place 

to get what you want in 1 


stoves and ranges. 











A big lot of guns, 
Shells, Rifles and 
cartridges just rec'd. 





THE MILES HARDWARE CO., 


Norlina, North Carolina, 
Phone 21. 
—o—0———o—0 = 
lina Headlight. The general appearance of this ad- 
vertisement but that 


i At ent oe cer ea ce 

















is clean, is the extent of com- 


mendation that can be given, for there is nothing in 
the whole space that gives any reason why any one 


should go out of his way to come to the Miles store. 


To be 


and 


mentioned, 


sure, stoves are shown and 


es 
so are guns and ammunition, but why make the jar, 
statement that you have these articles in stock anc {aj! 


to tell anything—even the slightest bit—about tliem: 
+ Sm 





The advertisement of Jamieson’s, Trinidad, ( olc 
rado, which is shown in the accompanying illustration 


y ~~ appeared in 
' SALE OF QUALITY 


s Trinidad C hy on. 
ae WARE 


1 





ticle News and oc- 







3 wogular $2.23 2quart Al 190 $ cupied a space oj 
g Resutar $ ninuin Coffee Pp SS 2 
pee ee OG inches, tw. 
soca lien Atami Sas a Y te 4 columns wide. This 
Kk $1.55 A‘uniioum Rice Moilers , 1.50 ‘ 
nanelar 61-38 Covered Alama te ee 7 eae 8 advertisement rep 
ar $1.00 Aluminum Preserving Kettles aie 
r $1.20 Aluminum, Preserving Kettles “sa +s resents pro 
r $1.40 Aluminum Preserving Kettles . 1.10 


»5e Aluminum Pudding Pans 


gressiveness in ad- 
vertising and is al 
most certain t 


eguiar 65c Aluminum Pudding Pans ... 
Regular Toc Aluminum Pudding Pans .. 
Regular $1.16 Aleminun Pudding Pans . 


Regular $1.75 Aluminum 11 1-4 inch Cake Griddles ...... 





Regular $1.00 Aluminum Fry Pans 


Satie ie 





SO OI 
ODDS SESE SSSI EI 


Kegular $1.25 Aluminum Fry Pans ee 
Regular $1.50 Aluminum Fry Pans .. 3 4 . 
Negular 1Se Aluminum Pie Pans .,.«.. s-+--1Be y Pa N 
cede oul ceamens Oe cl ae bring in result 
Kegular Alumigum Pie Pans .... eee . : 
Regufar 35c Aluminum Dastings Spoons .. 23¢ The special articles 
% Regular. Aluminuw Slotted Cake Spoons 25¢ 
4 gular t5e Aluminum Exg Wh . - ] 
Bann phy se for sale are liste 
% Regular $1.54 Aluminum Tea Pots 1.30 : 
» Mesulbe $235 prtccae nm Tea Pots” S130 and their recoular 
§ Megular 75c Aluminum Crumb Tray and Scraper + 60¢ S . 
Negular $1.25 Aluminum Crumb Tray and Scraper 81 00 


and sale prices 
given. When arti 
cles are listed i1 
this way they are brought to the attention of even th 
casual reader who might discover something whic! 
he or she really needs but had not thought of buy 
ing. A sale is thus often made. Jamieson’s may be s 
well known to every one in and near Trinidad that th 
possible customer may easily be able to locate th 
store, but even Marshall Field and Company, whos, 
store is known all over the world find it advisable t 
state the street address, even if the name of Chicag: 


_ JAMIESON’S 


wads 














is not given. 





>*K * 
The one-inch double column advertisement of Gu- ; 
Habich, “The Sportsman’s Store,” Indianapolis, whic! f 
is shown in the accompanying illustration, is one of 











Have Your Bicycle Overhauled 


ay is the whe y= have us g0 ove’ a7 wheel and have it ready 
or oorviee when -better weather. ar 
Repair Guns. We Sharpen Safety Razor Blades. 


GUS HABICH wzeiwrsimiins, | 











series of timely notices inserted by this firm in the In 
dianapolis News. It indicates that Mr. Habich be 
lieves in keeping ahead of the times, and no doubt hi 





store is one of those who first come to mind when th 4 
hunter or bicycle rider or other sportsmen get t. Py 
thinking about supplies they may need. - 

oo. Ss F 


Ability doesn’t count ; knowledge is useless; expe: 
ence has no worth without the driving force of op 
It’s the steam that makes all the wheels 





misimn. 

round—it’s the sparking plug of the motor—it sta) ; 
. r » a 

things.—Herbert Kauffman. Eq 
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HEATING AND VENTILATING 














PROBABLE DEVELOPMENTS IN SCIENCE OF 
VENTILATION. 


in the February 6th issue of AMERICAN ARTISAN 
was published the first installment of the very interest- 
ing paper read by A. H. Barker, a member of the Brit- 
ish Institution of Heating and Ventilating Engineers, 
at its meeting at University College, London, England, 
entitled, “Problems in the Science of Ventilations.” 
The second installment was published on page 45 ot 
the February 6th issue. Herewith follows the third in- 
stallment : 

Leaving out of count, however, for the moment the 
question whether or not this is the whole truth, I think 
we may provisionally accept the theory that tempera- 
ture, humidity and velocity of air in a room are points 
of very great importance in the ventilation, of far 
greater importance indeed than its chemical composi- 
tion, and that one of the chief, but not the only reason, 
for this importance is that they determine jointly the 
rate of heat loss from the body. Let us consider 
where the acceptance of these facts leads us to in 
practice. If we accept the view that the object of 
controlling the temperature, humidity and velocity of 
air is solely to regulate the rate of heat loss from the 
body, it will be evident that the only instrument we 
require to measure the effect of ventilation is one 
which will enable us to measure the joint effect of 
these three factors so far as they affect the abstruc- 
tion of heat from the body. On this assumption the 
possession of such an instrument at once raises the 
science of ventilation to a higher plane, for it enables 
us to measure the success of a scheme of ventilation 
objectively. At present we rely on the expression by 
individuals of subjective sensations. Up till recently 
no instrument has been available which enables us to 
measure this illusive quantity objectively. Air analysis 
is well known to be most fallacious as an indication of 
the feelings of comfort. Professor Hill himself has 
devised two instruments which have for their object 
the determination of the degree of joint influence of 
the surrounding conditions in abstracting heat from 
a surface as nearly as possible approximating to the 
condition of the skin of the body. The simplest of 
these is in essence a delicate calorimeter, consisting 
of a thermometer with a large bulb. The instrument 
is read by noting the rate at which it falls when it is 
raised approximately to the temperature of the human 
body and placed in the conditions or sourroundings 
which it is desired to investigate. This instrument 
appears to contain the essential principle of the in- 
strument required, although, so far as I can judge 
from the little experience I have had of it, the theory 
of the instrument needs to be worked out more fully 
than it has been up to the present. Professor Hill 
calls this instrument the Kata-thermometer. 





The second is an electrical instrument, the object 
of which is to determine the amount of electrical 
energy required to maintain a coil of wire at the 
desired temperature in the given surroundings. Both 
of these instruments will, I think, need careful cali- 
brating, and perhaps developing in some details, be- 
fore they will be generally accepted by the ventilating 
profession. It will be necessary to make the readings 
easier and more direct to ascertain by experiment 
what are the respective effects on the readings of the 
instruments of variations in each of the factors sepa- 
rately, further to investigate the question what rela- 
tion the loss of heat from the instrument bears fo 
the loss of heat from the body. Both these are points 
of fundamental importance. It is, for instance, the 
present custom to note with a stop watch the time 
which the Kata-thermometer takes in particular sur- 
roundings to fall from one temperature to another 
The reading is the inverse of that which is required. 
3efore this conveys anything very definite to the 
mind it is necessary to deduce from this observation 
a figure proportional to the positive rate of heat loss, 
and, further, to determine a co-efficient to be provided 
with each instrument, which will enable the indica- 
tions of the instrument to be transformed into heat 
units per square foot or some other unit which is 
understood by the craftsman, and which will reduce 
separate instruments to the same scale. No man can 
think properly when he is standing on his head. It 
would, I think, be better to determine by observation 
the number of degrees the instrument falls in, say, 
one minute. JI am not sure whether the readings of 
the wet kata and the dry kata should both be neces- 
sary nor what they respectively indicate. This point 
needs further elucidation. A man of ordinary ability 
cannot grasp the meaning of two readings at once. 
At any rate the invention of these instruments is 
manifestly an event of the utmost importance in our 
profession. If the control of heat loss is the sole 
object of ventilation, a theory which, as I have said, 
I do not myself accept, then a modified form of these 
instruments is all that is needed to show whether a 
room is well ventilated or not. We no not need any 
chemical analysis. According to my own view, so far 
as present knowledge goes, we need at least, in addt- 
tion, to determine the velocity of movement at all 
parts of the room, also what I have called the radiant 
temperature, and the absolute temperature of the air 
itself, the amount of dust in the air, and perhaps the 
amount of organic products in the air when the room 
is crowded. I have on the table instruments mostly 
of our own design, for making these determinations, 
the principle of which I have already explained in a 
paper read before the Institution in the early part of 
1914. I believe, too, that when further knowledge 
of the functions of ventilation is available we shall 
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need at least two other determinations, of which I 
shall speak later. 

Leaving all these latter factors out of count for 
the moment, let us consider for the present only those 
factors which have an obvious effect on the heat lost, 
although the joint effect of the three factors in regu- 
lating the heat lost is not in my belief the only effect 
of importance which the individual factors have. One 
cannot avoid the conclusion that movement of air has 
a pronounced effect quite independently of its effect 
in promoting loss of heat. 

Let us examine the physical effect of different vol- 
umes of air in cooling one individual. An ordinary 
human body may perhaps be taken to give off heat at 
the rate of 350 B. T. U. per hour. Of this total quan- 
tity something like 200 B. T. U. is given off in the 
form of radiation and convection together, and 150 
B. T. U. in evaporization, from the surface of the skin 
and from the lungs. If, therefore, we rely on the 
passage of air over the body to remove this heat and 
this vapor we must examine the effect of these quan- 
tities on different volumes of air at say 60° F. and 65 
per cent humidity. The diagram shows what the effect 
will be. It should be noted that this is a purely 
physical result dependent on definitely known, though 
somewhat variable factors. It will be noticed that I 
have included the heat radiated from the body with 
the total heat. In fact, some of this radiation will 
be absorbed by the walls and will not be communi- 
cated to the air. The amounts are difficult or impos- 
sible to determine. I have, therefore, thought it best 
to include the whole of the radiated heat with that 
convected so that the diagram shall indicate the maxi- 
mum possible effect. From these diagrams it will be 
evident that if we fix as an arbitrary limit a rise in 
temperature of 3° and a rise of 5 per cent both above 
our arbitrary standard, we shall find that not less 
than 3,500 cubic feet of air per hour per head must 
be supplied as a minimum for satisfactory ventilation 
on this basis or roughly one cubic foot per second per 
head. Let us take this as a provisional value for satis- 
factory ventilation. It is at least three or four times 
as much as is commonly now considered tolerable 
ventilation. 

Let us now consider the possible different ways oi 
introducing air. 

It may be imagined to be introduced in a vertically 
upward direction, the fresh air coming in uniformly 
round the person’s feet and being removed at the ceil- 
ing. That is a state of things which is described in 
my book as being pure upward ventilation. There are 
very few buildings ventilated in this manner. The 
best example is the House of Commons. In spite of 
the enormous volumes of air passing through that 
chamber, the bad ventilation is notorious. It is clear 
that the effect of this method of introducing the air 
must be to drive all the heat and all the vapor given 
off from a man’s body up into his face, so that his 
face gets the hottest and most humid air, and his feet 
the coldest and dryest. This condition is the exact 
opposite of a desirable state of things. I believe that 


physiologists are all agreed that the rate of loss of 
heat from the face and hands ought to be far greater 
than that from the feet. 


This would seem to indicate 


that from this point of view downward venti! ‘n. 
as it is called, is superior, and it has certainly © 2c, 
my experience that well-designed systems of o 'n- 
ward ventilation cause less trouble and complaint ja) 
do those in which the direction is upwards. 

(To be continued.) 





THE MASSACHUSETTS HEATING AN): 
VENTILATING ENGINEERS TO 
MEET MARCH 9. 


The regular monthly meeting of the Massachu 
Chapter of the American Society of Heating and \ en 
tilating Engineers will meet Tuesday, March ninth, 
at the Revere House, Boston. Laurence Franklin \i\) 
present a paper giving a “Resume of His Father’: 
Early Experiences Covering Installation of Heating 
and Ventilating Plants.”’ 

Lawrence R. Stetson, a former member of th 
Chapter, who has for some time resided in Montreal, 
Canada, will return to Boston and his name has again 
been added to the roll. 
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TO AVOID WATER HAMMER IN RANGE 
BOILER CONNECTION. 








In the January 23rd issue of AMERICAN ARTISAN 
Lee H. Jeffries asked for advice in regard to a range 
boiler connection which is shown.in the accompanying 
illustration. The trouble was that whenever fire was 
lighted in the range the pipes commenced to “hammer.” 

From G. A. Byor, Edgar, Nebraska, the following 


This is all 3/4" pipe con- 


Soft Water Tank 
nections. 


1 1/2 Pt. Above 
Kitchen Boiler 


Hole 
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he pounding seems to be . 
there or in the coil 








Champion Range with 
Brass Coil 
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Cellar About 9 Ft. Deep 
























Cold to Sink 


This does not pound when the Furnace is 
working aloné but the minute you light the 
fire in the range,it sterte and it sounds 
like a chech valve. 

Purnace 






Range Boiler Connection Which Produces Water Hammer. 


letter has been received accompanied with a sketch 
shown herewith, which My. Byor states will obviate 
the trouble: 

To AMERICAN ARTISAN: 

Having noticed the range boiler problem submitte’ 
to you by Mr. Lee H. Jeffries, with Lee Radkee Hard 
ware Company, Baraboo, Wisconsin, in AMERICA) 
ARTISAN of January 23rd, I will submit for Mr. Je! 
fries’ consideration my plan for making range boil« 
connection to both a warm air heater and kitchen range 
The accompanying sketch explains itself as far as mak 
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1e connection is concerned. I will only add that 

iid use I-inch pipe connection between boiler 

and warm air heater and place drain cock at 

; or 6 inches below heater or coil so that any 

ent that might flow down from range boiler to 

-arm air heater would be caught or trapped at the 

er and not get into coil. In this particular job, | 

elieve I would also carry both hot and cold supply 
sipes to kitchen sink under basement ceiling. 

conclusion will say, if Mr. Jeffries will make up 
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Range Boiler Connection That Wit! Work Satisfactorily. 


the work as I have shown I don’t think he will have 
any more trouble with noise or hammering in pipes. 
With this connection he will find the circulation all 
O. K. no matter if both range and furnace are fired 
up full blast, or one only is used, or whether soft 
water or city water is turned on, whichever is used. 
it will work O. K. 
Yours truly, 
G. A. Byor. 


Edgar, Nebraska, January 25, 1915. 





HOW TO PREVENT WALLS NEAR REGISTERS 
FROM BECOMING STREAKED. 


One of the great troubles in many warm air heating 
nstallations is the fact that the walls near the registers 
become streaked or soiled. from the warm air which 
leaks through the registers. This has been obviated in 
the construction of the Rock Island Registers which 
re guaranteed by the manufacturers in the following 
“We guarantee the Rock Island Register will 
revent walls from being streaked when installed ac- 
ding to our method, or money cheerfully refunded.” 
lis guarantee is printed on large red tags one of 

ich is attached to each Rock Island Register. In- 

llers of warm air heating apparatus who wish fur- 

r information about this original guarantee should 
ite to the Rock Island Register Company, Rock 

ind, Tllinois. 


erms: 
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AN ADJUSTABLE ELBOW THAT IS 
ADJUSTABLE. 





An adjustable elbow that is really adjustable is now 
being produced by F. 


Meyer and Brother Company, 
Peoria, Illinois, together 
with their other 
“Handy” pipes for warm 


many 


air heating installations. 
These elbows are made 
with an extra deep bead 
and are said to be easily 
adjusted and without un 
due exertion. They are 
said, however, not to 


telescope nor collapse. 





All galvanized iron el- 


Handy Adjustable Elbow bows from 16 inches to 
3o inches are held together by means of a wrought 
iron angle which is fitted with a couple of screw bolts, 
as shown in the accompanying illustration. By loosen- 
ing these bolts any desired angle may be secured and 
the elbow is then easily made rigid by simply draw 
ing up the bolts. [n appearance, usefulness and quick 
adaptation “Handy” elbows are said to be unsurpassed. 
The company claims that all “Handy” pipes are so 
constructed as to absolutely prevent fire, caused by 
overheated wall pipes. For further information ad- 
dress F. Meyer and Brother Company, Peoria, IIli- 
nois. 


+o — 


WARM AIR HEATER FOR BITUMINOUS OR 
ANTHRACITE COAL. 





A warm air heater that is especially designed to 
burn either bituminous or anthracite coal is shown in 
the accompanying il- 
lustration. This 
warm air heater is 
made by the Dan- 
ville Stove and Man- 

















ufacturing C o m- 
pany, Danville, 
Pennsylvania, and is 
called the Beaver. 
The castings are ex- 
tra heavy 
and of the 
best quality 
pig iron; all 
steel part sag 
being of = 
heavy cold 

rolled sheet 

steel. Its dome and radiator are said to be practically 
indestructible. The flanged fire pot is made in sections 
rendering it possible for the upper and lower half to 


Beaver Warm Aijir Heater. 


expand or contract separately according to the con- 
dition of the fire. The products of combustion are 
carried the greatest distance possible thus obtaining 
great efficiency. All parts of the heater are claimed to 
be of the best quality and workmanaship throughout. 
For further information about this warm air heater 
address The Danville Stove and Manufacturing Com 


pany, Danville, Pennsylvania. 
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National Warm Air Heating and Ventilating 
Association in Session 








The special meeting called by the directors of the 
National Warm Air Heating and Ventilating Asso- 
ciation was held Wednesday, February 17th, at Hotel 
Statler with a good attendance. 

After the reading of the minutes of the previous 
meeting the following telegram from Daniel Stern of 
AMERICAN ARTISAN was read by Secretary Allen W. 
Williams: 

To Mr. Allen W. Williams, 
Secretary National Warm Air Heating and Ven- 
tilating Association: 

Greetings from AMERICAN ARTISAN and best wishes 


for successful meeting. You may depend upon our 
cordial co-operation. 
DANIEL STERN. 
President John D. Green, of Detroit, Michigan, then 
read his address, as follows: 
ADDRESS OF PRESIDENT JOHN D. GREEN. 

Members of the National Warm Air Heating and Venti- 
lating Association and Visitors: I am very much pleased to 
greet you, and to extend to each and every member of our 
Association congratulations on the large percentage of mem- 
bership present; also the large number of invited guests who 
are with us. It demonstrates to us the great interest which is 
being manifested in the various things which we are trying 
to accomplish in ovr Association work. We thank every one 
of you for being present at this meeting, and trust each and 
every one of you will take an active part in the discussion 
of the several subjects which will come up for consideration. 

Since our June meeting of 1914 death has taken from 
us a prominent member of our Association, Colonel Walter 
P. Warren, President of the Fuller and Warren Company of 
Troy, New York, who passed away August 8, 1914. Owing to 
failing health, Colonel Warren was unable to take an active 
part in our Association work, but he was very much inter- 
ested in our plans and a warm supporter of the Association. 
We have lost a friend. 

I will take the liberty of appointing a Committee of three 
consisting of D. Rait Richardson, Frederick Will and Charles 
F. Mertz to write a memorial relating to Colonel Warren, 
embodying our profound regret in the loss this Association 
has sustained, the same to be spread upon the minutes of our 
proceedings. 

You will hear the Report of the Committee on Manu- 
facturers’ Cost Formula, which I believe will be of great 
interest to you, and which I sincerely hope you will adopt. 
We have with us F. J. Stephenson who made up the schedule 
for us, and he will explain it in detail. The formula to be 
submitted to you’ was unanimously approved by your Execu- 
tive Committee, and I sincerely trust it will receive the 
unanimous approval and adoption by our members. 

You will also hear the report of the Committee on Deal- 
ers’ Costs, and again, I hope this report will be adopted. 

The report of the Committee on Legislation and Building 
Code will be presented by J. M. McHenry, Chairman of the 
Committee. You will find this committee has given much 
time and thought to this work and I trust the report will 
receive the consideration it deserves. 

The Committee on Formula for Warm -Air Installation 
will present their report. This is a most important matter, 
and I hope will meet the approval of the members. 

The Committee on Selling, Advertising and Architects 
will also report, as will also the Committee on Educational 
Matters. 

You will observe that we have a lengthy program to go 
through in one day. We can do it all right, provided the 
gentlemen takimg part in the discussions will talk directly 
on the subject up for discussion. 

I have in mind a subject which I think it best to call your 
attention to at this particular time. 

There is a growing sentiment favoring a _ reasonable 
accurate method for rating the capacities of warm air heat- 
ers. I find that a considerable number of makers of warm 
air heaters favor the “Pipe Area” method, instead of rating 
heaters according to the number of cubic feet of space they 


are supposed to heat. As near as I am able to asce: 
very few of the makers of warm air heaters are fam)!:,, 
with methods of testing their heaters in order to show +}; 
number of cubic feet of space they are supposed to heat 

I have also learned there are a large number of n ‘ 
facturers who are unwilling to submit their heaters fo: 5 
rating to any committee, regardless of how scientifi é 
committee may be. 

I understand that in the days of the Federal Furnac 
League great difficulty was experienced in getting the n 
bers of the league to submit their heaters for rating: in 
a very small percentage of the members did so. 

The question naturally arises as to what can be don 
facilitate the matter of placing accurate heating values 
warm air heaters when it has been demonstrated by manu 
facturers that they are unwilling to submit their heaters 
outsiders for tests, or accept the capacity rating arrived at | 
outsiders. 

This being the situation, J am going to recommend th¢ 


election or appointment of a Commission or Committee to 


formulate a simple, 





John D. Green, 
President National Warm Air Heating and Ventilating 
Association. 


and at the same time, accurate standard 


method for testing warm air heaters, by the use of which all 


makers can place heating values on their own heaters. 
Gentlemen, just a few more words and I am through 

We have in our Association forty-two members. While w: 

have a considerable 


number of the largest manufacturers 


enrolled, we should have at least from eighty to one hundred 


members in order to fully carry out our plans. There are 
least one hundred manufacturers outside of our Association 
every one of whom is eligible for membership, and they 
should join us, as there has never been a time in the histon 
of the business when co-operation is needed so much as toda) 


at 


No manufacturer can today operate his business along 


the lines of highest intelligence and efficiency without team 
work with his competitors. Co-operation, the study of trad 
tendencies and of trade problems, are only made possible 


accomplishment through a well organized Association of th 


main body of members of the industry in which he is en 
gaged. He must command a birdseye view of the vital sta 
tistics of his industry, and must be in touch with the be 
minds and best methods in connection with that industr 
before he can work to the best advantage. 


Come in with us and help us to place the warm air heater 


industry to the front. 
shoulder to the wheel. 


We can do it, provided we all put our 
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members of the Association owe to the members of 
us Committtees a vote of thanks for their work in 
n with the several matters they have had under 

ration. 

ank you all very much for the close attention you 
en me in the reading of this rather uninteresting 


was followed by the report of Secretary Allen 
‘illiams, of Columbus, Ohio, which is published 


herewith: 
SECRETARY ALLEN W. WILLIAM’S REPORT. 
- you are more or less. familiar with. the work of my 
since our June meeting, and in line with what I be- 
lieve to be yout convenience arid desire, my report is con- 
lensed as much as possible. 
COLLECTION DEPARTMENT. 

Since our June meeting the collection plan adopted at 
hat time has been printed and placed in the office of the mem- 
hers, The use of same is steadily increasing and by the time 
; our annual meeting in June I hope to be able to report that 

in general use. It is possible that some of our mem- 
ers have overlooked the matter or do not appreciate the help 
this department can render in the collection of slow accounts. 
| would respectfully urge any who are not as yet using it to 
give it a trial. 
MAILING LIST. 

As instructed, I have requested copies of mailing lists 

‘rom our members for the purpose of compiling a general 





Allen W. Williams, 
Secretary National Warm Air Heating and Ventilating 
Association. 

list. Quite a number have been received, and others are 
promised. As such a list changes rapidly and the association 
was not ready to use same, I have not pressed the members 
for these lists, but as we will be needing them before long 
ind the compilation will require some time, I take this op- 
portunity of asking for a prompt response when next your 
ist 1s requested. These lists will be confidential and after 
cing absorbed in our “Association List” will be returned or 
estroyed as requested. 

The National Association of Sheet Metal Workers, 
rough their secretary, very kindly offered the use of their 
ling list, said to contain about 80,000 names, but our 
ecutive committee has felt as this list did not indicate those 

iandling warm air heaters it might be better to confine our 
st to-the names furnished by our members which them- 
lves will make a very large and desirable one. 

SALESMEN’S LIST. 

Since our last meeting a directory of salesmen who 
ved unsatisfactory and the reasons have been compiled 

I am pleased to say it has been used constantly for ref- 
ence, 

ADDITIONAL MEMBERS. 

In order to advise those eligible to membership of our 

vities and to assist in increasing our roll a special letter 
S sent to all such houses and with it a booklet giving our 
ects and aims, a list of our standing committees and off- 
‘s and a copy of our constitution and by-laws. The desira- 

ity of a larger membership is well known to all of us, and 
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while I shall continue to use my best efforts in this direction 
the help of each member is needed and asked. I have found 
that the unfavorable business conditions during the past year 
have materially interfered and others have waited to see the 
purposes of our association settled. It would seem as if 
neither of these reasons should interfere this year. While 
our membership represents a majority of the warm air heat 
ers, registers, pipe and fittings made, I realize we must not 
be satisfied until all of the houses connected with our in- 
dustry are taking an active part in the work of our organ- 
ization and pulling their share of the load. I hope the many 
friendly expressions and indications of goodwill can be crys- 
tallized into actual membership. We want and need them all 
CONSTITUTION AND BY-LAWS. 

As directed, printed copies of same were furnished to all 
the members. 

In connection with our constitution, I would like to say 
that our method of assessment seems to give quite general 
satisfaction, although some explanation has been necessary, 
but now that it is understood it appears to work well, al- 
though a definite initial payment would be desirable. 

FREE AIR OPENING IN REGISTERS. 

As instructed at our last meeting, I asked the register 
manufacturers if it would not be possible to catalog or 
stamp on their registers the free air opening of same, and 
am pleased to say that all replied either that they were al 
ready furnishing the information or would be glad to do so 

STATISTICS. 

It was voted at our Detroit meeting that to a limited ex- 
tent statistics should be gathered annually, but that no “lead- 
ing questions” should be asked. Believing that such records 
should be started properly I would much prefer the advice 
and definite instructions of the association before preparing 
and sending out the blanks for same. I found in gathering 
such information for the Midland Club some years ago, that 
when percentages were asked rather than actual figures the 
replies were willingly given, and note that the National Asso- 
ciation of Stove Manufacturers are now basing their sta 
tistics on information given in percentages. As this work 
should be done in the near future, I respectfully submit the 
following as the questions to be asked, subject to your change 
and approval at this meeting: 

1. What was the percentage of increase or decrease in 
your business for 1914 as compared with 1913? 
Increase....Per cent. Decrease....Per cent. No change.. 

2. What was the percentage of increase or decrease in 
your sale of higher grade warm air heaters for 1914 as com- 
pared with 1913? 

Increase....Per cent. Decrease....Per cent. No change.. 

3. Was the cost of your goods greater or less in 1914 
than in 1913? 

Increase....Per cent. Decrease....Per cent. No change... 

4, Was your cost of distribution more or less in 1914 than 
in 1913? 


Increase....Per cent. Decrease....Per cent. No change. 
5. How do your men report stocks with dealers? 
Ie Pee re SED dies Gace’ pO. 


6. How did your stock of warm air heaters on hand Jan- 
uary 1, 1915, compare with January 1, 1914? 
Increase....Per cent. Decrease....Per cent. No change.... 

7. Trade prospects for the year? Good. Fair. Poor. 

Signatures to such reports would not be asked and very 
little time would be required to fill thém out. 

For obvious reasons it seems impractical to ask for the 
number of warm air heaters made. 

INFORMATION ASKED, 


I am in receipt of frequent requests for information as 
to installation, building code and other matters. This is 
mentioned so that you may realize the importance of being 
able to furnish same as soon as is consistent. 

INTEREST ON PAST DUE ACCOUNTS. 

I have been requested to call your attention to the de- 
sirability of charging and collecting for any additional time 
taken. Many houses already do so with remarkabie results, 
and I have been asked to say that it should be made the gen- 
eral practice. Also to call your attention to the growing 
practice of closing accounts with acceptances rather than car- 
rying them as open items; first, because it secures prompter 
settlements and is an acknowledgment of the indebtedness; 
and, second, because the new Federal banking system is said 
to regard such commercial paper as particularly desirable. 

In this connection the new regulation issued January 29th, 
governing ‘rediscounting of commercial paper by the Fed- 
eral reserve banks the following ruling has been made: 

“When bills bear the signature of purchasers and sellers 
of goods and present prima facie evidence that they were is- 
sued for goods actually purchased or sold, the regulations 
will not require statement of financial condition when mem 
ber banks present depositor’s paper for rediscount.” 

Acceptances will evidently meet this rule. 

Although there is much to be done, our first and hard 
est year is over, and we are permanently established with 
goodwill of the American Society of Heating and Ventilat- 
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National Warm Air Heating and Ventilating 
Association in Session 








7 


The special meeting called by the directors of the 
National Warm Air Heating and Ventilating Asso- 
ciation was held Wednesday, February 17th, at Hotel 
Statler with a good attendance. 

After the reading of the minutes of the previous 
meeting the following telegram from Daniel Stern of 
AMERICAN ARTISAN was read by Secretary Allen W. 
Williams : 

To Mr. Allen W. Williams, 

Secretary National Warm Air Heating and Ven- 
tilating Association: 

Greetings from AMERICAN ARTISAN and best wishes 
for successful meeting. You may depend upon our 
cordial co-operation. 

DANIEL STERN. 

President John D. Green, of Detroit, Michigan, then 
read his address, as follows: 

ADDRESS OF PRESIDENT JOHN D. GREEN. 

Members of the National Warm Air Heating and Venti- 
lating Association and Visitors: I am very much pleased to 
greet you, and to extend to each and every member of our 
Association congratulations on the large percentage of mem- 
bership present; also the large number of invited guests who 
are with us. It demonstrates to us the great interest which is 
being manifested in the various things which we are trying 
to accomplish in ovr Association work. We thank every one 
of you for being present at this meeting, and trust each and 
every one of you will take an active part in the discussion 
of the several subjects which will come up for consideration. 

Since our June meeting of 1914 death has taken from 
us a prominent member of our Association, Colonel Walter 
P. Warren, President of the Fuller and Warren Company of 
Troy, New York, who passed away August 8, 1914. Owing to 
failing health, Colonel Warren was unable to take an active 
part in our Association work, but he was very much inter- 
ested in our plans and a warm supporter of the Association. 
We have lost a friend. 

[ will take the liberty of appointing a Committee of three 
consisting of D. Rait Richardson, Frederick Will and Charles 
F. Mertz to write a memorial relating to Colonel Warren, 
embodying our profound regret in the loss this Association 
has sustained, the same to be spread upon the minutes of our 
proceedings. % 

You will hear the Report of the Committee on Manu- 
facturers’ Cost Formula, which I believe will be of great 
interest to you, and which I sincerely hope you will adopt. 
We have with us F. J. Stephenson who made up the schedule 
for us, and he will explain it in detail. The formula to be 
submitted to you was unanimously approved by your Execu- 
tive Committee, and-I sincerely trust it will receive the 
unanimous approval and adoption by our members. 

You will also hear the report of the Committee on Deal- 
ers’ Costs, and again, I hope this report will be adopted. 

The report of the Committee on Legislation and Building 
Code will be presented by J. M. McHenry, Chairman of the 
Committee. You will find this committee has given much 
time and thought to this work and [ trust the report will 
receive the consideration it deserves. 

The Committee on Formula for Warm ‘Air Installation 
will present their report. This is a most important matter, 
and I hope will meet the approval of the members. 

The Committee on Selling, Advertising and Architects 
will also report, as will also the Committee on Educational 
Matters. _ 

You will observe that we have a lengthy program to go 
through in one day. We can do it all right, provided the 
gentlemen takmg part in the discussions will talk directly 
on the subject up for discussion. Tinlstan 

I have in mind a subject which I think it best to call your 
attention to at this particular time. 

There is a growing sentiment favoring a reasonable 
accurate method for rating the capacities of warm air heat- 
ers. I find that a considerable number of makers of warm 
air heaters favor the “Pipe Area” method, instead of rating 
heaters according to the number of cubic feet of space they 


are supposed to heat. As near as I am able to asce: 
very few of the makers of warm air heaters are fan 
with methods of testing their heaters in order to shovy 
number of cubic feet of space they are supposed to heat 

I have also learned there are a large number of n 
facturers who are unwilling to submit their heaters fo; 
rating to any committee, regardless of how scientifi 
committee may be. 

I understand that in the days of the Federal Furnace 
League great difficulty was experienced in getting the n 
bers of the league to submit their heaters for rating; in fac; 
a very small percentage of the members did so. 

The question naturally arises as to what can be don 
facilitate the matter of placing accurate heating values 
warm air heaters when it has been demonstrated by mani 
facturers that they are unwilling to submit their heater 
outsiders for tests, or accept the capacity rating arrived at }y 
outsiders. 

This being the situation, I am going to recommend thy 
election or appointment of a Commission or Committee t 
formulate a simple, and at the same time, accurate standard 





John D. Green, 
President National Warm Air Heating and Ventilating 
Association. 


method for testing warm air heaters, by the use of which all 
makers can place heating values on their own heaters. 

Gentlemen, just a few more words and I am through 
We have in our Association forty-two members. While w: 
have a considerable number of the largest manufacturers 
enrolled, we should have at least from eighty to one hundred 
members in order to fully carry out our plans. There are at 
least one hundred manufacturers outside of our Association, 
every one of whom is eligible for membership, and they 
should join us, as there has never been a time in the histor) 
of the business when co-operation is needed so much as toda) 

No manufacturer can today operate his business along 
the lines of highest intelligence and efficiency without tear 
work with his competitors. Co-operation, the study of trade 
tendencies and of trade problems, are only made possible of 
accomplishment through a well organized Association of th« 
main body of members of the industry in which he is ¢: 
gaged. He must command a birdseye view of the vital sta 
tistics of his industry, and must be in touch with the best 
minds and best methods in connection with that industr 
before he can work to the best advantage. 

Come in with us and help us to place the warm air heat: 
industry to the front. We can do it, provided we all put o 
shoulder to the wheel. 
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members of the Association owe to the members of 
us Committtees a vote of thanks for their work in 
on with the several matters they have had under 


ration. : 
ank you all very much for the close attention you 


‘ven me in the reading of this rather uninteresting 


was followed by the report of Secretary Allen 
Villiams, of Columbus, Ohio, which is published 


| 


ith: 
SECRETARY ALLEN W. WILLIAM’S REPORT. 

; you are more or less-familiar with the work of my 

since our June meeting, and in line with what I be- 

to be youf convenience and desire, my report is con- 
<ed as much as possible. 

COLLECTION DEPARTMENT. 

Since our June meeting the collection plan adopted at 
-hat time has been printed and placed in the office of the mem- 
: The use of same is steadily increasing and by the time 
* our annual meeting in June I hope to be able to report that 

is in general use. It is possible that some of our mem- 
ers have overlooked the matter or do not appreciate the help 
this department can render in the collection of slow accounts. 
| would respectfully urge any who are not as yet using it to 
give it a trial. 


ers 


MAILING LIST. 


As instructed, I have requested copies of mailing lists 
‘rom our members for the purpose of compiling a general 





Allen W. Williams, 
Secretary National Warm Air Heating and Ventilating 
Association. 


list. Quite a number have been received, and others are 
promised. As such a list changes rapidly and the association 
was not ready to use same, I have not pressed the members 
ior these lists, but as we will be needing them before long 
ind the compilation will require some time, I take this op- 
portunity of asking for a prompt response when next your 
‘ist 1s requested. These lists will be confidential and after 
cing absorbed in our “Association List” will be returned or 
estroyed as requested. 

The National Association of Sheet Metal Workers, 
rough their secretary, very kindly offered the use of their 
ling list, said to contain about 80,000 names, but our 
ecutive committee has felt as this list did not indicate those 
andling warm air heaters it might be better to confine our 
st to-the names furnished by our members which them- 
lves will make a very large and desirable one. 

SALESMEN’S LIST. 

Since our last meeting a directory of salesmen who 
ved unsatisfactory and the reasons have been compiled 

[ am pleased to say it has been used constantly for ref- 
ence, 

ADDITIONAL MEMBERS. 

In order to advise those eligible to membership of our 
ivities and to assist in increasing our roll a special letter 
‘S sent to all such houses and with it a booklet giving our 
jects and aims, a list of our standing committees and offi- 
rs and a copy of our constitution and by-laws. The desira- 
ity of a larger membership is well known to all of us, and 


while I shall continue to use my best efforts in this direction 
the help of each member is needed and asked. IJ have found 
that the unfavorable business conditions during the past year 
have materially interfered and others have waited to see the 
purposes of our association settled. It would seem as ii 
neither of these reasons should interfere this year. While 
our membership represents a majority of the warm air heat 
ers, registers, pipe and fittings made, I realize we must not 
be satisfied until all of the houses connected with our in- 
dustry are taking an active part in the work of our organ- 
ization and pulling their share of the load. I hope the many 
friendly expressions and indications of goodwill can be crys- 
tallized into actual membership. We want and need them all 
CONSTITUTION AND BY-LAWS. 

As directed, printed copies of same were furnished to all 
the members. 

In connection with our constitution, I would like to say 
that our method of assessment seems to give quite general 
satisfaction, although some explanation has been necessary, 
but now that it is understood it appears to work well, al- 
though a definite initial payment would be desirable. 

FREE AIR OPENING IN REGISTERS. 

As instructed at our last meeting, I asked the register 
manufacturers if it would not be possible to catalog or 
stamp on their registers the free air opening of same, and 
am pleased to say that all replied either that they were al- 
ready furnishing the information or would be glad to do so 

STATISTICS. 

It was voted at our Detroit meeting that to a limited ex- 
tent statistics should be gathered annually, but that no “lead- 
ing questions” should be asked. Believing that such records 
should be started properly I would much prefer the advice 
and definite instructions of the association before preparing 
and sending out the blanks for same. I found in gathering 
such information for the Midland Club some years ago, that 
when percentages were asked rather than actual figures the 
replies were willingly given, and note that the National Asso- 
ciation of Stove Manufacturers are now basing their sta 
tistics on information given in percentages. As this work 
should be done in the near future, I respectfully submit the 
following as the questions to be asked, subject to your change 
and approval at this meeting: 

1. What was the percentage of increase or decrease in 
your business for 1914 as compared with 1913? 
Increase....Per cent. Decrease....Per cent. No change.. 

2. What was the percentage of increase or decrease in 
your sale of higher grade warm air heaters for 1914 as com- 
pared with 1913? 

Increase....Per cent. Decrease....Per cent. No change... 

3. Was the cost of your goods greater or less in 1914 
than in 1913? 

Increase....Per cent. Decrease....Per cent. No change... 

4. Was your cost of distribution more or less in 1914 than 
in 1913? 


Increase....Per cent. Decrease....Per cent. No change.... 
5. How do your men report stocks with dealers? 
Pan eee | RS reer: Do 


6. How did your stock of warm air heaters on hand Jan- 
uary 1, 1915, compare with January 1, 1914? 
Increase....Per cent. Decrease....Per cent. No change.... 

7. Trade prospects for the year? Good. Fair. Poor. 

Signatures to such reports would not be asked and very 
little time would be required to fill thém out. 

For obvious reasons it seems impractical to ask for the 
number of warm air heaters made. 

INFORMATION ASKED, 

I am in receipt of frequent requests for information as 
to installation, building code and other matters. This is 
mentioned so that you may realize the importance of being 
able to furnish same as soon as is consistent. 

INTEREST ON PAST DUE ACCOUNTS. 

I have been requested to call your attention to the de- 
sirability of charging and collecting for any additional time 
taken. Many houses already do so with remarkable results, 
and I have been asked to say that it should be made the gen- 
eral practice. Also to call your attention to the growing 
practice of closing accounts with acceptances rather than car- 
rying them as open items; first, because it secures prompter 
settlements and is an acknowledgment of the indebtedness; 
and, second, because the new Federal banking system is said 
to regard such commercial paper as particularly desirable. 

In this connection the new regulation issued January 29th, 
governing rediscounting of commercial paper by the Fed- 
eral reserve banks the following ruling has been made: 

“When bills bear the signature of purchasers and sellers 
of goods and present prima facie evidence that they were is- 
sued for goods actually purchased or sold, the regulations 
will not require statement of financial condition when mem 
ber banks present depositor’s paper for rediscount.” 

Acceptances will evidently meet this rule. 

Although there is much to be done, our first and hard 
est year is over, and we are permanently established with 
goodwill of the American Society of Heating and Ventilat- 
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ing Engineers, the National Association of Sheet Metal Con- 
tractors and the trade generally. We have a basis for the 
needed co-operation between the dealer and manufacturer 
and among ourselves. All of our committees are giving all 
matters careful attention, and the sincere thanks of the asso- 
ciation is due them. I believe you will also agree that our 
funds are carefuliy expended. Our responsibility as the na- 
tional organization of our great industry is larger than you 
may think and we are beginning to see how much we can 
do to improve conditions for the dealer, consumer and maker. 
It is now generally admitted that each system of heating has 
its place, and while there is a better opportunity than ever 
before to increase the popularity and sale of our goods, ac- 
tive measures on our part is most essential to offset the per- 
sistent publicity of other heating methods. Our association 
can and should be the means to this end. Your suggestions, 
criticisms and help will be appreciated and I trust you will 
bear in mind that this association is really a department of 
vour individual organization and is always at your service. 
The report of Treasurer Wilbert G. Wise, of 
Akron, Ohio, showed that the Association is in splen- 


did financial condition. 

D. Rait Richardson, F. Will and Charles Mertz 
were appointed by President Green as a committee 
to draft resolutions on the death of Walter P. War- 
ren. 

F. J. Stephenson, cost expert of the National Asso- 
ciation of Stove Manufacturers, presented a proposed 
formula for manufacturing costs, and the committee 
on this subject recommended its adoption which after 
some discussion was done. 

The Committee on Dealers’ Costs reported plan in 
detail and stated that they were working with the Na- 
tional Association of Sheet Metal Contractors and a 
simple reliable system would undoubtedly be agreed 
upon and be ready for use in the near future. 

The Committee on Legislation and Building Code 





Wilbert G. Wise, 
Treasurer National Warm Air Heating and Ventilating 
Association, 
presented a tentative code and advised that they were 
working in conjunction with the American Society 
for Fire Prevention and with a committee from the 
National Association of Sheet Metal Contractors. J. 
M. McHenry, chairman of this committee, stated that 
it should be understood that the code presented was 
not intended as applicable to all parts of the country, 
but offered with the idea of furnishing reliable in- 





AMERICAN ARTISAN AND HARDWARE RECORD 


formation as to the best and most desirable prac c¢ 
and for reference as much as for use in its entir :y. 
The subject was carefully considered and the re: 
referred back to the committee. 

The Committee on Formula for Warm Air Inst. ‘4. 
tion presented their report in a tentative form w 
was carefully discussed and the same was adoy) « 
with the changes that would make it in line with 





John H. Hussle, 

Chairman Warm Air Heater Committee, National Association 
of Sheet Metal Contractors. 

tain changes suggested, and satisfactory to all of th: 

members. 

The Committee on Selling, Advertising and Archi 
tects reported and was requested to investigate thi 
desirability and cost of an Association paper, to |x 
issued to dealers and architects, and report at the ai 
nual meeting in June. . 
time was spent in the discussion of 
and the Uniform Classification Com 


Considerable 
freight matters 
mittee. 

A letter was read from F. E. Wheeler, President 
of the International Heater Company, urging th« 
adoption of more uniform policies and suggesting 
several matters of this kind needing attention. 

The Convention was favored with addresses of John 
H. Hussie and Edwin L. Seabrook, representing the 
National Association of Sheet Metal Contractors. Mr 
Hussie is chairman of the Warm Air Heater Com 
mittee of that Association and spoke of the efforts 0! 
his committee to have proper ordinances passed by 
city councils regulating the installation of warm ait 
heating apparatus. 

The ratings on a basis of pipe area capacity of thei! 
own heaters by the individual warm air heater man 
ufacturers was urged. It was not the idea that the 
Association should rate any of them or have anything 
to do with these ratings. Quite a number of the man- 
ufacturers present stated they were already rating 
their heaters on the basis outlined. 

The American Society of Heating and Ventilating 
Engineers was represented by a committee. Mr. W. 


























osbury, chairman of this committee, addressed 
eting. 

rles W. Burrows, President of the National One 

etter Postage Association, addressed the meet- 
ud resolutions were adopted, urging an early 
in the law admitting one cent letter postage. 

present were guests of the Association at a 

luncheon served at the noon recess. 

was decided that the annual meeting in June 

d be held in Detroit, Michigan. 

e committees were composed as follows: 
ommittee on Manufacturers’ Cost Formula: E. T. 
(iblin. Utiea, New York, Chairman; Edward Norris, 
Ctica, New York; Henry Wick, Elyria, Ohio. 

(ommittee on Dealers’ Costs: F. T. Giblin, Utica, 
vew York, Chairman; Edward Norris, Utica, New 
York: Henry Wick, Elyria, Ohio. 

Committee on Legislation and Building Code: 14a 
\l. McHenry, Detroit, Chairman; Fred. Will, Sr., 
Rochester, New York; A. W. Glessner, Chicago, Illi- 

is; A. O. Jones, Battle Creek, Michigan. 

(ommittee on Formula for Warm Air Installation: 
1). Rait Richardson, New York; Chairman; E. P. 
Miller, Marshalltown, Iowa; R. H. Bradley, Syracuse, 
New York; A. O. Jones, Battle Creek, Michigan. 

Committee on Selling, Advertising and Architects: 
|. A. Howard, Dowagiac, Michigan, Chairman; Fred 
Vill, Rochester, New York; George Harms, Peoria, 
Illinois; William Ritchie, New York; R. C. Cook, 
Chicago, Illinois; Lewis Moore, Joliet, Illinois; J. M. 
ition rriggs, Huntington, Indiana; D. Rait Richardson, 
New York. 

Committee on Educational Matters: R. H. Brad- 
ley, Syracuse, New York, Chairman; Lewis Moore, 
hi- Joliet, INinois; A. W. Glessner, Chicago, Illinois. 

Committee on Freight Matters: C. F. Mertz, Roch- 
ester, New York, Chairman; George Harms, Peoria, 
A. W. Williams, Columbus, Oho. 
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FUEL SAVING WARM AIR HEATER. 






uel economy is one of the most important items of 
consideration when choosing a warm air heating ap- 
paratus, and it is 
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lap the claim of the 
Sprague Foun- 

= dry and Manu- 

e facturing Com- 

' pany, that their 





Sprague Under- 
feed Warm Air 
Heater not only 
saves fuel but 
produces a 
greater amount 
of heat than any 
ordinary warm 
air “heater, un- 
der the same 
conditions. In the usual type of warm 
ir heaters, the fuel is placed on top of the 
live fire, which the manufacturers of the Sprague 
‘nderfeed Warm Air heaters claim smothers the 
‘ire until it burns through the overlying bed 
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Sectional View of Sprague Underfeed 
Warm Air Heater. 
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of coal, and that thus the supply of heat is stopped. 
Another loss, they say, is caused by the failure of the 
ordinary warm air heater to burn the volatile gases 
which issue from the fresh coal. The accompanying 
illustration shows a sectional view of the Sprague Un- 
derfeed Warm Air Heater in which the fuel is fed 
from beneath, thus resulting in keeping the fire fresh 
and “live” on top. When the green coal is being heat- 
ed the volatile gases become ignited as they pass 
through the fire and thus become heat producing ele- 
ments instead of waste products. For further infor- 
mation installers of warm air heating apparatus should 


write to the Sprague Foundry and Manufacturing 
Company, Council Bluffs, Iowa. 
SECURES PATENT FOR DAMPER 
REGULATOR. 


The United States Patent Office has granted patent 


rights to John M. Beech, Marshalltown, Iowa, for a 























damper _ regulating 

4 mechanism under 
‘ number 1,127.954 anl 
described as follows: 

A damper regulating 

mechanism, compris- 

ing a frame formed 

with arms at its op- 

posite ends, a weighted 

aty | bell crank lever ful- 
sae crumed to one arm of 
the frame, draft de- 

a vices attached to one 


arm of said bell crank 





ee a 


respective attachment to draft and check dampers, an 
actuating lever fulcrumed to the opposite arm of said 
frame and slidingly engaging the weighted arm of the 
bell crank lever, and an actuating rod forked and piv- 
oted at its forked end to the actuating lever adjacent 
the fulcrum thereof and depending into contact with a 
furnace, said rod being adapted to be moved recti- 
linearly to lift said lever by expansion of said furnace. 


lever and adapted for 





WRITE FOR THIS HANDY VEST POCKET 
NOTEBOOK. 


A very neat and handy vest pocket notebook is be- 
ing presented to the trade by Meyer Furnace Com- 
pany, Peoria, Illinois, manufacturers of the “Weir 
Sootless Warm Air Heater. The notebook has a black 
flexible leather cover printed in gold and is in loose 
leaf form, with easy snap-on buttons. In the back is 
a 1915 calendar. Sheet metal contractors and installa- 
tors of warm air heating apparatus should write to 
The Meyer Furnace Company, Peoria, Illinois, for one 
of these handy notebooks, who will also furnish “fill- 
ers” for same. 


a 

The H. P. Hess Heating and Plumbing Company, 

Schenectady, New York, has been incorporated to con- 

duct a heating, roofing, repairing, general hardware, 
plumbing and gas fitting business. 
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PRACTICAL HELPS FOR THE 
TINSMITH 


— 








PATTERNS FOR WARM AIR HEATER BOOT. 


BY O. W. KOTHE. 


Replying to the inquiry of “Subscriber” for a boot 
on the order as shown by the side elevation and plan, 


will say that in actual practice the side elevation need 


not be drawn, as it is only used for obtaining the 


height o-p in this case. 
However, the plans must be drawn according to the 
size required ; then divide the half circle into any num- 





shown. Next: pick the space 1-2 from circle in jl; 
and strike the arc 2 in pattern; then pick line 0-2’ from 
“M” and using A and D as centers cross arcs in poin 
2. Continue in this way until point 4 is established: 
then pick the width A-B from plan and strike ares 
as at B and C; next pick line P-4” from “N” and 
using 4 in pattern as center, cross arcs in points B and 
C. Now continue in the usual way by using the lines 
in “N” until point 7 is established. Next pick half 
the length of plan as B-E and using B and C as centers 
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Development of Patterns for Warm Air Heater Boot. 


ber of equal spaces, and from points 1-2-3-4 draw lines 
to the corner A; in like manner draw lines from points 
4-5-6-7 to the corner B. This shows you how these 
corners are connected with the circle. The next step is 
to straighten out these lines for the true lengths, as 
shown by “M” and “N.” To do this in the quickest 
way, set your dividers to the corner A and sweep the 
points from the circle to the straight line, as shown 
at 1’-2’-3’-4.. Next change centers to the corner B 
and strike the arcs 4”-5’-6’-7’. Then measure the 
height o-p of end elevation and set it as A-O and B-P, 
after which draw lines from these points to the num- 
bers as shown. This gives you the true lengths to de- 
velop the pattern. 

In this case, we will begin with the long side or tri- 
angle A-1-D; draw line A-B in pattern and set divid- 
ers equal to line O-1: of “M” and using A and D in 
pattern as centers, strike and cross arcs in point I as 





strike arcs as at E. Use the straight height P-B from 
“N” and with 7 in pattern as center cross arcs 1! 
point E. Trace a line through all points where arc- 
cross, allow all necessary laps for edges, and the pat 
tern for the body of furnace boot is finished. Th: 
reader should note that while this work is planned ‘ 
little condensed, yet it saves a great deal of time an: 
patience, and after you are thoroughly familiar wit! 
the problem then you can omit all the dotted lines an: 
arcs together with the other half of plan and thu 
save some more time in drawing. All these thing 
come with practice and the laying out of many prob 
lems of this nature. 


- 
o- 





A punishment that degrades the punished will de 
grade the man who inflicts the punishment, and wi!! 
degrade the government that procures the infliction.— 
Ingersoll. 
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PASS RESOLUTION OF APPRECIATION 
OF WORK OF DANIEL STERN. 





the recent convention of the Master Sheet Metal 

-actors’ Association of Milwaukee, the secretary 
- instructed to send the following letter expressing 
reciation of the work done by Daniel Stern, of 
WeRICAN ARTISAN, in assisting the Association in 
efforts to improve conditions in the Sheet Metal 


its 
Trade: 
To Daniel Stern: 

\s per resolution submitted by the Resolution Com- 
mittee at our Convention, the Secretary was instructed 
to thank you for your valuable services, kindness and 

peration extended to us in our efforts, and the 
Secretary herewith wishes to express his highest 
esteem and appreciation for the good work you have 
accomplished for our cause. 

We hope that we will be in position, at a very early 
date, to reciprocate. 

Yours very truly, 
Paut L. Brersacu, Secretary. 
\[\sreR SHEET Metat Conrractors’ ASSOCIATION 
or WISCONSIN. 
\lilwaukee, Wisconsin, February 5, 1915. 
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DOUBLE BLAST FIRE POT FOR TINSMITHS 





\ fire pot which is said to have gained the favor 
‘f tinsmiths and sheet metal workers all over the 
Uli country is now produced by 

the Double Blast Manufac- 
turing Company, North Chi- 
cago, Illinois, under the 
name of Lundy Double Blast 
number 25 and is shown in 
the illustration. The follow- 
ing points of superiority are 
claimed for it: An independ- 
ent generating valve for the 
generator which enables the 
operator to replenish his 
supply of gasoline in case he 
Lundy Double Blast Fire Pot. did not get enough to prop- 





erly heat the generator, without in any way interfering 
with what is. already burning; the most powerful gen- 
erator ever put on a fire pot which is made of brass 
ind therefore cannot corrode; no packing of any kind 
and no small channels to clog up; a large pump which 
can put enough air into the tank in one minute to run 
the fire all day ; a one gallon tank, strong and durable 
every detail, directly under the burner. The burner 
s so arranged that the flame is forced from the outside 
) the center. It makes a complete circle and forces 
two hot blasts from the outside inward. The heat is 
‘onsequently forced upon the melting pot or soldering 
irons. The burner is said to be absolutely noiseless 
and can be adjusted to run with very high or very 
ow flame to suit the operator. For further. informa- 
tion about “Lundy” Fire Pot and also about other 
models of fire pots address the Double Blast Manu- 
facturing Company, North Chicago, Illinois. 
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WISCONSIN SHEET METAL CONTRACTORS CLEVELAND SHEET METAL CONTRACTORS 


CELEBRATE TENTH ANNIVERSARY 
OF PARENT BODY. 





The Cleveland Sheet Metal Contractors’ Association 
held an interesting meeting Friday February 19th, in 
celebration of the tenth anniversary of the formation 
of the National Association. The National Warm Air 
Heating and Ventilating Association, which met in 
Cleveland, February 17th, brought to the city a num- 
ber of the officers and leading members of the Na- 
tional Association of Sheet Metal Contractors, some 
of which stayed over in Cleveland to attend the meet- 
ing of the Sheet Metal Contractors’ Association, 
President Paul F. Brandstedt and Secretary Edwin L. 
Seabrook of the National Association of Sheet Meta! 
Contractors were present. The program included a 
moving picture talk by Clifford Connelly, of the Car- 
negie Technical School, Pittsburgh, Pennsylvania, on 
various phases of technical training. President Frank 
B. Hiller of the Cleveland association, has just re- 
turned from a two weeks’ business and pleasure trip 
through the East, visiting Buffalo, New York; New- 
ark, New Jersey; Pittsburgh, Pennsylvania and sev- 
eral other cities. He gave an interesting talk about his 
trip and some of the things he saw in the Fast, dur- 
ing the meeting on February 5th. 


——_--- - + @«e — — - 


PITTSBURGH SHEET METAL CONTRACTORS 
TO CELEBRATE TENTH BIRTHDAY 
OF NATIONAL ORGANIZATION. 





In a letter to AMERICAN ARTISAN, Secretary J. D. 
Riley announces that the Sheet Metal Contractors of 
Pittsburgh, Pennsylvania, will celebrate the tenth an- 
niversary of the organization of the National Associa- 
tion of Sheet Metal Contractors with a banquet. Both 
President Paul F. Brandstedt and Secretary Edwin L. 
Seabrook will be present and address the members and 
their guests. The banquet will take place at Black’s 
Dining Hall, 628 Liberty Avenue, Monday, February 
22nd, at 8 p. m. 


eo 


ILLINOIS SHEET METAL CONTRACTORS WILL 
MEET IN PEORIA APRIL 7. 


President George Harms of the Illinois Association 
of Sheet Metal Contractors in a letter to AMERICAN 
ARTISAN states that the annual meeting of the Asso- 
ciation will be held April 7th in Peoria, Illinois. A 
number of very important matters will come up for 
consideration and a full attendance of the members 
is desired. 


2-ee 


AMERICAN ARTISAN BRINGS RESULTS. 


To AMERICAN ARTISAN: 

Please do not insert my ad for machines as I re- 
ceived a dozen replies on the first ad and got a bar- 
gain and now have the machines here in Elgin. 
AMERICAN ARTISAN surely gets results. 

Respectfully, 
Myron M. LEHMAN. 

504 Spring Street, Elgin, Illinois, February 10, 1915. 
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SLITTING SHEARS FOR USE WITH CORNICE 


BRAKE. 





The patented slitting shears which are shown in 
the accompanying illustration are especially designed 
for use with a cornice brake. They will cut the entire 
length of the brake and any width desired. A track 
“guides” the shears so that they need no attention 
on the part of the operator except to pull them through 
the sheet which is to be cut. Although the shears 


weigh less than four pounds they are guaranteed by 
the manufacturer to cut 20 gauge iron. These shears 





Wagner Slitting Shears. 


are said to fill a useful place in the modern sheet metal 
shop as they are particularly good for cutting ridge 
rolls, gutters and the many other articles that require 
the material to be cut in long strips. For further in- 
formation write to C. De Witt Wagner, Cedar Rapids, 
Iowa. 





METROPOLITAN RESTAURANT USES SHEET 
METAL WALL COVERING FOR 
SANITARY PURPOSES. 





A large cafeteria was opened in Detroit, Michigan, 
on February 1oth. An interesting feature of the con- 
struction is that the ceiling and walls were of orna- 
mental sheet metal, which was furnished by the W. 
J. Burton Company. The Detroit papers refer to this 
as a Sanitary as well as a fireproof feature of the new 
establishment. 





SECURES PATENT FOR REVOLVING 
VENTILATOR. 





Edward S. Pothemont, New York City, assignor 
of one-half to Eustace A. Pothemont, New York City, 
has secured United 
States patent rights 
under number 
1,128,271 for a re- 
volving _ ventilator 
described as _ fol- 
lows: In a device of 
the character de- 
scribed, the combi- 
nation of a shell 
#* forming a duct for 
the foul air, a fresh 
air duct therein, a 
conical air deflector 
arranged vertically 
in the fresh air duct 
and comprising a 
closed cone having no connection with the exterior air, 








1,128,271 









~~ 
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and so located as to reduce the area of the fres’. 3;, 
duct, substantially as shown and described. 


+o 


AUGUST JOHN LUEDKE MARRIED. 








The many friends of August John Luedke, Secr: ‘ary 
of the Milwaukee Corrugating Company, are ext -nd- 
ing congratulations upon his marriage to Miss Anita 
Louise Goll, daughter of Mr. and Mrs. Frederic’. T. 
Goll. The ceremony took place Monday, Febriary 
15th. After the honeymoon the young couple wi!! be 
at home at 2309 Grand Avenue, Milwaukee. 


— —— 


TRADEMARK REGISTERED FOR ROOFING 
MATERIAL. 








Under serial number 82,462, patent rights have been 
granted to the General Roofing Manufacturing Com- 
@ 82,462 


Certain-teed 


pany, East St. Louis, Illinois, for the trademark shown 
in the accompanying illustration. The particular (e- 
scription of goods is prepared roofing, roofing felts, 
deadening felts, building papers, roof coating, building 
construction cements, wall board and plaster board 
The claim was filed November 7, 1914. 





SHEET METAL CONTRACTORS OF OTTAWA, 
ILLINOIS, ORGANIZE. 





The officers of the Ottawa, Illinois, Association oi 
Sheet Metal Contractors which was recently organized 
by Edwin L. Seabrook, secretary of the National As- 
sociation of Sheet Metal Contractors, are as follows: 
Joseph Pearson, president; John Walters, treasurer; 
David Refiohr, secretary. 





~~ 


CONVENTIONS OF THE SHEET METAL 
CONTRACTORS. 





The annual convention of the Michigan Associa- 
tion of Sheet Metal Contractors will be held at Grand 
Rapids, March to and II. 

The Texas Association of Sheet Metal Contractors 
will meet at San Antonio, April 20 to 23. Paul F. 
Brandstedt, president of the National Association is 
planning to be present. 

The National Association of Sheet Metal Contrac- 
tors will meet in convention at Denver, Colorado, June 


7, 8, 9 and Io. 
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AMERICAN ARTISAN HELPS IN MANY WAYS 


To AMERICAN ARTISAN: 

You may drop my ad from AMERICAN ARTISAN 
I wish to thank you and to let you know I conside: 
AMERICAN ARTISAN one of the best trade papers 
through your want ad I found this business which ha 
been a good one, also through your paper I found : 
buyer, but best of all is the help which I get in m 
work. 





Yours respectfully, 
W. G. Herrick. 
Edgar, Nebraska, February 15, 1915. 











s(|. DERING FURNACE FOR TINSMITHS. 
accompanying illustration shows a soldering 
that is claimed to fulfill to the letter the needs 
tinsmith. The Quick Meal Tinsmith’s Furnace 
mc is equipped with 






and is so con- 
structed that eith- 
er one or both 
burners can be 
used as required. 
It is said to heat 
two four pound irons in four minutes. The tank is 
made of copper and has a cast brass head riveted to the 
body making an exceedingly strong and durable tank. 


Quick Meal Furnace for Tinsmiths. 



































have been : . ; 

ing Com. [he pump, also of brass, is of simple construction and 
superior workmanship. The furnace is not affected by 

/ even strong winds which makes it very desirable for 

ut-of-door use. For further information address 
tk shown Ringen Stove Company, St. Louis, Missouri. 

og a STOVE PIPE MACHINE THAT MEETS THE 

a NEEDS. 

building 

r board ae Pe 

\ stove pipe machine which combines simplicity of 
construction with efficiency and speed is shown in the 

TAWA, iccompanying: illustration. The “Light- 
ning’ stove pipe machine is said to be so 
easily operated that even a child can 

ation of handle it, no hammering or malleting 

ganized 

nal As- = 

ollows: _s1ote rg means ___ewransoren Gy 

asurer; Rod 
Lightning Stove Pipe Machine. 

TAL down being necessary. At the same time it is said to 
have ten times greater capacity than any other device 
for this class of work. The machine may be attached 

$sOcia- to a post, wall or bench of any kind. Being adjustable 

Grand it is said to be adapted not only for the putting to- 
gether of all gauges and sizes of stove pipe, but also 

actors for closing seams on warm air heating pipes and other 

ul F. sheet metal products. It is absolutely noiseless. To 
ion is operate the machine place pipe on lower bar which is 

provided with a holder to steady the pipe and lower 
atrac- the lever. This closes the seams. Raise the lever and 

June the machine is automatically set for the next joint. 
‘or further information about the ’Lightning” stove 
pipe machine address Hemp and Company, St. Louis, 

AYS lissouri, 





AMERICAN ARTISAN 
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KEEPS HIM IN TOUCH 












SAN WITH FELLOW CRAFTSMEN. 

ide: 

ers To AMERICAN ARTISAN: 

ha I enjoy AMERICAN ARTISAN greatly, as it keeps me 
d a i touch with what others are doing. 

m) 





Very truly, 





C. B. McDote, 
ecretary Michigan Sheet Metal Contractors’ Associa- 


t10n, 






Kalamazoo, Michigan, February 12, 1915. 
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STEEL BENDING BRAKE FOR SHEET METAL 
WORKERS. 





A steel bending brake made by the Dreis and Krump 
Manufacturing Company, Chicago, Illinois, is shown 
in the accompanying illustration. These brakes are 
said to be of the finest quality steel which is put under 
high pressure in the rolling process, making it uni- 
form and reliable. The brake is constructed of heavy 
steel plates, placed in such positions that the strain is 
directly against the edges of the various plates. A 
steel angle which may be bolted to the apron is adapted 
for heavy sheets, as it increases the leverage. A spe- 





Steel Bending Brake. 


cial feature of recent improvement is the stop gauge 
which regulates the angle of the bend. Each end of 
the brake operates independently and on short work 
only one end need be used. Full length sheets are said 
to be easily handled by one man. The Company also 
manufactures heavy brakes which are driven by pow- 
er, the principle employed being the same as in the 
lighter brakes. For further information address Dries 
and Krump Manufacturing Company, 2909-17 South 
Halsted Street, Chicago, Illinois. 





NOTES AND QUERIES. 


MITRES FOR EAVE TROUGHS. 
From Charles F. Scott, 609 Main Street, Memphis, Texas. 

Kindly tell me where I can get one piece mitres for 
eave troughs. 

Ans.—Berger Brothers Company, 229 Arch Street, 
Philadelphia, Pennsylvania; Berger Manufacturing 
Company, Canton, Ohio; Delphos Manufacturing 
Company, Delphos, Ohio; and Wheeling Corrugating 
Company, 168 North Clinton Street, Chicago, Illinois. 

“MINNEMEYER” CONDUCTOR HOOKS. 
From Wheeling Corrugating Company, 168 North Clinton 
Street, Chicago, Illinois. 

Please advise where we can obtain ‘“Minnemeyer” 
conductor hooks. 

Ans.—The Clark-Smith 
oria, Illinois. 

LIGHTNING ROD MANUFACTURERS. 
From John C. Gayman, Scenery Hill, Pennsylvania. 

Kindly give me names of lightning rod manufac- 
turers. 

Ans.—Baltimore City Lightning Rod Works, Balti- 
more, Maryland; Carl Bajohr, 4051 Keokuk Street, 
St. Louis, Missouri; J. H. Doughty, Greenville, Ten- 
nessee ; Diamond Cable Company, Bourbon, Indiana; 
Eclipse Rod Company, 56 Porter Street, Detroit. 
Michigan; Electra Lightning Rod Company, Cresco, 


Hardware Company, Pe- 
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Iowa; E. A. Foy Company, 815 Broadway, Cincin- 
nati, Ohio; George M. King Manufacturing Com- 
pany, 607 East Walnut Street, Des Moines, Iowa; 
Maher and Sons, Preston, lowa; National Cable Man- 
ufacturing Company, Niles, Michigan; Reyburn 
Hunter and Company, 494 North American. Street, 
Philadelphia, Pennsylvania; Sadler and Company, 907 
North Arlington Street, Baltimore, Maryland, and E. 
G. Washburne and Company, New York City. 
ANGLE IRON. 

From Charles F. Scott, 609 Main Street, Memphis, Texas. 

Kindly advise where I can get angle iron in speci- 
fied lengths. 

Ans.—Scully Steel and Iron Company, 208 LaSalle 
Street, and Joseph T. Ryerson and Son, 80 East Jack- 
son Boulevard, both of Chicago, Illinois. 

COIL SPRING. 
From Bishop and Wiebke, Belfield, North Dakota. 

Please let us know where we can buy a coil spring 
14 inch wire, 3% inches in diameter and 7 feet long. 

Ans.—American Steel and Wire Company, 208 
South La Salle Street, Chicago, Illinois, and Ludlow- 
Saylor Wire Company, St. Louis, Missouri. 

STEEL PULLEYS FOR FURNACE CHAINS. 
From L. J. Mueller Furnace Company, 178 North Dearborn 
Street, Chicago, Illinois. 

Can you inform us where we can purchase steel 

pulley chains? 
Damper Company, Milwaukee, 
Wisconsin; American Pulley Company, 124 South 
Clinton Street, Chicago, Illinois, and the Whiting 
Foundry Equipment Company, Harvey, Illinois. 


Ans.—Automatic 


GASOLINE STOVES. 
From W. Pelikan, Cainsville, Missouri. 

Can you give me names of manufacturers of gaso- 
line stoves? 

Ans.—Dangler Stove Company, Division American 
Stove Company, Cleveland, Ohio; New Process Stove 
Company, Division American Stove Company, Cleve- 
land, Ohio; Ringen Stove Company, Division Ameri- 
can Stove Company, 825 Chouteau Avenue, St. Louis, 
Missouri; George M. Clark and Company, Division 
American Stove Company, 179 North Michigan Ave- 
nue, Chicago, Illinois; Standard Lighting Company, 
Division American Stove Company, Cleveland, Ohio, 
and A. B. Stove Company, Battle Creek, Michigan. 

WIRE WORKING TOOLS. 
From M. J. Tierney, 227 Hayward Avenue, Rochester, New 
York. 

Kindly tell me where I can get wire working tools. 

Ans.—Blake and Johnson, Waterbury, Connecticut ; 
J. T. Ryerson and Sons, 80 East Jackson Boulevard, 
Chicago, Illinois, and Smurr and Kamen Machine 
Company, 313 North Whipple Street, Chicago, IIli- 
nois. 

COIN OPERATED LOCKS. 
From The O. T. Johnson Company, Gales¥urg, Illinois. 

Please inform us where we can purchase coin op- 
erated locks. 

Ans.—Coin Controlled Lock Company, 29 South 
La Salle Street, Chicago, Illinois, and the Mills Nov- 
elty Company, 221 South Green Street, Chicago, IIli- 


nois. 





RECORD 


ITEMS. 


Fey and Zillhart, Delavan, Wisconsin, is a new fir 
of sheet metal contractors. They wish catalogs and 
price lists on supplies, tools and machines in their |in¢. 

The Union Sheet Metal and Plumbing Company. 
Bartlesville, Oklahoma, has been incorporated wit; 
capital stock of $5,000 by C. J. Cottrell, Orin Weave; 
and J. L. Ensch. 

The Southern Roofing Company, Tampa, Florida. 
has been incorporated with a capital of $100,000 an 
will install machinery to manufacture reversible lock 
and surface tin shingles. J. T. Tucker is president 
of the company. 

The Whittaker-Glessner Company, Wheeling, \\ est 
Virginia, has taken over the plant of the Portsmouth 
Steel Company, Portsmouth, Ohio, and will operate 
it under the name of the Whittaker-Glessner Com- 
pany, Portsmouth Works. 

The Pittsfield Cornice Company, Pittsfield, Massa- 
chusetts, has been incorporated with a capital stock 
of $15,000 to conduct a tile, asbestos, metal roof and 
cornice business and do all kinds of concrete construc- 
tion. The officers of the concern are: Edward F. Mc 
Eneany, president and treasurer ;. William J. McKee, 
clerk; William Kreeper, director. 


~~ 
ad 


INTRODUCTIONS FOR AMERICANTRAVELING 
SALESMEN TO COMMERCIAL ATTACHES 
IN FOREIGN COUNTRIES. 





The Bureau of Foreign and Domestic Commerce is 
prepared to issue letters of introduction to its com- 
mercial attachés in foreign capitals to Americans trav- 
eling abroad for business purposes. This will bring 
business men in personal touch with the attachés and 
give them the direct benefit of his services. 


- 
2 





BRANCH OFFICES OF THE BUREAU OF 
FOREIGN AND DOMESTIC 
COMMERCE, 


The Bureau of Foreign and Domestic Commerce 
maintains branch offices in seven commercial centers. 
where business men may more readily avail themselves 
of the service of the Bureau. Reserved addresses in 
connection with “Foreign trade opportunities” and all 
lists of names offered in connection with articles pub- 
lished in Commerce Reports may be obtained from the 
nearest office by application in letter form. The list of 
offices follows: New York, Room 409, United States 
Customhouse; Boston, 752 Oliver Building ; Chicago, 
629 Federal Building; St. Louis, 402 Third National 
Bank Building; Atlanta, 521 Post Office Building: 
New Orleans, 1020 Hibernia Bank Building; San 
Francisco, 310 United States Customhouse; Seattle. 
922 Alaska Building. 





As a shower is made up of single drops of water. 
and a meadow of single blades of grass, so life is made 
up of little things which fill the passing moments. The 
life that counts is the one that seeks to fill its passing 
moments with things worth while. 
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1,127,433. Safety-Razor. Percy R. Greist and Emanuel 
J. Bovler, New Haven, Conn., assignors to The Greist Manu- 
facturing Company, a Corporation of Connecticu* 

1,127,454. Link Door-Check. Rudolf Kraus, New York, 
N. Y. Filed May 16, 1914. Serial No. 839,029. 

1,127,468. Combination Square, Miter, and Gage Tool. 
William McGowan, Spickard, Mo. Filed May 20, 1914 

1,127,473. Washing-Machine. William D. MacQuesten, 
Mount Vernon, N. Y., assignor to The Arora Company, Inc., 
i Corporation of New York. Filed Nov. 5, 1913 

1,127,505. Safety-Razor. David M. Perine, New York, 
N.Y. Filed Jan. 6, 1914. Serial No. 810,598. 

1,127,529. Combined Window-Shade Bracket and Curtain- 
Pole Holder. Harry H. Serena, McKeesport, Pa. Filed Apr. 
, 1914. Serial No. 829,362. 

1,127,557. Pliers. Jamon A. Wescott, Joplin, Mo.; Lenora 
Wescott, widow of said Jamon A. Wescott, deceased 

1,127,562. Horseshoe. Dorah S. Wilt and Victor O. Wil- 
liams, Richmond, Ind. Filed Nov. 11, 1914. Serial No. 871,640. 

1,127,606. Clothes-Pounder. William C. Ellis, Victoria, 
Va. Filed Mar. 2, 1914. Serial No. 821,915. 

1,127,609. Combination-Penknife. Frank Feyrer, West- 
‘off, Tex. Filed Apr. 13, 1912. Serial No. 690,632. 

1,127,613. Stove. Frank M. Gates, Lents, Oreg. Filed 
Mar. 10, 1914. Serial No. 823,744. 

1,127,620. Culinary Implement. John Herboldt. Wood- 
side, Idaho. Filed Mar. 6, 1913. Serial No. 752,520. 

1,127,670. Gasolene or Like Can. Alfred S. Oliver, Jr., 
ledical Lake, Wash. Filed Oct. 2, 1913. Serial No. 792,999. 
__ 1,127,676. Clothes-Pin. George F. Ramm, Del Monte, 
Cal. Filed Feb. 7, 1918. Serial No. 746,851. 

1,127,688. Spring-Hinge. William B. Smith, Danville, III. 
iled Jan. 31, 1914. Serial No. 815,612. 

1,127,689, Door-Check. William B. Smith, Danville, Ill. 
iled Jan. 31, 1914. Serial No. 815,613. 

1,127,693. Clothes-Line Support. Michael Stasaitis, Brook- 
n, N.Y. Filed July 24, 1913. Serial No. 780,952. 

_ 1,127,695. Lantern. Louis M. Stoll, St. Paul, Minn., 
‘signor to John P. Galbraith, St. Paul, Minn. Filed May 15, 
‘14. Serial No. 838,685. 

1,127,715. Wire Fabric. Frederick A. Zielke, Yond du 
lac, Wis. Filed May 13, 1914. Serial No. 838,267. 

1,127,747, Fishing-Sinker. Hart J. Fackenthall, Tren- 
n, N. J. Filed Dec. 19, 1913. Serial No. 807,735. 

1,127,825 Gate-Latch. Lafe Swank, Andersoa, Ind., as- 





























signor to Dwiggins Wire Fence Company, Anderson, Ind., a 
Corporation of Indiana. Filed July 9, 1914. Serial No. 849,879. 

1,127,764. Lawn-Trimmer. Louis C. Huck, Holdrege, 
Nebr. Filed July 29, 1914. Serial No. 853,873. 

1,127,833. Holder for Sashes, Doors and the Lik 
von Hiddessen, Sauk City, Wis. Filed Aug. 5, 1914 

1,127,844. Flue-Supporting Structure. Robert T. Ander- 
son, Pope, Miss. Filed May 18, 1914. Serial No. 839,413. 

1,127,854. Door Stop and Retainer. Stanley Belanski, 
Easthampton, Mass. Filed Sept. 28, 1914. Serial No. 863,928. 

1,127,865. Saw-Set. Charles Danes, Charlton, Mass., as- 
signor of one-half to Joseph O. Murrey, Charlton, Mass. 

1,127,869. Knife-Sharpener. George B. N. Dow and 
James F. Cavanaugh, Manchester, N. H. Filed Sept. 4, 1914. 

1,127,875. Mop. Thomas J. Ellis, Loda, Ill. Filed Oct. 6, 
1913. Serial No. 793,621. 

1,127,884. Washing-Machine. William S. Guinter, Rock- 
ford, Ill., assignor, by mesne assignments, of one-fourth to 
William S. Guinter, one-fourth to Spurgeon E. Guinter, one- 
fourth to Charles S. Thomas, and one-fourth to James H. 
Thomas, Rockford, Ill. Filed Dec. 26, 1913. 

1,127,905. Puttyless Skylight. Maxwell R. Loechel, Phila- 
delphia, Pa. Filed June 2, 1914. Serial No. 842,490. 

1,127,910. Fruit and Vegetable Juice Expresser. Joseph 
Molina and Henry Asor, New Haven, Conn 

1,127,923. Shovel-Handle. Nathaniel G. Robertson, Scran- 
ton, Pa. Filed Feb. 12, 1914. Serial No. 818,192. 

1,127,933. Hinge. Clarence E. Smith, New Britain, Conn., 
assignor to Worcester Metal Goods Company, Worcester, 
Mass., a Corporation of Massachusetts. Filed Sept. 8, 1914. 

1,127,970. Soldering-Tool. Nathan I. Dryfoos, Cleveland, 
Ohio. Filed Apr. 29, 1912. Serial No. 693,999. 

1,127,987. Fishing-Pole Hanger. Martin V. B. Green, 
Old Town, Fla. Filed Apr. 18, 1914. Serial No. 832,721. 

1,127,998. Gas-Heated Iron. Robert Joyce, Philadelphia, 
Pa. Filed May 7, 1914. Serial No. 836,901. 

1,128,004. Padlock. Frank I. Kimball, West Haven, 
Conn., assignor to Sargent & Company, New Haven, Conn., 
a Corporation of Connecticut. Filed Aug. 29, 1914 

1,128,063. Clothes-Line Reel. Theodor Schwalbach, Mil- 
waukee, Wis. Filed Dec. 8, 1913. Serial No. 805,408. 

1,128,233. Sash-Latch. James M. De Witt, New York, 
N. Y. Filed Nov. 19, 1914. Serial No. 872,923. 

1,128,245. Clothes-Stick. Arvid E. Hamrin, Chicago, Il 
Filed Apr. 17, 1914. Serial No. 832,555. 


e. Otto 





he 





72 AMERICAN ARTISAN AND HARDWARE RECORD 





WEEKLY REPORT 
OF TRADE AND THE MARKETS 











OPERATING ACTIVITIES CONTINUE TO 
INCREASE AND MARKET ADVANCES 
IN SOME LINES. 


Manufacturing plants continue to increase their 
activities and this is particularly marked in the iron 
and steel industry. It is to be noted that the produc- 
tion of the United States Steel Corporation is now 
about 65 percent of ingot capacity as compared with 
less than 60 percent a week ago. The independent 
steel manufacturers are also increasing production 
although the improvement with them is not quite so 
large. The immediate cause of the greater activity 
is to be found in the large orders which are being 
placed by the railroads for rails and other equipment 
as well as for plates for ship building purposes. 

The machine tool market has been very active dur- 
ing the week and a large number of orders—most of 
them for export—have been placed. 

With regard to the ferro-manganese situation, there 
are those who foresee some difficulties arising from the 
possibility of not being able to secure a sufficient 
amount of the alloy and this is manifesting itself in 
considerably higher prices being demanded by those 
who are in position to make prompt delivery. As an 
instance of this, it is reported that a sale of 200 tons 
of ferro-manganese for immediate delivery was made 
during the week at $100.00 per ton f. o. b. Pittsburgh 
which is an advance of $32.00 over the usual quota- 
tion. Structural material is also showing some activity 
but up until the present time this has been evident 
mainly in the number of inquiries which have come in, 
as comparatively few orders have been placed—and 
these not for large quantities. 





STEEL. 

The market on steel bars shows no change since the 
recent advance. Specifications, however, are coming 
out at a fairly satisfactory rate and there has been 
some new buying during the week. In the Chicago 
district, the larger users are said to have covered their 
requirements up to April first on the basis of 1.29 
f. o. b. Chicago. Operations are being speeded up to 
meet the increasing demand and the feeling in the 
market is that the present basic price is not too high. 
In the far eastern district, the past week has been 
much ahead of other recent weeks so far as specifica- 
tions are concerned and although new business has not 
been coming in very fast some fair sized inquiries are 


pending. 

Structural shapes are in somewhat better demand as 
the building season approaches, but at the present time 
there are no very large projects in sight which involve 
unusually heavy tonnages. 


COPPER. 


After a week of some uncertainty, the copper jar- 
ket has settled on a somewhat firmer tone an. jn- 
quiries for March and April deliveries have com: out 
in considerable volume. As a result, quotation; on 
Electrolytic are beginning to stiffen and all the pro- 
ducers’ agencies are adhering strictly to 1434 cents 
for thirty day delivery. At this price, a considerable 
number of good sized orders are reported to /iaye 
been placed. As noted elsewhere in this issue of 
AMERICAN ARTISAN heavy shipments of copper are 
coming forward from the Lake Superior district to 
manufacturing plants in the Connecticut Valley dis- 
trict. This indicates that from now on there is likely 
to be a continued heavy demand for domestic manu- 
facturing purposes, which in conjunction with the 
heavy sales for exports will naturally have a tendency 
to maintain prices at least on the present level. The 
New York Metal Exchange quotes Electrolytic for 
Prompt, March and April delivery, 14.55 to 14.6; 
cents; Prime Lake, 14.62% to 14.67% cents; Casting, 
14.10 to 14.20 cents. 


TIN. 

The pig tin market is rather weak and prices are 
somewhat lower than those quoted in the previous 
issue of AMERICAN ARTISAN, in spite of the fact that 
New York quotations are about 234 cents a pound 
under the cost of importing at the present prices in 
London, England. Sellers are not particularly anx- 
ious to dispose of what they have on hand and there 
has not been any considerable quantity of pig tin sold 
during the week. New York prices are held at 36% 
cents for Spot and February with March at 35% cents 
and April at 34% cents. This is a drop of % to % 
cents per pound over the price quoted February 13th. 
In Chicago, the market is % cent lower than the previ- 
ous quotation, being 39% cents for pig tin and 40% 
cents for bar tin. Solder quotations have also gone 
down at the rate of 3% of a cent, the new figures be- 
ing: XXX Guaranteed, % & %, 22% cents; Com- 
mercial, 1%4 & 4, 21% cents; No. 1 Plumbers, 19% 
cents. 


WIRE SCREEN CLOTH ADVANCED. 


Manufacturers of wire screen cloth have announced 
advances in prices in all grades of these products ex- 
cept bronze cloth. The advance is five cents per 100 
square feet and a statement from one manufacturer 
intimates that a further advance at an early date wi! 
no doubt be necessary. The new basic price for 12 
mesh black painted wire cloth is $1.00 per 100 square 
feet, with $1.35 for 12 mesh galvanized wire cloth, ‘ 
jobbers’ quantities. 














q 


ae | 
) 
= 





lar- 
nc in- 
he out 
NS on 
> pro- 
ents 
erable 
have 
ue of 
T are 
ict to 
i dis- 
likely 
Nanu- 
1 the 
lency 
The 

for 
14.65 


ting, 


nous 
that 
und 
S in 
anx- 
here 
sold 
614 


ents 











LEAD. 
lead market is firmer and shows a tendency to 
. e, the figures being 3.82142 to 3.87% cents, 
New York, and 3.10 to 3.75 cents f. o. b. East 
c+ | ois. Chicago prices are 4.10 cents for American 
Pi: nd 4.60 cents for Bar, which is an advance of 
nts over the quotations on February 13th. 


SHEETS. 
principal feature of the steel sheet market is 
the continued advance on galvanized sheets. This is 
duc to the unprecedented high price of spelter; the 
new quotation on 28 gauge galvanized sheets is $5 per 


ton higher than that published February 13th, thus 
making it 3% cents. Although black and blue an- 
nealed sheets are not affected by the spelter situation, 
prices on these products have also stiffened somewhat 
during the week, 28 gauge black sheets selling for 
1.85 cents and 10 gauge blue annealed sheets at 1.35 
cents. All of these prices are f. 0. b. Pittsburgh. Chi- 
cago mill quotations are $3.44, $1.99 and $1.49 for fal- 
vanized black and blue annealed sheets respectively. 


SPELTER. 

lhe spelter market is very largely nominal, although 
there are considerable inquiries from producers of gal- 
vanized sheets as well as from the brass mills both of 
which are anxious to close for future requirements. 
It is said that although both ore and smelter products 
have been increased at a considerable rate since the 
first of the year, producers will have no difficulty in 
getting rid of every pound that they have on hand or 
produce, and that, therefore, no important drop in 
price is likely to take place for a long time to come. 
Prime virgin spelter may be said to be quoted at 9 
cents East St. Louis for Prompt and February. The 
Chicago price is 9% cents. Sheet zinc has also been 
advanced, this time 50 cents, the new quotation being 
$12 for cask lots, with $12.25 to $12.75 for less than 
ask lots. 


PIG IRON. 

In the eastern territory, a number of important 
transactions have taken place in the pig iron market 
ving to the activity of the users of basic and pipe 
making grades, but in the other manufacturing centers 
there is little change in the situation. Inquiries seem 
) have lessened in the Chicago market and some sell- 
rs report a decided falling off during the week from 
he volume which marked the preceding week. In the 
‘ittsburgh district, makers of foundry pig iron grades 
port a substantial increase and some furnace owners 
te that shipments during the first three weeks of 
bruary exceed those of the corresponding period of 
nuary by at least 50 percent. Birmingham reports 

t the first time in several weeks that a real improve- 
ent is in sight in the southern pig iron market. There 

s been a noticeable increase in inquiries and one 
mpany is reported to have sold its entire make for 
€ current month which is about 20,000 tons. A num- 
er of stacks have been “blown in” in the Pittsburgh 
strict and this has naturally tended to engender a 
tter feeling. Prices remain stationary as quoted in 
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the February 13th issue of AMERICAN ARTISAN, al- 
though the market cannot be said to show any special 
strength. 


Rogers, Brown and Company’s Market Report, Cin- 
cinnati, Ohio, February 19, 1915: 

Developments of the week supply additional and sub- 
stantial grounds for hopefulness and confidence. As February 
advances our foreign trade position becomes stronger and 
the exchange rates indicate the remarkable increase in volume 
of our export business and the turn of favorable financial 
condition in our direction as a consequence. It is hoped that 
home business will increase pro rata with the amount done 
abroad. 

The South and Southwest were much improved over two 
months ago in general business and finance. Sales in the West 
have increased during the week at a faster rate than any 
other portion of the country. 

Again the Interstate Commerce Commission in the long 
pending intermountain rate case has modified its previous 
order in favor of the railroads, one more added influence for 
better things. Almost all the developments are toward in- 
creased confidence and expansion, slight though steady, in 
trade improvement. 

While business during the week in the Cincinnati district 
has been quiet, reports from other points indicate increasing 
interest and brighter outlook. In the East various inquiries 
for pig iron, delivery during the first half, have been good, 
indicating better activity with consumers. This has not been 
confined to any one line of the consuming trade. Foundry and 
steel making irons have been in equal demand and there is 
generous inquiry now pending. 

In the Pittsburgh district a continual improvement in 
operating percentage is reported in the steel plants and a stif- 
fening in prices in some steel products. 

It is undoubtedly true that the general consumption of 
pig iron is increasing gradually but steadily throughout the 
country. Prices have been without change up to the present 
time. Good sales of steel making irons are reported from the 
East, together with some inquiries for export iron. 

Coke is feeling the iron influence and for the first time 
in several months more oven capacity has been put in blast 
in the Connellsville field. 


Matthew Addy & Company’s Market Report, Cin- 
cinnati, Ohio, February 19, 1915: 

One of the distinguished officers of the Steel Corporation 
told us this week that things were no darker, but that on 
the contrary the gloom was beginning to lighten. There is 
still plenty of gloom, to be sure, but the developments are 
on the right side. 

As far as pig iron is concerned, there has been no change 
except a little more demand. Pig iron will be the last item 
in the industrial situation to be affected, as the improvement 
does not and cannot begin at the bottom and work up. On 
the contrary, it must begin at the top and work down; that is, 
the manufacturers who use iron must first get busy, and as 
their needs for iron increase they will call more and more 
on the blast furnaces for supplies. Steel mills are showing 
better tonnage. One large mill, of which we have exact in- 
formation, was down to 15 percent of its capacity in Novem- 
ber and December. It has gradually worked up to 58 percent 
of its capacity. This week, and this is one of the best pos- 
sible indications, there has been considerable purchasing of 
supplies and cars by the railroads. The railroads are begin- 
ning to feel the effects of the change of popular sentiment in 
their favor. The public realizes that you can’t starve the rail- 
roads, cannot harass them with hostile legislation and ever- 
lastingly reduce their revenues and then expect them to be 
prosperous. And unless the railroads are prosperous, gen- 
eral business cannot be prosperous. We are, by bitter experi- 
ence, realizing the inter-dependence of the commercial and 
industrial world. 

It is apparent that when the war is over there will be an 
unprecedented expansion of demand from abroad. In Eng- 
land ore is short and prices of pig iron are advancing. In 
Germany the monthly output of pig iron has been reduced 
from about 1,500,000 tons per month to about 600,000. This is 
a reduction of approximatély two-thirds. In France the re- 
duction is much greater, and with this reduction in output 
iron is being used up at a rate never before known—ships 
sunk, railroad bridges blown up, arms and projectiles of war 
shot to pieces, etc., etc. With the return of peace, all this 
destroyed iron in its finished forms must be replaced. And 
to make matters worse for Europe, their producers—men— 
are being destroyed. So the opportunity that lies before 
America is exceedinly bright, for we have not only the manu- 
facturing plants but the trained men to equip them. 

To put it shortly, the iron trade presents a picture of a 
great industry which has been prostrate with its eyes upon the 
ground, slowly attempting to rise, but with its eyes already 
turned hopefully upwards. 











. 
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Current Hardware and Metal Prices. 


AMERICAN ARTISAN AND HARDWARE RECORD 
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ly 


publication containing Western Hardware and Metal prices corrected weekly, 




















METALS. LEAD. 
Gmeriven ee $4 10 
os Seba osacéaashdny bas eaben 4 60 
Rational (White) brands (in less 
than 100 fb. lots), per Ib........ 7c 
FIRST QUALITY BRIGHT 
PLATES. Sheet. 
Pull oolle....'....555 per 100 Ibs. $6 20 
Per Box CP ORE ccc ee 0d per 100 lbs. 6 25 
1C ee $6 90 
IX DP i sks es anua cuneuk 7 65 
1s ie. See 8 45 ALUMINUM. 
fe 4 Qi” eae ee 9 25 Carload 1 
eee ST" eee ae 10 10 | Cartoad lots. 
IC I ee - 13 80 ito. 1 Pure Ingot...... per Ib. $0 23 
IX Srey 15 30 Pe eer 
IxXxX DR scdnsh cs ekaawet 16 90 
pw sc ae “= Ogee” ” 18 50 
Pe UB a siancsshanere 20 20 TIN. 
RRR Gocancewevsat per Ib. $0 394 
COKE PLATES. Se fey 
Cokes, 180 Ibs....... 20x28 $ 7 45 
ae we 200 se aie aes areine c 20x28 7 70 
>okes, 216 Ibs.......IC 20x28 8 05 
Cokes, 270 lbs....... IX 20x28 9 80 HARDWARE 
PIG IRON. 
Northern Fdy., No. 1.......... 15 00 
net one oo, » - » ee ee ar 50 _— 
orthern Yes Se 14 25 Carpenters’. 
Southern Fdy., No. 1.......... 16 10 
Southern Fdy., No.2........°° 1s g5| Plumbs...........ssseeseeses 40% 
Southern Fdy., No. 3.......... 15 60 
Lake Sup. Charcoal........... 16 50 ° 
MDa cbaccientcaucerses 14 50 | Coopers’. 
eeaen oc seahsaaabeabucduee 15 
BLUE ANNEALED SHEETS. WEED i ccc cctevssanesecsen’ 15% 
No. per 100 Ibs. $1 95 , 
No. ..per 100 lbs. 2 00 Railroad. 
No. per 100 lbs. 205] Plumbs......... oceovcesesees 40% 
ee eee ee per 100 lbs. 2 10 
- Ship 
ONE PASS COLD ROLLED BLACK.| pjumbe............0+: Laatste 40% 
Ma, 30-00... .. 5 per 100 Ibs. $2 15| White’s........ eocccccces. cos 13% 
_ < eee -per 100 _ 2 20 
en, PPT per 100 lbs. 2 25 
1 Re Ste per 100 Ibs. 2 30 AMMUNITION. 
rrr per 100 lbs. 2 35 
GALVANIZED. Caps, Percussion—per 1,000. 
So OSPR per 100 lbs. $2 85 F. L., Waterproof, 1-10s........ 47c 
NG. BB=2D.... vcccces per 100 lbs. 3 00 5 eae reer 
ee per 100 lbs. 3 15 PONG 0 cc cbcbndvccssceneuses 68c 
Sears per 100 lbs. 3 20 
om z Pie amen che eal per 100 oe ; 4 
0. 2B... .ecccceess per 100 Ibs 60 | Shells, Loaded— 
ye per 100 lbs. 3 90 OE oe ee 40% 
Loaded with — oe os 5% 
POLISHED SHEET STEEL ee 
i) ci ds per 100 Ibs. $4 55 high grade........ 40 & 10 & 10% 
> eee per 100 lbs. +4 65 
SS eee per 100 lbs. 4 75 | Winchester: 
ee per 100 lbs. 4 85 Smokeless Repeater Grade..40 & 5% 
Smokeless Leader Grade 40&10&10% 
5 ladle POE . 3 oceccccsissces 40% 
SMOOTH STEEL. 
cod'eS ‘ Per 100 Ibs Gun Wads—per 1,000. 
Wood's meee, io pte 3 05| Winchester Gun Wads......... 15% 
“mg a nega eae: : 10 
vi ied py ¢ Pee ry 15 
ee mie Masodeesnt 3 25 | Powder. Each 
DuPont’ 8 Sporting, kegs..... $6 25 
= . 4 kegs... 3 40 
PATENT PLANISHED SHEET DuPont's a a 30 
IRON. $-Ib..... 18 
Patent Planished Sheet Iron, “ Smokeless Grane. a = 
Sc Si sabionddaskacek ee fo il “ “ 6 08 
is # 10. dks: 4 86 
PATENT PLANISHED SHEET " : 2a ee 
STEEL. 
Dickey Planished Sheet Steel...... 84 Shot 
Dee sot, dese ~ +9 me ‘ 
5 ags, per $1 7 
SOLDER. Drop*shot, B and sarger sizes, 
XXX Guaranteed §¢ & 4..perlb 22%c 25-tb. bags, eer 95 
Commercial 4 & 4......... “ 6 21%e Buck shot, 25 ea tom, per bag 1 95 
No. 1 Plumbers........... ** 193¢| Chilled shot, 25-fb. bags, 1 95 
SPELTER ANCHORS. 
OE ee ye: 9¢c | Expansion Screw Anchors........ 60% 
SHEET ZINC ANVILS. 
OF TORT Ee rere 12 00|Trenton, 70 to 80 Ibs...... He per Ib 
Less than Cask lots...$12 25 to 12 75|Trenton, &) te !50 Ibs...... 9c per Ib 
COPPER. ASBESTOS. 
Topper sheet, base. ........... -.19ic Board and Paper..........$3 00 Cwt 





en 


AUGURS. BEATERS. 

Boring Maddes.:. .icicocccssiset 70% Carpet. Per dos, 
SOW occa scycauesscceecan 50% No. 13 Tinned Spring Wire. $09 

ge ene on es 70% No. 11 Gpring | Wire coppered. | 0 

yee, 10 Prestes. ..s.55<... 0 

Hollow. -~ ae Per doe 
Bonney’s—list $30.00...... 75 & 5% ba mp. Vover.. 045 
es BEN Do. aeuewansuaee i “ oon oo a tinned... 9) 

‘ tel 1 59 
No. 10 Heavy hotel tinned. . 3e 

Post Hole. ao : os a a - 330 
Digwell, 8-inch....... rdoz.12 50} No 18 “ “ “ - 34 
Iwan’s Post Hole and Well... 40% se 
Vaughan’s, 4 to 9-in...per doz. 6 60 

BELLOWS. 
Ship. SN nS sh aeb a Shkss..... 659 
Ford’s, with or without screw. . .50% § 
Snell’s 40-5% Ment 
, Sea per doz. 7 % 
10-inch... 2.2... ss. a 2 
AWLS. Moulders’. 

Brad. 124doch Piees one sed 12 
No. 3 Handled....... Ser Ree. BOR sehr yt 60 
No. 1050 Handled.... “ 95 
Shouldered, assorted 1 to 4, BELLS. 

ss cen cesses ceceess per gro. 3 60/ Call, 
Patent asst’d, 1 to 4.. 70 3-Inch Nickeled Rotary Bell, 
Bronzed base...... per doz. $5 

Harness. Cow. 

Common..........+. o% 95! High Grade................ 
Patent.........-++++ See MI outers, , 6581 04 
Door. Per doz 

Peg. New Departure Automatic... $6 50 
Shouldered.......... = 1 50 Rowey. 
eR Se mg 65 -in. Old Copper Bell....... 0 

-in. Old Copper Bell, ay. 6 00 
fs Nickeled Steel Bell. 4 50 

Scratch. Syn, Nickeled Steel Bell. 5 00 
No. 1 handled....... ae 40| Hand. 

Re Sten oe tl eee Bells, polished... 408 10% 
eR ae 40% 

Nickel Plated..0010122012. 3 0, 

Aven = I Reeees sesycueaes 408&334% 

Boy's Handled. atin... 338 
Lippincott, 3 fb......per doz $7 00 Miscellaneous. 

Marshall Falls City... : 6 00} Church and School, steel alloy... .50% 

Broad. Farm, Ibs... 40 10¢ 
Plumbs, .. 8. Seer 334% | Bach....... ei 90 2 0 3 "3s 475 

an. OBE EEA ES % 

- Firemen’s sage $19 00 BEVELS, TEE 
RENTS S r doz. i 
Plumbs, Miners’ (handled) a a <4 $8, rosewood handle, oe saa 
Stanley's iron handle. ...........Net 
Single Bitted (handled). 
Blood’s Champion........... $12 00 
Blood’s Dull Finished........ 10 50 BINDING, OILCLOTH. 
sown | rer es SRS i Ue Rey 75% 
WOR 'os 0:5 ses aes entree PR Vice sabbae bub sess 70% 
ect Premier, Forest Clipper 10 STEN GUN: scacsesvecssees. 2+75% 
BITS. 
Single Bitted (without handles). Auger. 
Blood’s Champion........... $9 50|} Extra Double Spur........ .70&10% 
Blood's Dull Finish.......... 9 00| Ford's Car and Machine... .40&10 
PER DOM es sc ovecseneensss ee Er rae, 50% 
Irwin wcebcosreccccccesesecss O04 
— NE Ds s:6006608.0 50810 ‘ 
; ; "s Ex ansive Oe a 6: i 

Double Bitted se ei handles). Steer’s Small list, $22 00. ey 
Blood’s Champion, 3} to 44 Ibs. “ “Large “ $26 00. .25% 
waist ag culeca wan sic per doz. . 4 20g 

lint Bdge og 75] Erwin Car...........0..00. 0. 
Pu aie cst gg] Feed Ship "Aaee paiva 
The above prices onaxesof3to4lbs. | ~8******: 

are the base prices. 

3} to 44 Ibs. advance 25e. Cas So eccceseccededoesesces 15% 

4 to5 Ss. advance ° . 

44 to 54 Ibs. advance 75c. Countersink. 

No. 18 Wheeler's. . — doz. $1 6 
No. 20 2 = 
BAGS, PAPER NAIL. Sungei a com. | a 
Pounds..... 10 16 20 25 rs . are iA 1 00 
Per 1,000...$2 50 375 450 500 Mahew’s Flat. 9C 
Snail...... = 1 4 

BALANCES, SPRING. Dowell. 
Russell Jennings........... 30& 10% 

ES a ..cs bee udatexves coee ese 50% 

POOUSS. 0.0 c cc cccccvcecscevves 20% | Gimlet. 

Giastent Dowkie Cub. ane * 30 6 
German ttern..... OZ. 
BARS, CROW. Saacataaies 4g 6s 
8 
Pinch or Wedge Point, per cwt.. $3 25 helt i “ 18% 
peadeusey 1 30 

Ae BASKETS. Reamer. 

Clothes. 's Square..... = 2 50 
Small Willow........ per doz. 7 00 Sandad Siuare Pies oo 2 0 
OS ae nis 75 Octagon... “ 175 
Se owen cewks “« 1003 

Serew Driver. . 

Galvanized Iron. }bu. 1 bu. 1$ bu Sa 9 Gomeeen...... ‘ <« 

eee $3 50 5 00 6 75 No. 1 Triumph. eta S 1 25 
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BLACKING, STOVE. (See Polish). BROILERS. Cable Log Chain. 
 BUAMMBMRS ee a fe Se ER. on Col 
Butchers’. Nov Crown, Self-basting, 90 doz. Pes % —_ 

Crandard, # & I}-in........00- 35 Coil Chains, German Pat. 

Clock SpSIMG. ss scsceseveasecs 35 d BUCKETS. 3/0—2/0 Ss Ee 70% 

Car... cceeveesee es eeeeeeeeer Die auld. @ @ bs Se Pace 66 

= Pump, Rubber. SE FC h 6 ck ick sceodenewe 65 
Bo NL 5 5 Seas oda 'cc per gr $4 75 % 

Nisston’s.. «co seensevevevsae 25&5 MD beck desde 5's : 4 75|German Pat. Halter Chains 

| le... cc 50s ekanen sicannn 30 Champion........... = oo 664% 
Star... esaceesedneeeeennee Sem re, Victor... oi. ccs cis. eS ee Seen 65% 

= Star...........--+.. oT — iceman teeter eeeereee 60% 

Jackson’S. ...+++se+3 per doz. $2 40 ee: 60s ay German Machine Chain. 

Disston's—No. 6, 16, BOO 2 tel Gales. Oe , 10 12 14. | 30-2101... 0050 50% 

PUTS: os 69 Per dos..../.. $2 90 3 25 3 40 Picture Chains. 

Wooden, top ear, plain, per doz. 4 00 : 
BLOCKS “ Light Brass, 3 ft..... om; doz. $0 S 
h swivel, 5 10 Heavy Brass, 3 ft. 

Snatch said 
Wooden. ....sscesesnesess 708 e BUCKS, SAW. Pump Chain. 

DOE. 069 4.0 ei EE se = ie per doz. $2 40} Galvanized, per 100 lbs...... $5 50 
‘ackle. . 

a onde \sccveueem 70&10%, BURRS, RIVETING. Safety Chein. 

Com. Steel......-+eeceeeeeene 60% Copper Burrs only.............. 15% EE agian aces ne ciasices 65% 

BOARDS Tinners’ Iron Burrs only....... 65&5% Sash Chain. (Morton's) + 
° Steel, per 100 ft. 

Stove. BUTTS. 0 $1 20 

Tabash Crystal......... RF Divccccccccccnnateccenccene 
Sr —_ hogh toe oS Cast Iron....... Sete Sn a rats 60&5% : Settee ence ence teen eee e ees ! r+ 
Wabash Mosaic.........- “ --Lbcoons hg pane d List)... — Coc ececerecccccceseccccces 2 

“ YY. =e 

Wabash Ret inlays sess. —“* —_|Wrowght Steel, Jopanned. <<...  - ers : 

Wosh. CALIPERS. TA peeseaeebeadiee 
No. 760, Banner Globe, (single) a eee 35% 

No. 652, Banner Globe ¢ per doz, $2 50/Inside and Outside... ... 2.2.2.1: 35% ~~ Metal. 3 00 

o. 652, Banner Globe, (single) | |Wing.............0cceccaceeees UE, SER at thas toms ee ne eees 
i per doz. 3 50 o De Ccacercccoedcaantaaw SCO 

No. 862, White Hen, P\giase) ' 

Oe ee rdoz. 3 75|zozeer's Boot CALKS Cable Sash Chains. - 
No. 800, Brass King.. oe 3 30 i ° — ne eeoveroeccecereeseccence ct ey 
No. 172, Our Best, (sop: ane) (Lufkin R. Co.'s), per M..... $3 75 ee ea eo es nea oa'5 sei oe 

ccceveeseessgceses 3 25) Toe. Special Steel Loading — 
No. 964, Royal Blue, scot 9 Shoenberger............ per lb. Sc Inch....... i A 
coccs tsuen anaes per dos. 3 25} Bessemer............... = 44c Per 100lbs.$16 00 13 ¥ 12 50 
— ee re ere y bie Stretcher Ch 
Reid oi wae cae bene . c¢ | Stretcher Chains. 
BOBS, PLUMB. %-in., $8 50; 2-in.,$7 75 per 100Ibs 
aang er doz. $0 60) ilk. CANS. Tie-Out Chains. 

To. 2, WOM. . vitesse Tr Ee ee  ))) . e 70&: 
eae eis =e, Holstein. <n “ 7 
i eee — 2a Oa... 5 8 ae 
Me, 3,100: <.3525- - 32) Pe ‘doz. {$18 50 2450 27 50 a slip seitin tiha 
No. 4, est Mee: “ — a (TRREREEEEE EE f ’ 
No. 113, brass plated. ‘“ 110} Gem Pettern. of = temeceeccscese ne a 
No. N30, nickel plat'd “ 150} Gals..... 5 « on Le lta ~ oo 

BOLTS Per ‘doz: ‘$19 25 23.75 = 25 00 Aad 2c pe per pair for Hooks. ‘ 
' : f Illinois Pattern. ‘Add 2c for Twist Link. 

Carriage, Machine, etc. | ere 10 | Wagon Stay Chains. = 
Carriage, {x6 and sizes smaller Per dozen........ $25 75 .2900] Inch.......... } ts i 

and shorter...........++ 75&10% Per 100 ibs....$6 50 600 5 50 
ee — larger and 106 8:10% Sonor Pattern. 8 10 cnn 

CME Miia ire es. lca ALK, CARPENTERS’. 
Machine, x4 andsizessmaller . ng Per doz.......... $25 00 28 00 Blue ai 

Ore 0 M BRG «ss NUE ee ee eee ee eee eee per gro., 80c 
Machine, detelarger and long. CAN OPENERS. Red.......... eee eens 70¢ 
er than fxx4........... zansey See Openers. :. ae h uo Se ee 
|, Pee Meme peer, 6 60&10' 7 ommon ite School 
Stove .cereags< seat aan B0810% a — GUN. ee ree a llc 
saad mmunition. 
I AE er. eee cm ss 
Wagon Box Strap. .22200501. oe) ~~ canpur sTagrcurss. a Seng SPT 

Mortis, Door. Sie emataionn, SE ee er per bag, 3 

Cath Ob 6, citacd ss eeneres 60% CHECKS, DOOR 
CARRIERS. ; ‘ 
Gem, bronze plated............ 20% Hay. Blount.. ROY eres 30°; 

Barrel. Diamond, Regular eke each, $3 85 2 Sa eee . 307 
Calbia. 6.55 Sexi ssas eoeacee 60% lamon: . ae 7 00 rarer 
Weed. ce 758&10%| Myers’ Imperial... |_| |. “ 365 _ _ CHIMNEY TOPS. : 
Wrousht, bronzed.......... 50&10%| Myers’ Clover Leaf..... = 4 00| Iwan’s Volcano................. 50% 

Plush. ’ 

. CHISELS. 
Weigh. .0.ccccaeus 2 iseen 40&10% CARTRIDGES. Box. 

Spring. See Ammunition. Inches. . J ee 12 14 
Wroeetttc. 5 ace. ai ee 75&10 Found. per dozg3 00 3.50 3 80 
Wrought, heavy........... 70& 10% CASTERS. , “— So os 

Square. Standard—Ball Bearing....... 50&10% say: quality, § in. and 
=a: “ iis ibe acEcn eek bie = No Akay os eagle Sek wae Eset 60% larger. Se ea * : ....-perlb., 13¢ 

TOUGH... .. cece eeeeeeeeees ane Hits Smaller Oke, HOT GOS... 0.6 cece 

BORERS. OO er ee 60% | Socket, Firmer. 

Angular. oon and porcelian wheels, new 9 sorte Set hale tlle oe 
Miller’s Falls........ . ME. cee e reser sccessececes Socket, Framing............ S50&10% 
Sill what No. = ‘ge $13 z aledeipie Plate, new list. . . .60 Tanged, Firmer. 

puns. Doz a, Me vie Puta wesusavwes bs : si ooe With handles. . co ator ve ca 

POON Gs cn ssvckectaeeknns 75&10% Choppers, See Cutters, Meat. 
Enterprise Mfg. Co.’s a §- $088 
.13&5% CATCHERS, GRASS. couae 
in. ae a CHUCKS, DRILL. 
Carroll's, No. C........ per doz. $4 25 Gaetitte: tor Geoddil’s tc 

‘ a Wildermuth’s, Drivers. ‘ eee oy $6 25 

Mail, No......... 1 2 17 — srtteee ees 1 2 3__| Yankee, for Yankee Screw 
Per doz........ $3 50 500 15 00 owe pelts ore $5 60 $75 $25 Seta ae 5 00 

Miter Per doz...... $6 75 950 1000 CHURN 
New L ‘d 15&5% NS. 

st aigeas ee 
| eerie 30% CHAIN AND CHAINS. — 7 10 
CAVEY Se. ee esses eee each, 1 50! Breast Chains. ‘ Back. Q $3 | 00 460 485 
. ” elle, Barre pak 65&74% 
BRACES. pombirind. ab ins doz. pairs, $5 75 Common Dash. nee 

Fray’ s gy Spofford’s........ $08 With Sl ide. eet a : 95) Gal........... 5 6 
a 08. 66 to 146. .......... S0Fel Withant Side “ Per doz. $9 00 1000 10 80 
> No. 0108 Sane * $3 56 Without Slide..... 2 85 Union, Gail... : S_ 7 E 10 
"Nol 010222200001 3 $0] Bright Ox Chains. < etaaigat sgl 

BRACKETS 3-in., $7 25; j-in., $5 45 per 100 Ibs. pp CLAMPS. 
6 Adjustable. 

Hay-Rack. Cable Coil Chains. OS SS re ae 30% 
Wenzelmann’s No. 1. 7 Inch..... ts 3 v #4 | Carpenters’. 

No. 2.7 $5 Oo Per 100 bs. $10, 80 8 00 7 0 6 20 9 ha 15% 
ee 

She. Per 100 tbs. 6 00 5 90 5 75 5 65| Hose. 

Clover Wrought Steel.......... 75 REE 1 Sherman’s, brass, j-in., per doz. .42c 
Clover Folding................ as Per 100tbs........ 5 55 5 55 5 65} Double, brass, j-in., 90c¢ 















Saw Filers, 
Disston’s list, $30.00........... 30% 
Stearns’, No. 0, $3.50; No. i, 
$11.50; No. 3, $5.00 doz. 






1, $6.25; No.3, 





Wentworth’s, No. 
$8.75. 





CLAWS, TACK. 


Cast, wood hdle.. per, doz 45@60c 
Forged —— ,wood hdle. $0 80 





















































i aaa 1 00 
NTS. a hidas'etaa 0% - 50 
CLEANERS. 

Drain. 
Iwan’s Adjustable......... 55% 
Iwan’s Stationary........... 40&5% 
Pot. 
NE aie aabodelee yA per doz. $0 7¢§ 
Side-Walk 
ee per doz. $3 25 
Ms ain 2 aa a araioaee motes 65&5% 
CLEAVERS. 
Family. 
Beatty’s, Inch 7 8 9 
Per doz..... $875 975 1075 
eee ..per doz. $2 25 
Butchers’. 
ee Ee ee 25% 
CLEVISES. 
Ee eae 6c tb. 
CLIPPERS 
MES Sensie dues ces 1 90@4 75 
CLIPS. 
MC tras a cata a0 wait awcarers 65&5% 
Damper. 
Standard.. . per doz 70c 
eee 38c¢ 
ee oo 17c 
CLOTH 
Emery. 
re 50% 
B.& A .50% 


Hardware W: ire—full ro tls (00 ft.) ) 


2 to 3, incl., Galv.—in full roll.. $3 00 
+ and 5 , = a 
| a 3 50 
7 OES, oc 50. 4 00 


Screen Wire. 
12 mesh, painted, per 100sq.ft. 1 20 


COCKS AND FAUCETS. 
Compression Plain Bibbs........ 65% 


Lever Bibb Cocks............. 65% 
Compression Hose Bibbs. . . 50, 10&5% 
Telegraph Faucets (new list) . . 50&5% 
Racking Cocks (new list)........ 60% 


Cc ompression Lock C’ks (new list) 60% 
Andrew’s Brass Faucets......... 70% 


Angle Plug Faucets, per doz. $0 85 
Milk Can Faucets, per doz.2 60—4 20 
Petroleum Faucets.............. 70% 


COLLARS, STOVE PIPE. 
Inches.... 5 6 7 








Plain Tin, per gro$1 90 240 3 50 

Japanned Tin ““ 300 350 425 

Lacquered Tin“ 360 420 4 80 
COMBS, CURRY. 

Nos. Per doz. Nos. Per doz. 
000 ....$0 37 299... .$1 05 
ee 60 320 . 85 
ae SC 390 ~ ae 
ere 90 rn 
89. 115 G20.... 7 
108 .. 80 1400.... 1 40 
COMPASSES. 

No ot crarea-cwn¢ck o 4 ¥eaie 60% 
Pencil—Faber’s........ per doz. $1 00 
COPPER—See Metals. 
COPPERS. 

Soldering. 
Se aarti see Meee el “per, tb. 32¢ 
RG ei... |. .29c;2%.. 28¢ 
3 fb and larger.. : * 26¢ 
CORD. 
Picture. 
White Wire (new list)......... 85% 
Sash. 
Regal Brand per fb. 35c 
Puritan Brand.......... a 
CORKSCREWS. 
Walker's. . .334% 
Williamson's Regular ; 408 10% 
Williamson's Forged Worm... 
COTTERS, SPRING. 
All sizes (new list)............... 90% 


COUPLINGS, HOSE. 


per doz. $ 100 
+ 8S 





(Se ee 
Brass Plated.. 


COVERS, WAGON—See Tents. 
CRADLES, GRAIN. 





Morgan's Grapevine... per doz. $22 25 
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CRAYONS—See Chalk. EMERY CLOTH—See Cloth. Wood Pails. HANG: 
CROW ; F s, . ERS. 
BARS EMERY, TURKISH. Hub Lightuine, 15 i Sse 25 Be gee 
Pinch or Wedge Point...... per fb. 3ic 5-Ib 70c each Sasi Afr Mi mag —s . 
tb. “ P< ~~ yale ae EE OX100 
aa. x : Storm oOo hese ese n es. SU IN 
corms. ~~ Eee pkgs. }kegs kegs, | Tin Cans. BO... wiccdc: 07 
Glass. me -60 to 150, per; *. 6c 4c 4c Chamellene Graphite, seine g 9 Ros hia O07 
oe +: dos. $0 75 * SS oe -c 3c 3c 5 Oe ee $9 So Wances Sentle eds. «: 7 104 
= & - meme a. 6 seehee 208 ‘ENAMEL, IRON : . oe Ds 3 00 6 kb'sde aie 25 09 ig Twin... 256 
os Se PEE + . » TRON. PR + ono sonacevien 37 09 | Conductor P. 
lo . 
eee Nos. 5, 10, 12, 22 ee _ nests ee = 00/5: GRIDDLES Iwan’s Perfection........__ 509, 
pr a? . a peavians ee. a Ls eed aA ince tp > DS wi caree urea cemenne 334% | Bave Trough. ‘ 
No. 202, list, $1.50 ea......: 40& 738 hs GRINDSTONES. ; "8... 
Pipe. EXTRACTORS, PIG. Family. r : |” Neh te taal RS 
Soundees’. No. 1. 2 3 See Forceps, Pig. ey Laut ene 6 8 10 Mersahsikivciceisss.... 20%, 
See ae 7 120 3 80 er doz......$7 75 Door. . 
Slaw and Krent. EYES. Loose. : ae ti gees : 
3-knife Kraut........ doz. Bright Wi ; , improved.‘ ** -Per set, <3 7 
SaulieGher:........ per doz - + ody ~~ genaatibang Goods. B. W. OCR. . a5cceebad $22 00@$23 00 Lane's Standard. || * “ 6 
ie. “s 2 50 A calla al ’ 5% Mounted. Lane’s New Model. es 3 50 
DI is SciGdo ins vito os 775 — pas wbeh soos 00.05 n.4ilee asenee oe ane ee 2 3 Le Roy Noiseless. - : ~ 
baatees orensmectttt ee wa) me... MEE Pe, 3 60 3 35 ah AC AA a 40-10% 
eA 50&10 FASTENERS, STORM SASH. ach......... $335 315 300 
ny eee me 50% | Schroeder's d $0 HASPS. 
eee ee per doz. $0 85 GUN WADS. Hinge, Wrough 
DIES AND STOCKS. OS a re ee 115 (See Ammunition). no ee 410% 
Discount nNO0 4+: eb4es e404 PA 40% FAUCETS—See Cocks Staples See Staples. 
DIGGERS. | Sia Brad —_—ee 
Post Hole. FILES AND RASPS. Beoiiies - HATCHETS. 
oc ee il per doz. $9 25 NRE RE See ee eed RS air ja ti te os. ae Cast Cis see ans °° 
istes. . RE es eRe z Nicholson’s— Pee. Cast Shingling. + Pa Gan. Gt id@i "8 
aw TAMMIE So 5 ~> snantensuee caries 73&10%| Patent, plain top... : __ eS, SN 
Iwan’s Split Handle..  “ 7 50 MOREE, 2 ss 5c sc cecvensses 75&10 Patent, p th 2 “ 50 _ 
Iwan’ 5 Pe < der seca 9 00 pene Diamond i 70810% eather top.. 60 may 
wan's Hercules pattern “ 10 O01 teat een . +» 75&10 Sewing. KNIVES. 
OO Se ae ve 17 o Keermey e* Foo i. sbi 75&10% Common... ” Bee Seven. 
Ri also Augers—Post Hole. McClellan. a 75810% Patent......... as % 32 
PRON, WON odscs swiss cen 65. Nicholson... . 0.0.00... 5. 
&10% | Feenon Smiih.. icra HALTERS eat ee TE. 
DOOR CHECKS—See Checks. X-F Swiss Pattern......... 40& ute Rope......... Wenzleman’s N: 
Simonds 10% isal Rope --+-per doz. $1 10) Wenzleman’s No.2. _s dos. $9 0 
DOORS, SCREEN. —~ ecwthernd aptory > 70% |Web... ... ncpuasoe E : ~ 9 60 
£10, 4-panel, painted...... Net win ee ae 75&10% | Leather, rope tie....... “ 8 50 
1}-in. 4-panel, painted... ... : EES. 5. es cciccvccenceveesaes 70% Leather, leather tie..... ¥; 11 50} By HINGES. 
14-in. 3-panel, naturel pine, HA Cla 
> paar pal as FLUE STOPPERS—See Stoppers. CI my — HANDLED. . ery Gravity . per doz. sets, $1 05 
DOOR N = As, a ° ar hd kOe Ree "WJ 
HANGERS—See Hangers. te FORCEPS, PIG. Racinaang eae 50&10% Shepherd's s Noiseless, for Wood 5¢ 
DRILLS. wperior..... 6... eens pet Rien MS PEL. ace ivy caddies ersivsoricdn ae cae per doz. $1 0s 
Bit Stock ih BT Rae os Whisson’s Imp......... sd mee, ect sas 50&10% roe 
me Oe ieee cekions ke vhs vig av atRaneiel 40&10% ee 
Breast. ” | Barley. i gxsrsenge ; Higs & Ltch, doz. $2'50 3 25 4s 
ee : ess ersceceseonseaniubes 60&5% Hinges only “ 2 00 . 
ay’s No. 9........... each,$ 175] Steel, new list......... 60& 10% | Nail, iain ealy 90 - 
a Falls No. 12..... “ 2 0@| Wood, 4-tines........ per doz $5 00 . Kanckle........ per doz Es $6 00 
—ruchlemabtertmeniiedes eh. aE eke) A Leed’ r ° 
“Se Quaker ite Coe Beescvccces - ® 
aoe Automatic, eae 50&10' — bse oe ” a ease x _— fu. $3 385 Superior........ bs 9 ; “4 
oy ; i "ETT TE foe eile... , 
Perdor. $775, 11°50 12550 1290) Stee 50810 ie, ate Sia tae 208% grote 
sods ; 1 G a re 4 TOM... 1.2.2... 
Mifters Falls ear, per doz. i 1s Digwing a ese. meet | MORES 40%| Steel. cstagsiciaeakoe = oy 
* Double“ “ 15 25 COOP sr. oss ecscescovssevcrveces 30% C r Spring : 
Reciprocating. Header BSte eee eee eee ee per doz. $1 25|" po, 
stein “—m Tack. 2 PRE EAREE ERE ots 50% 
ae eee per doz. 16 50} 4° -- gael aaa aid ae a ial ae ease All Iron. rd Cc 7 mab we teense ie 2 5&5 % 
¢ Stock. Sha a hacia 60&5%} Pol’'d Tron, Hickory hdl doz. $9 = — ia Dbl. Acting. . 4081085; 
ARE Ee 65% esi Mall. Iron, Ieleid....  * 1 55| Ideal Detachable.. | per gro. “4:25 
E FB Esco s5es beaks ss RENE... .- 1 2 te 0 
pniytien geuleag "58 a ee 60% a O08. 65555 $070 O80 1 00 Now os ieees .', ae gro. ¢ ys 
po ace 65&10% GAUGES. a per doz. 475} Oxford......... ae -per gro. $7 20 
SR ..6 ios be vhbe bak seecas ee eee ee ws 
ke agate | Butt and Rabbet. HAMMERS, HEAVY. Wrought Iron. 
Champion Pattern. . . 308 Cream Pail. Heavy Hammers and Sled New Lists... . 
—, s Interchangeable.......... 2% Fairmount oor tes. 06-38 Under 5 Ibs tae jieht Strap Hinges... 2’. 6S&i0 
Wi kt dice inns ste esi 60 . -sseeese. Per doz. $3 75) Si nd over... 788 eavy Strap Hinges....... 7 
Good as Meee Sie St 50, | Marking, Mortise, ete........... 5 Ibs. and over............ 7is8&10% Light T oe ote hil 60! 
Sel gpa 0H. SRA] een Netal Meson Beary, Hinges: Ai 
is Spice gic ted 5 0& 10% Saw Single and Double Face. . . .70&10% us | Capua were 
Gott & tendeeer Co. as o Wire. ate © | Screw Hook and Strap. 
, n ND > i 
EAVES TROUGH, GALVANIZED. og eer Cr ete 25% Auger. ae 14 to 20 in Pate = “ 00 
Terms, 2% for cash. Factory shi Common Assorted... .per doz. 22 to36in....... “ “ 4 
ments generally delivered. anata Discount —— 3 —— apm Nos. I &2, ee Screw Hook and Eye 4 . 
| LOPE eee et 5@40%| __ Per doz............5-. , 
See also conductor pipe and elbows. a @10% five or * Adjustable bine eee r set, H 35 See ee r 100 75 
: GLASS, WINDOW. iene. pe 1 35 } ARPES ett PS _ 6 7 
sec Geib” Male eee sisi RE ae stg ie Rebbe a ae 
+e ee eeee (1) 1S 4 
euniatiiesiak, oo * Viagem Seabed Pe sip 90&25% Hichory Tunisie h 
Adjustable Stove. GLASSES, LEVEL. ici Large. $8 per ee Sas, HOES 
iia . eee a ne 7 ickory, Socket Firmer, Assorted, 
asst. pe: r doz: $0 80 6 90 fn Se eer it or as 27c; Large size, 30c per doz. ‘ a ae a ae 70% 
Pian 20 928 290 6 Meal, tie, teepe puma et a -_ 
Corrugated Stove Bulk LUE. Applewood ee S ree 4 per doz. E 
: ‘ ket, a IEE per yy, 
alan: ; 6 ; tits sorted. ..... oS ees Prick egy = Hazel...............per doz. $5 ° 
Smooth, per doz$0 75 090 1 30 ; = aa yeu tae eda w ewe per Ib. 18¢]Coal Pick......... ; pr Ladies’ and Boys’............. 
Pol’d 5 ee eS ee Se Me ys cng OE SES Ar 15 
Sooke ES Oe SE SET 164 | Drifting Pick........ 20.20.0000. 40%| Planter’s Eye....... 02.2.0... 60! 
Four-Piece Stove. Liquid. File, assorted, 13c; Large, 16c per doz Weed...... 0... sceeeseeeeee .70° ¢ 
Inches .. 5 6 Army & Navy..... 40%, | Zammer. 2 
> | Army & Navy.......0eeeeee. % 
Smooth, per doz: $0 60 065 095 rs Page's— Adze Eye. 
Planished “ 75 195 255 = a: Fach eo asnviasoncedueen 374% Blacksmiths’ ans per doz., 36% 7Se HOLLOW WARE—See Ware. 
denial iiaiidiadnts eS RMaReReDReeg. | > riamepiageha RP si <- HOOKS 
Galvanized Steel, Tin and Terne, GOODS Hey ond Manure Fork 35% en oa 
: Se eee A 3 
fait Round Corrugated. as RE WE kee bok oss candace 90% yr Pa ee oe Bate 35% oa Tastee) cme SMR a o¥ 
; erent Meese eeeeeeeeeeeecercees / 
eS Ser TC $3 60 GREASE, AXLE. Aon Ol ge ae per doz. $0 75|Awming............. per gro. 80& 107, 
Sau. ' ecereadeabonsnhyne 4 32 Wood Boxes. So ey a 80 Belt. 
Sled. .-............ ee ee per gro. $5 50 > Brown's............0.s000- 7085 % 
ep AE tet BAe Stet r4 Sedu skies omlp G4 oekNo hs REM y 


Bubject to discount. 








fee eee eee eeee 


ast 








Shovel and ieelinciss di: castecent ee 



























10@ | ie 


1.30% 


. $9 00 
9 60 


$1 0s 


5&7 
-65% 


$1 05 


10° 
60% 


54% 
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B Standard, 
‘ — 7 10 12 . RAN jhinkes 1 2 
2...$1 90 210 225 265 _ seeeeeeee $060 84100 
x, 
Bu Handi doz. $7 00 PO voc 2 3 
non Axe Handle, per og. Each..... $085 120 290 
. 1&Hs i ee KETTLES. 
$7 60-8 10 9.75 1150 | EE See 15 
( Lines. — DAs tlhe + OO Nw 000 8'ae by 
coal « Demeee ae Siidy elu dave per fb. 
aned.«-+ sass ae ene ~ a aaee a 65 
anised.«+sos+9 el edison 6 Lied we sae We 50% 
; wy ee ae 
t Iron....++: per ene. TIC 2 KNIVES. 
rn Wire... cccccoressvanseuse % Beet Topping. 
Conductor Clyde, 9-in. Scimiter Blade, dz. a) 85 
falleable.....--eeeeeeeseeees ee “ian 3 40 

Wr pught Previa yy ak 20 a Cooper's Hoop i ee ee 15% 
Corn 

C so i: riveted, painted eo bt dun alct aad per doz. $1 7 

red...«assoeeeguee per, doz. sj 25 Disston’s 
tle Giant. «5+. + +, $3) Rees 88 

Gate. Woodford........... . 2 25 
See Goods, Bright Wire. Drawing. 

Grass. Portes. Sn oy ae (New List) « 
oe ‘ justa Bu vcesippecccccseseces 
rt ya Nos, 750 1 *o 4 Barton's Carpenters’........... 15 
Germati.. . ssisseabawt per doz. 1 76} Folding Handle............. 25&5% 
GyPSY....-eeeeeeeee * 50 Hay. 

Bammock. American, Sickle paw. . -doz. $10 50 
With plate..csessaes perdos. $0] Canton, Sickle Bdge. 8 25 
With SCrOW. .c<semsua olen hae OT, See en oo o's arn ese ces i 

Iwan’s, Sickle Edg<.... 9 50 

Lambrequin, or Drapery, oar Segsaee Iwan’s, Impv'd Serrated “ 10 00 

Picture... .eeceeeeeees % '% Lightn’ g. olt’s Genuine “ 6 50 

Potato and Manure........++++: 663% Lightning Pattern. . “ 6 00 

Screw. adsworth’s Sp’r oint. “ 
BraSB...c.cscosvocsacsoenevees 85% Hedge. 

(See Goods, Bright Wire.) Challenge........... per doz. $6 00 

Seat SPINE. «sors sveseetcnn per Ib.54« Fie MG bases te 3 75 

incing. 
Con:mon, Single..... i 60 
HOOPS, TUB. Common, Double.... “ 90 
Blastic....... per case of 3 doz. $2 25| Streeter, 4-blade..... Me 1 30 
Streeter, 6-blade..... - 2 00 

HOSE, GARDEN. Putty. 

Coupled.} Common...... per doz. $0 60@1 00 
-~ ft. | Lander’s...... $s 1 40@1 75 

Velvet, 3 ply—}” guar. press . 74c Scraping. 

Eclipse 8 2 anes OO Beech Handl 75@1 00 

Diamond @ . ‘lle eech Handle........ 

Geneva, “ o o PS Beg ree 5 25@6 00 

Iliinois, . ex * 16 ¢ 

KNOBS. 

COTTON COV. RUBBER HOSE. aon , nial @ at 
High Grade-}””-guar. press.400 Ihs.11}¢} Porcelain...........: 90 
Special °° + = H EE as ide aceruiyin SiceR Say = 90 
Leader _ 4 S 100 wd 7 LADDERS 

Common Long. 
USKERS. : 

“a ™ ECs ta) esis wae Oeeirnm 9c@14c 

i wag B E 00 | Extension 

Per doz. fess 00 200 1 75 80 s+ chcwweea wes a tebheiees 14c 

sang des F Step. 

Per st. “38” 40 600 600 10 50 

Nos... :isayecul 2000 3000 oO Common, per ft............-.+.- 74 

Per nee $3 50 9 00 24 50| Common, with Shelf, add 10c. 

Nos..... 59 64 68 Keystone.............++: akan 5c 

Per doz..$2 15 2.15 85 1 45 Dey DOE Bev osc ossn case nes 20c 
Brinkerhoff’s. LANTERNS. 

Per Qf0s é<sstiane Coote waks $14 40 Bull's Eye Police. 

3 -in. Flash Light.. per | doz. " 00 

IRON. 23-in. Regular....... a 50 

See Metals.—First column. ewes Regular....... . 00 
Dietz & Hams’.......... Net prices 

Curli ~—- LEADERS, CATTLE 
urling. 7 $ ‘ 

C.. ..00.508eneu eeu per doz. $0 40/Nos............ 2 3 

. OTT T er en ee o 3 Oe a ee $0 55 0 70 2 75 

Princess............. 70 LEATHER, LACE 

Tholtaa. «o<hiaskeows - PS oo Casio i ascs ve veolbbow ean 334% 
Pinking.« icisxkssabie 7 70 | Sides. 

Plane. Ex. Quality....... per sq. ft. $0 27 

Wood Bast®.i.6.c.ckcseek 20&5% LEATHERS, PUMP. 

“a dos. $11 00 Valve and Plunger.............. 10% 

OCOR ici oxacaees per doz. $1 
Common, polished, per 100 tbs. 3 75 ‘ LIFTERS. 
No. 70 Asbestos Biv eau $1 20 net, | Stove Cover. 
No, 1007.2 © ns. 1 35 net. Coppered....... per gro.1 75@3 65 

c a nical plated...... 5 25 poe Conpared 3 7 

Landay, Norns: 7 Per dos 7 40) Alaska, Nickeled =“ 5 00 

Laundry, No. 2...... = 6 25| Transom. 

Mrs. Pott’s, Ps 6 ks os Fea due do kewes 80% 

No. 50 J, Enterprise, per set, 93 

No. 55 J, “ 54 90 LINES. 
No. ot ° “ 1-00] Chalk. 

No. 5 9 4 96] Twisted in 20-ft. hanks. 

Tailors ‘Sad Basis so ceed per Ib. 5 Nos. 4 8 9 

Tailors’ Geese. ...... 5 Gro.¥1 50 2 %0 2 4s 250 3 00 
Tuyere. —€ in “rw —_ 

Diao shies 3 4 

Single Duck Nest....per doz. $5 25 Per d 25 30¢ 35¢ 41 

Double Duck Nest. . 6 25| Braided in 2 : pee 

Sutton...césduadenee ceach... 2 60 —! x“ _ — 2 3 

Sor doz. “29 25¢ 3le 35c 
JACKS. a , in 100-ft. hanks. .doz. 80c 
Locomotive........ Tete save Clothes. 
Wagon my ose0eeI0% Se. Jute ake ashes per doz. 9 " 
-ft. in ea 0s bain = 
Miller. iio. bigababaneves 50%| 60-ft. isal a aa ot iesinl = ' to 
Oilver, TIED: GUM a cece ness “ 215 
NOW. 655 cakabae tee 0 50-ft. Cotton........ = 1S 
Baths. scisssare --$0 60 $080] 50-ft. Braided Cotton. “ 6 











‘ LINING, STOVE. NAIL PULLERS. 

DIR ee ae pee per crate, 42c} See Pullers. 

NAIL SETS. 
MACHINES. See Sets. 
Boring. Without With 
ss fren vol NETTING POULTRY. 
eee.  . -per doz. $3 00 4 40 | Galvanized before weaving... .80& 

* ing 2 60 4 00 yy after weaving..... 80&15 
ather ioutieng. ALG aS elles crow davis owe 65&5% 
Chicago, Pomeroy... .per doz. $9 0 P 
PRRCOMEOT Sw coe ese 2 06 , NIPPERS. 

hss i Sada oe a 2 00| End Cutting. 
Little "Giant eee 2 3 00 Stubb’s Pattern, Inches. 5 6 
Pony, Pomeroy...... 7 20 Po Sar $4 65 6 75 

Washing. End and Diagonal Cutting. 
en 2S A a 2 = _——_ Side. Inches... 

PRs siliWak obebcreesce fe eee 50 575 
BP Nsctose cece 18 38 neler ; pe 
| ERA Rae om 

ie MAIL BOXES. WOMEOas ci Soe Se ae tees 5545 

© BOXES. NOZZLES. 
MALLETS ye 
Carpenter? : — ee per doz * > 
Fibre Head, Metin per doz. $5 $9 MGM sso cncen 3 00 
oo tae, ° 765 NUTS, HOT P ' 
Round Hickory...... _ 2 = Square Blank. sees 
te.. ws a 
eget. “ 250] Ins to wk Powe af 
Lignumvite... “ 4 75 .. 9§¢ Bc 64c 5ic Sic Se 4 
* Peon Tapped. 
dg enks , Ins. ¢ we 2x 3 $ 8 
As tga Dies. 6 piece os $101 4 Ib..12}c 10$c 8c 7c 63c 64c 60 
See y 
Hickory, Sheet Iron. . me 50 PP se a add jc per Ib. to 
OILERS. 
MATS. 

Door. ey 1 ee ..70% 
National Rigid......... Seetrn Oe... .............. 70% 

— Steel Flexible.......... 334% | Engineers’. 
ve. eS a 
o . Lise taaa wad ey per gro. ” +- _ ee per doz. ‘$2. 0Gs2 25 

fag? A ee ned BAe Machine. 
No. 1 Asbestos Toasters, or 
wire - covered Stove Mats, Common ete ie per doz. $0 58 
Copper Plated Steel. . 1 00 
with handle....... per doz. 1 10 
Malleable Iron...... .60' 
No. 2 Asbestos Toasters, with Japanned 65&75 
ee Core per doz. 60 i ial tea a 
OPENERS 
MATTOCKS. ay ee 12 14 
NN Ok se earn hil dc oleae 70% as per, doz. “$5 30 6 00 
ERY 5 daha bbkk oman es cvneccs 60% Round....... i 3 80 
Can. : 
MAULS. py ra eae Selec es per doz. $1 = 
Bavavctces 

Iron, Ibs.... 10 13 16 18 | Crate. 

Per doz...$4 00 450 525 5 60) WeRB........ 7 “ $75 

Wood Face, Ibs.... 10 12 14 

wees 7 To ee $5 00 5 50 600 OUTFITS, COBBLING. 

Choppers’. 
Lake Super’r & Oregon Pat, 75&5% oe exh on ne ." = 
ae ie = 9 75 
MEASURES. PADLOCKS 
3 pk. 1 pk. } bu. 
Galvanized, doz....$2 25 3 00 3 85 7 SHS ae ee 
Japanned, ry 1 75 2 45 CE he 5 70 
PAILS 

MILLS, COFFEE Come. 

. , oaee 14-qt., without gauge, per d z. $3 20 
peers. Pee De ai, aves awe ed 25% 20-at.., 3 80 
OS SRR OR rere >» SOS Te 20-qt., with gauge....  “ 4 50 
PINS cra baa wxcesne 40-123&24%] Sap. 

10-qt., Galvanized, per 100. . .$20 00 
i at oe eee ees 

MITRE BOXES. 14-qt., éi 7 23 75 

See Boxes. 10-qt.,IC Tin....  “* 11 00 
12-qt., es wire = 15 00 
MOPS. tae ; 17 00 

i. a Daxaiind.<d dieser per doz. $3 15 ~. 'd, qts. 14 16 18 20 

Handled Cotton. Per doz...$3 90 410 500 5 50 
Pounds. 2 1 1} 2 | Water. 

Per dozen. $2. 00 235 265 325 Galvanized.. .qts. 10 12 14 
Per doz..... ..$1 50 165 1 85 
: — Wood. 

MOWERS, LAWN. Cable, 2-Hoop....... per doz. $1 90 

Gladiator—B. B. Cable, 3-Hoop.. ' 2 10 
Ea ies 16 1g 20 | Cedar, 3-Hoop....... ts 315 
= gadadiaaae $6 50 7 25 8 00 Standard, 2-Hoop.... 00 

Stine Ved im 5 Standard, 3-Hoop.... 2 25 
ing Universal—B. B. 
is ois $525 575 600], PANS 
aie 14 16 i eS. nace cccneaeescwees 65% 

SP 350 390 4 25) Fry. 

Little Giant........ oo ae ae a ee 75&10% 

MGA chetedanencenteen 60% 
watts — 

0 rates, . 05 Nos. ; 1 2 3 4 

eee re 20 Per doz.$4 75 575 650 750 

Wire. Neverburn 4 00 450 550 600 
RAs 55 <xdannieceses $ Savory, No. 200....... per doz. $8 40 
PAPE eee 1 83 
eS Serer ee 1 75 — PAPER. 

z uilding. 

Horse Shoe. Ee per 100 Ibs. $1 50 
Puatatlle., «ss 000e-++-++- ++ SESH Tasred......... * 1 60 
REE c is 3.0.0 4. 0'n 6 epth oes emeal 15% Tarred Felt...... e 1 90 
Sennen sy St up wv > so - No. 20, Red Rosin. . . per roll, 35 

OE ae a: ee 0} No. 30, Red Rosin... “ 55 
ae eee 
+ Sand and Emery. 
Clov er Leaf........ per Ib., net, 10$¢ ies wcavns aves low list, 50% 

Picture. SUNN i Sink pits 0 te ivan cance Sle 50% 
Brass Heads...........-...+--25% Wrapping 

Brads WOYTTTTE TTT 859 eae perlb. $3 75 

Parmitnre. .cccccccccccccccscces ec Le Re “ 2 25 
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78 
PARERS. Tinners® PUNCHES. SAWS. 

—_ + RA RORPOIGEETTON Conductors’. "Aticins’ 

ei ne ee ee eee penies Was coerce per dos. $2 $0] Disstonia.)2200220220.0021 3% 
Thi 4 “ hi: ee ee ey . "8 eeereessee . ai 
Renin untain---- O90] PLUMBS AND LEVELS. | ggaine. = So ee 2 

Potato. 40%, | Common . .per,dor. 60c@70c | _Disston’s.. ae | 
Goodsell’s Saratoga, 10} in., dz. 6 50 00d... -e0sereee 72c@84c ae 
Goodsell’s Saratoga, 5 in., dz. 5 50 UTTY 

In Bladders. : 
PICKS POINTS. Strictly pure 
.....per 100 Ibs. 00 

eee ee 75% | Drive Well Points............ 75&5% ” 

Drifting and Poll Picks.......... 70% a RAIL. 

—........... ee POKERS, STOVE. Matchen, 1-ia......<... 3 

Wr't Steel, str’t or bent, per doz. $0 55 Matchless, I}-in.............. 34c 
. Wr't Steel, wood hand’ls 80) Storm King..............0066 4€ 
PINCERS. Nickel Plated, coilhand’ls ‘“ 65 Sliding Door ai 
9 onl “ steel. Painted ated 
MO «os .sbtcous ft. 44c 
Inches. . ‘. 10 POKES, ANIMAL. Bronzed wrought iron... pet ft. ate 
Per doz... $1 “80 240 295 3 Cra: Tack, wr't steel, per doz. $4 50 P 
Blacksmiths TPE PAE A 45. RAKES. 
PE i ckciees ike cucndveneuee 40% POLISH 
Mew 
PINS. biack 3ilk, No. 50, $-gallon, 
Clothes. Btack Stik, 8 per doz. $7 00 50 
ack Silk, No. 60, 6-0z. cans, Mall eee AESOP Peer ee 
Common. . . - perk box of 5 gro. $0 15 per doz. 1 00| 52 alleable Iron, heavy... ...... 0 Hand and he Se as a eae 25% 
£ seRiae aN “ “ 79| Black Silk, No. 70, 1-pt. cans, Ee ome RS KG Ag 35% 
‘ —euee POSL. We. . ciesii ccc $2 20@$2 40 Disston’s No. ae 30% 
Picket. Black Silk, No. 80, ues, Lawn—Wood. Disston'’s Nos. 8, D8,12,76,112, ” 
5-3 per doz. 3 75 D100, and 120 
Fluted, 15-in........ per doz. $101} Brack silk, No. 90, I-gallon "Re per doz. $3 25] Keystone. |” tnew tht).....29 
en S ae per dos. 12.00! Tavn Queen... 22221. : 20) poeta ne 8S 
PMs Serves Ye SURE =: w, hand... _. 
“a per doz...36c@50c| Jumbo, 36 teeth..... 6 00} Our Saw, rip. . 34 4 a3 
PIPE. c G........- 8 sseeee Keyhole—Disston’s.. || , 

Chiiineian ae "  Sic@$i 75 RASPS—See Files. On ys SE 

Standard Gauge Conductor Pipe, mperial........ 1 tated? aah Nerrow Bond pele 

ce Gr saaease 7 lo RAZORS. MRR ba kadsiwiessis.. 50% 
ee ne ee 0% Black Eagle, 1-tb. cans, pr. gr..$15 00 | Bo-ras-ic....... 0.6... cece ee eee 50% SES Shh areaaia 309, 
_ nen Ap nee 28 73&10% | Black Silk— DEMME ss opescscncss venta 50% | One Mam................000000. 40%, 
L. C.-L. to Dealers: — Se OR desi Meekd ive cass ee ee men 30% A PAM ESSE SOE OR US REE So's ee 40% 

. Terms 60 day s: 2% Cash 10 days. —— iy. cans...per doz. 75 We SON os ac 60d ov RG veer 60% Pose. 3 

‘acto hi t lly del aste, }-Ib. cans... vad 00 inka tdtones's oo. .3S% 

ry shipments generally eli vered Lied. 6-94. cons. es 1 00 RAZOR STROPS. 3 2S ee eieeraaaes 304 
Lead. Liquid, 6-oz. cans. . 75 |Star (Honing) Pruning. 5 
, a er Eee 50% “ac 
iS per Ib. 74c }-pt. Air Drying Iron Atkins’; ... 0.0.66. sees ee eee, 30% 
NE eves cccovennan s ite Enamel......... ; 1 25 REGISTERS. Dissvon's.............++6++0. 25% 
Black Jack, 2-Ib. cans. “ 9 25 : Rift. 
Stove. Dixon's Carb. of Iron. “ 5 75 (All Sizes). SEAS oe 50% 
Acme~Tuches...< 5 6 3 Nickel Plate. . 4 50 {opeaned. Bronzed & Plated. -70810% ces pneu POET ee 45% 
ean per jt. es Bic 103c : en ea valet aus 08 C ° 
. olid Brass and Bronze Metal. i610 ommon. . rd 4 50 
Boe ng ne — - ~ POPPERS, CORN. Single Valve (Baseboard and Side- ° Clover leaf...) . 1°": — 
—Sm oe, 
Polished. ...... Lage 15te on mate ee amanda dame ined asa Pe Mee oe SAW BUCKS ——/. 
Planished...... 28 6 DE © NS evn casccccuteness " 3 00 EGISTER FACES. ee Sets. 
Made-up—Inches. 5 6.7 Japanned, Bronzed and Plated, SAW TOOLS—See Tools. 
Smooth........ 7ic 8c 9c POTS, FIRE. 4x6 to 14x14............70&10% SAW FRAMES 
: - Gosh re Tapers, pr. jt. hte Fry «Pa Lambert’s, each aeeee ° 14x14 to 30x42............ 75&10%| Common, plain..... -per doz. $1! 25 
7 to 6 in. Planished Tapers.....45¢ |Gem...............each,$6 75@8 50| Heavy Round Gratings. --....... 13% ooeeotw dl glilldhl 
Yale Patent Lock Pipe—Stove. aaron Solid Brass or Bronze Metal.. 408108 en SCALES 
5” 6% 71 76" R. , Pelouze. 40& 10% 
bite AES ion Dette. RIN GS. eee eee eeee eeeeeeee 0 

Battle Axe, Blue.. 7 4 94 10} _ eye % 

Can't Slip, “|. 7} 8$ 10 11 ; DES. Suenwsowoue 2}-in. 3-in. SLOOK. we eeereesereeeee cess S0% 

Peericss, “ "of 8h 10 11 PRESSES, FRUIT AND JELLY. — na ‘aie ies .$1 60 $2 00 SCISSORS 

Duplex, “" 16 Enterprise M facturi re” ea’s Improved Self- . 

Ye Rus, a8 8S aaa a gerietcing copper, doz. 200... Pees. fergie i etaeee ea 60% 

ved 2 5 _ eel, per doz......... 

G ela ag +4 4 + +: PRIMERS. Nickel plated......... 1 35 < Grai SCOOPS. 
et eceetalh ete om: ntl coint See Ammunition. and Ringers—Hog. fee me “ a .9 

for grooved, Ic; toute lic. Contin Blair's Rings. ...... -per doz $0 58 ae ‘Hareahes.: & _ 00 

made-up pipe extra. PRUNERS aos, a pee'psiere a 2 Saw Paden oe 

a . n BB. cc cece 
conse Iron Gas Pipe: en's Pole. . ion per doz. be Pr4 Brown’s Ringers amas om 80 | Box SCRAPERS. 
5 enry’s Improved..... ** 75&1 Ch Ri * 

{es i- Glin. ow 60. 1083% Water's Improved...... a 80% Wiehe. bee “ $0 Triangular ........ per doz. $4 00 

fin. to” 6-in. , black. | | 70% ee s> 55 | Cabinet. 

7-in. to 12-in., black....  “* 62 J J Se Cast Steel........ doz. 60c@75 
fis.. aie hore “ 7367 Cork. PULLERS. Perfect Ringers...... « 1.20 a Makan = 
_ galvanized. . so 50% Wolverine Rings..... <a 1 40 | Road. 

-in. to 6-in., +» gal an'd “ 574% RAE ricer each, $3 10} Wolverine Ringers... “ 80 Cubic ft...... 7 5 3 

Pisco rsansgaiana, ™SAQgg) Bhi ooo TD 40) erat Jor Without‘ cit4'00 3 35 3 8 

woeeee ees ere sic deaeaehoe igi 
Nail. 
‘ Key. . 
PLANES. Giant... ............ per doz. 10 80) “Split, round......... per doz. $0 17 —e — 
Giant Pattern....... 9 00 . “ ee errr. oss, $6 50 
Sargent Iron Bench 60%, b Split, square......... 32 > ‘o-oo ~ 
ee ee eee ees han eee N 0 aS 0 oss renee ss 9 00 Ball, round.......... “ 40 Se err 6 75 
y NCH... ... ++ 0000 NGS! rece _Giant.......... a 40 
RIVETS. SCREWS. 
PLATES, TIN. PULLEYS. wg 408&10% ce ee a 
Re ° rer ; 
See Metals in Column 1. Awning—Jap'd................. 60% Cannaned a ts 60&10&5%, ‘ $3 673 4 20 5 25 
Clothes Line.............+-+. POT Et ROUND es oc oc ducen's vicky cavnnel 70% Pah non mig rs by * ae 3 674 
PLIERS. Fe ened, 5 n per. doz. " 75 Sioned Clinch... 2... pe 34 Pocetse Hand Rail... eee e vee : “70 
Tt ORs cee tied Clinch........ a | AEOME INGI. wee eee nnnne 4 
Giant, Button’s—80% off list. Wood Wheel, 6-19... 1 80/7, — $2; gebabiemitceg mee "Coach — ail sizes, gim let 
; Wood Wheel, 6-ii'., pass knot, ang ; °c oe, Oe / 

in —-—. . ~~ eee ee per dos. 2 55 Nos. 1 and 2 assorted sizes, doz. 45c ae 75&10% 
ee ee 30% | Hot House—Jap'd........... S08 10% RIVET SETS. a mete 
OS rae eee 50% ee 3 See Sets. a i a a 

2, ar > Zoe 

Upper End and Diagonal Cutting Sash - 7“ Cotton. or soMiguar Be ee 
eS Se eee ae 0% Pantin.«:...«<c.« doz. 3, 5-16 in. Com. on reels. per Jb. + c r : 25 
Utica Drop Forge & Tool Co. Na Common-Sense, 2-in. ii — + 3, 5-16 in, Com. in coils... a x P. H. Bright........... 87}&5&2 

Bei Empire Pattern, in.“ Sl fitinlieioodks.. “ons My Ht Japa as ane one appasa2s 

cing. re Ka 20 | Sisal. e-em ii dellaadetaabehs ae 

Black Bull......... per doz. $8 25| Steel............... 25 ok a. OEE EP oT llc : 7] en Ta ee i FNS? 

eS Choice. .... ne : = om es com Grade, rates, per tb... 10}c R. H. Nickel Plated... 2°97 7§&5&25 
Micsesme yee 3 ure Manila. 

Flat ond Round Nose. ie, Sieckenes Giada, sdica? "Vela von eum a 3 00 
Bernard’s...........-.0..000. 30% | Each.....$1 00 115 130 170 ; a> <9 =! 
pommen.. 5 ai ae Rea ee - Spray. RULES Clover Leaf Dutchman. “ ~ 50 
a nens sso enon resnanssndy - Blizzard............ por Bon, 16 OP emo... . 2... sc aceme cues Nets | Honest Dutchman..... « ot 

ARON. erence eee neeeeenes 0 jrezene, a ot oe < we LE > Aer Ee ee ea o INGE 1 Be VO BG. .065 ceccsee “ 7 30 
= on one, copper...... * 6 75 

Gas.—Inches 7 8 RO (RS “ 9 00 SASH WEIGHTS. SHAVING SE7S. 

Per doz...$3 00 350 450 5 50 Little a each 2 25 | See Weights. Smith & Hemenway-.....--... ~-60% 
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We common..... 
Squ common....- 
Octagon, common 
No. 5, § quare ease 
( t, knurled.. 

Rivet 
Farmers’. +ecesecees 
Tir 

Ser i Pattern...... 
Ce on Levef...++- 
Disston’s Monarch... 
Disston’s X-Cut....- 
et AN. cece cvccsese 
Nash 's Hand. «+466 
Nash s X- CBbiccveces 


Diam nd 
Smith & oopannhae ee oe 
SHAVES, SPOKE. 
Jron....+eseeee: per | do, $1 1 
Wood......+s+++ 
Gtanley’S....seeeeecereeeeevcees 
Pa el's . We er ee 
SHEARS 
ng. 

eee No. 1. sc0ed 

Buckeye, NO. Bs 0 008% 


California Pat., 9-in. 


California Pat., 10-in. 


Draw Cut, No. 3.. 
Draw Cut, No. 4.. 
Henry's Pat 0 


Oi 
ccchgars .$1 40 210 230 
per d 


Sta 
Sheep— No. BBA. 


Inches... .ceses 6 
Reg. Grip seeeee $11 
Nar. Grip., doz. 11 


Star 
Tinners'—See Snips. 


SHEAVES, SLIDING DOOR. 


Common. 


Inches. +00 <os8 3 4 

Por at... sasceem $0 60 075 
Aatfeld’s. ’ 

Per et0iksaweand $0 90 


SHELLS—See Ammunition. 
SHELLERS, CORN. 


SHIELDS. 
Expansion Bolt Shields. ... 
SHOES. 
COMGUCLOT...ecceeecesvess 
SHOT—See Ammunition. 
SHOVELS AND SPADES. 


oal. 
No. .  eaoneaei PE 


No. 


National. . 

Buckeye. 

Mohawk... “ 
Drain. 


“ 


Iwan’s Perfection............. 


Railroad, etc. 


Black Diamond...... 
Crescent. ost een<exd 


SUE acs cecudinon sau 


Ames’, new list..... 


Snow. 


Per 408. «0s ceewues ..-$1 65@$9 00 


Alaska Steel. 


D-Heegiscvvcsadee 


SINKS. 


Patntiiss cto csi sacveake 
Enameled, White.......... 


Cast Iron. 


Wrought Steel. 


Painted, new list........ 

SLEDGES—See Hammers. 
SNAPS, HARNESS. 

Cham@leas. cos dk eas cane v5 


German i a err 3 
Judd's PRG. oka cdisc ccedaed 


SNATHS. 
D ouble Ring, Bush..... 
she... 


Patent Loop, Bu 
Patent Loop, Grass.. 


SNIPS, TINNERS’. 


Clover Lib iccc8 ics tate Gchatetel 
N RCIONE 5.4 Ss amen Sotaete s 00 


SOLDER—See Metals. 
SPRINGS, DOOR. 


1 
Per doz..... 30c 


tance, 


r r doz. . light, $1 15; 


Per doz...light, 90c; heavy, 
eg a eros r doz. 
Warner's Now 222272 Pty 

Por G08. césecve.s0 cee 








TAPES, MEASURING. 


(Ada, a ales: $3.50 per ong bes: Raves o dinwedapecsaun 


eee ee eee ee ee 


tt eee ewww ee ereee 
Oe eee eeeseeesereseeesevees Nr age | LUKIN § Dteel..........en0cccece 


TEE BEVELS—See Bevels. 


SQUEEZERS, LEMON. THERMOMETERS. 


Porcelain Lined, Wood.. 
Boss, malleable i iron. 
Iron Frame, porc’n bowl 
Iron Frame, glass bowl.. 
Little Giant, tin’d iron. 


PORN ee 
N 


Drum, nickel plated.... 
Cow—See “Chains.” 


Nebo eh 
S$S3aSS8 





Disston’s Universal 


Fence—less than carload. 


per 100 tbs. $2 00 Smith & Hemenway 
oe 30 


Wrought Staples, 


— 
NoQAe ean 
S$ S88xsusssa 


Sure Catch Mouse..... 


Brade’ ee err i5&5 
30 


ge 


Full Ironed...... 


Gem Corundum......° 
Green Mountain 


Nos 
Per doz.. ‘00 600 700 9 50 


STOPS, BENCH. 


pot a BAS wcee 


Neverbreak, hollow bek, bik. $15 575 STOPPERS, FLUE. 


9 45 10 80 13 50 


Gem, fiat, painted... ... 
Gem, cor'd, decorated. 


Skinner’s Common Sense 
STOVE PIPE—See pipe. 


STOVE BOARDS—See Boards. 
STOVE POLISH—See Polish. 


3-ply Cotton ee 


mp, }-tb. balls 
.per doz. prs., $1 80 ngie Hemp +> bg 
60@7 0 ‘ ‘ 


SFP 


1-Ib balls.. Wake gaeaeees 


agging 
Star Lever.......... = ay. “B" i in hanks 
Canton Tackle Block. 


Silver Finsh, in hanks... . 


Tee eee eee eee ee 


Tee eee ee eee eee eee 


TerTr Tere eee eee eee eee ee 


Phcenix, Oval — 


Parker's Parallel 


Parker’s Swivel Base 
Parker’ s Re-inforced. 














WARE, 


Stove Hollow Ware. 


Plain or Unground............ 5 
OS See 45 
Enameled Ware.............. 334 
ES BNI pia o discs cece 60&5% 


Country Hoilow Ware, per 100 tbs. $3 00 
White Enameled Ware. 


Maslin Kettles............ 60&10% 
Neverbreak Flat and Round 
Bottom Kettles........... 60&5% 

Covered Ware. 

Tin’d and Turn’d..... ...-35&10 

REP Ary Boy 45&10% 
Glue Pots. 

Nok. ok daa: salt sin inf ens caer 25 

IE pia cha Sided eure 010:d5ca 30% 
Enameled. 


Cherry Blossom and Chrysolite.50% 
WASH BOARDS—See Boards. 
WASHERS. 


Standerd O. G. cast iron... .per tb. 2} 
Wrought iron in bulk, per tb.: 
4 


In. 3 
9c 64ce Sc Se 4c 4$c ate 


ws 2 a ash in 5- se boxes, per fb.: 


10c 7c Ge Ste Sc 5c tho 


WEDGES. 
Se en per + $0 30 
ashe: 5 4k a re tb. 1 
a og ee 3 ot 
WEANERS. 
Calf. 
Fuller’s, per doz.. 2 00 to $2 50 
Tyler's Safety, per doz. 1 85to 2 40 
Carroll’s, per doz..... 3 00 tu 3 75 
Hoosier, per doz..... 3 50to 4 60 
Shaw Perfected...... 3 00 to 3 75 
WEIGHTS. 
rr per fb. 2$c 
Sash—f.o.b. Chicago....per ton, 23 00 
WHEEL RROWS. 
Common Railroad......per doz. 17 00 
Heavy Railroad........ = 24 00 
Panama Steel Tray..... “9 39 00 
Klondike Steel Tray.... . 28 00 
WHEELS. 
ER 70& 10&5 
in ea rele Ni a dw Bia Ble, 75&5% 
Well. Ins... 8 10 12 1 
Per doz..$3 00 420 540 15 OC 
WIRE. 
Barbed Painted. Galv’d 


Carloads, per 100 tbs. $1 83 $2 23 
Less than car = 1 95 2 35 


Brass. 
Bi iin < casas dando dene 20% 
In 1-tb. spools, new list........ 50% 
Broom—Tinned. .60& 10&10&10% 
Cable—Same price as Barbed Wire. , 
Copper. 
DER t cn sits sow on «<8 oacxe 20 
1-Ib. spools, new list........ 50&10% 
Fence—Smooth 


Nos. 6 to 9, Kn’ eal’d pr 100 Ibs. "= = 
Nos. 6 to 9, Galv’d, 


Hair—New List................ phn 

Market 
Bright, fe 75&5 
Bright, broken bdles........... 70 
Coppered, full bdles........... 70 
Coppered, broken bdles.. — 
Tinned, full bdles........... 
Tinned, broken bdles....... 65810 

© | Picture—In coils....... ah ai 


In 5-Ib. spools.......perlb..... 


WRENCHES. 
Acme Standard.............. 50&10% 
NS eee eee 90c net 
BS TORI sion kc cs ctcnsvecns 50 
SS arr ee 75&5 
Ellis Adjustable... 25% 
ee re per Ib. 08¢ 
2 re ** 08c 
III sc a. dh en atts d'0,% 24 75&10% 


Bemis & Call's: 


a ae S, 40&5%; Adjustable 8 


—_ 0&5%; Briggs’ Pattern, 
40%; Combination Bright. . .50% 
Steel Handle N OT ete 50&5% 
Combination Diack. : --- -50&5S% 
Merrick Pattern... ......... 50&5% 
Double End Adj. S......... 40&5% 
WRINGERS, 
No. 500, Royal ........ per doz. 33 00 
No. 350, Universal ..... a 29 00 
No. 300, Novelty ...... = 29 00 
No. 310, Keystone..... " 29 00 
No. 100, Rival ........ = 25 00 
No. 380E, Universal.... ‘* 34 00 
No. 790, Guarantee .... 45 38 00 
No. 770, Bicycle...... = 34 00 
No. 110, Guarantee. ... me 33 00 
No. 110, Domestic. .... = 29 00 
No. 110, Brighton...... es 25 00 
No. 740, Bicycle....... iy 34 008 
No. 22, Guarantee.... “™ 33 08 
No. 22, Domestic..... rr 29 08 
No. 22, Pioneer....... pes 25 6e 
No. 2,Superb....... 2% 23% 
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ADVERTISERS’ INDEX 


ALPHABETICAL LIST 


American Bell and Fdy. Co......... ll 
American Furnace Co.............+ ll 
American Sheet and Tin Plate Co.... 86 
American Steel & Wire Co........... 92 

4 Barb Wire. 
American Wringer Co.............+. 92 American Steel & Wire o.. 
RI Gs ks inn pace odtnsnto’acs 12 Chicago, 111, 
Bemis & Call Hdw. & Tool Co....... 1 
oo ee ee 95 
DGUE BEE. OO... wccccccccccccccces 87 
DartOeh BOO... cs ccc ccccccccccecccs 88 a 
Black Silk Stove Polish Wks......... 17 Boiler Graphite. 
Boynton Furnace Co..........+.... 7| Dixon Crucible Co., Joseph, 





CLASSIFIED INDEX 


Automobile Accessories. 
Weiland, Chas., New York, N. Y. 


Jersey City, N. J. 





Burglar Proof Lock Co............-- 94 

Champion Stove Co.............06+ 6 Boilers—Steam. 

Clark-Smith Hardware Co........... 86} Boynton Furnace Co. Chicago, Ill. 

Clark & Co., Ged. M.....--eeeeeses 5|Schwab & Sons Co., R. J., 

Clayton & Lambert Mfg. Co......... 89 Milwaukee, Wis. 

Cleveland Castings Pattern Co...... 19|XXth Century Heating & Vent. Co. 

Clipper Lawn Mower Co.........++. 83 Akron, 6. 

Cooper Oven Thermometer Co....... 19 

Cope Pattern Works, Geo. W........ 19 

Corbin Screw Corporation.......... 93 

Cortright Metal Roofing Co......... 85 Boiler Handles. 

Dangler Stove Co......-..++++++0+s 4/Berger Bros. Co., Philadelphia, Pa. 

Danville Stove & Mig. Co........... 7 

Delta File WorkS.......---seesse0+ 93 

Dieckmann Co., F......----eseeeee 84 

Diener Mfg. Co., Geo. W...........- 94 

Dixon Crucible Co., Jos............ 83 Brass and Copper. 

Double Blast Mfg. Co........+++0+. 89} Hussey & Co., C. G., Pittsburgh, Pa. 
Dreis & Krump Mfg. Co.........++- 88 

Forest City Fdy. & Mig. Co......... 8 

Friedley-Voshardt Co......+...-+0++ 87 

Fuller, Otis Li... sccccccccccccccsee 88 Carpenters’ Tools, 

Furnace Supply & Mfg. Co.......... 17] North Bros. Mfg. Co., 

Gardiner & CO. .0.0 cccccccscccccces 93 Philadelphia, Pa. 
Gerock Bros. Mig. Co........++.0+. 95/Smith & Hemenway Co., 

Globe Ventilator Co......-......-++ 87 New York, N. Y. 
Hanson & Van Winkle Co........... 15} Vaughan & Bushnell Mfg. Co., 
Harrington & King Perforating Co... 87 Chicago, Il. 
Haynes-Langenberg Mfg. Co........ 2 

Blemp & CO..... cccccccccccccccces 19 

Henry Furnace Co., T. E........... 12 

Blassey & Oo. C.G.....5..s000.00% 87 Ceilings. 

Ideal Sad Iron Mfg. Co............. 91] Berger Mfg. Co., Canton, 0. 
Inland Steel Co.........-+-eeeceees 86 | Friedley-Voshardt Co. Chicago, Ill. 
Keenedge Co. .......-ssecccccccees 83] Wheeling Corrugating Co., 

Kelsey Heating Co.........-....++: 2 Wheeling, W. Va. 
Kimball Bros. Co.........-.+++e05 83 

Kirk-Latty Mfg. Co.......-sssee0.5 17 

Leiman Bros... .......ccescscccces 95 

Lennox Furnace Co........-.++++6+ 10 Chains. 

Revell BERS. Od. oc ccccccccscvscvees 92 Bridgeport Chain Co., 

Lufkin Rule Co. ......--.--sesee0. 94 Bridgeport, Conn. 
Massillon Rolling Mill Co........... 86]Corbin Screw Corporation, 

SE TI, 5c icr2 cuocsen ans 92 New Britain, Conn. 
Meyer Furnace Co.............ee0. 9 

Moyer & Bre. Co... B. .....sccccvecs 14 

Meyers Mfg. Co., Fred J............ 93 

Michigan Safety Furnace Pipe Co.... 14 Chimney Caps. 
Moescbl-Edwards Corrugating Co... 95 Berger Mfg. Co., Canton, 0. 
Monroe Fdy. & Furnace Ce......... 11 Standard Ventilator Co., 

Morris Fdy. Co., John B...........% 19 Lewisburg, Pa. 
DOS OB., We Mies 5 sv ccecencteves 85 

Munsell Co., Eugene.............6. 19 

National School of Pattern Drafting... 83 

Niagara Machine & Tool Works..... 88 , 

Nickel Plate Stove Polish Co........ 19 Conductor Pipe, 

North Bros. Mfg. Co.....-...0..00% 94| Berger Bros. Co., Philadelphia, Pa. 
Oakland Foundry Co..............- 29|Clark, Smith Hdw. Co., Peoria, Ill. 
Parker Bupply Co........ 2.00.00. 16| Dieckmann Co., F., Cincinnati, O. 
Peabody & Co., H. W............05 89] Friedley-Voshardt Co., Chicago, III. 
mt See a err 82] Wheeling Corrugating Co., 

Quality Stove & Range Co.......... 6 Wheeling, W. Va. 
Quincy Pattern Co..............5. 19 

PITS Gi a cc vccccccestedzs 5-89 

Robinson Furnace Co...........-.. 13 
Rock Island Register Co............ 3 Cornices. 
Scheible-Moncrief Heater Co........ 11} Berger Mfg. Co., Canton, 0. 
Schwab & Sons Co, R. J............. 12 Friedley-Voshardt Co., Chicago, Ill, 
Bamith, CHAS... .cccccccccccscesces 19 
eRe C05 GRD: < 0:0 6 doc scezscecese 8 

Smith & Hemenway Co............. 94 

Standard Ventilator Co............ 87 Cornice Brakes. 
Sullivan-Geiger Co.............506 85 Bertsch & Co., Cambridge City, Ind. 
RO Tis BOOS cnccccctecnsnevess 85 Dreis & Krump Mfg. Co. 
Symonds Register Co.............. 7 . Chicago, I. 
Toledo Electric Welder Co......... 15 Niagara Machine & Tool Works, 
Tuttle & Bailey Mfg. Co............ 16 Buffalo, N. Y. 
XXth Century Heating & Vent.Co.. 6 
Vaughan & Bushnell Mfg. Co........ 88 
Vedder Pattern Works............. 19 
Waget, C. DOWN... on0ciskccccccc 88 Crayons—Lumber. 
Walworth Run Foundry Co......... 13 Dixon Crucible Co., Joseph 
NS 5 i'0-50 55s oe cuwesence 91 Jersey City, N. J. 
WS Gg Mic cdc ccccccccésccce 88 
Wr POEROOD. 0 onnsin ch encnedcic 19 
Wheeling Corrugating Co........... 95 
ee ee 9 Crimping Machines, 
Ee ee 17) Bertsch & Co., Cambridge City, Ind 
: Se eee ee Niagara Machine & Tool Works, 
Youngstown Furnace Co............ 13 Buffalo, N. Y. 





Cutlery. 
Smith & Hemenway Co., 
New York, N. Y. 


Cut-offe—Rain Water, 
Berger Mfg. Co., Canton, O. 
Sullivan-Geiger Co., Indianapolis, Ind. 


Dampers. 
Parker Supply Co., New York, N. Y. 


Disinfectant. 


Gardner & Co., Joliet, Il, 


Drills, 


Smith & Hemenway Co., 
New York, N. Y. 


Eaves Trough, 
Berger Bros. Co., Philadelphia, Pa. 
Dieckmann Co., F., Cincinnati, O. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Elbows—Conductor Pipe. 
Berger Mfg. Co., Canton, 0. 
Dieckmann Co., F., Cincinnati, O. 


Electro Platers’ Supplies, 


Hanson & Van Winkle Co., 
Chicago, Ill. 


Elevators, 
Kimball Bros. Co., Council Bluffs, Ia. 


Fencing—Wire. 
American Steel & Wire Co., 
Chicago, Ill. 


Files, 
Delta File Works, Philadelphia, Pa. 


Flanges—Register. 
Tuttle & Bailey Mfg. Co., 
New York, N. Y. 


Furnace Chains, 


Bridgeport Chain Co., 
Bridgeport, Conn. 


Corbin Screw Corporation, 
New Britain, Conn. 


Furnaces—Hot Air, 


American Bell & Fdy Co., 
Northville, Mich. 


American Furnace Co., 
St. Louis, Mo. 


Art Stove Co., Detroit, Mich. 
Boynton Furnace Co., Chicago, Ill. 


Danville Stove & Mfg. Co., 
Danville, Pa, 


Forest City Fdy. & Mfg. Co., 
Cleveland, O. 
Haynes-Langenberg Mfg. Co., 
St. Louis, Mo. 
Henry Furnace Co., T. E., 
Cleveland, 0. 
Kelsey Heating Co., Syracuse, N. Y. 


Lennox Furnace Co., 
Marshalltown, Iowa. 


Meyer Furnace Co., Peoria. Ill. 


Monroe Fdy. & Furn. Co., 
Monroe, Mich. 


Oakland Fdy. Co., Belleville, Ill. 
Robinson Furnace Co., Chicago, Il. 


Scheible-Moncrief Heater Co., 
Cleveland, O. 


Schwab & Sons Co., R. J., 
Milwaukee, Wis. 


Smith, Chas., Chicago, Ill. 
Smith Co., Chas., Chicago, Ill. 


XXth Century Heating & Vent. Co., 
Akron, 0. 
Wise Furnace Co., Akron, 0O. 


Wrought Iron Range Co., 
St. Louis, Mo. 


Youngstown Furnace Co., 


Furnace Pipe and Fittings. 
Meyer & Bro. Co., F., Peoria, Ill. 
Michigan Safety Furnace Pipe Co., 








Smith & ———, Co., 


Furnace Rings. 
Furnace Supply & Mfg. Co., 
Clevele: 
Walworth Run Foundry Co., 
Cleve! 0 


S 


Furnaces—Soldering, 
Clayton & Lambert ~ Co., 
troit, 


Diener Mfg. Co., Geo. W., 
Chicago, 11), 
Double Blast Mfg. Co., 
North Chicag: 1)). 
Peabody & Co., a w.. 


Ringen Stove Co., 







Furnace Repairs. 
Brauer Supply Co., A. G., 
St. Louis, Mo. 
Morris Fdy. Co., John B., 
Cincinnati, © 


Galvanizing—Cold. 


Hanson & Van Winkle Co., 
Chicag 


Garden Tools. 
Clipper Lawn Mower Co., Dixor 


Hardware Jobbers. 
Bullard & Gormley Co., Chicago, [!). 
Clark, Smith Hdw. Co., Peoria, I1l, 


Hardware Specialties. 
Bemis & Call Hdw. & Tool Co., 
: Springfield, Mass 
Burglar Proof Lock Co., 
New York, N. Y. 


Diener Mfg. Co., Geo. W., 


Chicago, | 
Lufkin Rule Co., Saginaw, Micb 


North Bros. Mfg. Co., 
Philadelphia, Pa 


Smith & Hemenway Co., 
New York, N. Y 


Weiland, Chas., New York, N. Y 


Heaters—Water. 
Smith Co., Chas., Chicago, [1 


Ice Cream Freezers. 


North Bros. Mfg. Co., 
Philadelphia, Pa 


Iron Enamel, 


Black Silk Stove Polish Works, 
Sterling, 11! 


Nickel Plate Stove Polish Co., 
Chicago, 11! 


Kitchen Utensils, 


Meyers Mfg. Co., Fred J., 
Hamilton, 0 


Lawn Mowers. 
Clipper Lawn Mower Co., Dixon, I) 


Linemen’s Tools. 


4 


ew York, N. 


Locks—Burglar Proof, 


Youngstown, 0.| Burglar Proof Lock Co., 


New York, N. Y. 


Lubricants—Graphite, 


Joseph Dixon Crucible Co., 


Jersey City N. J 





Detroit, Mich. 


ew York, Y. 
St. Louis. Mo, 











i] 





















Bertsch & Co., Cambridge City, Ind. 
‘agara Machine & Tool Works, 
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y—Buffing and Polishing. 


e V Winkle Co., 
on Chicago, Tl. 


hines—Electric Welding, 
vary aw 
Blecttle neinnati, 0. 


Metal—Perforated. 


Pertocating Cs: 
cton & King Chicago, ate 


Metal Polish. 


" s lish Works, 
Black Silk Stove Po Starting, Ill. 


Nickel Polish Co., 
N Plate Stove Po a ml. 


Metal Shingles. e 

r Mfg. Co., ame . 
1 Roofing 

gut Hieta oant aciphte, Pa. 


i ee. atin, Co., 
Wheeling Corrug: wh eeling, W. Va. 


Mica. 


sai oo A. Gur 
auer Supply Co. St.’ Louis, Mo. 


Chicago, Ill. 


Munsell Co., Eugene, 


Miters. 
Berger Mfg. Co., Canton, 0. 
Friedley-Voshardt Co., Chicago, Ill. 


Ornaments--Sheet Metal. 
Berger Mfg. Co., Canton, 0. 
Friedley-Voshardt Co., Chicago, Ill. 


5 | y Mt . Co., 
Gerock Bros. z St. Louis, Mo. 


Paint—Silica—Graphite. 


Crucible Co., Jos., 
Dixon Cru Yernay City, N. J 


Polish. 


slack Silk Stove Polish Wks., 
™ Sterling, Ill. 


Polishing Materials, 


Hanson & Van Winkle Co., 
Chicago, Ill. 


Pumps—Vacuum., 
Leiman Bros., New York, N. Y. 


Punches. 
Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Weiss & Co., H., New York, N. ¥ 


Rasps. 
Delta File Works, Philadelphia, Pa. 


Smith & amen. Co., 
ew York, N. Y. 


Registers. 


irnace Supply & Mfg. Co. 
Cleveland, 0. 


ck Island Register Co. 
Rock Island, Ill. 


ymonds Register Co., St. Louis, Mo. 


ittle & Bailey Mfg. Co., 
New York, N. Y. 


den Ventilator Co., 
East Palestine, 0. 


Roasters, 


Vheeling Corregatiog Os 
eel ing, W. Va. 


Rolls—Forming. 





Roofing—lIron and Steel, 
American Sheet & 7% P a: Co., 


ttsburgh, Pa. 

Berger Mfg. Co., Canton, O. 
Cortright Metal Roofing Co., 

Philadelphia, Pa. 

Friedley-Voshardt Co., Chicago, Ill. 

Inland Steel Co., Chicago, Ill. 


Sykes Company, The, Chicago, Ill. 


pane Conree ee ine W. Va 


Rope—Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Rules. 


Lufkin Rule Co., Saginaw, Mich. 


Sad Irons—Self Heating. 


Ideal Sad Iron Mfg. Co., 
Cleveland, O. 


Saws. 


Smith & cements &- 


w York, N. ¥. 


Schools—Sheet Metal Pattern 
Drafting 


National School of Sheet Metal Pat- 
tern Drafting, St. Louis, Mo. 


Screens—Perforated Metal. 


Harrington & King Portesating Co. at 
Chicago, 


Screw Drivers. 


th Bros. Mfg. Co. 
_ “ Philadelphia Pa. 


Screws—Sheet Metal. 
Parker Supply Co., New York, N. ¥. 


Sharpening—Safety Razor Blades. 
Keenedge Co., Chicago, Ill. 


Shears—Slitting. 


Wagner, C. DeWitt 


Cedar Rapids, Iowa. 


Sheet Metal Tools. 

Bertsch & Co., Cambridge oy. Ind. 
Fuller, Otis ; a Gosh Ind, 
Niagara Machine & Tool ‘Wenn, 


Buffalo, N. 
Vaughan & Bushnell Mtg. Co., 
Chicago, Ill. 
Wagner, C. DeWitt, 


Cedar Rapids, Iowa. 
Weiss & Co., H., New York, N. Y. 


Sheets—Black and Galvanized. 


A jean Sheet & Tin Plate Oo., 
gn Pittsburgh, Pa. 


Inland Steel Co., Chicago, Ill. 


Massillon Rolling Mill Co., 
a Massillon, Ohio. 


Sykes Company, The, Chicago, Il. 


Wheelin Corngnts Co., 
. Wheeling, W. Va. 


Sheets—Deep Drawing Stock. 


Massillon Rolling Mill Co. 


Massillon, Ohio. 


Sheets—Pickled and Cold Rolled. 


Massillon Rolling Mill Co. 
Massillon, Ohice 


Sheets—Planished. 
Sykes Company, The, Chicago, Ill. 


Sheets—Vismera, 
Inland Steel Co., Chicago, Il. 


Sheets—Polished. 


illon Rolling Mill Co. 
se . ssillon, Ohio. 








Sifters—Ash. 
Diener Mfg. Co., Geo, W.. 


Sifters—Flour. 
Meyers Mfg. Co., Fred J. 


Skylights. 
Berger Mfg. Co., 


Skylight Gearing. 
Weiss & Co., H., 


Slating Nails. 


Snips—Tinners. 


Niagara Machine & Tool Works, 
Buffalo, 


Statuary. 
Friedley-Voshardt Co., 


Stoves and Ranges, 
Art Stove Co., 
Champion Stove Co., 
Clark & Co., Geo. M., 
Dangler Stove Co., 
Danville Stove & Mfg. Co 


Quality Stove & Range Co. 


Ringen Stove Co., 
Wrought Iron Range Co., 


Stove Bolts, Rods and Rivets. 
Corbin Screw Corporation, 


Kirk-Latty Mfg. Co., 


Stove Patterns, 
Cleveland Castings Pattern Co., 


Cope Pattern Works, Geo. 


Stove Pipe and Fittings. 
Hemp & Co. St. Louis, Mo. 


Stove Polish. 


Black Silk Stove Polish Works, 
Sterling, Ill. 


Brauer Supply Co., A. G., 
St. Louis, Mo. 


Dixon Crucible Co., Jos., 
Jersey City, N. J. 


Nickel Plate Stove Polish Co., 
Chicago, Ill. 


Stove Repairs. 


Brauer Supply Co., A. G., 
oe Louis, Mo. 


Morris Fdy. Co., John 
Cincinnati, 0. 


Stove Trimmings. 
Kirk-Latty Mfg. Co., Cleveland, 0. 


Tapes. 


Lufkin Rule Co.. Saginaw, Mich. 


Thermometers—Oven. 


Cooper Oven Thermometer Co., 
Pequabuck, Conn. 


Tin—Perforated, 
Harrington & King Perforating Co., 
mere Chicage, Il. 








Buffalo, N. Y. 





Chicago, Ill. 


Hamilton, 0. 


Canton, 0. 


New York, N. Y. 


Hussey & Co., C. G., Pittsburgh, Pa. 


N. . 


Chicago, Ill. 
Gerock Bros. Mfg. Co.. St. Louis, Mo. 


Detroit, Mich. 
Cleveland, 0. 
Chicago, Ill. 
Cleveland, 0. 


Danville, Pa. 


Belleville, Ill. 
St. Louis, Mo. 


St. Louis, Mo. 


New Britain, Conn. 
Cleveland, O. 


ei 0. 


Detroit, Mich. 


Quincy Pattern Works, Quincy, Ill. 
Vedder Pattern Works, ‘Troy, N. Y. 
Weller Pattern Co., Quincy, Ill, 


Tinsmiths’ Tools, 
Bertsch & Co., Cambridge City, Ind. 
Dreis & Krump Mfg. Co., 
Chicago, Il. 
Fuller, Otis L., Goshen, Ind. 
Niagara Machine & Tool Works, 

Buffalo, N. Y. 


Weiss & Co., H., New York. N. Y. 


Tinplate, 
American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 
Carnahan Tin Plate & Sheet Co., 
Canton, O. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Torches. 
Clayton & Lambert Mfg. Co., 
Detroit, 
Diener Mfg. Co., Geo. W., 
Chicago, Ill. 


Mich. 


Double Blast Mfg. Co., 
North Chicago, Ill. 
Peabody & Co., H. W., 

New York, N. Y. 


Ventilators, 
Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, O. 


Globe Ventilator Co., 
Standard Ventilator Co., 
Lewisburg, Pa. 


Troy, N. Y. 


Washing Machines. 


Maytag Co., The, Newton, Iowa. 


Wire. 
American Steel & Wire Cc., 
Chicago, Ill. 


Wrenches, 
Bemis & Call Hdw. & Tool Co., 
Springfield, Mass. 


Wringers—Clothes, 
American Wringer Co., 
New York, N. Y. 


Lovell Mfg. Co., Erie, Pa, 





q ADVERTISING is 
to-day the mightiest 
factor in the business 
world. It is an evolu- 
tion of modern indus- 
trial competition. It is 
a business builder, with 
a potency that goes be- 
yond human desire. It 
is something more than 
a “drummer” knocking 
at the door of the 
consumer — something 
more than mere sales- 
manship-on-paper. It is 
a positive, creative 
force in business. It 
builds factories, sky- 
scrapers and railroads. 
It makes two blades of 
grass grow in the busi- 
ness world where only 
one grew before. It 
multiplies human wants 
and intensifies human 
desires. It furnishes ex- 
cuse to timorous and 
hesitating ones for 
possessing the things 
which under former 
conditions they could 
easily get along without. 
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Wants and Sales 


For paid yearly subscribers 
AMERICAN ARTISAN AND 
HARDWARE RECORD will insert 
under this head advertisements of 
six lines WITHOUT CHARGE. For 
employers wishing to secure em-=- 
ployes, parties desiring to purchase 
business, business for sale, partner 
wanted, to exchange, etc., not exceed- 
ing fifty words the price to non-sub- 
scribers is one dollar per insertion, 
payable in advance. To clerks and 
tinsmiths looking for situations, the 
price to non-subscribers is fifty cents 
per insertion. Those who respond to 
these annoucements please mention 
that they ““READ THE ADVERTISE- 
MENT IN AMERICAN ARTISAN 
AND HARDWARE RECORD.” 














U. S. and Foreign P 
P A T E N = bk Trade Wide tes 


istered. Patent Validity and Infringement Opinions. 


Consulting Expert HERBERT £. PECK Patent Attoruey 
Established 1895 WASHINGTON,D.C. Barrister Bldg. 


BUSINESS CHANCES 














For Sale—Well-established business; 
regular tin, sheet iron, and furnace work, 


stoves and jobbing of all kinds. Splendid 
opportunity for man who can handle 
“slate work’’ in connection. Location, 


the most prosperous, growing suburb of 
Washington, D. C., “The Nation’s Capi- 
tal.”” We have a business that works the 
entire year through. Write or call upon 
I. M. Bigelow, Takoma Park, District of 
Columbia. 7-3t 





Wanted to Rent—Tinshop and tools in 
eonnection with hardware store or fac- 
tory or would start tinshop if tools are 
furnished. Wisconsin preferred. Give 
full particulars in first letter. Address 
A-38, care of AMERICAN ARTISAN, 910 
South Michigan Boulevard, Chicago, = 
nois. - 





Wanted—Stock of hardware with tin- 
ning or plumbing. Will trade Dakota or 
Minnesota land or cash and land. Address 
A-41, care of AMERICAN ARTISAN, 919 
South Michigan Boulevard, Chicago, oe 
nois. 7- 





For Sale—Complete new stock of hard- 
ware in first-class location, 50 miles south 
of Chicago. Good reasons for selling. If 
in the market for same, this stock and lo- 
cation will suit you. Address A-37, care 
of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, a, x 


st 





For Sale—At a bargain, 200 Ibs. of 
Paris Green in 1-lb. packages; 100 Ibs. in 
2-lb. packages, and 40 Ibs. in 5-lb. pack- 
ages. Fred L. Lavanburg’s make of New 
York; strictly pure and clean and in 
original boxes; never opened. Reason of 
closing out, no sale for Paris Green in 
Reedsburg, and for the same reason we 
offer at a bargain also 25 gals. of 5-gal. 
cans and 8 gals. in 1-gal. cans of Creo- 
septine or wood preserver. American 
Mfg. Company’s make of Minneapolis. 
For further particulars write Reedsburg 
Hardware Company, Reedsburg, halen x” 
sin. -3t 





For Sale—Account of death of the head 
of our firm, we wish to sell one of the 
cleanest and best assorted stocks of 
hardware and stoves in Kansas City. In- 
voices about $4,000.00. Address A-34, care 
of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 

6- 











Wanted To Buy—A stock of merchan- 
dise, must be a good, clean stock, well 
located and established business; will 
pay reasonable price; can handle a 
medium size stock. V. D. Augsburger, 
Kenton, Ohio. 6-3t 





Partner Wanted—An excellent opportu- 
nity for a competent man to engage in 
our established hardware and general 
merchandise business in Chicago. On ac- 
count of advanced age the owner wishes 
to give up the management to a younger 
person. Address A-31 care of 


AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 


6-3t 





BUSINESS CHANCES. 
——— 


For Sale—A rare opportunity for good 
mechanic to step into an old-established 
sheet metal shop doing a good business 
in a growing Oklahoma town of 5,000 pop- 
ulation; two railroads; oil, coal and gas; 
big range to draw from; one other shop. 
Owing to death of owner, widow desires 
to go to the coast. For particulars ad- 
dress Frank-Rogers Estate, Henryetta, 
Oklahoma. 8-3t 





For Sale—A clean stock of general 
hardware, stoves, ranges and kitchen 
utensils with plumbing shop in connec- 


tion. Old stand, thriving New York vil- 
lage. Good reasons for selling. Address 
A-45, eare of AMERICAN ARTISAN, 910 


South Michigan Boulevard, Chicago, Illi- 
nois. 8-3t 

Wanted—Will exchange good income 
real estate and cash for stock of hard- 
ware. Must be good and price right. Ad- 
dress E. W. Lowell, 109 West Milwaukee 
Street, Janesville, Wisconsin. 6-3t 











HELP WANTED. 








Help Wanted—A tinner to do general 
shop work. Must have experience in hot 
air furnace and plumbing work. Steady 
job; good wages. Married man preferred 
for the first of month. Address P. O. 
Box 277. Alton, Iowa. 8-3t 





Melp Wanted—Experienced  tinsmith; 
sober and reliable. State wages wanted 
in first letter. Address John Miller, St. 
Nazianz, Wisconsin. 8-3t 








Wanted—Young man with a year or 
two experience in tinshop and plumbing. 
One that is willing to learn and work for 
my interests. Or will sell my hardware 
and shop for cash only. Address Lock 
Box No.2, Area, Illinois. 7-3t 


Wanted—Good all-around plumber and 
tinner for a small Montana city some time 
in March. Will pay good wages the year 
round to good man. State experience and 
wages wanted and when you can come. 
Address H. H. Kortowitz, Malta, Mon- 
tana. 7-3t 








Wanted—AIl around man that can do 
tinning, plumbing, heating, windmill and 
pump work. Will pay $3.00 per day and 
give all year’s work to the man that is 
right. Married man preferred. Address 
M. B. Lund, Hollandale, Wisconsin. 7-3t 


Wanted--Good all around tinner and 
plumber. German Catholic preferred. 
State age, experience and salary wanted. 
Address P. O. Box 299, Salem, South Da- 
kota. 7-3t 








Help Wanted—An all-around tinner who 
can do general job and furnace work. 
Steady work year around to right man. 
No boozer need apply. State wages in 
first letter. Must be able to do any kind 
of work in a town of 5,000 inhabitants. 
Address T. A. Leonard, Decatur, — 





Wanted—A plumber capable of doing 





heating. Wages $18.00 week for 9 hours’ 
work. Steady employment. Address A. 
F. Hollis, Owosso, Michigan. 6-3t 


Wanted—Tinners to take subscriptions 
for AMERICAN ARTISAN. Make money 
in your spare time. Write for commission 
offer. Circulation Department, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Ilinois. 





SITUATIONS WANTED. 








Situation Wanted—Plumber, steam and 
hot water fitter. 10 years’ experience at 
both city and country work. Have some 


experience at tinning and roofing. No 
boozer. Address F. H, G., 151 3d Street, 
Baraboo, Wisconsin. 8-3t 





Position Wanted—By a first-class ard 
exverienced hardware clerk and window 
trimmer. Married: 13 years’ experience. 
Thoroughly reliable and strictly honest; 
ean furnish excellent reference from pres- 
ent employer. Address A-44, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 8-3t 





Situation Wanted—Sober, reliable man 
with 12 years in shelf and builders’ hard- 
ware, tools, paints, etc., would like to 
make change. Six years with present 
employers. References. State salary and 
full particulars. Address A-36, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 7-3t 





SITUATIONS WANTE)), 








Situation Wanted — By sober, re! 
man with one year’s experience at p) 
ing and heating. Not afraid of work 
dress A-18, Clarksville, Iowa. 





Position Wanted—A-No. 1 sheet , 
worker, plumber and furnace man 
petent to lay out and install all ki; 
jobs in above lines, wants positic; 
first of March. Address A-43 ear. 
AMERICAN ARTISAN, $10 South \1 
gan Boulevard, Chicago, Illinois. ~ 


of 





Situation Wanted—By A-No. 1 
metal worker, Raper and heating »,; 
Address John Cook, Fort Atkinson . 
consin. ‘ 

MN Sak oS at 7 

Situation Wanted—By all-arou ¥ 
metal worker. Capable of pier oa; 
assembling all different kinds of ¢) 
metal work. Can work from blue p! 
Married man and will work for moc; 
Salary. Address Gus A. Burr, 3314 Nop+) 
Lawndale Avenue, Chicago, Illinois. *-°, 

Situation Wanted—I am a first-c! 
tinner on inside and outside work win 
years’ experience. Am also a z00d har. 
ware clerk and a good penman. [ wij 
work for $12.00 per week. Will go any- 
where, Address A-10, care of AMERICAN 

t outh Mich vard 
Chicago, Illinois. es st 





Situation Wanted—As manager f - re 

tail hardware store or superintendent . 
tin shop. Have had 20 years’ experience 
in retail and wholesale hardware business« 
as manager, buyer and salesman. Good 
executive ability. Can estimate fron 
plans. Practical tinsmith, plumber and 
heating man. Married. Strictly sober and 
reliable. Can furnish Al reference as to 
ability and character. Only permanent 
position considered. State in first letter 
wages you can afford to pay a man of m\ 
ability. Address A-39, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 7-3t 





Situation Wanted—Capable and experi- 
enced hardware clerk ar haswars or 
hardware and general merchandise. 1) 
years’ hardware experience; can do con- 
siderable tinwork. Reliable; reference 
given; married; age 34; 3 years as man- 
ager. Write me; hustler and trade win- 
erage reo care of AMERICAN 

. outh Michigan B yard 
Chicago, Illinois. x es 


Position Wanted—By first-class man, 
8 years’ experience in plumbing, gas. 
steam and hot water fitting; can also do 
furnace work and some tinning. Can 
give reference; married and strictly tem- 
—* Address G. Allen, Lodi, Ohio. 

> ° 6-3t 








Position Wanted—By a good all-around 
tinner and furnace man. Can lay out 
my own patterns. 8 years’ experience 
age 24; can speak German. Address Ar- 
thur Koenig, 2210 North 14% Street, Terre 
Haute, Indiana. 6-3t 





Position Wanted—All around tinner, 
good workman; steady and reliable; ex- 
perience in hot water, steam and hot 
air heating; can do plumbing. Would 
prefer work in northern Wisconsin or 
Michigan. Want steady work; no boozer. 
imene we wages in first letter. Ad- 

s -33, care of AMERICAN 
ARTISAN, 910 South Michigan Boule- 
vard, Chicago, Illinois. 6-3t 





Wanted — Position by an all-around 
man ago 4 = = Can also do 
i ng an ot water work. Address 
W. H. Bailey, Storm Lake, Iowa. 6-31 








TINNER’S TOOLS. 








Wanted to Exchange—Have moving pi: 
ture outfit that I wish to trade for tin 
ner’s stock and tools; or sheet metal an: 
plumbing tools. Address A-42, care 0 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard, Chicago, Illinois. 8-5t 





Wanted — Second-hand 8-foot cornic: 
brake, ‘‘double truss” preferred. Also 30- 
inch squaring shear. Address H. W 
Darrow, Winamac, Indiana. 7-3 


ot 





For Sale—Set tinner’s tools, including 
squaring shears. $125.00 for quick sale 
Address E. W. Lowell, 109 West Milwau- 
kee Street, Janesville, Wisconsin. 6-3t 





For Sale—One New No. 01-P. S. & W 
Grooving machine, which we will sell at 
a discount, as we have no use for same. 
—— Norton & Rosencrans, Rowley, 
owa. 6§-3St 
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- SPECIAL NOTICES. 


SPECIAL NOTICES. 


SPECIAL NOTICES. 











“FOR SALE 


hitright or on Royalty - Patent 

:sfor United States and Canada 

+ patents pending) on a combi- 

ion - multiplex - automatic, self- 

‘ing sheet metal Animal Trap. 

(fective for large or small, pest and 

‘ur-bearing animals. No limit to 

or shape of structure; receptacle may 

tain scores or hundreds; simple, cheap 

| durable. Copy of patent 1,086,259 

nd specifications will be sent to interested 

narties for 10c. Address Casper Yost, 
Patentee, Danville, Illinois. 8-3t 


ID 
IN 





Traveling Salesmen Wanted 


by a long established concern manufac- 
turing a large line of high grade tools and 
specialties, for Montana, Idaho, Wyoming, 
Nevada, Arizona, New Mexico, and one 
for Illinois, Indiana, and a portion of Ohio. 
Right commission paid men who can get 
orders from the larger retail house-furnish- 
ing goods and hardware trades. Refer- 
ences required stating age, number of years 
elling, experience and other lines handled. 
Only men of experience, who can secure 
orders for complete lines, not single items, 
need apply. Address B-53, care of 
AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 8-6t 





Manufacturers’ Agent with 
headquarters in Chicago would 
like good line of Cutlery or 
Hardware. Have an estab- 
lished tradeand am well known 
tothetrade. Address B-54, care 
of AMERICAN ARTISAN, 
910 South Michigan Bou- 


levard, Chicago, Illinois. 


WANTED 


I am calling on the hardware 
trade in Chicago and middle 
West; can use one more line. 
[ can market your goods. 
Manufacturers only. Address 
B-52 care of AMERICAN 
ARTISAN, 910 South Mich- 
igan, Boulevard, Chicago, 
[llinois. 


8-4t 





8-6t 





FOR SALE 


First class hardware store with ex- 
cellent tinshop in connection in Chi- 
cago. Stock invoices about $6,000. 
Warren fixtures throughout, every- 
thing in splendid condition and stock 
comparatively new. Have a number 
of good contracts for builders’ hard- 
ware on hand. Owner will make spe- 
cial sacrifice for personal reasons. For 
further particulars address B-50, care 
of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, er 2 

-4t 





STOVE MANUFACTURERS 


I am looking for a good line of 
Stoves and Ranges to be sold 
in Chicago and surrounding ter-= 
ritory. Have large acquaintance 
among leading buyers. Must 
have a live and up-to-date line. 
Address B=51, care of AMERICAN 
ARTISAN, 910 South Michigan 
Avenue, Chicago, Illinois. —_7-2« 


WANTED 


Hardware Specialties or kindred 
lines from reliable sources that will 
sell to the jobbing and large retail 
trade. Office, Seattle, Washington. 
Traveling Pacific Coast with addi- 
tional help. References furnished 
as to ability and finance. Address 
T. C. Massey, 4052 Arcade Build- 
ing, Seattle, Washington. 





8-3t 


MANUFACTURERS’ AGENT 


with headquarters in Milwau- 
kee, Wisconsin, wishes to rep- 
resent reliable manufacturers 
there and in the largest cities 
adjacent. Address all cor- 
respondence to B-38, care of 
AMERICAN ARTISAN, 910 
South Michigan Boulevard, 
Chicago, Illinois. 


WANTED 


General lines on commission 
basis selling to retail hard- 
ware dealers, tinners and 
cornice makers. Address 
B-15, care of AMERICAN 
ARTISAN, 910 South Mich- 
igan Boulevard, Chicago, IIl- 
inois 





2 8t 





4-ufn 





Solder Aluminum with Eaton’s 
Aluminum Solder, Sticks to Stay. 
No flux required. Large sample 
stick sent post paid for 50 cents. 
Money back if not satisfied. Ad- 
dress J. Eaton, 4512 Colorado Ave- 
nue, Chicago, Illinois. 6-3t 


FOR SALE 


Sheet Metal Shop and Furnace 
business in good running condition. 
Address Harms Brothers, Mitchell, 
South Dakota. 7-3t 











DIXON’S 


SILICA-GRAPHITE 


PAINT 


Write for Booklet No. 18B, de- 
scribing the advantages of this 
protective paint for metal surfaces. 


Joseph Dixon Crucible Company 
Jersey City, New Jersey (2) 














Elevators 


Improved, Quick and Easy 
Rising, Steam, Electric and 
Hand Power. 


Send for Circular 


Kimball Bros. Co. 
1031 Ninth Street, Council Bluffs, lewa 
Kansas City Office: 
717 Com moree Bidg., Kansas City, Me. 









TE CT 
KEEN EDGE Co. 
ne. 190) 

Sharpeners of 


SAFETY RAZOR BLADES 
Send us your sharpening business. 
We guarantee excellent work and prompt service 


KEENEDGE Co. 
307 No. Michigan Ave. CHICAGO 


The CLIPPER 










Buck Plantain and Crab Grass 
In one season the Clipper will 
a drive them all out. Your dealer 


r 4) 
\ - 4. should have them—if he has 


stroy your lawns— Dandelions, 






not, drop us a line and we will 
. send circulars and prices. 
fam, CLIPPER LAWN MOWER CO. 
Box 10, Dixon, III. 








“Learn Up-to-Date Pattern Drafting” 
Assure Yourself Steady Work 


Learn it systematically; get our METHODS; we cover every 
branch of work completely. Your work. 


WE ARE AUTHORIZED TO STATE AND ADVERTISE. 
THESE HOME STUDY COURSES ARE APPROVED BY 
THE NATIONAL S. M. CONTRACTORS ASSOCIATION. 


We Instruct Individuals, and Local Classes by Home Study. 
Full particulars sent you free. Come, write for yours, NOW. 


THE NATIONAL SCHOOL 


O. W. Kothe, Prop. 





3553 Olive St., St. Louis, U.S. A. 
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Specify Conductor Elbows and Shoes Stamped 


Wi h Th DIECKMANN ELBOWS and SHOES are mz ie 
it e from Galvanized and Terne Steel, Armco Iron, Tonc iy 
Metal, Charcoal Iron, Newport Genuine Open Hea: } 


of , Iron, 12, 14 and 16 ounce Copper, Portsmouth I: 
. and Old Fashion Iron. Each Elbow and Shoe maiie 
Fee 


of special material has name of material stamped on it 


Trade M ark clearly and plainly. No light gauge special material used. 


Get away from specifying the cheap so- 











and your called standard gauge, which says nothing, 
troubles and specify our 28 gauge Elbows and Shoes, 
will cease which cost but a trifle more. 


DIECKMANN ELBOWS and SHOES 
are made in sizes from 1” to 6”, and in any 
desired angle or design. All Shoes are made 
from one piece of material in all angles, with 
REINFORCED BANDS, and have no seams. 
This guarantees a smooth, perfect flow. 


Nute reinforced 
band on our 
shoe 






























Only the best materials are used in 
the construction of DIECKMANN 
ELBOWS and SHOES. The ends 
of the Elbows are securely fastened 
with DIECKMANN’S patented 
clinch, and are gauged to fit standard 
diameters of conductor 
pipe. They require no 
clipping to make them 
fit, and no solder to 
hold them in place. 


Send for our latest 
catalog and sample. 
You will at once 
notice the quality of 
DIECKMANN 
ELBOWS. 


The best is only good 
enough. 


THE 
FERDINAND DIECKMANN COMPANY 


P. O. Station B - Cincinnati, Ohio 
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= 
The “CENTENNIAL” 
tain-Water Cut-Off . © 4 
strongest, most durable i ak 
heapest CUT-OFF on the 
ket. 
ay, ee sea 
and which can be 


out extra pipe 
bows. 


For sale by 
ell leading jobbers, 


Manufactured 
only by 


THE SULLIVAN 
GEIGER CO. 
501-509 MadisonAve. 

Indianapolis, Ind. 



















> a -“ painted 
Sheets, 
or galvanized. 

Metal Window Frames and 
Sash, glazed with wired glass. 

Skylights. 

Skylight Gearing. 

Price list and estimates fur- 
nished upon request. 


The Sykes Company 
930 West 19th Place 
CHICAGO, ILL. 








terns ordinarily required, preceded 








Books For 
Sheet Metal Workers 


GRAY’S PERFECT 
ELBOW PATTERNS 


On heavy blue print paper. Set A 

From one inch to 20 inches, 80 pat- 
terns; price $1.50 prepaid. Set B— 
From 20 inches to 40 inches, 80 pat- 
terns; price $1.50 prepaid. Sets A 
and B together, and Angle Chart; 
price $3.00 prepaid. 


XXTH CENTURY SHEET METAL 
WORKER 


3y H. E. Osborne, a practical sheet 
metal worker. A -brand new_ book. 
Just off the press. Exactly what its 
title implies—a XXth century treatise 
on sheet metal work. Flexible cover, 
60 cents. 


SHEET METAL WORKERS’ GUIDE 


_ A collection of rules and diagrams, 
for describing the most useful pat- 


by chapters on Sheet Metal Work, 
Soldering Geometry as applied to 
Sheet Metal Working. By W. J. E. 
Crane. Price, postpaid, 60 cents. 


GRAY’S PERFECT 
SKYLIGHT PATTERNS 

On heavy blue print paper. Set C 
—For Hip, Gable and Single Pitch 
Skylight Patterns, for one and one- 
half inch bar, including a complete 
set of 6, 8 and 10-inch Ventilator 
and Base Patterns; price $3.50 pre- 
paid. Set D—Same with two and 
one-half inch bar, and 12, 14, 16 and 
18-inch Ventilator and Base Pat- 
terns; price, $4.00. Set E—Same 
with three and one-half inch bar, and 
20, 22, 24 and 26-inch Ventilator and 

3ase Patterns; price $4.50. 


All books and patterns sent pre- 
paid upon receipt of price. No books 
or patterns exchanged. 


For Sale by 


DANIEL STERN 


Publisher and Bookseller 


910 South Michigan Boulevard, 
CHICAGO, ILLINOIS ‘ 























SFT] 
The Permanent Roof 


In the Cortright Roof, there are 
no exposed nails to rust off, no 
chance for wind to get under 
the shingles and blow them 
away. They overlap and inter- 
lock so that no rain, snow or 
sparks can penetrate. Thus a 

Ortright Roof remains un- 
changed through the passage of 
years, and requires no attention 
beyond an occasional coat of 
paint. 


CORTRIGHT 
Metal Shingles 


House owners everywhere are 
becoming dissatisfied with the 
old wood roof; in many com- 
munities building and insurance 
laws forbid the use of wood 
shingles altogether. More tin 
roofs are being laid than ever be- 
fore, and the progressive tinner 
is now getting the sloping roof 
business by handling CORT= 
RIGHT Metal Shingtes. 





Let ussend you today our 
money-making proposi- 
tion for tinners. No obli- 
gation, of cour :e. 


Cortright Metal 
Shingle Co. 


Philadelphia & Chicago 



































A Housetop that Tops them all 


For artistic appearance and defiance of the elements there is 
no roofing that can equal 


Mullins Metal Tile Roofing 


It is built-in insurance against fire, rain, wind, acid fumes and 
lightning. It is guaranteed, when put on according to directions, 
to remain in perfect condition for years. Expansion and con- 
traction, which are the main faults with most metal tile roofings, 
have been overcome in MULLINS Metal Tile Roofing. 

Architects, Builders, Cornice Makers and Roofers will find our prices the 
lowest possible consistent with good work and prompt shipments. Special 
discounts to the Trade. 

We are the largest manufacturers in the world of stock and special de- 
signs in Sheet Metal Statuary, Cornices, Building Fronts, Capitals, Finials, 
Tympanum Panels, Enriched Moldings, Rosettes, Garlands and Ornamental 
Metal Stampings for Cornices, and Fireproof Windows. Write for catalog. 


THE W. H. MULLINS CO., 209 Frarklin St., Salem, Ohio, U. S. A. 
TE EL DLL TT 
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wai 
till. 
Spring 


Stock up now while prices are low 
on- 


INLAND 


PAINTED 


STEEL 
ROOFING 


























BE ready for the early 
rush which promises 
to be heavy this year, 
due to the waking up of 
buildin3, activities. 


The sudden advance in prices 
of all galvanized sheets due to 
the foreign demand and high 
price of spelter does not apply 
to painted sheets. 


Inland Sheets will make both 
money and friends for you whether 
you use them in your own roofin? 
and repair work, or sell them 
from your store stocks. 


Send for lists of sizes, 
gauges and weights. 


INLAND STEEL COMPANY 


First National Bank Bidg., Chicago 
Works-Indiana Harbor, Ind. and Chicago Heights, Ill 


Branch Offices- SLLOUIS-ST.PAUL- MILWAUKEE- DENVER-DALLAS 















PLECKER’S CORRUGATED EXPANDING CONDUCTORS 


HAVE NO CROSS 
SEAMS 

MADE OF GAL- 

VANIZED IRON IN 

10 FT. LENGTHS 


when 
full of ice 





THE CLARK-SMITH HARDWARE CO. - 








Black and Galvanized Sheets 








APOLLO BEST BI,OOM GaLvANIzED SHEETS—highest quality and best known Galvanized Sheets manufactured; Keystone # 
Copper Bearing Sheets, specially adapted for culverts, flumes, tanks and all exposed sheet metal work; Apollo Formed Roof- PTT 
ing and Siding Products, Black Sheets of every description, Copper Bearing Roofing Tin, etc. Write for full information. Bean 

















Will not burst 


PEORIA, ILLINOIS 




















POLISHED BLUE SHEETS 


Of all grades for Stove and Range 
Manufacturers. Also suitable 
grades for Portable Ovens, Air- 
Tights, Stove Pipe and Elbows. 


We will submit samples and prices 
to meet your specifications 


MASSILLON ROLLING MILL CO. 


MASSILLON, OHIO 








BOOKS FOR SALE 


should occupy a place in every Sheet Metal Shop. 


TINNERS’ HELPER AND PATTERN BOOK 
og Oe Seer ee Price, $1.00 
TWENTIETH CENTURY SHEET METAL 
WORKER, by H. E. Osborne.............. = 
SHEET METAL WORKERS’ GUIDE, by W. 


ee ee Pe eye ee ea ” -60 
TIN, SHEET IRON AND COPPER PLATE 
WORK, boy La Js GK 0.60655 0idencscet een 2.50 


be secured on short notice at resonable prices. 
our book catalog. All books sent prepaid. 
exchanged. 


910 South Michigan Boulevard, Chicago, Illinois 














The following are some of the handy reference books that 








Other Sheet Metal Books are either carried in stock or can 
Send for 
No books 


DANIEL STERN, Publisher and Bookseller 












e | 















be sent at your request. 
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Patent 
Pending 

















Never Slip Nailing Point 
A deep cup countersunk in each button which 
guides and positively prevents nail from slipping. 


Extra Long Pressed Bead 


The pressed bead is made extralongin shape of half an oval, 
fitting snugly over under-lapping bead making a tight and per- 
fect fitting joint, no after tamping or calking necessary. 


Write us about them 


The Berger Mfg. Co., Canton, Ohio 


For the best service address nearest branch 
Philadelphia Minneapolis Boston 
San Francisco Chicago 


We also manufacture ppevee-setete and Multiplex Reinforcing 
Plates, Metal Lath, Roofing, Eaves Trough and Conductor 
Pipe and Sheet Metal Building Products of all kinds. 


Export Department, | {th Ave, and 22nd St., New York, N. Y. 









New York 
St. Louis 



























PERFORATED METALS 


OF EVERY DESCRIPTION 


MANUFACTURERS OF 


Perforated Steel Plates and Sheets 
(Black and Galvanized) 
Perforated Sheet Copper, Brass, Bronze, 
Aluminum, Lead, Zinc, Monel Metal 
and Other Alloys. 


Screen Plates and Sheets, 
for Ores, Coal, Stone, Cement, and all kinds of 


Grain Cleaning and Sorting Apparatus 
for Centrifugal Linings, Filter Press Plates, Drying Floors, 
False Bottom Strainers, Extractor Baskets, Revolving 
Screens, Shaking Screens, Chute Screens. 
Grilles and Ornamental Screens, 
for Radiators, Ventilators, Air Vents, Heat Vents, in Private 
and Public Buildings, made to suit local requirements. 
Perforated Tin and Brass of Standard Sizes 
carried in stock. 


ANYTHING IN PERFORATED METAL 













Int HARRINGTON & KING PERFORATING @ 


By OIC ) NORTH UNION ST.- eee ACO: HLL vw. & 
TK A . L 


NEW YORK. OFFICE, 114 





































Better Results 


are obtained by the use of 
NEW ROTABLE STAND- 
ARD VENTILATORS, 
They handle more air 
thanany stationery ven- 
tilator of equal size. 
The cost is small, and 
NEW ROTABLE 
STANDARD VEN= 
TILATORS can be 
depended upon at all 
times. 


Prices and particulars will 


STANDARD VENTILATOR COMPANY 


LEWISBURG: PENNSYLVANIA 











THE “GLOBE” VENTILATOR 







The “GLOBE” In COPPER, GALVAN- 
is built on IZED IRON, and with 
honor and sold Glass Tops for Skylight 


purposes. 
Absolutely Storm Proof 


For Perfectly Ventilating 
Schools, Churches, Halls, 


on merit, 








Mills, Factory and Audi- 
ence Rooms of Every Char- 
acter. 


SMOKY CHIMNEYS 
CURED 


“Globe Ventilated Ridging”’ 
SEND FOR PAMPHLET 
Manufactured by 





Patented and 
Trade-Mark 
Reg: U.S. Pat. Off. 





GLOBE VENTILATOR CO., Troy, N.Y. 




















FREE TO SHEET METAL 
WORKERS 


A New Handbook of Information on 
Sheet Metal Material and Supplies 


Our new general sheet metal supply catalog 
is now ready. This catalog contains detailed 
information on all sorts of sheet metal build- 
ing material, also impoytant and handy tables 
of weights, measurements and rules. If you 
use or are interested in the use of sheet metal 
material, send your name and address now. 
By doing so, you will receive a copy of this 
valuable book at once. 


FRIEDLEY-VOSHARDT COMPANY 
Chicago, Illinois 


GENERAL OFFICES: Works: 
733-735-737 S. Halsted St. 761-766-771 Mather St. 


Cc. G. HUSSEY & CO. 


Rolling Mills and Office, PITTSBURGH, PA, 


MANUFACTURERS 
Sheet Copper, Bottoms, Roll Copper, Tinned and Polished 


Copper, Nails, Spikes, Rivets, Conductor Pipe, Eaves 
Trough, Elbows, Shoes, Mitres, Etc. 


Brauch Warehouses in New York, Chicago, St. Louis and San Francisco 
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When ts a miss | 
good as a mile? 


When she is youn 
and good lookin: 


and 
YOU WILL MIS 
IT BY A MILE, 
and more, too, if you don’t get one of 


WAGNER’S PATENT IMPROVED 
SLITTING SHEARS 


These shears can be used with a cornice brake, and will cu 
the entire length of brake. They make a nice, straight, clea 
cut and are one of the most rapid slitting shears mad 


The price is so reasonable that anyone can afford one, and the range of their work is marvelous. They will cut any widt! 
and length and although they weigh less than 4 Ibs. each, will handle No. 20 iron. 


Write for price and circular, too C. DeWITT WAGNER, Cedar Rapids, lowa 























TINNERS’ TOOLS|{ roots ror sHEET METALS 


INCLUDING 
| Slip Roll Former 


2130 Carroll Avenue, Chicago, Illinois 





Ti " if. 
Good Tools Make Good W orkmen agnor and Roof 
ers’ Tools, Shears, 


Punches, Presses 
and Dies, Can- 


V. & B. Tinners’ Tools 








y are carefully made. os a 

i; ade by 

; . NIAGARA MACHINE & TOOL WORKS 
Rivet Sets BUFFALO, N. Y. 








Hollow Punches pa GEARING 


Hand Groovers ihe Ow 


Solid Punches 
Riveting Hammers 
Paneing Hammer S Chain Lifts, Tinsmiths’, Plumbers’, Cornice Makers’ «<Co=n Coppersmiths' 
Tools. Pipe Threading Machines. Second Hand Foo ae Machines 


Bought and Sold. 


Conductor Hooks | | H. WEISS & COMPANY, 20 Cliff St., New York 








V.&B.MFG. CO. 








TREADLE SHEAR 


This TREADLE GAP SHEAR is made 
in all standard sizes for No. 14 and lighter 
gauge sheets. With it, sheets can be 
squared, trimmed or slit. 

We make a complete line of shears, 
—— and bending rolls, all sizes, for 


Write for catalogue and prices 


VAUGHAN & ‘BUSHNELL MFG. C0. 


Makers of Fine Tools 





BERTSCH & COMPANY, Cambridge City, Ind 














and or belt drive. Write for Catalog “F”. 








“RAPID” SLITTING SHEARS 


FOR ALL SHEET METAL WORKERS 


are now made in twelve sizes. 15 to 50 inches in throat, 
also gang shears with any number of cutters. Straight 
cutting, irregular shapes, circles and interior circles. 
Send for prices and printed matter. 


OTIS L. FULLER 
Dept. A Goshen, Ind. 


Brakes 


are high in 











price just 





because they 
are the high- 


ee Berseslia ever emi Put that Advertisement in AMERICAN 


MADE IN ALL SIZES. ARTISAN if You Want Results 
DREIS & KRUMP MFG. CO., 2915 S. Halsted Street, CHICAGO 
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HAASE S MEP wces 


$7.25 





Buy a DOUBLE BLAST Gasoline Fire Pot now and begin saving time and 
money. They soon pay for themselves. 


The letters of the words **DOUBLE BLAST”? represent many of the important 
and superior points in the construction and operation of the DOUBLE BLAST 
Fire Pot. Read them: 


Double burner. 
Odorless. 
Unrivaled. 
Blue flame. 
Lasting. 
Economical. 


Best. 

Labor-saver. 
Aluminum bronzed. 
Satisfies. 
Time-saver. 


Many of the leading jobbers are handling them. If your jobber does not 
= handle them, we will ship them direct. Additional information and 
No. 25 Tinners’ DOUBLE BLAST Fire Pot’ = circulars will be furnished upon application. 


DOUBLE BLAST MANUFACTURING COMPANY, North Chicago, Illinois 











The Biggest Value Ever Given the Public 


isin the No. 32 C. & L. Torch. Better because the C. & L. No. 32 has burner 
made of special generator metal, which holds the heat longer and produces 


perfect combustion. The tank is fitted with patented 
automatic brass pump with double springs, which will 
outlast two or three of the ordinary make. The tank 
is of heavy gauge seamless drawn brass, reinforced, 
with filler plug fitted with washer imbedded. The C. 
& L. No. 32 is durable and economical and will soon 
save its cost in the saving of fuel alone. Try it. Job- 
bers will supply at factory price. Send for catalog— 
it's free. 


CLAYTON & LAMBERT MFG. CO. 


No. 32 Torch DETROIT, MICH., U. S. A. 

























CS drop of water makes 
little impression— 





Successive drops of water falling 
from a reasonable height wear 
away the hardest rock. 










One advertisement creates only 
temporary interest— 






Successive advertisements prop- 
erly constructed and placed in 
the right medium change tem- 
porary interest into action. 










fareRecord 
Is an ideal advertising medium 
that reaches a large number of 


buyers weekly. Write for infor- 
mation and rates. 


DANIEL STERN 


Publisher and Proprietor 
910 South Michigan Boulevard, Chicago, Illinois 















THE NEW AMERICAN 


GASOLINE TORCH and 
SOLDERING FURNACE No. 43 


will give 100% more heating power. This is the 
result of its special construction. 


The needle-valve is self-cleaning and regulat- 
ing. Pump rod does not force back. Bottom 
of tank is concave and tank is filled from top 
instead of bottom. 


The New Amer- 
ican Gasoline 
Torch and Solder- 
ing Furnace No. 
43 is unequalled in 
quality and long- 
livedness. 





Satisfaction guar- ; 
anteed SECTONAL AUT OF EE 
AND SOLDERING FURNACE 

Write for booklet and Noy’ $3. 
diocounts. Two Sizes, Pint and Quart 
Price: Pint, $3.50 Quare, $4.00 


OPTIMUS MFG. CO., Stockholm, Sweden 


HENRY W. PEABODY & CO. 


Distributors for U.S. A. and Canada 
IMPORT DEPARTMENT 17 STATE ST., NEW YORK CITY 

















THE TINNER’S FRIEND 
“QUICK MEAL’’ Soldering Furnace 


Quick, Powerful 
and Durable 

Heavy Brass Tank 
with Brass Pressure 
Pump. Will Heat any 
size Soldering Iron. 
Suitable for bench or 
outside work. Special 
price made to tinners. 


RINGEN STOVE CO., sinciscurers “st: Lous, mo: 
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DON’T MISS THIS OFFER 


You Can Get a Full Set of 
100 AMERICAN ARTISAN 
TINNERS’ PATTERNS FOR $1.00 


Patterns for a full line of tinware, in various sizes, square and round elbows, cut-offs, 
etc., at full size, printed on manila paper ready to be transferred to heavy sheets and cut 
out ready for use, can be secured from AMERICAN ARTISAN. There are more than one 
hundred patterns, perfect in all details, included in the set. The following list contains 
the articles that can be made with the aid of AMERICAN ARTISAN Full Size Tinners’ 


Patterns. 


Tea Steeper “Snap” 2-inch Conductor Elbow Two-inch Square Elbow 


Two-pint Tea Pot 
Three-pint Tea Pot 
Four-pint Tea Pot 
Five-pint Tea Pot 
One-quart Coffee Pot 
Two-quart Coffee Pot 
Three-quart Coffee Pot 
Four-quart Coffee Pot 
Five-quart Coffee Pot 
No. 1 Coffee Boiler 

No. 2 Coffee Boiler 

No. 3 Coffee Boiler 
Lamp Filler ¢ 

One-pint Dipper 
One-quart Dipper 
Two-quart Dipper 
Four-quart Flaring Pail 
Six-quart Flaring Pail 
Eight-quart Flaring Pail 
Ten-quart Flaring Pail 
Twelve-quart Flaring Pail 
Fourteen-quart Flaring Pail 
Ten-quart Dish Pan 
Twelve-quart Dish Pan 
Fourteen-quart Dish Pan 
Sixteen-quart Dish Pan 
Dinner Bucket 

Five-inch T-joint 
Six-inch T-joint 

Eave Trough Mitre Joint 


Cullender 

Half-pint Measure 
One-pint Measure 
One-quart Measure 
Half-gallon Measure 
One-pint Basin 
Two-pint Basin 
Three-pint Basin 
Four-pint Pan 
Six-quart Pan 
Ten-quart Pan 

Small Cake Pan 
Medium Cake Pan 
Large Cake Pan 
Small Wash Basin 
Large Wash Basin 
Sprinkler Breast 
Four-gallon Churn 
Five-gallon Churn 
Small Dust Pan 
Large Dust Pan 

Five Sizes Funnel Patterns 
Oval Dinner Bucket 
Rain Water Cut-off 
No. 7 Boiler Cover 
No. 8 Boiler Cover 
No. 9 Boiler Cover 
No. 7 Boiler Bottoms 
No. 8 Boiler Bottoms 
No. 9 Boiler Bottoms 


Two-and-a-half-inch Square Elbow 
Three-and-a-half-inch Square Elbow 
Four-and-a-half-inch Square Elbow 
Five-and-a-half-inch Square Elbow 
Six-and-a-half-inch Square Elbow 
Seven-and-a-half-inch Square Elbow 
One-pint Funnel 

Two-pint Funnel 

Three-pint Funnel 

Four-pint Funnel 

Small Milk Strainer 

Large Milk Strainer 

Ten-quart Milk Pail Breast 
Fourteen-quart Milk Pail Breast 
Two-inch Four-piece Round Elbow 
Three-inch Four-piece Round Elbow 
Four-inch Four-piece Round Elbow 
Five-inch Four-piece Round Elbow 
Five-and-a-half-inch Round Elbow 
Six-and-a-half-inch Round Elbow 
Seven-and-a-half-inch Round Elbow 
Small Grocers’ Scoop 

Medium Grocers’ Scoop 

Large Grocers’ Scoop 


Apple Corer 

Oval Foot Bath 

Oval Pudding Pan 
Half-gallon Can Breast 
One-gallon Can Breast 
Two-gallon Can Breast 
Three-gallon Can Breast 


* AMERICAN ARTISAN full size patterns are offered to you at the smallest price 
possible. The full set of one hundred patterns will be sent postpaid upon the receipt of 
$1.00 or with subscription to AMERICAN ARTISAN for $2.50. Send for them today— 
they are worth more than double the price asked. 


DANIEL STERN, 


210 South Michigan Boulevard 


Publisher 


CHICAGO, ILLINOIS 





rae 3 














‘ffs, 
cut 
ne 
ins 


TS 


W 
OW 
Ww 


OW 


Ww 
WV 


AMERICAN ARTISAN AND HARDWARE RECORD 

















147-149 Chambers Street 


| CHAS. WEILAND, «-. 


Established 1882 


Salesrooms, Offices and Warehouses: 





NEW YORK, U. S. A. —— 129-131 Reade Street 


Address All Mail to Main Office, 149 Chambers Street 


Factories: 378-380 W. Broadway and 375-377 W. Broadway, New York City 


WHOLESALE EXCLUSIVELY 
Manufacturers, Importers and Factory Representatives 


Send for our two net 
price Catalogues—one for 
Automobile Accessories 
only and one for Me- 
chanics’ Tools, Cutlery 
and House Furnishing 
Goods. 





New Special 1915 Cata- 
logues will be sent on 
application. 
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NOTICE 


Special Net Prices on 
Standard Brands of 
Seasonable Lines of 
Hardware, Cutlery and 
Mechanics’ Tools. We 
Carry at All Times a 
Full Line of Hotchkiss 
Barber and Horse Clip= 
pers. All Sizes of 
Crescent Rivetless Face 
Plastering Trowels Al- 
ways on Hand. 
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WHOLESALE EXCLUSIVELY 


Hardware, Cutlery and Automobile Accessories 





LOWEST PRICES IN AMERICA— WE HAVE NO CONNECTION WITH ANY OTHER CATALOGUE HOUSE 
No puzzling List or Discount —all goods quoted throughout our Catalogue at Net Prices 


























IDEAL 


On top of them all— 





Ist. 

2nd. 
3rd. 
4th. 
5th. 


Study These Ideal 


Sad Iron Conditions 


Why? 


IT IS NOT A NEEDLE-POINT IRON. 


It produces better combustion than any other iron made. 


It_is the simplest iron made. 


It is the most attractive iron made. 








6th. 


Sth. 
10th. 


There are One Million wornout  IIth. 


needle-point sad irons in scrap pile. 


New Feature 


An absolutely gastight 
metal cap on tank--no pack 


¥ (Gelond 


ing of any kind used--the onl 
one of its kind. 


12th. 








7th. 
8th. 


It will last six to ten,times longer than any needle-point iron on earth. 


We sell it through dealers only. 

We guarantee it to give satisfaction. 

But four’ years old, yet 100,000 more than satisfied users. 
It is the iron that will stand your test. 

Absolutely: safe and reliable. A child can operate it. 
The iron is always clean. Can be used anywhere. 


Write us for prices or ask your jobber. 





THE IDEAL SAD IRON MFG. CO. 
(Gyclend 
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*swo” OPPORTUNITY "=<°" 


Tse At least 20 to 25% of ™ 

the families that are 
LM.cO. served by each Hard- L.M.CO. - 
ERIE.PA. ware Merchant ERIE. PA, 


DO NOT HAVE A CLOTHES ES WRINGER 


NEED ANEW ONE 
TO MAKE A SALE 


It is largely a matter of You or Your 
Clerk Talking to them about wringers 
and showing them one of our 


5-YEAR BALL BEARING ENCLOSED GEAR 


ANCHOR BRAND CLOTHES 


ree? = WRINGERS )=—sS*e 
re we LOVELL 
MANUFACTURING CO. 


EM SO erie, Pennsyivania &:M.CO. 




















— 
ee 
— 


MAYTAG 


POWER AND ELECTRIC 
WASHING MACHINES 











ug 


The MAYTAG POWER and ELECTRIC | 
WASHING MACHINES make friends | 
wherever they go. If you are not handling 
MAYTAG WASHING MACHINES you are 
missing customers. Why? Our descriptive 
circulars giving details!and prices tell you 
the story. May we send them to you? 


THE MAYTAG COMPANY 


STATION F — NEWTON, IOWA 




















HORSE-SHOE BRAND 


CLOTHES WRINGERS 


WARRANTED as to quality. 
WARRANTED to give satisfaction. 
WARRANTED as to price. 





Steel Ball Bearings 


Plain Bearings Size of Rolls 
No. 340E No. 360E 10x12 inches 
No. 341E No. 361E 11x12 inches 


WE MAKE THE LARGEST VARIETY OF 
CLOTHES WRINGERS IN THE WORLD 


Send for our new Price List 


THE 
AMERICAN WRINGER CO. 


New York City, U. S. A. 





American Steel & Wire Co.'s 


AMERICAN 
AERIAL TRAMWAYS 


Bleichert System 


WE ARE THE SOLE LICENSEES IN AMERICA OF 
THIS TYPE OF CONSTRUCTION. EVERY DETAIL 
HAS BEEN THOROUGHLY WORKED OUT AND WE 
PUT INTO THESE CONSTRUCTIONS ONLY MATERIAL 
OF THE MOST APPROVED AND SUBSTANTIAL KIND, 
INCLUDING 


American Wire Rope 


N° matter what the contour of the ground, we will 
construct a tramway that will transfer materia! 
in a bee-line at minimum expense; and no grades are 
too steep to surmount; no rivers or valleys too wide to 
cross; and no grading, bridges or viaducts of any kind 
are required. There is practically no limit to the 
length of these tramways. We have one line carrying 
ore twenty-one miles. 
Write for our complete descriptive book showing 
every form of application. And we will be glad to 
work upon propositions submitted to us, returning 


fuil and complete specifications and costs of con- 
struction. 


American Steel & Wire Company 


SUCCEEDING TRENTON IRON CO. 
Chicago, New York, Worcester, Cleveland, Pittsburgh, Denver. Bapor 
representatives, U. S. Steel Products Co., 30 Church St., New Yor 
Pacific Coast representatives, U. S. Steel Products Co., San Francisco, Le 
Angeles, Portland, Seattle. (7) 
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(n Odorless Disenfectant 
and Germicide 


I can cheerfully recommend your goods to anybody wishing a first 
Y MOHLER 


disinfectant. 

We also refer to 
Illinois State Penitentiary, Jo- 
J et Township High School, Jo- 
v 1 Coan Court House, Joliet, 


Police Department, Joliet, Ill. 
Inward Refrigerating Co., Chi- 
cago. 
lowa-Illinois Cireuit of Theaters. 
Wm. J. Moxley (Butterine), Chi- 
cago. 
St. Joseph’s Hospital, Joliet, Ill. 
City School Board of Pontiac, Il. 
High School Board of Pontiac, Ill. 
Elgin State Hospital, Elgin, Ill. 
A. M. Legg Shoe Co., Pontiac, Ill. 
Allen Candy Co., Pontiac, IIl. 
Baird & Potter, Carroll, Iowa. 





i ler” s 0. D. Disinfectant 


ours very truly, F. W. 


AGENTS WANTED EVERYWHERE. 


GARDNER & COMPANY 


50 Adam Arcade, Joliet, Ill. 


JOLIET MANUFACTURING CO. 


The O. D. Disenfectant Co., Joliet, 
Illinois. 


Gentlemen: I have been using 
your disinfectant for the past four 
or five months in the Shreffler Villa 
and also the Lincoln Apartments and 
have fqund same to be very bene- 
ficial. wish to make speeial men- 
tion of the satisfaction it has given 
in the Shreffler Villa, this building 
being about eight years old and we 
were troubled more or less with sewer 
gas, and upon using your disinfect- 
ant the odor is immediately removed 


the following users: 
a eae Public School, Lemont, 


H. R. Bartlett, Salt Lake, Utah. 

The Hub Clothing Store, Chicago. 

Harry Childs, Boone, Iowa. 

Bart Baumgart, Marseilles, Ill. 

9, State Hospital, Dun- 
ning, 

George Hollenbach, Dwight, Ill. 

W. F. Meidroth, Peoria, IIl. 

Delmonico Hotel, Danville, Ill. 

es Hotel, Chicago Heights, 


Hotel Gaty, Gary, Ind. 

Pontiac Chautauqua, Pontiac, III. 

Flint Dairy and Ice Cream Fac- 
tory, Joliet, Ill. 

And hundreds of others who are 
using O 




















SCREW PRODUCTS 


Made in accordance with the 
highest manufacturing standards 
and characterized throughout by 
accurate, skillful workmanship 
and high quality material. 





For more than 40 years Corbin Quality and Corbin 
Service have been by-words in the trade. 


We will be glad to make quotations on your 
current wants or yearly requirements for 
Stove Bolts, Stove Rods, Hinge Pins, Jack, 
Safety and Furnace Chains, etc., etc. 
The thoroughness of our organization together with the 
size and facilities of our plants enables us to fill orders for 


Automatic Screw Machine Work 


with products of the highest manufacturing value in the shortest 
possible time. 


Estimates cheerfully furnished on receipt of 
blue prints and specifications. 


THE CORBIN SCREW CORPORATION 


The American Hardware Corporation, Successors 


NEW BRITAIN, CONN. 
BRANCHES: New York Chicago Philadelphia 
Makers of Corbin-Brown Speedometers and Corbin Brakes 
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THE FILE YOU WILL EVENTUALLY USE 


Chicago Office 
DELTA 42 E, Lake St. 


DELTA FILE WORKS 


Philadelphia, Pa. 


THE HIGHEST GRADE FILE MADE 





New York Office 
260 West St. 















is constructed of the 
best and strongest 
materials. The body 
is one piece of extra 
heavy tin. Our un- 
breakable joint pre- 
vents the handle 
from breaking off. 
The entire sifter 


1 be taken apart and cleaned without the least trouble. 


You can get them from 


our jobber. All genuine 


have ““HUNTER’S SIFTER” stamped on the front. 





'HE FRED J. MEYERS MFG. CO. 


‘eckett Street 


HAMILTON, OHIO 








SAFETY 
CHAIN 


FOR THE 


FURNA C E MAN 
HARDWARE DEALER 


Aluminum, Brass, Bronze, 
Steel—in coils or cut and 
boxed with rings and 
pulleys. 


Send for Samples. 
THE BRIDGEPORT CHAIN CO. 


BRIDGEPORT, CONNECTICUT 
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an 


occasion to use tools of any kind. 












NORTH 





more. 





You Can Make 
a “YANKEE” TOOL CUSTOMER 
of every man who enters your place 


‘‘YANKEE” Tools are now used by all classes of mechanics, and appeal 
to men of every profession and calling; in fact, anyone who ever has 


SS 
BROS MFC CO 
APA PA USA 


A little demonstration will at once interest any man in your store and 
make a possible customer, the kind that goes away pleased to return for 


ONE HUNDRED STYLES AND SIZES 


our jobber can supply you 


NORTH BROS. MFG. CO., Philadelphia, Pa. 
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“CHALLENGE” and 
OF KI “CHALLENGE JUNIOR” 
“RIVAL” and 


“RIVAL JUNIOR’ 


MEASURING TAPES 


HAVE JUST BEEN MARKEDLY 
IMPROVED AND YET SELL AT 
THE OLD PRICE. 


All of these tapes now have a 
positive-action push button 
opener for the windin 
handle. “‘CHALLENGE” an 
“CHALLENGE JUNIOR” 
leather cases are now steel 
lined throughout. 

Our Tapes have an unequaled 
reputation for accuracy, hence 
more of them arein use than all 
other makes. 












There Always Will Be More Sell 
ing Arguments in The Name 


[UFAIN Than You Need To 
Sell [UFKIN Tapes. 


me [urvan frase Co 


SAGINAW, MICHIGAN 








New York London,Eng. Windsor, Can. 








are obtained by Merchants 
handling 


PEERLESS ASH SIFTERS 
Made of High Grade Galvanized Iron 


Large Line of Hardware Specialties 
that are all Fast Sellers. 


WE ALSO MANUFACTURE 
Peerless Ash Cans, Galvanized Ash 
and Garbage Cans, Torrid Line of 
Gasoline Heating Appliances, Ham- 
mer Forged Tinners’ and Plumbers’ 
Hand Tools. 


Write for Catalog NOW ! 


GEO. W. DIENER MFG. CO. 


400 to 416 Monticello Ave., CHICAGO 















RED DEVIL "BONDED \ 


Chisels, ep ee . Knives, 

are covered a YEAR 

iasGrknar ‘Bond 
If your dealer can’t supply, send 50 cents for sample 
Red Devil Bonded No. 2622, 1-in. Beveled, Socket 
Firmer, Pocket Chisel. 

Red Devils are téols that pay YOU—not 
simply tools you pay for. 


ar (= Tot \ AT. 
THE ‘ HEMERWAYC! ages wy en 

The SMITH & HEMENWAY CO., Inc., man- 
ufacturers of “RED DEVIL” tools have a very novel 
way of assisting the dealer to dispose of ‘RED DEVIL’ 
Bits and Chisels. A request will bring this in- 
formation together with a new net confidential 
illustrated price list. 














SIMPLICITY 


is a novél feature in 


THE SEGAL 
BURGLAR PROOF LOCK 


There are no complications—constructed on 
the pattern of a hinge with horizontal bolt. 
Cannot be opened without key. Absolutely 
jimmy-proof. 

We have a good proposition for dealers— 
write for it and illustrated booklet. 


Burglar Proof Lock Company 





13 PARK ROW NEW YORK CITY 














AMERICAN ARTISAN Advertising Manual 


The most complete and most valuable treatise ever published on the subject of advertising as it is 
applicable to the retail merchants) NO DEALER CAN AFFORD TO BE WITHOUT IT. 


Price $3.50 Per Copy. For Sale by Your Bookseller or by 


DANIEL STERN, Publisher, 910 Michigan Boulevard, CHICAGO, ILL, 
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This picture calls particular attention to the 
Hust-proot bearings of 


za SPEED LATHE 


“he importance of this feature is readily rec- 
pgnized | by anyone who has ever tried to do 
ene work on a lathe with worn bearings—the 
result of grit and dust in the 


bearings. 

















2 or 3-foot bed 
8 or 20-inch centers 
§-inch swing 


Price $27 


F. 0. B. Newark, N. Je 


Also supplied with various 
attachments for spinning, 
turning, drilling, burnish- 
ing, reaming, cutting, 
sawing, trimming, grinds 
ing, polishing. 


LEIMAN BROS. 62AR John St., New York 


"MECCO 


Sheet Metal Products 






SPANISH TILE VENTILATOR 


SKYLIGHTS 








SHINGLE ‘WINDOWS 
Write for Prices and Catalogues 


MOESCHLEDWARDS CORRUGATING C0, 


COVINGTON, KY. 





Berger's 
Wrought Star Ears 


This is as fine an ear as can 
be made. Every piece is perfect, 
with fine finish, nicely tinned, 
same size and thickness as our 
malleable ftarears. No. 30cor- 
responds to malleable No. 3, etc. 
Furnished in gross boxes or in 
bulk to suit the purchaser. Sam- 
ples mailed free upon request. 


BERGER BROS. CO. 


PHILADELPHIA 


Office: 229-231 Arch Street Store: 237 Arch Street 
Warerooms and Factory: 100-114 Bread Street 











Bros. Mfg. Co. 


Sheet Metal 
Ornaments 
and Statuary 


Detail Work a Specialty—Ask for Catalog 
1227 S. Vanderventer Ave., ST. LOUIS, MQ. 














Water Pails Shipping F Pails 


MADE BY 


CHICAGO 
KANSAS CITY 





NEW YORK 


Conical Fire Pails ST. LOUIS 








Wash Tubs Ash Cans 














Wheeling Galvanized Ware 


Superior in quality and workmanship 


WHEELING CORRUGATING COMPANY, WHEELING W.VA. 


BRANCH OFFICES AND STORES: 








Contractors’ Pails 






PHILADELPHIA 
CHATTANOOGA 





Oil Cans Garbage Cans 















AMERICAN ARTISAN AND HARDWARE RECORD 










































HE SUCCESSFUL Hardware 
Xe Dealer appreciates that 
( SERVICE—Proper Service to 


his Customers—is the FOUNDATION 
upon which his present success and 
his future prosperity is built. He 
knows he must give absolute Satisfac- 
tion and Accommodation for the pur- 
pose of winning and holding the con- 
fidence of every individual who enters 
his doors. 


BULLARD & GORMLEY 
SERVICE 


Provides that source whereby the Live 
and Successful Dealer is able to ac- 
complish the sales which do him credit 
and which justify his progress. 





It is a Service which guarantees 
Prompt Shipments and is relied on for 
its absolute attention to detail. 


The Bullard & Gormley High Qual- 
ity Goods, Large Stocks and Straight- 
forward Methods have created a 
Reputation and sustain a Reputation. 

















Oo <mnmexoa 

















BULLARD & GORMLEY COMPANY 


Wholesale Hardware, Sporting Goods 
Fishing Tackle, General and Builders’ 
Hardware, Mechanics’ Tools & Cutlery 


173-175 No. State Street 8-10 Couch Place 7-9 East Lake Street 


CHICAGO, ILLINOIS 
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